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Florentine Rosewater Dish of the XVIth Century Attributed to Cellini; Recently Sold at London. 
(See Text on Page 47.) 
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Send for this 
handsome 
background for 
window display 
of George 
Washington 


Pattern 






































AKE a George Washington 

window for the Fourth. We 
have prepared a special Washing- 
ton background, beautifully repro- 
duced from an old engraving for 
the display of this splendid pattern. 
Place the background against 
draped flags and arrange your 
George Washington pieces on it 
as handsomely as you can. It is 
a very easy window trim, but very 
effective. We send the background 
free to any jeweler who handles 
the pattern. 








(NEW YORK - 52 Maiden Lane Alvin N [anufacturing Co. 


Salesrooms . CHICAGO - 10 So. Wabash Ave. r 
! SAN FRANCISCO: 717 Market St. Sag Harbor, New York 
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Boston 


<P> The Old Story 


A gentleman going home at sun- 
rise after a night of joyous conviv- 
iality met another who was getting 
an early start on his household 
moving by personally carrying the 
hall clock. 

“Elegant timepiece you got 
there,” said the convivial one,“but 
don’t you think it would really be 
handier for you to carry a watchP” 


The Right Answer 


No timepiece, not even a grand- 
father’s clock is sounhandy to carry 
around asa watch that keeps losing 
its bow. Everybody who carries a 
watch knows this and appreciates 
heartily the Kant-Kum-Off Bow 
which absolutely prevents this 
common and annoying accident. 


This bow is found only on 


falhys 


WATCH CASES 


JOSEPH FAHYS & CO. 


New York 


Chicago 
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— product of our Diamond 

Cutting Works we offer you at 
the actual first cost, plus our modest 
profit. They are all properly cut, as 
this “King of Precious Stones” 


should be. 


Memorandum packages sent on re- 
quest. 





J. R. WOOD & SONS 


Diamond Cutters 
170 Broadway, Cor. of 2 Maiden Lane 
NEW YORK 
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I? WOULD never do to let Cupid 


MLL Z yf drown; he is too good a friend 






= 2 of the jewelers. He brings you a 





lot of business, and asks for no 






commissions. 






Sell his victims, your customers, 






a seamless wedding ring, that is 









guaranteed to be exactly what it is 
represented to be—a ring of our 







manufacture —the best seamless 






wedding ring that can be made. 







J. RL. WOOD & SONS 


Wedding Ring Makers 
170 Broadway, Cor. of 2 Maiden Lane 
NEW YORK 
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MOST CASH FOR OLD GOLD 


1 Dwt. of Fine Gold (24 K.) is worth . - - $1.034 
3 Dwt. of 8 K. Old Gold is worth @ 32 cts., - §$ .96 

Cost of Refining Same to 1 Dwt. 24K. - 04 1.00 
Profit in buying Old Gold - - - ; $ .034 





That’s why we buy Old Gold, 
Why we can pay Full Cash Value 


and why we receive so much 





Our large manufacturing business, requiring complete assaying, smelt- 
ing and refining departments, permits us to handle all Old Gold and Silver 
consigned to us without additional business expense or extra equipment. 
This gives us an advantage which other Refiners cannot meet and which 
has made this department of our business so important. 





We remit the same day consignments are received. 





If amounts are not up to expectations we return consignments by pre- 
paid express in exactly the conditions they were received. 





We are now paying 50 cts. per oz. for old silver 
and $2.10 per dwt. for platinum. 





Not all the jewelry, watch cases and chains manufactured before the National 
Stamping Act became a law, were of the quality that the stamps thereon represented. 
We advise the trade to test the centers of old watch cases and links of chains that are 
offered for old gold, to approximate the value, instead of depending entirely upon the 
quality stamps in the backs of cases or on swivels of chains. 





WENDELL & COMPANY 


Manufacturers and Refiners 


47 John Street 337 W. Madison Street 1124 Walnut Street 
New York Chicago Kansas City 


SE TT eT ac 
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Your Reputation Depends 


Upon YOUR Ability to Make Friends 


Your ability to make friends depends upon the character and quality of the work 
you are able to give them. 

No matter where you live, in smallest town or largest city,—if you cannot give 
BETTER Special Order and Repair Work than the man across the street, your busi- 
ness won’t be any bigger than his. 


YOU CAN DO IT 


Make WENDELL & CO. an accessory to your business. We place at your dis- 
posal 250 specialists in THREE BIG, WONDERFUL SHOPS, who can turn out 
BETTER WORK, MORE EFFICIENTLY, MORE ECONOMICALLY than any 
retail jewelry shop in this country, equipped with the ordinary facilities for work. 

In this way the smallest and largest dealers alike 
have the advantage of affording their customers the 
BEST POSSIBLE SERV1ICE—the kind of service that 
MAKES FRIENDS, SATISFIED CUSTOMERS, and 
a BUSINESS THAT COMPOUNDS ITSELF. 
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REPAIRED, NEW PARTS. 
SILVER PLATED, 











POLISHED. 
REPAIRED, RELINED, REPLATED, 
tc. TO $1.00, = . 
WHICH INCLUDES RETURN PARCEL GOLD PLATING, COLORING, CHANGED TO FIT AMERICAN 
POSTAGE. RENEWING, MOVEMENTS. 
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3 BIG, WONDERFUL SHOPS 


NEW YORK eg 
CHICAGO i 8 


ENGRAVED ON 
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Casseroles 














7 eeemee 


kK. have made a ‘‘Royal-Rochester’’ Casse- 
role which is the only one of ils. kind on 
the marke. 

{t is all-white, with applique decoration. 

There is an air of daintiness and cleanliness 
about our Onondaga China Casseroles, which al 
once appeals to all women who take pride in 
their homes. 

These “Royal-Rochester” Casseroles are dec- 
oraled in silyer and inserted in either Colonia) 
copper or Royal nickel mounts. 

For those who prefer the “brown outside” 
casseroles, we supply them in our “Brown Betty” 
ware, 

‘““Royval-Rochester” . Casseroles are absolutely 
heat-proof. Tell your customers that they may 
safely put them in the hottest oven and these 
casseroles will not crack, “craze” or turn yellow. 

Write for our 12-color catalog. It contains 
full information about the largest line of Table 
Untiities on the market. 








Rochester Stamping Company 
Rochester, N. Y.. 


New York Showrooms: 200 Fifth Avenue 
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Royal~Rochester 


Casseroles 
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THE NEW 








Dueber-Hampden Bracelet Watches 


DEPENDABLE—MODERATE PRICED—SERVICEABLE 
































| A WATCH AND A BRACELET 


Note the Following Advantages 








MOVEMENT—Hampden Watch Co. 7, 15 or 17 Jewels with expansion balance. 


CASE—Solid Gold, 10 or 14 Kt. Full Openface (with second hand), or Sky- 
light Front. The latter comes plain or fancy engraved. 


WATCH-—Is fitted with a complete Bow, Crown and Pendant, forming a perfect 
timepiece, and can be readily detached and worn as a chatelaine, a pendant 
or in any style in which an ordinary watch is used. 


DUEBER-HAMPDEN BRACELET WATCHES 


are sold with reliable makes of bracelets, and come fitted in the following qualities: 








14 Kt. Solid Gold Bracelet with 14 Kt. Solid Gold Watch 


10 Kt. - - “ 10 Kt. rT “ ‘6 
Gold Filled ™ * Pe ‘ 
Solid Silver si “Solid Silver “ 





| ALL PROGRESSIVE JOBBERS CARRY THE LINE. ORDER AN ASSORTMENT NOW 








DUEBER-HAMPDEN WATCH WORKS 


CANTON, OHIO 
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raduation Gifts 


A full stock of these notable specialties, coupled with our very extensive line of 

Staple Lockets—PROPERLY DISPLAY ED—will prove money-makers during the 

Graduation season—a time when these wares are in particular demand. 

VANITY LOCKET PUFF BOXES—Large, Medium and Small, in Sterling Silver 
and Fine Rolled Plate. 

OBLONG VANITY CASES—with Jewelled Catches, in % Goid Shell, Fine Rolled 
Plate, and Sterling Silver. 


SCAPULAR LOCKETS—Nos. 7, 5, 3 and 2 Round, No. 3 Oval, Nos. 4 and 5 Heart 
Shaped Plain or Engraved, in Sterling Silver, % Gold, and Fine Rolled Plate. 


Thru your Jobber—make him show you. 


WIGHTMAN & HOUGH CO. 


Main Office and Factory, Providence, R. I. 
New York City, 15 Maiden Lane. San Francisco, 704 Market St., Room 814. 
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71 Nassau Street. New York Cit». 
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STAR WATCH CASE CoO. 
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Licensed under Wachter Patent 


CUTS SHOW A FEW OF OUR MANY 
No. 916,809 


ATTRACTIVE DESIGNS IN THE 
O SIZE 


{ ae 
\ a ah # 
ss 


MENTION YOUR JOBBER 


Write for Illustrated Catalogue, Window Signs and Show Pads 








NEW YORK Factory CHICAGO 
Silversmiths Bldg. Ludington, Mich. 701 Heyworth Bldg. 
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= Chousands of 
Retailers 














Prices, | 
70c. to $1.00 P , 
$ will use our famous 10K. line 
as their principal stock of gold 
jewelry this Fall. 
We also want to gain as many 
more and open up new accounts. 
Hundreds of new, snappy 
designs have been added to the 
line, and we believe your en: | 
thusiasm will equal our own | 
when you see the magnificent | 
line of 10K. Jewelry we shall | 
show. | 
° } 
Wait for our travelers, or | 
write to us for selection pack: | 
ages. | 
Brooches Hat Pins 
Scarf Pins Tie Clasps 
Cuff Buttons Fobs 
Handy Pins Crosses 
Bouquet Holders Pocket Knives 
Lingerie Clasps Pendants 
Sash Buckles Bar Pins 
Neck Chains Lockets 
Waldemars . Lapel Chains 
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A Whiting & Davis Machine Made Mesh Bag and a Waltham 
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The Bag With The Watch 
Special Model Seven Jeweled Watch. A Combination that 
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cannot be equalled. 


The Watch, especially designed for our use, is fitted to the bag 
frame so as to be thoroughly protected and at the same time 
easy access is given to the stem wind and set. 


Designed to meet the requirements of the exacting buyer, this 
bag may be had, at reasonable prices, in our knife edged 
model. Made in 5 in., 6 in. and 7 in. sizes in etched finish. 


Ask your jobber to show you this Newest Novelty. 


WHITING & DAVIS COMPANY 


PLAINVILLE, NORFOLK CO., MASS. 


NEW YORK: 15 Maiden Lane CHICAGO: 31N. State St. SAN FRANCISCO: 717 Market St. 
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WHITING CHAIN COMPANY 








The Logic of the Situation 


is that when Chain is made in the most modern of 
factories employing the best methods and competent 
labor working under agreeable and salutary condi- 


tions 


The Result Must Be Superior. 


This assures the Quality of our 


STAPLE AND FANCY CHAINS 


in fine Rolled Gold Plate, Sterling Silver and 10-kt. 
Solid Gold. A complete line. Machine made. All 
soldered. We guarantee every piece. That’s the 
way we stand back of our goods. Always buy from 
the manufacturer who does that—whether it’s chains 


or anything else. 


An Order Will Convince You. 





Say the Word to Your Jobber. 

















| PLAINVILLE, -:: -:: MASS. | 
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Pairpoint Products 
Produce Profits 
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Perfect satisfac- 
tion follows the } 
first sale—this | 
leads toanother | 
and it’s the rep- 
etition that | 
counts. : 


Photographic Books showing any 
of these lines complete loaned to 
the trade on application for in- 
spection: 





Cut Glass 
Silver Piate 
Electric Portables 
Prize Cups 
Brass Goods 





Write us. 


BE pr rr LT Ta ee Elaine. 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: NEW YORK, 38 Murray St. MONTREAL, Coristine Bldz., St. Nicholas St. CHICAGO, 402 Columbus Bldg. SAN FRANCISCO, 717 Market St. 








Ree 
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Our Belief 


—and guarantee 


We sell you a 


“DD” Excess Expansion Bracelet 


believing it to be the best Bracelet that can be made. We 


believe that its construction is efficient; that its form is beau- 


tiful; that its arrangement is convenient; thai it has every 


appliance for the safe wearing and service to the owner. We 


know that this Bracelet, given fair usage, will wear an indefi- 


nite length of time. 


We believe that if it does not do so under 


proper usage there has been a failure on our part to deliver 


what you bought. 


Therefore, we are prepared to guarantee 


that any Bracelet Watch we sell will give satisfaction, and 


wear permanently if intelligently handled and cared for. 


The “DD” Excess Expansion Bracelet is applied only to 


watches and sold complete. 


Excess Size 
The only Expansion Bracelet 
where size can be increased in 
excess of its normal expansion, 
enabling Bracelet to pass easily 
over the hand and finger rings. 


Self Adjusting 
The only Detachable Bracelet 
that can be applied to the wrist 
without the assistance from a 
second person by increasing the 
size by releasing two end Links 
while passing over the hand. 


Dubois Watch Case Co. has 
applied for Patent on hook in 
United States and Canada. 





DUBOIS WATCH CASE CO. 





Excess and Full Expansion Sliding End Link Released. 
(Patent applied for.) 


Detachable 
Invisible Safety Hook abso- 
Jutely secures the Watch; impos- 
sible to unhook itself without as- 
sistance of the wearer. The 
Watch is positively secured with 
sliding link opened or closed, 


Convertible 
Waltham Convertible Watch 
and Bracelet may be worn sepa- 
rately at the same time. Extra 
links supplied to take the place 
of the watch. 


Patent applied for in foreign 
countries. Brevet déposé dans 
tous pays Auslands-Patente 
angemeldet. 


We guarantee all our Bracelets to be hard soldered, and have solid gold springs, manufactured under 
License Pat. No. 


1,034,471. The strongest Bracelet made, giving perfect service to the wearer. 


JACQUES DEPOLLIER & SON 


Manufacturers of High Class Specialties 


Established 1877 


Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 


Main Office and Factory: 


316 Herkimer St., Brooklyn, N. Y. 





Complete American and Swiss Watches, 
Odd and Regular Shapes. 


Salesroom : 
15 Maiden Lane, N. Y. 
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ICED TEA SPOONS 














e 2 Rockford Quality 


(HEAVIER THAN STANDARD) 










Our line of Iced Tea Spoons is designed to add to the 
daintiness and convenience of serving this most pop- 
ular Summer beverage. 


Your stock is not complete 
without this seasonable line. 
Send us your orders, we will 
fill them promptly. 
































Sold to the Retail Jeweler exclusively by the 


Rockford Silver Plate Co. 


ROCKFORD, ILL. 
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War i is Declared— 


a War st of Extermination 
ON UNSANITARY IGARETTE 
CLUMSY... ASES... 


Recruits are Daily Joining the 








TRADE MARK 








VICTORIOUS SALES 
REPORTED DAILY 


Patented 





“To the Victors belong the Spoils’’— 
in this case PROFITS—and the profits to both Jobber and Retailer are 
BIG. 





HAVONE CORPORATION 


21-23 Maiden Lane NEW YORK CITY 
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Plain, Stone Set and Signet 


New designs, fully in keeping with the up-to-date fashions in head-wear. 


We're not the only manufacturers of hat pins, but—we’re the only ones who make the best; 
there’s only ONE BEST, you know. 






Our hat pins are so well known and so universally accepted thruout the Trade, that we speak 


of them very little in our publicity. 
This announcement is merely by way of a reminder to YOU to get in your new stock for 


Summer and Fall promptly. 








aNHle. 


Providence, R. I., 95 Chestnut Street. New York City, 15-17-19 Maiden Lane. 
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ASHLAND 


THE LATEST DESIGN 
Cagle FAN“ ROGERS Beard 


SILVER PLATED FLAT WARE 

























NEW YORK 
CHICAGO 


SEND FOR PRICE List 


MADE BY 


SIMPSON, RAALL, MILLER & Co. 


IMPANY, SUCCESSOR 


WALLINGFORD, CONN., U.S.A, 








SAN FRANCISCO 
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FOR SAFETY MATCHES 


The use of safety matches has become general. A box, in 
i either Sterling Silver or 14 Kt. Gold, made 
to hold safety matches is therefore an 
acceptable, as well as practical, gift. 

We have an extensive line of these 
boxes in both Sterling Silver and 14 Kt. 
Gold made to hold the standard size 
safety matches. They may be had plain, 
engraved or engine-turned at particularly 
attractive prices. 


June 3, 1914. 
































‘‘The line made and sold on honor’”’ 


R. BlacHKinton & Company 


Goldsmiths, Silversmiths and Jewelers 


) G3 ©) 











4929 ET./C. 





New York Salesrooms 
15-17-19 Maiden Lane 


Factory and Main Office 
North Attleboro, Mass. 























THE CLARICE 


An Expansible Watch Bracelet that will eventually supersede all others and be accepted as 


The Standard Expansible Watch Bracelet 





Some Features of the 
“Clarice”: Beauty of 
finish, showing well de- 
fined outlines. Method 
of Attachment. The 
connection links do not 
draw away from watch. 
Connecting links made 
flange shape to conform 
to contour of watch. 





Retail Jewelers desiring 
the Standard Watch 
Bracelets will insist on 
jobbers furnishing the 
“Clarice.” Don’t ac- 
cept substitutes. 


Insist upon the orig- 


Showing Old Method of Attachment, Presenting a Weak, 


Frail Appearance. inal, and get it. 









(PATENT APPLIED FOR) 
Showing the ‘“‘Clarice’’. Note Particularly Method of Attachment. 


AUSTIN & STONE, Inc. 


Manufacturing Jewelers Attleboro, Mass. 
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JUSTICE 


— 


Justice reigns in the buying and 
selling of Carolina Tableware. 


There is copious value for your- 


self and your customers in this 
pattern. 








Made in Sterling Silver 


925 


ovo fine, 
in authentic style by Silversmiths 


who make their work an art. 

















| 























ROGERS, LUNT & BOWLEN CO. 
SILVERSMITHS 
Greenfield, Mass. 


Maiden Lane. 





CHICAGO 
Kesner Building. 


‘The Silver that Sells.’ 


PS 
TRADE MARK BC STERLING 


CAROLINA ‘TEA SPOON 
Actual Size 


SAN FRANCISCO 
717 Market Street. 

















CAROLINA Engraved 


lea Spoon 
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Graduation Gifts 


To remind you that our big book, Catalogue 
*“*R”’ and our Spring Supplement are brimful 
of good things for the graduation season. 


DECOLLETE PINS 

5442 Gold Filled, Polished, Pearls 

5443 Gold Filled, Roman, Hand Engraved 

5446 Sterling, Pearls, Enameled Black, 
Lavender or Light Blue 

PENDANTS 

110/253 14 in, Chain, Gold Filled. Pendant 
Sterling, Old English, Pearls 

286 Gold Filled, Old Eng., Baroque Pearls 

287 Gold Filled, Old English} Set as 
ordered, Baroque Pearl Drop 

BRACELETS 

1554 Gold Filled, Invisible Joint, 6% 
Gauge. Roman Top, Hand _ En- 
graved. Burnished Bevel 

1561 Gold Filled, Invisible Joint, 7% 
Gauge. Half Chased, Old English 

1597 Sterling Bangle, 7% Gauge, Black 
Enamel, Platinum or Old Eng. finish 
HANDKERCHIEF HOLDERS 


The ring slips on to the little finger and the clasp 
on the end of the chain holds the hand- 
kerchief securely. 


1845 Gold Filled, Old English 
1849 Gold Filled, Old English 


Theodore W. Foster & Bro. Co. 


Established 1873 
Manufacturing Jewelers and Silversmiths 


100 Richmond St. Providence, R. I. 

















Your Attention, Please 




















opportunities. 





eyes. 


standing. 


Our Automatic 
HOLDERS are ready sellers, their utility has created 
a steady demand for them and our display trays and 
easels keep them constantly before your customers’ 


If you are not handling KETCHAM & 
McDOUGALL’S products, you are losing golden 


EYEGLASS and PENCIL 


We offer to share with you a reputation for 
making reliable goods, that has eighty-two years’ 
Our THIMBLES have been on the 
market that long and will give your customers the 
satisfaction which creates confidence. 


Let us send you our Catalogue. 








KETCHAM & McDOUGALL 15, 17, 19 Maiden Lane 


Established 1832 


NEW YORK 
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Made in 3 sizes: 5”, 6” 
and 634”. Plain, en- 
graved or engine turned. 


Perfectly soldered 





Our patented soldering process makes our mesh the strongest 
on the market. The joints are securely soldered. Beware 
of poorly soldered mesh. Buy Bek’s Perfectly Soldered Bags 
and get satisfaction. 


STERLING MESH BAGS and PURSES 


are good business builders—they sell when other lines are slow 


Replenish Your Stock—Increase Your June Sales 


Fine Reversed Mesh _ - - . : ; - - - Up-to-the-minute Frames 


Convincing values 


Write today for selection—it means more sales. 


ERNST GIDEON BEK, Inc. 


MESH BAG AND CHAIN MANUFACTURERS 


15 Maiden Lane New York 



























The 
Tourist’s Companion 
A Four-in-one Case 


THE JEWELERS’ CIRCULAR-WEEKLY 


June 3, 1914. 
































J7504. PLAIN (4 Pictures), $10.50 EACH. 
g TWO PICTURE CASE IS No. 7307, $7 EACH 
(Prices subject to Jewelers’ Circular Key.) 


ADE of heavy sterling silver 
throughout. The __ inside 
covers are gold lined. Most appro- 
priate for travelers. Measures but 
2% inches long and is only % inch 
in thickness. Holds four pictures. 


FITS THE VEST POCKET 
as well as a Lady’s 
Pocket-Book 


The _ illustration shows our 
smallest size. We make miniature 
cases to hold one, two or four 
photos. 








WARWICK STERLING COMPANY 
PROVIDENCE - RHODE ISLAND 


NEW YORK SAN FRANCISCO 
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EFO-DO-DKS 
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9 Maiden Lane 
NEW YORK 
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.@ 
DORAN, BAGNALL & CO. 


North Attleboro, Mass. 
29 E. Madiscn St. 


GOLD - FILLED 
CHAIN SAUTOIRS | 





: 
E 
g 
g 
Sa 
“ 
Ps} 
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Have a decided 
advantage over 
the ribbon Sau- 
toirs, because 
they wear 
longer, do not 
soil or fray at 
the edges. They 
are extremely 
popular this 
Spring, and the 
particular pat- 
terns we show 
here are as at- 
tractive in ap- 
pearance and as 
finely made as 
anything on the 
market. 


THEY 
REALLY 
DESERVE A 
PLACE 
IN YOUR 
STOCK. 


We also wish 
to call your 
attention to our 
new and sea- 
sonable line of 
Pendants, 
Lockets, 
Chains, Brace- 
lets, Plaques, 
Crosses, Rosa- 
ries, Novelties, 
etc., now being 
sold by leading 
jobbers every- 
where. 


150 Pest St. 
SAN FRANCISCO 
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WHY Ney's Jewelers Gold 
aS y Solders Are Best 








F. 

































ECAUSE of their components, their purity, the processes these went thru, and 
our accumulated experience and high-specializing since 1812, we believe “Ney’s 
since 1812," Jewelers’ Gold Solders Are Best. 

You know the value of purity in precious metals. You have not forgotten the 
seizures i» New York, several years ago, of thousands of so-called Sterling (>) silver 
articles with bogus imprints. You feel safer, because your Association is watching 
those stores which appear to fly the black flag. If all precious metals used in jewelry 
manufacture were of the same high standards as ‘“Ney’s since 1812,” Jewelers’ Gold 


Solders, preventive and protective measures would not be needed. | 

Substitution and counterfeiting are very old tricks. As far back as 1558 they 
were so prevalent in Europe that the Worshipful Company of Goldsgniths had to take 
drastic measures. Many of the Guild were bankers. Anything questionable done in 
their shops, would have injured their banking reputation. They knew that, above all 
else, their wares had to be reliable. Therefore, they adopted distinguishing marks 
which, with needed changes, are in use today. That is why an ordinary piece of plate 
bears Hallmarks of the makers’ initials, the leopard’s head of the Goldsmiths’ 
Company, the reigning sovereign’s mark—a lion passant—and a letter denoting the 
year the plate was stamped. 

We mention this to make very clear that no assay office—whether in London, 
Shefheld, Exeter, or elsewhere—stamped plates and jewelry with greater accuracy 
than we have stamped our products since 1812. 

This means that when you use ‘‘Ney’s since 1812,” Jewelers’ Gold Solders; the 
joints will: be as strong as the strongest part of the structural work. ‘They can not be 
otherwise, because we supply only perfect Solders of best quality. Easy flowing, they 
are flexible until cooled. Their colors perfectly harmonize with their settings. 

You have not had an opportunity to prove this to your satisfaction, until now. 
If you should doubt the absolute accuracy of all our claims, suppose you ask dentists, 
in good standing, what has been their experience in using ‘“‘ Ney’s since 1812,’’ Dental 
Gold Solders. ‘When you hear their endorsements, you will accept everything we print, 
at face value, as should be the case. 

Will you make an immediate test of our Jewelers’ Gold Solders> If your dealer 
can not supply you, we will thank you to write to us direct, mentioning his name. 

We will see that you are promptly supplied. Do not deprive yourself of the great 
benefits of Ney’s, when it means so much to you and to your customers. More about 
Solders in next issue. Correspondence with dealers will be welcomed. 


THE eJ. M.NEY COMPANY 


FOUNDED IN /812. 








| <“\ -Prsident 
HARTFORD, CONW., U.S.A. 


CABLE Appress : “NEYGOLD, HARTFORD,’A.B.C.CopE, 5th EDITION. 
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| New York Representative: 
Mr. F. B. PLATT, 

9 Maiden Lane. 

| San Francisco Representative 


Mr. J. H. MERRILL, 
709 Jewelers’ Bldg. 


| Western Representative: 
Mr. F. R. FRUELL. 








The New 


“SAART LINE” 


of Sterling Silver and German Silver 
Novelties 


is ready and our salesmen are calling on the jobbing trade 
with the largest and brightest line of Novelties ever put on 
the market by this original Novelty House. 

There are a host of ingenious articles in both Sterling 
and German Silver, all at popular prices. 


Make sure to buy this popular line if you want to make 
satished customers. 


Our business principle is, “Do as you would be done,” 
and we assure you that for every dollar’s worth of business 
with which you favor us, we furnish merchandise to the 


value of one hundred cents, as well as prompt and courteous 
treatment. 


, THE W. H. SAART CO. 


W. H. SAART, President, 
ATTLEBORO, MASS. 

























— 





Sea 


Combination 
w Gold Front and Platinum Finish 
* = = Gold Front and Onyx 





P246 P242 


Every 
Article Stamped A. C. Co. 


Fully Guaranteed 


$194TC 








STYLE PRODUCERS 


Main Office 
Attleboro, Mass. 


New York 
9 Maiden Lane 


San Francisco 


Chicago 
Heyworth Bldg. 135 Kearney St. 
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5 aaiatapeceapeoniig and weddings are two events of impor- 

tance for the jewelers during the month of June. They 
stimulate trade and cause numerous inquiries for a variety 
of articles in gold jewelry, watches and diamonds. We 
have everything that may be desired by the participants 
or their friends and will be pleased to send memo packages, 


including the newest designs, to responsible jewelers on 
request. 


HENRY FREUND @® BRO. 


SELLERS OF SELLERS 
71 Nassau St., New Yori 929 Chestnut St., Philadelphia 


Our Trade Mari, ‘‘ The Rose” @ is a symbol of quality and excellence 


¢ 






































' Calibre Work 


Designs for remounting Old Diamond Jewelry into the latest up-to-date styles 
submitted with estimates on request. 


_ JULIUS WODISKA. “sw Yoni" 
































A general line of high grade Diamond Mountings in Platinum, 14 K and 18 K Gold 
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A Signpost on the Road to Profits 
That is what these lockets are if vou display their range of sizes. 

No matter how many articles you keep in stock, your customers not versed in the 
jewelry business can have no idea as to whether your assortment is good or not. 
But they can’t help getting a favorable impression on this point if they see you 
display the full range of 


Hedges Black Enamel Lockets 


Their rich simplicity has a 
charm that appeals to refined 
taste—the class of patrons 
you are after. 











Send for a selection package 
and convince yourself. 

It’s really your loss if you 
don’t. 


A. J. Hedges & Co. 


Makers of 14 Kt. Jewelry, i 12 to 16 John Street 
: i | 


Specialists in Mourning Jewelry. New York 









































Bowden’s Loose Diamonds 


Complete assortment. Superior cutting. 


Bowden’s Diamond Rings 


Solitaire, Princess, Cluster, etc. 









Bowden’s Ring Mountings 


of every description. 


Makers of Bowden 
Rings for over 
seventy 





for our 
Trade Marks 


Established 1843 









Factory: 


BROOKLYN, N. Y. 
J. B. BOWDEN & CO. 


Makers of Rings of Every Description 
Dealers in Diamonds and Precious Stones. 


15-17-19 Maiden Lane, NEW YORK, N. Y. 
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TRADE-MARK 
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defy competition. 


jewelers. 


Seven Maiden Lane 














Pearl is the Birthstone for June and a Pearl Ring 
is the most appropriate of all gifts for the girl 
graduate of Grammar, High-school or College. 


We have a large variety of Pearl Rings from 


$1.00 to $100.00 each, on which goods we 


We send goods on selection to responsible 


M. B. BRYANT & CO. 


OLDEST RING MAKERS IN AMERICA 
NEW YORK 


al 
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Gold Nautical Jewelry 


SCARF PINS, LINKS, RINGS 
BROOCHES AND HAT PINS 


AUG. F. DEJONGE, 8:4 V8 E18? 








OTTO BUCHHOLZ 


Importer 


Dutch Silver G 


1170 Broadway 
NEW YORK 











Practical Course in Adjusting 7.2%: 
Price $1.50. The Jewelers’ Circular Publishing Co., New York 
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American Wateh @ase Co. 





PLATINUM 
Expansion Bracelets 


Fine 8 Ligne Movements 


15-17 Maiden Cane, N. Y. 
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OUR NEW FALL LINE 


Is In Course of Preparation 






pe 











Jeweled Bags 
Mesh Bags 
Purses 

Vanity Cases 
Chatelaines 
Cigarette Holders 


Coin Purses 


I. N. LEVINSON, President 





Platinum, Fourteen Karat Gold and 





Sterling Silver Designs, that are origi: 
nal and entirely new. 


Our factory 


is busy completing a 


number of creations thot will estab- 


lish a precedent. 
will prevail. 


31 East 17th Street 


CHICAGO: H. M. TEEPLE, Heyworth Bldg. 


PARIS: 28 Rue D’Hauteville 


POPULAR PRICES 
Look for them later. 


S. COTTLE COMPANY 


In Its 49th Year of Jewelry Manufacture 


New York City 


SAN FRANCISCO: A. E. LEE, Shreve Bidg. 


Lorgnette Chains 


H. S. MORRIS, Treasurer 





Card Cases 
Bracelets 
Cigarette Cases 
Lorgnettes 
Eyeglass Cases 


Novelties 
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PATENT APPLIED FOR 


THE V PIN 


An Appropriate Gift for the Bride or 
Her Bridesmaids. 


The ideal wedding gift—a pin which can be 
adjusted to harmonize with the shape of the 
dress neck, as either a V or a bar. 
14K. gold—plain, engraved, engine-turned or 
set with precious or semi-precious stones. 


We are the originators of the V Pin. 


T. W. ADAMS & CO. 


83 Union Street 


NEW YORK 


TRADE Al4 K MARK 


OFFICES 


15 Maiden Lane 


Newark, N. J. 


Made in 


CHICAGO 
31 N. State St. 














LA 


NEW YORK OFFICE: 65 


0 








We are showing a very nice line of Black Onyx 


VALLIERES « SCARF PINS® 
SCHLESS,BROD & 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 


Nassau St. 


26-28-30 Beecher St., Newark, N. J. 


Co. 
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THE NEW Bare RN IN 


“1835 R. Wallace” 


HERE will be found in the new Athena pattern in 
“1835 R. Wallace,” Heaviest Plate, something of the 
same sort of beauty that makes the classic art treasures 
an everlasting source of satisfaction. And aside from the excellent 


taste of its design, the Athena is strong and well made. The finish 
is a Bright-Oxidized. 


A big demand for the new pattern will be built up by the most im- 
portant advertising campaign we have yet attempted. Not only 
publications will be used but a very thorough and forceful series of 


dealer helps, including some especially handsome and original 
window displays. 





Interested dealers are invited to write for further particulars 


R. WALLACE & SONS MFG. CO. 


WALLINGFORD, CONN. 


NEW YORK CHICAGO SAN FRANCISCO 
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THE VERSAILLES 


HE Versailles pattern 
in R. Wallace Sterling 


exhibits some of the 
most salient characteristics of 


the Louis XVI school. There 


is grace and beauty of form in 
the contour and proportions of the 
pieces, and the decoration is beautifully 
modeled and brought out in minute 
detail by fine die work. Skilled crafts 
manship and sterling metal of the 
finest quality make the construction 
all that could be desired. The finish 
is Butler, with the shields on the 
handles polished Bright. 


An increasing public appreciation 
of pure period styles in home furnish- 
ings insures a ready sale for a design 
marked by such exquisite taste and 
fidelity to the best models of an age 
noted for the beauty of its artistic 
expression. 


Prices and further particulars may 
be had on application. 





R. WALLACE & SONS MFG. CO. 
| WALLINGFORD, CONN. | 
New York Chicago — : ‘San Francisco _ London . 
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SERVICE PLATES 


as made by 


GRAFF, WASHBOURNE & DUNN 


Are Accepted as Standard 
for Quality of Manufacture 
and Beauty of Design 








Graff, Washbourne & Dunn 


et Sb sites SILVERSMITHS 


SERVICE PLATE . 
Pasinnel Mo. - Office and Factory, 142 West 14th Street, New York 
French Border Design 
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THE SOLITAIRE CLUSTER 


PATENTED 


Attracts Prospective Buyers to Your Store 


This cluster has the appearance of a large brilliant solitaire; is 
set in the clamps of any mounting the same as a single diamond. 


Graduation Presents | Wedding Presents 
Set in rings, scarf pins, earrings, pendants, etc. 


IMPORTERS AND CUTTERS OF DIAMONDS. 


GEBHARDT BROS., Cincinnati 


Front & SideView 
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ANUFACTURING JEWELERS. 
CF Fig, 87 MAIDEN LANE. 


EW YORK. 


TO THE SK 5 poo 10K. and 14K. 
JOBBERS * Di. JEWELRY 





t 


Artistic Designs ' ie Skilled Workmanshi 
Careful Finish ‘A Line Marked by Characteristics That Sell Jewelry Popular Prices 
































TO THE JOBBERS 10K. JEWELRY 


Your line is incomplete without 


Black & White Workmanship 
Effects Equal to 14K. 


Look before you leap. We have many good numbers 


FLANAGAN-KEIL COMPANY 


18-20 Columbia St. Telephone, 4846 Market NEWARK, N. J. 
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The Greatest Gold and Platinum Jewelry Manufacturing City in the World 








d 
Riker Brothers 'R. 
Manufacturing Jewelers—14-Karat Only me i” 4 
42-4-6 Court Street Mark 


Eastwood-Park Co. 
Silver Toiletware, Novelties and Mesh Bags (P 0 
. We Office, 15 Maiden Lane 
pes and Murray Streets 








Crane and Theurer, Inc. 
TRADE 13-15 Franklin St. 
mane 14 KARAT LINES 


J.A.&S.W.Granbery 


(a corporation) 
The 10 kt. line that sells 


Trade Mark Kinney, Orchard and Scott Streets 








Sr. Shafer & Douglas, Inc. 
Manufacturers of _ 4 


Office and Factory 
@-11 Franklin Street Opposite City Hall 








Meyer & Gross 
f High Grad 
M. G. Meee a Set Pt ¥ 





Trade Mark 401-407 Mulberry Street 
William Link Co. wm 
Makers of 14-K. Jewelry C ? 

PENDANTS bY 
401-407 Mulberry Street ners 





Clark & Noon 
27 Marshall Street 


Headauarters for Cameo and Birthstone Jewelry, 
14 kt. only. — 





Osmun-Parker Mfg. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 





James R. O’Donnell, 
Headquarters for Enameling on Jewelry, Watch 

. Emblems, etc. Transparent and Opaque 
Colors. 350 Mulberry Street 





Frederick B. Weiss, Inc. 
The Up-to-Date 10-Kt. Line 


CUsmrow 473-475 Washington Streot 





Taylor & Co., inc. 
10-K. Jewelry— In make oak finish unsur- xX 

by goods of any higher quality K 

47 Chestnut Street eo nn 





Battin & m +29 
Small Wore Catton thr 


Salesroom, 320 Fifth Ave., 
ga Ogden Street 





] OK The Keller Jewelry Mfg. Co. 
Line that is |0-K. 


New York Office: 64 Nassau Street 
Factory 251 N.J.R.R. Ave 





Stumpf & Binder 


Maaafactorers of Fine Gold and Platinum Chains, 
Swivels, Spring Rings, in Gold and Platinom 


60-68 Columbia Street Newark, N. J. 





1865 Champenois & Co. '9'2 
10-K. Jewelry ualiey ond Finish 


@asanz CXK Marx 50 Wainut Stree; 





The Ledos M'f’g Co. 
Manufacturers of 
Watch Case Materials—Jewelers Findings 
No. al ya St. Homey, N. J. 
2 1914 








Barry & Company 


Well Made 10K Jewel 
Trade Mark Qor Trade Mark Your aes 


10 Austin Street 








Burstow, Kollmar & Co. 


Bracelets and Bead Necks 
18 Columbia Street 


OVER $11,000,000 


is invested in the manufacture 








of Jewelry in this city. 


Nearly 150 factories, employ- 
ing about 5,000 persons, are 
daily putting out 


The Finest 
Specimens of 
Jewelry Art 


Anything in 10 to !4K Gold, 
Platinum, Diamond Goods, Sil- 
ver Novelties and Silverware 
can be supplied by the manu- 
facturers here—made by the 


Most Expert 
Artisans in the 
aang World 





Link & antl. Inc. 
TRADE 14-K. Jewelry 
71 Austin Street 


K THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 





Garland, Fisher Company 


<y rs 10- x vom Base and General Line 
ts fice, 9 Maiden Lane 
- A» 530 Mulberry Street 








Emil Abig 


Specialty 10 and 14-K. Bracelets and La Vallieres 
50 Columbia Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 


206-208-210 First Street 





Weizenegger Bros. 
(wy <B) Sterling Silver Mesh Bags 


358 Halsey Street 





THOMAS A. SMITH . 


Manufacturer of High Grade 
SWIVELS AND SPRINC RINGS 
in Platinum, Gold and Gold Plate 


380 Jelliff Avenue 





E. H. ene 4 W. Mills 
. EASTWOOD & 
a... in gt we Silver Vanity Cases and 


ocket Knives. 
34 Marshall Street 


aa Hohnhold 





J. D. Dalzell & Co. 


it Manufacturers of Fine 14-K. Jewelry 


Mark 23 Marshall Street 





The Hayes Bros. Co. 


HEB Manufacturers of exquisite |0-K. and 
14-K. Jewelry. 42 Hill Street 





L. Fritzsche & Co. 
Fine Gold Jewelry 
Pat. Horse Shoe Nail Bracelet | () 


480 Washington Street 





PLATINUM 
Settings in Platinum and Gold 
Baker & Co., Inc. 
N.Y. Office, 30Church St. 408N.J.R. R. Ave. 





La was Co. 


Candlesticks 50 Columbla Street 





La Secla, Fried & Co., Inc. 
(Gold and Silversmiths) 
Specialists in Eye Glass Cases, Purses, Vanities 


and Card Cases. 
Trade Mark 
97 Chestnut Street 





Mandeville, Horton & Tibbals, Inc. 








Strauss & Strauss 
Advanced Styles 
Gold Set and Dinner Rings 
“Rings that sell them elves,’ 
9 Clinton Street 


We SPECIALIZE in RINGS 
OQ, of every description 
332 Mulberry Street 
Henry Ziruth 
Unbseahable Chains—High Grade 10 and 
14-K. Gold and Platinum Chains 
30 Court Street 

















Charles W. Park 
Maker of Fine Sterling Goods, Novelties 
and Mesh Bags 


Oliver and McWhorter Streets 








ARCH CROWN MFG. CO. 
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QUALITY IN THIMBLES 


And the 
Prices Right | 


An Inspection 
Convinces 





ESTABLISHED 1839 


Simons Bros. Company 
Philadelphia 


IVrite for Catalogue 


San Francisco 
717 Market Street 


New York 
13 Maiden Lane 


Chicago 
31 N. State Street 
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No. 1232/1 


o [he James E. Blake @. 


! Makers of Jewelry and Silverware Since 1859 


Attleboro Massachusetts 


TRADE-MARK 
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Scene from 

“THE BUSINESS GAME” 

ne in hotel. 

First Man—* Been buying new collar buttons?” 
(Points to two shining buttons in othe 
shirt. ) 

Second Man 


Two men, dressing 
r’s 
“Not much. I’ve had these for 
years.” 


(In changing buttons to another shirt, he 


drops one of the buttons. It rolls, and 
in looking for it, he steps on it.) 
First Man—‘Now vou are in for it. You’ve 


smashed vour button and we haven’t an 
extra one between us.” 
Second Man I don’t know.” 
(He calmly picks up button and puts it 
in his shirt, without even examining it.) 
First Man—*Do vou mean to say you haven't 
broken it?” 


Second Man 


“+ yh. 


“Certainly. It is a Krementz 
Button. It takes a mighty hard smash 
to make any impression on it. And even 
if | had broken it, 1 could have had it 
replaced, because Krementz & Co. guar- 
antee that if their button 1s broken from 
any cause, even if stepped upon and 
crushed, any dealer, anywhere, is author- 
ized to replace it free—why, where are 
you going?” 
First Man—“To the nearest 
Krementz buttons.” 
“CURTAIN.” 


on your ce ysuniter 


jewelers for 


Dealer—Have this case 
when he comes 1n. 


Mr. 


CASE NO. 1K. 


a ee 
. 3 ‘ i. a. 
is Ye 
| 


This showcase is extra heavy plate glass, except ent 
which are made only in Mahogany. Front lights ha edge 
Top lifts up. Invisible ball feet prevent scratching of showcase 
Case and 200 copies of “The Story of a Collar Button,” yrinted 
with your name, are free with your order for two-gross en 
of Krementz 14K. Rolled Gold Collar Buttons 
Order with the coupon. 

COUPON 
KREMENTZ & COMPANY, Newark, N. J Circu 

Please send me a two-gro's as nent Krementz 14K. Rolled Gold 
Guaranteed Collar Buttons. With this I am to receive free, Case No. 
1K. and 200 copies “The Story of a Collar Button,’ imprinted with 
my name. Collar buttons prepaid. Case f.o.b. Newark. 

IERIE oo vo oc a ak stele SESE BS 6 Da ea ee meee 
Ma ore 0 ere aieh akg A ere a hee g's State 


Jone’ F NOME 633068 cceeces 
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Two Stack 
Suit Case 








OSMUN.PARKER 


MAKERS OF 


ine Pearl need Diamond Goods 

































Jewelry Trunks and Cases 


Send for Illustrated Catalogue 


We Make a Fine Line of These . 
seatiaer dieu: Crouch & Fitzgerald 
177 Broadway, New York City 


Over Night and Party Bags 
































sienleitataneatiediatieeieaunaed 154 Fifth Avenue, 14 W. 40th Street 
No Memorandum Packages THE WASHBURN 
SECURITY MAGIC NUT 


eer C.F. Rumpp & Sons *sis""* | Awtomatc Holder, «oF stu set 


: for all sizes of scart 
: INCORPORATED » ° .) + 
Reliable Fiue Leather Goods 1904 pin wire. Guaranteed 


PHILADELPHIA 
NEW YORK SALESROOM - 683 and 685 Broadway 








PARISIAN—8929 Parisian Ivory Fittings 











We Make the French EAR WIRES 


Alliance Wedding Rings for unpierced ears. 


‘The graceful style of the Alliance A SAFETY CATCH 
Ring is idly supplanting the use For Brooches, etc. 
of the diawe wedding rings. coe be applied to any 
hese rings are most carefully ad- a L mae a wenger 
justed; the joints are barely per- 
ceptible, except by a magnifying 
glass. 7, 











14 karat, 3 dwt., $1.80 per dwt, net; Open. Closed. Open. Closes. 
in dozen lots, $1.25 per dwt. net. Descriptive Circular on Application. 

18 karat, 3 dwt., $1.45 per dwt. net; Pearl Drilling and Adjusting a Specialty 
in dozen lots, $1.40 per dwt. net. Specia) Order Work and Repairing. 


An Advantageous Proposition in Catalogues. Get acquainted Shall be pleased to send you, on C. IRVING WASHBURN $45.49 John Street, N 
with our system, not only doliars in your pocket, but a decided "@e@Quest, Copy of our 1914 Cata- 
prestige, which is a business maker for you. logue, which illustrates complete - 


ss lines of mounted diamonds, Est. 
LEONARD KROWER Manufacturing Jeweler New Orleans, La. watches, jewelry, umbrellas, clocks, st. of A. o. BA U MANN 


Canal and Exchange PI. silverware, cut glass, silver plated Munnitecturet od 


Largest Whol: sa'e House South of New York. Direct Importation of Diamonds “@7. @FfC- IVORY and TORTOISE SHELL G00DS 

















Toilet Articles a Specialty 
F A NS :: from the plainest to the most elab- Repairing in all ite Branches bi 
ate, striking designs, lowest prices. 54 West 37th St. New York 
Han i-made 14kt. Gold and Sterling Silver Jew- 
elry, Pendants, Necklaces, Brooches, Rings, and the 
fashionable Sautoirs and Lorgnette Chains, Amber Sily ¢ 
and French Pearl Neckiaces, Earrings, etc., etc. 4 rd for Silverware 
‘_ 
Come to see us or send for selection mentioning price PHU Manufacturers 


LEWY & COHEN Chas. M. Prior 


Importers and Manufacturers 


114-116 Fifth Ave., cor. 17th St., NEW YORK 145 West 45th St. New York 

















PRACTICAL COURSE IN ADJUSTING. W. H. Swenarton 


anaes (ExsExaminer U. S. Patent Office) 
Published Price, $2.50. Counsel in Patent Causes 


Special Reduced Price, $1.50, Postpaid. 2 Rector Street, New York 
, THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York Patents TradesMarre 
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\ Lapel Chains for Spring and Summer / / 






TRADE TRADE 
MADE IN 10 AND 14K. GOLD AND PLATINUM B 
MARK $ 4 ee $20 MARK | 
Buttons and Chains Engraved to Fifty Different Combinations 
and Engine Turned to Choose From / 
{ 








2 Fafa Bt > 














wal B=? 








WRITE US TO-DAY 

- Lingerie Clasps 
Waldemar Chains E Ri h d & C Safety Pins ) 
Lorgnette Chains hos Cc ar son O. Ladies’ Fobs 
Neck Chains Key Chains 
Hat Pins The House of Staples—Known to the Trade for over 70 years Senet Pls } 
sR” Cisar Cover 93 MAIDEN LANE, NEW YORK __ Site Baton 
Handy Pins San Francisce Office, Head Bldg., Post St. and Grant Ave. Match Boxes 














OSMERS, DOUGHERTY COMPANY, ““izua"* 


SEED 
PEARL 





i Ropes 
| e re Fe | a ; Pendants 
é fe Vd my a ee IS ve Necklaces | 
4 Bags 7 ee 7 ‘ : SS Te ; ee Earrings , 
X. es or | Bayadores | 
dial laid call ola ates all te cell aanien! Sautoirs 







by Skilied Workmen Between 26th and 27th Streets Phone 913 Madison CIRCULAR 








Hot air ‘Kinds Executed. 291-293 SEVENTH AVENUE, NEW YORK SEND FOR OUR re 
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DIAMOND LA VALLIERES — 6 Fe $25 


















These 10Kt. Gold 
La Vallieres are 
set with nice, 
snappy, full cut 
diamonds and 
real pearls. Send 
your order now. 


90 Rue du Pelican 
Antwerp 








DIRECT DIAMOND IMPORTERS 


JOSEPH FRACKMAN COMPANY, Inc. 








51-53 MAIDEN LANE 
NEW YORK 








PN. ED. 


Boston, Mass, 














How is this? 14-K solid gold, substantial, heavy mountings, exactly 


like illustration, Stamped and gearantecd, Set with snappy diamonds 
averaging over 1-82 carat each. Put up one dozen in a fine grain-cuvered 
case, price $27. 06 per dozen, Terms to merchants of good commercial 
standing, two per cent. 10 or net 30 days... Or you may po the same 
goods from « ther manufacturers and pay from $42.00 $48. 00 per dozen. 

The same style set with 1-16 carat diamonds each at $42.00 per 


dozen. One sample order will convince you of the value -s we are offering. 
Be sure to watch this space, for it will mean hundreds of dollars to 
shrewd buyers. 


NEW ENGLAND JEWELERS, Jewelers’ Bldg., BOSTON, MASS. 


Mer. 


LB. S. GAINSBORO, Direct Diamond Importers 




















Your Customer 


will ask for an Expansible Bracelet 
to hold his or her watch. You can 
supply the want by buying our 











Patented Dec. 23, 1913. 


Challenge Expansible 
Bracelet and Watch Holder 


all sizes, either for men or women. 
Perfect satisfaction; no rivets, no 
springs; always in repair. 


Manufactured and for sale by 


C.H. ALLEN & CO. 
also White Mfg. Jewelry Co. 
Attleboro, Massachusetts 





















10 Ligne or 4/0 size 
with the 


Finely Ribbed Bracelet. 


BEST BY TEST 


LEVER MOVEMENT 


United States Agency OMEGA WATGH Co. 


Champ Watches and Bracelets are also sold by all Jobbers. 












7 Jewel 15 Jewel 
- $19.00 $21.00 
X118 Gold filled, 

25 yr. 


X119 Silver ... 


23.70 25.70 


" CHAMP 


Ys 








Mig 


21-23 Maiden Lane 


NEW YORK 
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ASK FOR THIMBLES BEARING THIS TRADE MARK 


Kst’d 1860 


Trade-Mark 
REGISTERED SEPT. 16, 1912 





NEW YORK OFFICE CHICAGO OFFICE 
No. 7 Maiden Lane 1203 Heyworth Building 


SOOOOOOOOOOHOHOHOHHHOHOOH 9990999990950 4OOOHO 
} 


ONSIDER our new ideas in Sterling Silver, Black 
Enamel and Dinner Rings. New designs for 
your approval every week. 

We make Electroplated, Gold Filled and Solid 
Gold Rings. 











Send For Samples! 


V. SORRENTINO, Ine., 15 Calender St., Providence, R.I. 


GOOOOHOHGHOOHHHOHOHOHGHHHGHOHOOOHOHOHOHHOHOOHGHHOHOHOHOOHOOOOOH 
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6197. Copyright, 1912, by Geo. P. Hall & Son, New York. 


ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—.mountings—Diamonds 


AMERICAN GEM & PEARL CO. 


14 Church St. 


M. J. AVERBECK 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 


10-12 Maiden Lane 


15 Maiden Lane 


BIGALKE & ECKERT CO. 


Fine Imported Watches 527 Fifth Ave. 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


82 Nassau St. 

J.B. BOWDEN & CO. 
Ring Makers 

R. A. BREIDENBACK 51-53 Maiden Lane 


Diamonds and Precious Stones 


15 Maiden Lane 


ALPHEUS L. BROWN 68 Nassau St, 


Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 


imp. and Cuttersof Diamonds 15 Maiden La. 


7 Maiden Lane 


M. B. BRYANT & CO. 
Ring Makers 


CARTER, HOWE & CO. 
Manufacturing Jewelers 9-13 Maiden Lane 


H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


COOPER & FORMAN 3 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 
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Newtown Creek 
Within the limits of New York City, 


there is a little stream, about four miles long, 
called Newtown Creek. Considerable ship- 


ping passes through this creek. 


In 1912, the 


value of the tonnage that passed through was 
over $225,000,000. When you consider that 
the average tonnage carried on the Mississippi 
is valued at about $82,000,000, and further, 
that Newtown Creek is only a side show in 
the commerce of New York, you can get 








S. COTTLE CO. 
Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 


Ring Makers 51-53 Maiden Lane 


DAVIDSON & SCHWAB, Inc 


Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 


Mfrs. & Importers of Watches 54 Maiden La. 


C. DORFLINGER & SONS 


86 Murray St. 


R. & J. DREYFUS 


Importers of Diamonds 


WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 


80 Maiden Lane 


N. J. FELIX & SONS 56 John St. 


Watch Mtls., Tls. & Jwls’ »indgs, Case Reprg. 


81 E. 17th St. 





GATTLE, ETTINGER & CO. 
Diamonds and Prec. Stone Jly, 170 Broadway 


THE GINNEL MFG. CO.15 Maiden Lane 


Gold Plated Link Buttons, Bar Pins, ete. 


GOLDSMITH BROS. 20 John St. 


Gold, Silver and Platinum Bought and Sold. 


THE GORHAM CO. 
Fifth Ave. and 36th St, and 15 Maiden Lane 


HERPERS BROS. 


Settings 


J.L. HERZOG & CO. 45 Rose St., cor Duane 
Makers LK Rings and EL KAY Cuff Buttons 


I. HOCHBERGER & SONS 


liamonds 35 Maiden Lane 


35 Maiden Lane 


S. E. HOWARD’S SON & CO. 
Ebony Goods 15 W. 24th St. 


ROBT. H. INGERSOLL & BRO. 
Watches 315 Fourth Ave. 


INTERNATIONAL GEM CO., INC. 
Lapidaries and Prec. Stones. 315 Fifth Ave, 


a rE F 
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some idea 


of the tremendous 


= 


commercial 


interests centred in New York. 


Amongst these, the jewelry interest is by 
no means the smallest, for everything in the 
way of Jewelry, Silverware, Watches and Sup- 


plies, whether manufactured in this country or 
abroad, gravitates to New York. The natural 
consequence is that New York offers the buyer 
the broadest, freshest and most varied stocks 
to be found anywhere, therefore it pays to 


BUY IN NEW YORK 














INTERNATIONAL SILVER COQ. 


Silversmiths 9-15 Maiden Lane 


DAVID KAISER & CO. 
Fine Diamond Mountings 


THE KELLER JEWELRY MFG. CO. 
10-Karat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 


Bracelets 


WM. B. KERR CO. 


Silversmiths 


KETCHAM & McDOUGALL 


thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 


Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


LARTER & SONS 21-23 Maiden Lane 
Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 
Coral and Black Onyx Mourning Jewelry 


MADDOCK & MILLER 54 Murray St. 
Royal Worcester China; Novelties & Staple Lines 


14 John St. 


12 John St. 


15 Maiden Lane 


37-39 Maiden Lane 











NASSAU CLUTCH CO. _ 90 Nassau St. 


1frs. Scarf Pin Clutches and Novelties 


LUDWIG NISSEN & CO. 182 Broadway 


Pearls and Precious Stones 


OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 65 Nassau St. 


ENOS RICHARDSON & CO. 
Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 15 Maiden Lane 


A. ROSEMAN 


Diamond Importer; 


9 Maiden Lane 
Maker of Diamond Jewelry 


W.. I. ROSENFELD 


Diam 


WILLIAM | L. SEXTON 


itinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 


Solid Gold Emblem Goods to Jobbers only 


SLOAN & CO. 15 Maiden Lane 


Specialties in Fine 14-Karat Jewelry 


STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 


1 Maiden Lane 


65 Nassau St. 















LOUIS STRASBURGER’S SON & CO. 


Diamonds 341 Fifth Ave. 


L. STRAUS & SONS 42-46 Warren St 
Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 


Silversmiths 


WAGNER COMB MFG. CO. 1182 B’way 


Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. CO. 


Silversmiths St. 


WARWICK STERLING CO. 


Sterling and Leather Novelties 15 Maiden La 


L. E. WATERMAN CO. 173 Broadway 


Waterman’s Ideal Fountain Pens 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 


WHITELAW BROS. 
Diamond Set Jewelry 


FRANK M. WHITING & CO. 
Silversmiths 15 Maiden Lane 


WHITING MFG. CO. 


Silversmiths 


A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 


WOLFSHEIM & SACHS 


3oxes, Trays, etc. 


J.R. WOOD & SONS 170 Broadway 


Diamond Cutters—Wedding Ring Makers 


17 Maiden Lane 


45 John St. 


15 Maiden Lane 


30 W. 36th St. 


182 Broadway 


35 Maiden Lane 
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Do You Get 
Your 

Share 

of Wedding 
Business? 


Silver Sales 
Make 
Permanent 
Customers 


Nothing will insure repeat Sales so surely as a sale of 


1847 ROGERS BROS. 


“Silver Plate that Wears’’ 


The bride who receives silver will wish to fill out the pattern. Let 
ees ] 
her know she can get it from you. 


INTERNATIONAL SILVER CO. meriden titania c. MERIDEN, CONN. 


5 North Wabash Ave., CHICAGO 49-51 West 34th St.—NEW YORK—9-19 Maiden Lane 150 Post St., SAN FRANCISCO 
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THE JEWELERS CiRCuU JLARS. 


WITH WHICH ARE CONSOLIDATED re 


SLY THE HOROLOGICAL REVIEW SH. 
Ww THE JEWELERS’ WEEKLY CX, _THE THE JEWELERS REVIEW N 
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dish, which are slightly concave, are di- 
4 a vided into four panels, on which are de- 
The Wonderful Ashburnham Collection of English and Foreign picted, embossed from the back and finely 

Plate Recently Sold at London. tooled on the front, scenes illustrating the 
history of Titus after his capture of Jeru- 
salem in the year 70. Many hundreds of 

















(Continued from issue of May 27.) terranean, etc. The dish, which is illus- minute figures are introduced in these 

HE third day of the sale brought a dis- trated on the front cover of this issue and scenes, but the whole composition is per- 
appointment, in that the magnificent a panel of which is shown on page 49 (Fig. __ fectly 7 inced. The first scene shows the 
silver-gilt rosewater dish which was ex- 14), was probably made for a knight of tne city Jerusalem with the temple in the 
pected to bring over $25,000 went for only Order of the Crescent, the badge of this center. Numerous walls, with a_ broad 
$8,400, Mr. Amor being the buyer. Of order being emblazoned on it. stream around the whole, are seen. The 
Florentine origin, it was ascribed to Ben- It dates from the third quarter of the country beyond is filled with the army of 
venuto Cellini. Like most of the foreign 16th century, and has a slightly raised boss Titus drawn up in squares, while some of 


silver, it was purchased by Bertram, fourth in the middle surrounded by a band of the Roman soldiers are crossing the outer 
Earl of Ashburnham (born 1797), on his — repoussé scale design, which pattern is also walls by means of scaling ladders. 
travels abroad on the shores of the Medi- to be seen on the rim. The sides of the In the second scene we note Titus at 
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SILVER-GILT EWER AND COVER (AUGSBURG). Fr. 13- -SILVER-GILT CUP AND COVER (NUREMBURG ) 













































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































































48 THE JEWELERS’ CIRCULAR-WEEKLY June 3, 1914. 
T 2 eeecaes t 3 ems astess HH F TF F A 
: rt < : t = T a H+ segasces cH H 2 HH HH t 
serait Scusseiesititas # SESHIEESSSH : sisi sleet ae 
seeesset| OO I MO MM a MoM ah ah oh whe iat: 
steebsss BK SRO SN ax S My ss e : Se Sr Be Z abe 
He . : ¢ He 
sense 
PR NS HH 
sess: A " a i a 
T 2 as 
| ge 
H y HH 
/' He 
NN : te Hf 
j be 
ag tat 
. sesees 
‘ Jah 
J. D>. tH 
Zs H i : 
sane 
seta: 
arias 
Hits 
eaeaes 
Hes 
sess 
Wes 
6361 6378 nV 8 
e F i) 9 
” va Pa 
Graduation Rings 
To meet the requirements of the average individual who 
contemplates spending from $2.50 to $5.00 for a gradua- 
tion gift, we make a large line of 10K stone set rings 
suitable for boys and girls, 
The two new-rings shown above will appeal to your cus- A HE 
yl tomers because of the originality of their design and the ; 
WA appropriateness of their style for the occasion, . : 
ze Kither of these rings can be had set with any of twelv 4 sf 
A different stones, and at so moderate a price that your full A 
¥ margin of profit is assared, +H 
yg om a 
34 7 “si ; Po “n aig sncen 
7 PCY. : 2 : att x f : as nc, 3 : 
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Memphis, with the delta of the Nile, boats, 
etc., in the foreground. He is taking part 
in the ceremony of the consecration of the 
Sacred Bull of Apis, with priests, in an 
open classical temple, and a throng of de- 
votees around them. 

The triumphal procession of Titus and 


Vespasian in Rome is shown in the third 





hic. l4—rHIRD PANEL OR QUARTER-SECTION 


The other lots included a silver-gilt ewer 
ver with vase shaped b bdy (Fig. 12, 
Che cover is surmounted by a fine- 
modeled figure of a boy holding a laurel 


vreath ana atrumpet. It was made in Augs 


urg in tue first halt of tne léth century. 
] . 1 ] “41 na . , - 
1 Nuremberg silver-giit cup and cove! 

= ; 1 
(hig. 15, page 47), formed as a nautilus 


CF THE ROSEWATER DISH ATTRIBUTED TO CEL- 


LINI, WHICH SOLD FOR $8400. THIS PANEL SHOWS THE TRIUMPHAL 
PROGRESS OF TITUS INTO ROME, 


scene depicted in the cut used. Four horses 
draw the chariots in which they stand. The 
famous Sacred Candelabrum, or seven- 
branched candlestick, from the Jewish tem- 
ple is borne before them with other spoils 
of war. There are many bound prisoners, 
and in the foreground numerous onlookers. 
In the rear we see a temple raised in honor 
of Jupiter and oxen driven to sacrifice. 

The dedication festival in the Coliseum 
at Rome, on the completion of the building 
by Titus in A. D. 80, is illustrated in the 
fourth panel. The tiers are filled with 
crowds of spectators, the Emperor in the 
center, while numerous combats between 
wild beasts and gladiators are taking place 
in the arena. 

The dish measures 14*4 inches in diam- 
eter and weighs 34 ounces 2 pennyweight. 

\mong the other foreign silver sold was 
a set of six silver-gilt cups of Nuremburg 


make, which brought $5,512. They date 
from 1618 and are engraved with scenes 
from the Old Testament. One of thes is 
shown in Fig. 15, in the next column. 

\ silver-gilt tankard and cover, the cen- 
ter of the barrel r POUSSE and chased with 
Christ, the Virgin and the apostles, by 
Straubing, early Jith century, brought 
$1,368. It is 9% inches 1 height and 


weighs 81 ounces 17 pennyweight. The 
sum of $1,312 was realized for a silver-gilt 
rosewater fountain with V-shaped cup at 
the top supported on a tall stem, with a 
tazza-shaped bowl in the center. It was a 
product of Nuremberg in the first half of 
the 17th century, the maker’s mark being 
a unicorn, 


shell, engraved with Nessus, Dejanira and 
Neptune, and supported by a negro kneel- 
ing, was of gfaceful outline. 

The third day realized $44,102.50, which 
makes a total of $201,470.50 for the three 
days, or about $6,500 more than the Dunn 




















FROM A 
SET OF SIX, WHICH REALIZED $5,512. 


iG, lo—-SILVER CUP (NUREMBURG 


Gardner sale brought in 1902, which had 
been the record heretofore. Some years 
ago Lord Ashburnham sold his great li- 
brary for $1,000,000, including the Mazarin 
bible and four folios of Shakespeare now 


in the Morgan collection. The superb 

\shburnham silver lay for over 30 years 

in the strong room of a bank almost f 

otten, where the executors found it after 
late Earl died in January, 1913 








President Wilson Offers Trophy in Panama- 
Pacific International Exposition Yacht Race. 


fan of the most interesting trophies to 
be given at the Panama-Pacific Inter- 


I 
national Exposition at San Francisco will 
be “The President’s Trophy,” given by 
President Woodrow Wilson to the winner 


of the 12-meter yacht race un 
tional rule. 

The trophy is valued at $500, and is no- 
table as a jeweler’s work of art. It is de- 





THE PRESIDENT’S TROPHY. 


signed as a replica of the hanap, a tall 
drinking vessel of the 14th century. The 
cup is 28 inches high, including a redwood 
burl pedestal 3% inches high, not shown in 
the illustration herewith. The top of the 
bowl measures 10% inches, the bottom is 
12% inches and the base is 96 inches. 
Two panels of the cup will bear inscrip- 
tions and the names of the winner and 








crew. The other two panels will bear 


+ 


scenes of the exposition etched in the silver. 








\lorris Miller, who, with his brother, Op- 
erates a pawnshop at 220 Marietta St., At- 
lanta, Ga., recently partly retrieved a dis- 
astrous burglary at his establishment when 


1 | 


lar on WVecatur 


he discovered the negro burg 
St., chased him two blocks through a crowd 
and found a plainclothes policeman, who 
arrested the man. In the pockets of the 
burglar were found a number of things 
stolen from the shop. The negro had en- 
tered from the rear of the premises and 
had obtained jewelry worth about $300. 
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ESTABLISHED 1566 


STERN BROS. & CO. 


INPORTERS AND CUTTERS 
OF 


DIAMONDS 


Operate the Largest Diamond Culting 
Establishment in the United States, 
equipped with the newesf and most 
efficient machinery, and are in a 
position fo offer advantageous values 
fo importers and large dealers. 


DIATIONDS 


IN ALL QUALITIES AND SIZES 


Office, 66 Nassau Sf, New YorrR 


Cutting Works, : 1560-146 West 52d St., New YorR 
Chicago, 31 No. State Sf. Amsterdam, 10 Tulp St. 





We extend to Jewelers a cordial invitation to visif our plant, 
which will prove both interesting and instructive. Permission 
may be obtained at our main office, 66 Nassau Street. 


STERN BROS. & CO. 


IMPORTERS AND CUTTERS 
Or 


DIAMONDS 
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A Few Words on Precious Stones. 
29 and 30. 


Address Delivered by M. D. Rothschild, New York, Before the New York State Retail 
Jewelers’ Association Convention at Binghamton, May 28, 








NOWLEDGE of the various properties 

of precious stones is extremely inter- 

esting, besides being of the greatest value 

to all who deal in gems. Much on precious 

stenes has been written by the Ancients, by 

experts in the Middle Ages, and by modern 
authors. 

Errors have been exploded through scien- 
tific investigations and important discov- 
eries have been made, among others that 
of bringing about the manufacture of arti- 
ficial stones by fusing, synthetic and scien- 
tific processes, producing stones which are 
sometimes so perfect that they defy detec- 
tion by those who have only an ordinary 
knowledge of gems. 

Beautiful precious stones which 
practically unknown to most retail jewelers 
a generation ago are now recognized as 
gems fit to be used in connection with the 
most costly jewels; the genius of Lalique 
and other modern craftsmen has revolu- 
tionized the art of making jewelry, but the 
appreciation of these attractive gems is, | 
regret to say, spreading more rapidly 
among the cultured buying public than 
among the great mass of jewelers in this 
country. 

It is true, of course, that most jewelers 
have some knowledge of diamonds, and the 
terms Jagers, Crystals, Rivers, Wesseltons, 
Capes, Bywaters, etc., have a more or less 
definite meaning for them. Yet there is 
much more that is extremely interesting 
about diamonds—the production of the 
rough in olden and modern times, the 
prejudice against the Brazilian diamonds in 
favor of the Indian diamonds and, later, 
the feeling against the South African dia- 
monds on the theory that these stones wert 
not as good as the Brazilian diamonds; the 
history of celebrated diamonds; diamonds 
in literature; the cutting of diamonds—all 
these and many other facts about the dia- 
mond will serve to interest your customers 
and impress them with the feeling that 
they are dealing with men who understand 
their business. 

\part from diamonds, however, knowl- 
edge of precious and so-called semi-pre- 
cious stones and pearls is lamentably lack- 
ing among many of the retail jewelers of 
this country. 


were 


Pearls are generally known as Oriental, 
fresh-water, round, button or baroque; but 
the ability to distinguish an Australian 
(Oriental) pearl from a fine white fresh- 
water pearl is generally lacking. This is 
also true regarding the similarity between 
a finely tinted fresh-water pearl and a salt- 
water, or Oriental, pearl of the same ap- 
pearance. 

Even rubies, sapphires and emeralds, the 
simplest of the colored gem stones, are 
confusing to many jewelers. Oriental ruby, 
Siam ruby, Burma ruby and ruby spinel 
are puzzling terms to many of our brethren, 
and very few of them realize that the so- 
called or miscalled “spinel” ruby, instead of 
being an inferior sort of a ruby, is not a 
ruby at all, but a very beautiful gem min- 


eral composed of about three parts alumina 
and one part magnesia, 
nearly pure alumina. 
found in many colors, the 
called “ruby” spinel, simply to 
color, and should never be 

ruby. The difference 
Burma, Siam, Australian, Montana, Ceylon 
ind Cashmere sapphires is simply the dif- 


whereas the ruby 1s 
While spinels are 
red variety is 
indicate the 
called spinel 


between Oriental, 


ference of shade of color; these stones are 
otherwise identical, the term Oriental being 
generally reserved for the finer colored 
stones, while the lighter stones are commer- 
cially known as “Ceylon” and the blackish 
and greenish stones as Australian. 

Our own Montana sapphires, however, 
have a beautiful electric-blue color which 


is quite different from that of sapphires 
found in other parts of the world. Most 
\ustralian sapphires are very dark and 


many of them have a greenish tint; but 
dark sapphires are also found in Burma 
and Siam. On the other hand, some stones 
which undoubtedly deserve the adjective 
“Oriental,” because of their beautiful blue 
color, come from the Australian sapphire 
diggings and are commercially assorted 
with the “Oriental” sapphires which are 
found in Siam or Burma. Some Cashmere 
sapphires have the perfection of color—the 
so-called cornflower-blue. Few good Cash- 
mere stones, however, are found; certainly 
many less than are sold under that name. 

Rubies are actually mineralogically “sap- 
phires”—that is, they are “red” sapphires. 
Then we have pink, yellow and violet sap- 
phires; in fact, sapphires of every con- 
ceivable hue. 

The emerald is a simpler stone for jew- 
elers, being a green beryl or identical with 
he aquamarine except as to color, and up 

the present time this stone has not been 
scientifically produced. Good emeralds are 

ery rare, and are the most costly of all 
precious stones where they are fine in color, 
fairly clean and important in size. Aqua- 
marines, however, are found in quantities 
of perfectly clean crystals, and large cut 
stones are thus readily obtained, although 
the darker greenish blue material is com- 
paratively scarce. 

\n emerald as compared to a sapphire is 
as 270 is to 400, and as compared with a 
270 is to 360. In other 
words, an emerald 2.70 carats 
would be the exact size and thickness of 
a sapphire weighing 4 carats or a diamond 
three 


diamond it is as 
weighing 


weighing 3.60 carats, if all stones 
were cut alike. 

So much for the simpler gems which all 
jewelers are supposed to handle and about 
which every jeweler should have at least 
an elementary knowledge. 

It is surprising, but a fact, that the dif- 
ferent mineralogical and trade names of 
precious stones run into the hundreds. In 
a list arranged according to their colors, 
prepared two years ago, I found 29 dif- 
ferent colorless and white stones, 31 red 
stones, 29 pink and lilac stones, 35 blue 


stones, 23 light-blue stones, 56 green and 








ol 





greenish st 32 yellow and yellowish 
stones, 19 violet stones and 27 brown and 
or a total of 281 different 
names of Some of 
course, had a number of names, 
aes le being iolite. whicl 

<ample being ite, which 
dichroite, lynx 


ime a 


brownish stones, 
the stones, of 


a notable 


gems. 


; 
called 


and 


is also 
cordierite, sapphire 


water sapphire. 


Chere are four kinds of topaz with nine 
different names. The commonest is the 
quartz variety, known as citrine, Spanish 


topaz or Madeira topaz. The genuine or 
i topaz is called Brazilian or 
beryl variety, yellow 
the corundum 
Oriental topaz. 
to definitely 
determine whether a yellow stone belonging 
to one of these four groups is quartz, genu- 
ine topaz, beryl or sapphire; and every jew- 
eler, no matter how small his dealings are 
in gems, should be able to arrive at such 
a definite and correct conclusion. 

It will be readily conceded by every 
thinking man that a thorough mastery of 
business details and methods is necessary 
to the growth and success in modern mer- 
chandising, and the jewelry business is 
surely no exception to this widely accepted 
rule. 

The education of a jeweler or his prom- 


mineralogical 
precious topaz; the 
beryl or topaz, 
variety, 


eolden and 


1 


yell )W sapphire or 


It is possible, and even easy, 


ising clerk or salesman should proceed 
along well-defined and progressive lines. 
Every retail jeweler, for instance, should 


be thoroughly posted on the processes of 
the production of his wares, be they 
watches, clocks, gold, silver or platinum 
jewelry, or gold or silver plate. 

Sheffield plate, nickel silver, German sil- 
ver and gun-metal are likewise worthy of 
his attention, as is also the history of old 
silver plate, hall-marks, etc. 

To show that a good working knowledge 
of precious and so-called semi-precious 
stones can be acquired with a moderate 
amount of effort coupled with some en- 
thusiasm the speaker asks your indulgence 
for a little personal reminiscence, as his 
own experience may serve to emphasize the 
point that there is nothing impossible or 
even difficult in the acquisition of the 
knowledge of the properties of those gems 
handled by the average retail jeweler. 

While I was in the Swiss watch import- 
ing business my firm became interested in 
an imitation stone business. This business 
the firm was obliged to fully acquire, and 
as I had given some attention to its details 
A little later, hav- 

g become a partner in the business, I de- 
cided to venture into the field of genuine 
stones and, without the slightest previous 
experience, made purchases of rubies, sap- 
phires and emeralds from a European 
house which was highly recommended and 
olishly relied as 
and the 


| was placed in charge. 


i! 


upon whose statements I f 
to the desirability of the 
reasonableness of the prices. 

The lesson we received was both costly 
and drastic, but in the long run extremely 
helpful. The goods purchased were neither 
salable nor reasonable in price, and after a 
number of years were disposed of at a 


LOC yds 


decided loss. 

I then found it necessary to educate my- 
self, and therefore read every book and 
pamphlet on precious stones which I could 
obtain. This was supplemented by a study 
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HE man who is keen to adapt 

himself to modern methods of 
merchandising is also alive to the 
fact that itis to his interest to buy 
from the right source of supply. 






Thoughtful and discriminating 
buyers will find it advisable to 
carefully inspect our stock when 
one of our representatives calls. 







Probably the largest and most 
varied assortment of 


DIAMONDS 


in America is to be seen in our 


~ New York offices. 


WE are permanently represent- 
ed by our buyers in the 


World’s diamond markets, and 
therefore in a position to offer the 
trade the very best values. 
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of the various kinds of stones as they came 
under my notice, and in time | felt more 
competent to trust my judgment as to Va- 
riety, quality and values. 

While struggling to acquire this knowl- 
edge some interesting things happened. 
For instance, I was told that an expert 
dealer in so-called “fancy” or semi-precious 
gems attended the annual Leipzig Fair, and 
that he would be a very good man from 
whom to make purchases. I found this 
dealer to be a very pleasant old gentleman, 
who readily showed me his merchandise 
and, among other goods, a large package 
of so-called “fancy sapphires” which prob- 
ably contained the usual collection of blue, 
pink and yellow sapphires, tourmalines, zir- 
cons, chrysolites, garnets, etc. The lot 
looked interesting and the price seemed 
reasonable; but most of the goods were 
strange to me, and [ picked up stone after 
stone, asking the old gentleman their 
names. He was patient for a little while, 
and then finally burst out: “Young man, 
I guarantee that these are all genuine 
stones, but I have no time to teach you 
the business.” 

J left his office deeply humiliated and 
feeling resolved that this very disagreeable 
rebuff would not happen again, and there- 
after redoubled my efforts to acquire a 
thorough knowledge of the goods which I 
intended to handle. 

In traveling about this country 25 years 
ago I came in contact with the more im- 
portant retailers and was very much sur- 
prised to discover that most of them were 
almost in the same position that I was in 
when [| first undertook to buy precious 
stones. 

It is true, they were generally well posted 
on diamonds, rubies, sapphires, emeralds 
and pearls, but with rare exceptions their 
knowledge seemed to stop at that point. 

it was difficult to sell tourmalines, chryso- 
beryls, chrysolites, cat’s-eyes, alexandrites, 
spinels, etc., to dealers who did not know 
what these beautiful stones were nor what 
their value was; and so, purely as a busi- 
ness proposition, I started compiling what 
was intended to be a short description of 
the various precious stones. This compila- 
tion grew into a little handbook which was 
published in 1889. Several years before the 
book was published I had occasion to call 
on the foremost jeweler in one of the larg- 
est cities in the middle west, a man of fine 
character, courteous manner and a lover of 
beautiful gems. I was showing him my 
stock of so-called semi-precious stones, and 
he duplicated the questions [ had put to 
the old man in Leipzig some years before, 
asking me as he took up each stone “What 
is this?” After my fifth or sixth answer 
he burst out: “Rothschild, are you making 
up these names as you go along?” 

Now I have indulged in these personal 
reminiscences with the sole object of indi- 
cating that, after all, the acquisition of 
knowledge of precious stones is simply a 
question of intelligent reading and close 
observation. There are more good books 
on the subject of gems to-day. than there 
were 25 years ago, and there are many op- 
portunities for the retail jeweler to see the 
stones described in the books. 

The great problem of the average jew- 
eler is to be able to talk intelligently to a 
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rapidly increasing number of lovers of fine 
things, whose own knowledge of gems 
often surpasses that of the supposed expert 
who stands behind the counter. 

It is pitiable how little the average retail 
jeweler actually knows about this important 
part of his business. He does know about 
diamonds, and may have some knowledge 
of pearls, rubies, sapphires and emeralds; 
but most of the other precious and so- 
called semi-precious stones simply repre- 
sent a number of names io him, and noth- 
ing more. 

The almost perfect modern imitation 
pearls and artificial sapphires and rubies 
frighten him, and he is all too ready to ac- 
cept the dictum that these artificial stones 
have so seriously injured the sale of genu- 
ine stones as to hardly make it worth while 
for him to bother with the sale of the real 
gems. 

As a matter of fact, the improvement of 
imitation pearls from the period of the old 
Roman or wax-filled glass beads to the 
present wonderful solid indestructible imi- 
tation pearls has not prevented an advance 
in the value of the genuine pearl, which in 
recent years, as you know, has progressed 
by leaps and bounds. Therefore, notwith- 
standing the most perfect imitation pearls, 
genuine pearls are more costly and more 
popular than ever. 

It is true that the sale of rubies has 
fallen off somewhat during the past few 
years, but that was largely because fashion 
has temporarily decreed the use of colors 
other than red. 

The advent of the scientific or artificial 
sapphire, on the contrary, has not caused 
the slightest ripple in the sale of the genu- 
ine stone. In fact, the value of genuine 
sapphires has more than doubled since 
scieritific sapphires have been perfected and 
the demand for fine genuine stones has far 
exceeded the supply during the past few 
years. 

The jeweler should educate the buying 
public both as to genuine and_ artificial 
stones. To do this he must first educate 
himself, and the more thoroughly he does 
educate himself the more surely will he 
reap the reward which comes to a business 
man who knows his business and who 
thereby inspires confidence. 

Our English cousins have realized the 
necessity of a larger and more thorough 
education in gem knowledge for retail jew- 
elers, and several years ago the National 
\ssociation of Goldsmiths instituted what 
is called a course in “Gemmology” to meet 
this situation. This course is based on the 
reading of a text-book on gems and upon 
written examinations which are held at 
stated periods. Several competent teachers 
in mineralogy give lectures, and the men 
who take the course receive either a pre- 
liminary certificate or a final diploma. 

A Summer course on the same subject 
was given at Columbia College, in New 
York city, last year, and this course will 
be repeated this coming Summer in the 
form of 30 lectures from July 6 to Aug. 14. 
The Columbia course is very complete and 
includes important laboratory work. I 
think this entire subject is one which could 
be properly taken up by the American Na- 
tional Retail Jewelers’ Association, in order 
that some method might be devised by 





which the jewelers in this country, who are 
usually in the van, should not lag too far 
behind their English brothers. 

[It may be possible to find some college 
or school which will properly equip itself 
and essay to teach the rudiments of gem- 
mology by the correspondence method. | 
make this suggestion with a great deal of 
reserve, as it is not clear to my mind that 
this will be a feasible way to give the re- 
tail jeweler the best which can be had in 
the most effective and practical way. In 
any event, it is easy to buy a few standard 
books on precious stones, and any intelli- 
gent jeweler who will make the effort will 
be richly repaid for the time spent in tak- 
ing up the study of what is now popularly 
called “Gemmology.” 

The scientific or artificial ruby and sap- 
phire have placed a new burden on the 
shoulders of the retail jeweler, and it be- 
hooves him to be very careful from whom 
he purchases his genuine stones lest he 
jeopardizes both his good name and his 
reputation as a local expert. The old imi- 
tation rubies and sapphires were easily dif- 
ferentiated from the genuine stones, as 
they were either glass or doublets. The 
modern artificial product has often the ap- 
pearance of the genuine stone, and it re- 
quires a careful examiation to distinguish 
the more perfect artificial specimens from 
the genuine. 

Under these conditions it is imperative 
that jewelers should make every effort to 
acquire sufficient knowledge to _ protect 
themselves and their customers against 
fraud, and until they possess such knowl- 
edge they should abstain from giving ex- 
pert opinions on stones presented to them 
by customers or strangers. Any other 
course may result in a disagreeable ex- 
perience. 








lowa Jewelers in Working for the 
Stevens Bill Hear from Senator 
Cummings. 

Mason City, Ia., May 27.—J. H. Lepper, 
president of the Iowa Retail Jewelers’ As- 
sociation, has sent out a letter to its mem- 
bers, and to other jewelers as well, urging 
the recipient to write strongly to his Con- 
gressman and Senator asking support of 
the Stevens bill, now in Congress, which 
seeks to make legal contracts embodying 
the protected selling price. He also urges 
that the manufacturer be helped to put on 
a sufficient margin of profit on his articles 
to give a living profit to the jeweler. 

President Lepper quotes from a letter 
which he has just received from Senator 
Cummings, of Iowa, which is in part as 
follows: 

I have no doubt that there are many instances 
in which it would work well to allow the manu- 
facturer or jobber to fix prices for the retailer, 
but like all other such suggestions when put into 
general language, they permit many other things 
that would be against public welfare. I want to 
be helpful and not stand in the way of any real 
advance, but I do not want to destroy one of 
the most effective phases of the anti-trust law. 

I assume that when the bill reaches the Senate 
it will be referred to the Interstate Commerce 


Committee, of which I am a member, and I will 
then do my best to put it into such form as will 
accomplish the good there is in it without doing 
the harm I fear might be done as it is now 
written. 








John B. Ross, formerly of Sutton, W. 
Va., has moved to Buckhannon, W. Va. 
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Trade in London Depressed —Exports and Imports—Anglo-American Exposition Opens — 
Foolish Story as to a Pear! ‘‘Crisis’’—Annual Convention of the N. A. G, 
to Be Held at Margate, June 15-18 














Lonvon, May 22.—Trade in London is 
in an exceedingly depressed condition and 
in many instances the people are working 
only two-thirds of the day. Compared 
with April of last year both imports and 
exports show a considerable decrease, al- 
though it must be admitted they are still 
well ahead of the figures for the same 
month of 1912. The exports for April 
were £50,736,000; these figures, by the way, 
include re-exports of foreign and colonial 
produce valued at £10,000,000, and while 
these figures are £2,375,000 less than those 
for April, 1913, they are £7,765,000 ahead 
ot the figures for the same period of 1912. 
On the import side the total value was 
£61,625,000, showing a decrease of £1,329,- 
000 compared with April, 1913, but an in- 
crease of £1,219,000 over April, 1912. If 
we take the total for the first four months 
of the year we find that they are in value 
less by £584,000 than for the same months 
of 1913, but they are £10,403,000 above the 
first four months of 1912. On the import 
side the figures are a little more satisfac- 
tory, since the value of exports are £2,180,- 
000 greater in value than those sent out in 
the first four months of 1913 and £20,907,- 
000 in advance of the first four months of 
1912. 

We have, however, to remember that 
Easter fell in April this year, and if we 
reckon the loss in business owing to the 
holiday the depression so far as figures are 
concerned is indeed more apparent than 
real. The exports of silver plate and 
plated ware were valued at £73,458, as com- 
pared with £80,114 for April, 1913, but are 
nevertheless ahead of the figures for April, 
1912. The cutlery exports also show a de- 
crease, only 3,432 cwts. having been ex- 
ported compared with 3,844 cwts. in April, 
1913, and 4,452 cwts. in the same month of 
1912. It is interesting to note that the 
United States of America was one of our 
better customers for April, taking from us 
£4,275 worth of cutlery; Canada, £5,364; 
British East Indies, £6,625; Australia, 
£10,678. 

ee 

The travelers to London from both Bir- 
mingham and Sheffield complain exceeding- 
ly of the poor results of their travels, and 
are consequently cutting their visits short 


or else extending the periods between, 


whiles. It is very difficult to explain why 
things should he so bad. The political sit- 
uation certainly has something to do with 
it, but there must be deeper and more regu- 
lar causes at work which are responsible 
for the continual lack of really brisk busi- 
ness in the trades in which silver and jew- 
elry form the staple productions. 
* * * 

I was present at the opening of the 
Anglo-American Exposition on the 14th 
ultimo, but unfortunately, owing to the 
fact that the London County Council had 
not concluded their inspection of the build- 


ings and had consequently not given their 
certificate of satisfaction, the opening had 
to be of a private nature. The American 
\mbassador accompanied the Duke of 
Teck, who declared the exhibition open, 
and Dr. Schrerer, from California, made 
the speech at the luncheon which followed. 
The Duke of Teck in declaring the open- 
ing said, “It is impossible to overestimate 
the importance to civilization and to the 
world’s progress of the hundred years of 
unbroken peace which have enabled the 
English-speaking peoples to create by their 
inventive genius the conditions of the mod- 
ern world.” He said that he regarded it 
as an “honor to be associated with the 
magnificent display of American fine art 
which | have had the pleasure of viewing.” 
And I may state, en passant, that in the 
hurried look I had round the Art Section 
it certainly is a remarkably fine collection 
of work which has been gotten together. 
But of this I must write anon. 
* * * 

The annual meeting of Messrs. Mappin 
and Webb enabled the directors to demon- 
strate to the shareholders that they were 
concerned in a very profitable business. 


. Certainly in these days of keen competi- 


tion, a business which can pay a net 10 per 
cent. dividend must be doing very well. 
But, despite this one of the speakers 
pointed out that he did not consider the 
firm had by any means reaped the full re- 
ward of their foreign extensions. It will 
be called to mind that Messrs. Mappin and 
Webb have incoryorated a company under 
the title of Mappin & Webb (Canada), 
Ltd. and opened the new premises in 
Montreal in June last, and are quite satis- 
fied with their venture in that direction. 
2 


There has been a nonsensical canard 
concerning pearls; this emanated from 
Paris and was to the effect that a “crisis 
in the pearl trade is threatened,” and that 
pearls had fallen 25 per cent! As a matter 
of fact this is all “moonshine,” as everybody 
concerned with the trade knows. But, it 
is somewhat disquieting to business men to 
observe in the papers, mostly read by 
women, the foilowing statement: “Owing 
to the fact that certain English firms are 
liquidating their stocks a crisis is threat- 
ened in the peaii trade and prices have 
fallen 25 per cent.” The circulation of a 
wild statement of this nature is certainly 
not calculated to assist business. 

x x 

The annual convention of the National 
Association of Goldsmiths, which is to be 
held on June 15, 16, 17 and 18 at Margate, 
a seaside resort, is likely to be one of the 
largest gatherings in the annals of the asso- 
ciation. Arrangements have been made to 
hold the conference and reunion at the 
magnificent Queen’s Highcliff Hotel on the 
west front, and on the Monday evening, 
June 15, the Mayor and Mayoress of Mar- 





gate will give an official welcome and re- 
ception, followed by a Cinderella dance, 
and next morning the meeting will start in 
real earnest. John Dyson, who _ repre- 
sented the English association in America 
last year, is generously giving a badge and 
brooch to every member attending, bearing 
the date and place of the conference, which 
has been designed by W. Augustus Stew- 
ard, head of the jewelry and silversmith- 
ing department of the L. C. C. Central 
School of Arts and Crafts, and cut by Mr. 
Richardson, an exhibitor at the Royal Acad- 
emy. The gift of this badge by the ex- 
chairman at last fills a gap which had been 
wanted to make the annual convention 
complete, and now we may possibly look 
forward to the use of the badge at other 
gatherings. On this occasion it has been 
arranged for the badge to be used as a 
general pass to all the functions held in 
connection with the conference, and will 
thus obviate the necessity of special tickets 
for entry into the conferences, functions 
and entertainments. The Masonic mem- 
bers of the conference have been invited 
by the worshipful master of the Union 
Lodge to attend the lodge meeting on the 
evening of the 17th. St. GEORGE, 








Jewelry, Clocks, Watches, Slliverware 
and Kindred Lines Exported from 
New York. 

WasHIncToN, D. C., May 27—The fol- 
lowing were the exports of jewelry, sil- 
verware, optical goods, clocks, watches and 
kindred lines from the port of New York 
for the week just ended: 

Aberdeen: 1 case silverware, $100. 

Algoa Bay: 82 cases clocks, $1,997. 

Bangkok: 12 cases clocks, $160. 

Bremen: 2 cases watches, $2,942; 1 case jewelry, 
$225; 3 cases watches, $3,782. 

Calcutta: 11 cases clocks, $789. 

Cartagena: 1 case silverware, $150. 

Christiania: 29 cases clocks, $922. 

Colon: 25 cases clocks, $289; 2 cases clocks, 
$135. 

Constantinople: 5 cases scopes and views, $152. 

Copenhagen: 7 cases clucks, $196. 

Frankfort: 10 cases optical goods, $2,000. 

Glasgow: 27 cases clocks, $228. 

Havana: 1 case optical goods, $115; 36 cases 
clocks, $1,015; 4 cases optical goods, $233; 1 case 
jewelry, $284. 

Havre: 1 case plated ware, $110; 2 cases optical 
goods, $108. 

Kobe: 5 cases clocks, $225. 

Lagos: 10 cases clocks, $164. 

La Paz: 1 case jewelry, $100. 

Liverpool: 82 cases clocks, $2,152. 

London: 8 cases optical goods, $125; 78 cases 
clocks, $2,860; 2 cases thermometers, $200; 3 cases 
clocks, $132; 1 case plated ware, $1,565; 13 cases 
optical goods, $8,589. 

Manila: 5 cases optical goods, $1,039. 

Melbourne: 81 cases plated ware, $3,223; 20 
cases optical goods, $2,280; 31 cases clocks, $924. 

Puerto Barrios: 9 cases clocks, $248; 3 cases 
plated ware, $159. 

Rome: 3 cases plated ware, $223. 

Shanghai: 18 cases clocks, $355; 2 cases optical 
goods, $134. 

Sydney: 43 cases clocks, $649; 5 cases silver- 
ware, $375. 

Singapore: 10 cases clocks, $127. 

Southampton: 1 case silverware, $1,500; 38 cases 
watches, $2,235. 

St. Petersburg: 2 cases optical goods, $125. 

Valparaiso: 1 case plated ware, $144; 23 cases 
clocks, $235. 

Wellington: 21 cases clocks, $341; 6 cases 
plated ware, $214. 

Zurich: 2 cases clocks, $117; 4 cases watches, 
$946. 








G. B. Alger, Benton Harbor, Mich., is 
offering creditors 50 cents on the dollar. 
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In the Interest 


of the Jewelry Trade, attention is called 
to our Patent rights in connection with 
the importation and sale of the “Hope 
Sapphires”’. 


In publishing this notice, which is prompted 
by a recent case of infringement, it is our 
intention to announce our resolution to 
enforce our rights under the guarantee by 
the United States Government. 


We urge the co-operation of all those in 
the trade handling synthetic sapphires in 
the capacity of either buyer or seller. 


The ‘‘ Hope Sapphire” is sold exclusively 
by us and our authorized agents in packets 
bearing our label. 





IMPORTERS AND CUTTERS 


PARIS, PROVIDENCE, IDAR 
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Reports from the European Diamond Markets. 








Condition of Business in the Gem Trade of London, Amsterdam, Antwerp and Paris as 
Noted by Correspondents of The Jewelers’ Circular. 














Lonpon, May 20.—So far as cut stones 
are concerned the condition in the dia- 
mond market seems to be little changed 
from that mentioned in the previous let- 
ter. The London houses who supply the 
shopkeepers are reluctant to buy any more 
than necessary, claiming that the dealers 
in the fashionable parts of London find 
trade slack and stock moving slowly. This 
is also true to an extent in the “provinces” 
if the reports of travelers and brokers 
who have just visited the chief manufac- 
turing centers are a criterion. Neither 
Birmingham nor Manchester have brought 
heavily and those who sell these towns 
are considerably disappointed. Those firms 
who are still in a position to buy are try- 
ing to take advantage of conditions by 
making low offers for goods, but (it 
might be mentioned) without success ex- 
cept in a few cases where the holders of 
the diamonds are under financial stress and 
are willing to part with some of their 
goods at a loss to get cash. This, how- 
ever, is such a smail part of the business 
that it is in no way a factor in the market. 

The manufacturing jewelers have made 
nothing so far by holding off in their pur- 
chases, not even the interest on the money, 
because when they do buy a little later 
there is hardly any doubt they will have 
to pay more for their stocks and the dif- 
ference will more than make up for the 
interest account. 

The opinion that prices are on the way 
to advance is not based on guess work, 
but on conditions that have arisen, par- 
ticularly some measures taken by the South 
African Government and the Congress of 
diamond producers which has been called 
to be held in this city during the coming 
month. This will probably be held in 
London and the representatives of the 
various diamond producing concerns will 
meet with a view of coming to an under- 
standing as regards the supply of rough. 
The invitation has been accepted by rep- 
resentatives of the De Beers, Premier, and 
some of the smaller companies of South 
Africa and also by the German Govern- 
ment on behalf of the producers of Ger- 
man South Africa. Whatever the outcome 
of the deliberations of this body, it is 
generally believed that the mere fact that 
they get together will strengthen the mar- 
ket and it will be no surprise to many 
here if there is an advance in the price 
of rough all along the line about mid- 
Summer. Goods are already firmer at this 
moment than they have been in a long 
time. 

The first shipment of the diamond of 
German South Africa, whose production 
is now controlled by the London Syndi- 
cate, will be shown on Monday, May 25, 
by Messrs. Dunkelscuhler & Co., and many 


applications have been received for 
“sights” from Amsterdam and Antwerp 
cutters. 

During the past week a number of 


American buyers visited our market and 





bought some parcels of very fine quality 
»)f diamonds in small sizes as well as good 
quality melée. 

A cable from the special correspondent 
of the Financial Times at Johannesburg, 


speaking of the conference of diamond 
producers, says: 
“The forthcoming conference which is 


to be held with regard to the proposed 
limitation of the output of diamonds will, 
| learn, consist of Mr. Sheridan, Commis- 
sioner of Revenue, as representing the 
Government of the Union of South 
\frica; Sir Carl Meyer and F. Hirsch- 
horn and A. Viollate, for De Beers Con- 
solidated Mines; G. Imroth and P. Frames, 
for the Premier (Transvaal) Diamond 
Mining Co.; Lieut.-Colonel H. S. Harris, 
for the New Jagersfontein Mining & Ex- 
ploration Co.; and, it is believed, A. Wag- 
ner (formerly of the Premier Co.), for 
the German Government. The Bloemhof 
diggers are objecting to the absence of 
direct representation at the conference, 
but the peculiar conditions affecting the in- 
dividual digger render the limitation of the 
alluvial output difficult, if not impossible. 
However, the interests of the mines and 
the diggers are really identical, and any 
limitation of the output of the former 
would automatically increase the price of 
best goods, which are largely derived from 
alluvial deposits.” 


AMSTERDAM, May 19.—<Although but little 
in diamonds has been done among the re- 
tail dealers here reports indicate that the 
wholesale firms’ have sold considerable 
during the past few weeks. Diamonds 
have been bought to some extent by 
Americans visiting the market, but the 
American buyers have made a hard fight 
to get the goods as low as possible, with 
the result that some cutters have not made 
full profit, though they have been able to 
keep their workmen employed and their 
organizations intact by so doing. 

The number of unemployed has _ re- 
mained about the same as in the beginning 
of the month. Those who have found 
employment have found it with the big 
cutters, and with some of the more sub- 
stantial houses, among the smaller con- 
cerns. The big cutter is able to get along 
and maintain his organization, but the 
pinch is felt more keenly at the present 
time by the small trader and the dealer 
in inferior goods. 

During the past week or so there has 


been some demand here from European 
dealers for “eight facets” as well as for 
meélée and large sizes in the inferior 


qualities, and in many cases the holders 
of these goods refused the offers made. 
There has been some inconvenience in 
the market owing to the new metric 
weight going into effect. This was offi- 
cially introduced in the London market 
April 1, while at that time this market 
and that of Belgium was still using the 
old weight. Of course this meant prac- 





decrease 


tically an increase in price or a 
in weight of about 2% per cent. by those 
who bought from the London Syndicate 
and in the large purchases of rough, this 
difference ran to very high figures. The 
double standard has caused annoyance to 
some of the older and conservative dealers 
who object to change, but the condition 
will soon be remedied as the metric deci- 
mal carat officially goes into effect in Bel- 
gium and Amsterdam during the coming 
month. This will mean that practically 
the whole world will be running on a uni- 
form carat weight. 


ANTWERP, May 18.—There has not been 
much improvement in business in this 
country during the past three weeks, and 
in this the diamond trade is absolutely no 
exception to other lines, nor is it feeling 
the depression any more than other in- 
dustries do. In fact from what we can 
gather from agents representing firms all 
over the world, the standstill in business is 
universal, and not confined to any one 
country or any one trade. 

Conditions are felt more keenly here in 
our trade perhaps because the diamond 
business requires a lot of capital, and as 
many of our concerns have no more than 
they need, depression which delays them 
from turning over their capital, works 
trouble for them and their creditors. For 
this reason there have been a number of 
settlements and arrangements between 
creditors and debtors so far as the smaller 
houses are concerned. Owing to condi- 
tions the larger houses have been most 
lenient in treating with their debtors and 
a number of extensions have been granted. 
As a result of this there has been no 
sacrifices of stocks to speak of, and the 
market though slow, remains steady and 
firm, the larger houses feeling confident in 
the outlook for the future and feeling 
assured that the stocks in hand are bound 
to increase in value in time. 

This firmness in the market price despite 
the business depression has proved a dis- 
appointment to a large number of buyers, 
both from European and American cities 
who thought they could take advantage 
of the conditions to get concessions. ‘This 
has been especially true of those who 
wanted to buy good quality stones of all 
sizes and who have found that their offers 
under the market price were rejected. 

Those who have made the least profit 
or have been compelled to sell for what 
they could get have been the retail jewelers 
who had stocks on hand, but these have 
handled principally inferior qualities in 
stones and their predicament has no ef- 
fect in any way on general market for 
fine goods, all of which lines are in the 
hands of substantial people. 


Paris, May 19.—The improvement in 
business which was noted about a month 
ago unfortunately did not continue. After 
the revival of trade in April, the market 
‘lowed down, and conditions so far as dia: 
monds are concerned are about the same 
as that which prevail in the other diamond 
centers of Europe. The trade has _ be- 
come depressed by the announcement of 
some important failures of w®il-known 
Parisian houses whose liabilities are ex- 
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tremely heavy. Houses like that of 
Grunberg and Habit & Nahas (the 
latter with liabilities of nearly $600,000) 
were compelled to make arrangements for 
creditors and this has not only caused a 
shock in the local market but upset to a 
certain extent business in other markets 
where these firms had creditors. Accord- 
ing to reports circulated here heavy losses 
in the pearl business are partly account- 
able for the failures. 

The local trade in diamonds has been 
generally quiet, although our retail jew- 
elers have done much to interest the public 
in the diamond industry as has been noted 
by those visiting the Exhibition of Decor- 
ative Art where prominent jewelers dis- 
played beautiful examples of their skill 
and craftwork. The house of Raymond 
Templier received much favorable com- 
ment for the exhibition of a fine gold 
nameled pendant with an aquamarine at 
the center, while many other firms, among 
them EE. Feueillatre, George Bastard, 
‘harles Rivaud, and others made un- 
usually fine exhibits. Altogether the vari- 
ous exhibits by the different societies have 
done much to call the attention of the 
public to the importance of the jewelry 
trade and jewelry industry and the beau 
f the work in precious stones, that is 


ty ¢ 
being done in France to-day. They have 
advertised the gem trade not only to the 
people of France but to a large host of 
foreign visitors, tourists and merchants 
who have been in the city. 

These exhibitions have been attended 
particularly by students of the crafts and 
jewelry schools who have learned much 
as to the manipulation of the precious 
metal and as to artistic settings for gems. 








George H. Searle, Sibley, la., Goes Into 
Voluntary Bankruptcy. 

SIBLEY, la., May 27.—George H. Searle, 
who has conducted a jewelry store here 
for about two years, has filed a voluntary 
petition in bankruptcy in the United States 
Court. The schedules filed with his peti- 
tion show liabilities aggregating about 
$4,500 and assets estimated to be worth 
about $1,800. The petition comes after a 
rather hard struggle to contend against 
lack of capital and poor business, he hav- 
ing been staving off suits by creditors for 
some time. 

Mr. Searle is a practical watch repairer 
and for 12 years or more has been conduct- 
ing stores in various parts of the country 
or working at his trade. He had previously 
been in business in Minnesota, and in 1911] 
came here and was employed as a repairer 
by E. Megorden. Early in 1912 he bought 
out Mr. Megorden’s stock and fixtures, and 
since then has continued the business him- 


self. 
Roscoe C. Knox, Water Valley, Miss., 


has been succeeded by the R. C. Knox Jew- 
elry Co. 

In order to have both the business of the 
Diamond Palace and the Key West Loan 
Co. under his personal supervision at Key 
West, Fla., Perry Weinberg has decided 
to close the Diamond Palace, on lower Du- 
val St., consol:dating that business with the 
Key West Loan Co., at the corner of 
Southard and Duval Sts, 











Jewelry Designing by the Students of 
Cooper Union, New York. 

\t the annual exhibition of the work of 
the students of Cooper Union, New York, 
held last Wednesday and Thursday eve- 
nings in the various class rooms of the 
building. some beautiful and original de- 
signs in jewelry were shown. This branch 
of work is one of the many courses of the 
different kinds of designing taught at the 
institution. 

lhe jewelry class, which was very small 
this year, was under the supervision of E. 
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branch of the school, and Miss Ethel 
Williams, the instructor of the class in 
decorative designs, displayed some pleas- 
ing and noteworthy designs executed by 
her students. 








Creditors File Bankruptcy Petition 
Against Kogane Bros., Syracuse, 
N. Y., Who Admit Insolvency. 
Utica, N. Y., May 27.—Tracy, Chapman 
& Tracy, of Syracuse. in behalf of cred- 
itors, to-day filed a creditors’ petition in 
bankruptcy against Max and Henry Ko- 





JEWELRY DESIGN BY STUDENT OF COOPER UNION, NEW YORK, WHICH WON 
“THE JEWELERS’ CIRCULAR” PRIZE. 


Lecourbe, a well-known art designer of 
Manhattan. The class is in session every 
Monday, Wednesday and Thursday eve- 
ning from 7.30 until 9.30 o'clock, beginning 
in September, and closing the latter part 
of June. 

Joseph DeNatale, the winner of THE 
Jewecers’ Circucar prize, and whose prize- 
winning piece is shown herewith, exhibited 
some other very unique designs. The illus- 
tration herewith is a lavalliere of Louis 
XVI design. The piece is designed to, be 
set with diamonds and has three _ pear- 
shaped pearl drops attached. Other designs 
shown by Mr. DeNatale were drawings of 
class pins and medals, all finished in colors. 
Among other choice pieces shown was the 
design of a lady’s watch finished in pink 
and executed to be set with a number of 
diamonds. The chain attached was to be 
set with a large ruby mounted about six 
links above the watch. This beautiful 
piece was designed by H. Breitweisser, 
who, also exhibited designs of breast pins, 
bracelets, rings, lorgnettes, scarf pins and 
a lavalliere. All were designed to be set 
with diamonds. 

Che students of the Woman’s Art School 
attached to the institution showed their 
work on the sixth floor of the building. 
Jewelry designing is also taught in this 





gane, engaged, according to the petition, in 
the retail jewelry and hat business at 121 
S. Warren St., Syracuse, under the firm 
name of Kogane Bros. No receiver was 
appointed. 

The Koganes’ store lease expired on 
May 1 and they moved out. Since then the 
petitioning creditors allege that they have 
practically abandoned their business, va- 
cated the store, admitted to the attorneys 
for the petitioning creditors that they are 
hopelessly insolvent and cannot pay their 
debts, and that they are willing to be ad- 
judged bankrupts so that all cred.tors will 
share alike. It is also alleged that in April 
and May various creditors started to bring 
suits on their claims and that Barnet H. 
Jaffe, a New York creditor, was permitted 
to replevin some merchandise and that the 
Koganes took no legal steps to defend the 
suit and protect their creditors. ‘The al- 
leged bankrupts are also charged with 
making preferential payments. 

About May 1 Kogane Bros. sent out let- 
ters to creditors asking them to accept 15 
cents on a dollar. The offer was refused. 
(he liabilities are placed at about $6,000, 
with nominal assets of about $1,590. 








Gust A. Kittendorf, Minden, Nebr., has 


been succeeded by J. Okerstrom. 
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Customs Decisions on Jewelry and Kin- 
dred Lines by the United States 
General Appraisers. 

Among the recent decisions rendered by 
the Board of United States General Ap- 
praisers at New York were several on the 
protest of 60 or more importing firms. 
The Collector, who assessed several con- 
signments of brooches, lavallieres, charms, 
necklets, watch fobs and similar decora- 
tive articles at 85 per cent. under the pro- 
vision of the Act of 1909, was reversed in 
his rulings by the Board sustaining the im- 
porters. These goods, the importers con- 
tended, were properly dutiable at 60 per 
cent. ad valorem under Par. 448 as jewelry. 
Among the successful merchants are the 
H. B. Claflin Co., F. W. Woolworth & Co., 
Hensel, Bruckmann & Lorbacher, Bayer & 
Pretzfelder Co., Bloomingdale  Bros., 
Brown & Roese, M. Guggenheim & Co., 
Guthman, Solomons & Co., G. Hirsch’s 
Sons, Isaacs, Bought & Co., Judkins & 
McCormack Co., Lippmann, Spier & Hahn, 
D. Lisner & Co., New York Merchandise 
Co., Leon Rheims Co., Royal Metal Co., 
Saks & Co., Samstag & Hilder Co., Marcel 
Schmitt, Stern Bros., Snow’s United States 
Sample Express Co., John Wanamaker, 
Wiener Bros., Strauss Bros. & Co., Lord 
& Taylor, Simpson-Crawford Co., A. 
Steinhardt & Bro. and E. Stegemann, Jr. 
A protest was also entered by Borrelli 
& Vitelli et al., New York, against a duty 
of 85 per cent. ad valorem placed by the 
Collector on a shipment of brooches, scarf 
pins, lavallieres and cuff buttons. These, 
the importers contended, were entitled to 
entry under a duty of 60 per cent. ad 
valorem as jewelry. The Collector’s classi- 
fication was later reversed and the duty 
placed at the lower scale. Another con- 
signment also entered by the same firms, 
consisting of imitation jet articles, were 
assessed by the Collector at 60 per cent. ad 
valorem, but this classification was later 
reversed by the Board when the importers 
were sustained in their protest contending 
that the goods were properly dutiable at 

45 per cent. ad valorem under Par. 109. 

The Bayer & Pretzfelder Co. et al. were 
also partially sustained in their protest on 
the high duty placed by the Collector on 
various consignments brought into this 
port. The merchandise in question, which 
was designated as jewelry or parts thereof, 
according to the protest were placed at an 
unusually high rate by the Collector. This 
classification was later reversed when the 
Board assessed them at 60 per cent. ad 
valorem under Par. 448. Other mer- 
chandise against which the importers pro- 
tested were articles in imitation of jet, 
which they claimed were dutiable at 45 per 
cent. ad valorem. The Collector’s original 
classification was later reversed and the 
duty placed at the lower rate claimed by 
the importers. A consignment of smokers’ 
articles which the Collector assessed at 85 
per cent. ad valorem was later reversed by 
the Board, which placed the duty at 60 
per cent. ad valorem under Par. 475. 

B. Altman & Co. et al., New York, pro- 
tested against the duty placed by the Col- 
lector on two different consignments of 
goods. One consignment, designated in the 
protest as article A, consisted of jewelry 
or parts thereof. These the Collector as- 


sessed at 60 per cent. ad valorem under 


Par. 448. The other consignment, marked 
B, constituting articles in imitation jet 
jewelry, were assessed at 45 per cent. 


under Par. 199. Both protests were sus- 
tained, and the Collector’s original ruling 
modified accordingly by the Board. 








Samuel Magen, New York, Files His 
Bankruptcy Schedules as Partner 
in A. Frankenstein & Co. 
Schedules in bankruptcy were filed in 
the United States District Court, New 
York, last Friday by Samuel Magen, in- 
dividually and as surviving partner of the 
firm of A. Frankenstein & Co., pawnbrok- 
ers and dealers in diamonds and jewelry, 
74 Delancey St., Manhattan, New York, 
against whom an involuntary petition in 
bankruptcy was filed last April. The 
schedules list the assets at $16,026, con- 
sisting of cash on hand, $100; stock in 
trade, $7,000; machinery, tools, etc., $1,200; 
debts due on open accounts, $373; policies 
of insurance, $7,000; deposits of money, 
$102, and property claimed to be expected, 
$250. The liabilities aggregate $85,992, 


this total indebtedness constituting $39507 


in secured claims, $38,950 in unsecured 
claims, $35 for wages and $7,500 for other 
debts preferred by law. 

Among the largest unsecured creditors 
are: International Silver Co., $41; Schiff 
Bros., $179; Peck & Mack, $39; D. Linzer, 
$54; K. Paston, $569; Leon Hirsch, $42; 
Ralph Metzger, $202; J. L. Goldberg, 
$270; Ellis & Golteman, $39; I. Wurman, 
$219; A. Cohen & Sons, $107; Fellerman 
Bros., $28; Freudenheim Bros. & Levy, 
$6,079; J. R. Wood & Son, $2,887; A. 
Roseman, $5,770; I. Goldman & Son, $3,- 
054; J. Greenwald, $1,643; Zimmern, Rees 
& Co., $5,474; L. Stern & Co. (New York), 
$4,828; J. Schancupp, $2,500; Ingomar 
Goldsmith & Co., $2,137; Holmes Electric 
Protective Co,, $41; Henry Jassen, $45; 
Magen Bros., $103; Samuel Sturtz, $35; 
Isaac E. Cohn, $3,000; Benj. Orbach, 
$2,750; Jacob Shongut, $3,000; Leon Loeb, 
$1,000; Mrs. Meyerson, $2,000; Mrs. New- 
born, $3,000; Mrs. Wolf, $2,500; Leopold 
Weinthal, $500; Julie Bierman, $4,000; S. 
Novitzky, $1,000; Louis Platt, $1,000; Dora 
Frankenstein, $7,000, and the Messrs. Har- 
old, Viola, Percy and Milford Franken- 
stein, $5 300. 

\s previously reported in these columns, 
immediately after the death of Alexander 
Frankenstein, the founder of the delin- 
quent concern, an involuntary petition in 
bankruptcy was filed against Samuel 
Magen, the surviving member. At the 
time of filing the petition the usual allega- 
tions relative to making preferential pay- 
ments were made. 

The stock of Mr. Magen will be sold at 
public auction on Tuesday, June 9. The 
sale, which will be held at 539 Broadway, 
New York, will start at 10.30 a. m. The 
stock includes diamonds, precious stones, 
jewelry, clocks, tc. and will be on in- 
spection at the Broadway address on June 
8 between 10 a. mM and 4 P. M. 








John Bally & Son, 330 E. Water St., El- 
mira, N. Y., have been making improve- 
ments to their store and have added a new 
front to it. 
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Salt Lake City Police Seek Man Charged 
with Swindling Jewelers of 
That Section. 

Satt Lake City, Utah, May 27.—A 
clever jewelry swindler and check forger 
has been operating in this vicinity, and 
Sheriff Andrew Smith, Jr., has sent out 
notices throughout the country asking the 
aid of the police and the jewelry trade 
generally in running him down. This man, 
who gives various names, among others 
“Jack Granos” and “Harry Norton,” 1s 
about 37 years old, 5 feet 8% inches high 
and weighs about 162 pounds. He is a 
Russian and speaks English with a foreign 
accent, and also speaks Italian, German 
and French. He dresses neatly, wearing 
toric lens nose glasses. The man has very 
poor teeth and has several letters branded 
on his right arm. He has dark, heavy eye- 


-brows, dark skin, prominent nose, coarse 


black hair, inclined to be curly, and is gen- 
erally smooth shaven. 

The man is a very finest talker and has 
an easy, confidential way about him which 
has helped him in defrauding members of 
the jewelry trade. While here he ap- 
proached jewelers, asking for a commis- 
sion on jewelry that he might be able to 
sell, claiming that he had an opportunity 
of selling some high-priced goods. He in- 
timated in one place that he had a cus- 
tomer for a large pair of ear screws that 
would run up between $800 and $900. In 
other places he claimed that he had a cus- 
tomer for rings for large amounts. When 
he got the goods he disposed of them with- 
out paying for them. The man, it is 
claimed, forged checks and cashed them 
and got away before the forgery was dis- 
covered. It is on a forgery warrant that 
he is wanted by Sheriff Smith. 

It is believed that the man is now travel- 
ing through the northwest, and jewelers of 
that section are warned to be careful 
should he call on them, and to notify 
Sheriff Smith should he be arrested. While 
here he dressed alternately in a dark blue 
suit with a light stripe running through it 
and a dark gray pepper and salt suit. 








Importations at the Port of New York. 





Weeks ended May 24, 1913, and May 23, 1914. 
China, glass and earthen ware: 1913. 1914. 
GU es hotest a weuecaen $127,000 $94,569 
Earthen ware «66.0.0 11,797 23,073 
CEE oc csiivewines 20,136 40,421 
Opercal gash 6. dei neds 1,453 3,834 
Instruments: 
GON 2. b0.0 hi edewdcedens 16,337 13,328 
CHEE esas dteeceec esd 10,960 20,726 
Philosophi¢al 2. ..0<6-ce 1,814 3,391 
Jewelry, etc.: 
VGWEIEG 36 se dst dcacweninas 4,624 10,288 
Precious stones ......-.. 411,917 420,506 
WORE, Casdeaiealaccde: <&bicdats 68,457 
Metals, etc.: 
Per ee 7,224 568 
COM ess eiwendec des 18,503 3,801 
WU a tact sete uascnaes 50,838 37,157 
Pisted Wate 2h eccccccess 13 820 
SUWOCWEEE 6.6. cc ccednese 631 2,650 
Miscellaneous: 
Alabaster ornaments .... 134 130 
AEE inde cdawene anole 5,414 70 
NOME os ao ares aia ata aera 6,657 6.691 
CGNs ations tacaas 7,849 14,079 
pS teers 1,566 7,453 
Fancy goods .........-- 2,990 44 316 
EWOEG (2 srcisieieg aw scien se « 54,993 11,116 
Ivory, manufactures of.. 151 ay 
Marble, manufactures of. 15,225 18,800 
Statuary ....ecccces aes 1,546 7,392 
Shells, manufactures of.. 72,266 14,043 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the 
RAREST GEMS IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. 


And, of course, we have all the regular goods in the above lines. 
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No Further Hearings on Owen-Goeke 
Watch Case Bill, but Action Likely 
to Be Taken at This Session 
of Congress. 

WasHINcTon, D. C., May 30.—Repre- 
sentative A. W. Barkley, chairman of the 
sub-committee of the House Interstate 
Commerce Committee which has in charge 
the Owen-Goeke watch case bill, said to- 
day that he expected to issue a call for a 
meeting of the sub-committee within the 
next week, at which it would be decided 
what action would be taken on the measure 
at this session of Congress. Pending the 
meeting of the sub-committee Mr. Bark- 
ley said he could make no statement re 
garding the probable action on the bill. 
However, Mr. Barkley and other members 
of the sub-committee appear to be anxious 
to have action taken at this session, and it 

seems more than likely that it will be. 

Whether the bill will be reported to the 
House in the form in which it was intro- 
duced and in which it is now before com- 
mittee is problematical. No further hear- 
ings will be granted. The committee has 
before it a great mass of evidence, testi- 
mony and exhibits regarding the bill. Sub- 
stitute bills and substitutes for various sec- 
tions have been submitted to the commit- 
tee, and have been printed from time to 
time in THE JEWELERS’ CIRCULAR. 

One of the reasons why the committee 
of which Mr. Barkley is the head has not 
held a meeting to consider the bill since 
the hearing last month is the fact that the 
testimony taken at that hearing is still in 
the hands of the printers. The sub-com- 
mittee desires to have this testimony be- 
fore it in order that careful consideration 
can be given the arguments for and against 
the measures. 

The strongest fight against any particu- 
lar feature of the bill was that regarding 
watch cases intended for export. This is 
a question which the committee will give 
much consideration. 

It is more than likely that there will be 
amendments to the original bill made by 
the committee, but the consensus of opin- 
ion among the members of the sub-com- 
mittee is that there is need for a bill along 
the general lines of those laid down in 
the Owen-Goeke measure. 








Assets and Liabilities of Henry Keil, 
New York, as Listed in His Bank- 
ruptcy Schedules. 

Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Wednesday by Henry Keil, jeweler, 122 
E. Houston St., Manhattan, against whom 
an involuntary petition in bankruptcy was 
filed last April. The schedules show assets 
of $7,300, consisting of stock in trade, 
$3,000; household goods, etc., $150; machin- 
ery and tools, $4,000, and money in bank, 
$150. The liabilities aggregate $21,705, this 
amount including unsecured claims of $21,- 
105 and secured claims of $600. 

Among the largest unsecured creditors 
are: L. Meisel & Co., $1,202; Samuel Hess, 
$1,488; S. Kaplan & Co., $1,854; A. Berg- 
man, $730; A. Dorflaufer, $651; Louis 
Sumner, $444; Sidney Kaufer, $804; Laub- 
heim Bros., $400; R. Metzger, $801; Fein 
Bros., $427; Nelson & Rifkin, $314; Rosen- 


thal & Kaplan, $213; 
Korones Bros., $160; Luria & Son, 
Henry M. Schader, $52; Dreayer Mfg. Co., 
$31; H. Ettenzon, $162; Aisenstein & 
\WVoronock, $72; Joseph Cohn & Bro., $423; 
\lland & Finkel, $139; Goldberg & Blu- 
men, $650; Jacob J. Pomeranz, $447; Lug- 
erman & Morrison, $118; Joseph Mola- 
dowsky, $70; J. A. Miles, $647; Reich & 
Rottenberg, $211; A. Suderov, $198; M. 
Dreiblatt & Co., $1,007; Frank & Sass, 
$1,500; Goldmuntz Bros., $1,098; Baumgold 
Bros. & Co., $888; E. Figatner Bros., $416; 
J. Bochner & Co., $912; H. Baum, $1,257, 
and L. Stern & Co. (New York), $1,287. 

Shortly after the petition in bankruptcy 
was filed against Mr. Keil an offer of set- 
tlement with his creditors at 50 cents on 
the dollar was made. This obligation was 
to be payable 10 cents in cash and 40 cents 
in notes indorsed by his wife which were 
to cover a period of one year. The offer 
settlement is still pending. 


Poole Silver Co., $82 ; 
¢: 
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Max Newman, Pueblo, Colo., Pawn 
Broker, Dead as Result of Attack 
of Thugs. 

Denver, Colo., May 24—Max Newman, 
who was hrutally assaulted April 23 at his 
store in Pueblo by two men who entered 
the pawnshop with the intent of burglariz- 
ing it, died last Thursday night at a sani- 
tarium, where he has been confined since 

the assault. 

The assault was committed near the 
noon hour while Newman was alone in 
his store. Indications at that time pointed 
to the crime having been committed by 
more than one person. Newman had been 
struck over the head with some blunt in- 
strument, and the Snding of a piece of a 
revolver handle led the police to believe 
that a revolver was used. The discovery 
of his condition was made by a young 
woman who carried Newman’s lunch to 
him. 

After several days the police arrested 
George McDonald and Lemma Grose. On 
the person of Grose was found a revolver 
with part of the handle missing. The 
missing part of the handle found on the 
floor of the Newman store fitted exactly 
into the handle of the revolver. After 
questioning by the Pueblo chief-of-police 
and detectives, Grose broke down and con- 
fessed that the assault had been committed 
by himself and McDonald. Robbery was 
given as the motive for the crime, and 
Grose stated that McDonald hit Newman 
over the head as he was at the door of 
his safe. 

The two men also confessed to a sim- 
ilar assault upon a rich lumberman, W. 
M. Williams, at Trinidad. They were 
taken there last week to appear at the trial 
of Charles and Timothy Cronin, charged 
by the Trinidad police with the assault 
upon Williams. The latter pair were con- 
victed, and McDonald and Grose were then 
returned to Pueblo. 

Following the death of . Newman, 
charges have been filed against the men, 
changing the original charges to that of 
murder. An early trial will follow. 

Mr. Newman was 36 years of age at the 
time of his death, and is survived by a 
widow. 
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Students of Rhode Island School of 
Design Hold Graduation and Re- 
ceive Medals. 

PRovIpDENCE, R. I., June 1.—Manager 
Woodward Booth presented the medals 
offered by the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association 
to the members of the jewelry department 
of the Rhode Island School of Design at 
the graduation exercises held on the even- 
ing of May 27. The exercises were held 
in Memorial Hall which was filled to over- 
flowing when they were formally opened 
by Mrs. Gustav Radeke, president of the 
board of directors of the institution. There 
were 29 graduates all told. Exhibits of the 
work of every department of the school 
were on display in the hall, and at the 
conclusion of the graduation exercises, the 
audience remained for some time inspect- 

ing the various groups of work. 

Among the departments which had at- 
tractive exhibits was the Department of 
Decorative Design, of which William E. 
Brigham is instructor. This department 
displayed designs for posters, book covers, 
wall papers, fabrics and jewelry. Designs 
for the cover of the students’ year book 
for fixtures and jewelry were displayed by 
Miss Helen Brown, who won the traveling 
scholarship. 

Miss Marjorie A. Ward exhibited a de- 
sign for a silver tea set which caused a 
great amount of favorable comment. An- 
other exhibit which attracted a_ large 
amount of attention consisted of a case of 
wood and metal work and jewelry done by 
the Normal Art Department. 

Diplomas were issued to the following 
in the Jewelry and Normal Art Depart- 
ments; Howard Francis Flynn, Hilda All- 
wood, Ernest Edwin Anthony, Marian 
Louise Combe, Beatrice Lillian Hall, Vena 
Joann Hurd, Doris Carolyn Huxford, 
Annabelle Sarah King, Clara Katharine 
Nelson. 

Among the awards were the following: 
Medal given by Herpers Bros., of Newark, 
N. J., for the greatest improvement made 
during the past year in the department of 
jewelry and silversmithing, Leroy R. Lan- 
dry; medals and scholarships given by the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, jewelry design 
medal, Royal C. Steadman; mention, 
Monica H. Monaghan; jewelry making 
medal, Monica H. Monaghan; mention, 
Helen W. 3rown; engraving medal, 
Stephen Capasse; mention, James C. Bani- 
gan; hub-cutting medal, Andrew Swan; 
mention, Gottfrid O. Ohlson; silversmith- 
ing medal, Charles E. Winter; mention, 
Sahag A. Yaghjian; scholarship, Leroy R. 
Landry. 


W. J. Hinman, Oneida, N. Y., was re- 
cently visited by a man who looked at 
watches, made a selection, and then asked 
to see chains. Mr. Hinman stepped to the 
next showcase for a tray, and after choos- 
ing a chain the man left the store to go to 
a hotel for his money. While putting away 
the watches Mr. Hinman noticed that one 
of the gold watches was missing. He 
started out to ‘ook for his customer, lo- 
cated him on the street and had him ar- 
rested. When the man was searched the 
missing watch was found in his possess‘on. 
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National Jewelers’ Travelers’ Associa- 
tion Formed at Binghamton to 
‘‘Boost’’ the Organizations 


of Retailers. 
BINGHAMTON, N. Y., May 28.—At a 
meeting of the “glad hand committee” of 
the New York State Retail Jewelers’ Asso- 
ciation, called last night by committee 
chairman Frank T. Day, of the Waltham 
Watch Co., it was decided that the com- 
mittee be extended to embrace all of the 
traveling representatives of the various 
watch manufacturers and jewelry firms in 

attendance at the convention. 
Several members of the committee ex- 
pressed the idea of co-operating with the 
retail jewelers in their association work, 





PRESIDENT. 


FRANK T. DAY, 


and finally Col. John L. Shepherd, of the 
Keystone Watch Case Co., took the floor 
and proposed that a permanent association 
be formed. This organization, it was sug- 
gested, should be composed of the various 
watch and jewelry traveling men through- 
out the country, whose work should sup- 
plement that of the American National 
Retail Jewelers’ Association, the idea being 
that the travelers become boosters of the 
national association and that in_ their 
travels throughout the United States they 
do everything in their power to further the 
interests of the various State associations, 
and to endeavor as much as possible to in- 
crease the membership of same. This idea 
met the hearty approval of all those 
present. 

Thomas C. Mullenberg, of the John T. 
Mauran Mfg. Co., Providence, R. I., 
moved that a committee be appointed to 
consider the formation of such an associa- 
tion, and named Colonel Shepherd as tem- 
porary chairman and Stanley W. Hand 
temporary secretary of the committee. 
Mr. Hand suggested that such an as- 
sociation was bound to be successful, 
and that the committee go into session 
at once and proceed with the nomination 
and election of permanent officers of the 
association. It was then decided that the 
organization be called the National Jew- 
elers’ Travelers’ Association. 

The following officers were elected: 
President, Frank T. Day, with the Wal- 


tham Watch Co.; vice-president, W. E. 
Hough, with Bliss Bros. Co,, Attleboro, 
Mass.; secretary and treasurer, Stanley W. 
Hand, of South Bend Watch Co., South 
Send, Ind. 

It was then proposed that Col. John L. 
Shepherd, of the Keystone Watch Case Co., 
be named as “Father and Originator” of 
the association, and it was accordingly en- 
tered in the minutes. Dues for the or- 
ganization were fixed at $1 per annum. 
Mr. Hand then moved that Thomas C. 
Mullenberg be appointed chairman of a 
committee of four to draft a constitution 
and formulate the by-laws. 

The charter inembers of the association 
are as follows: Frank T. Day, Waltham 
Watch Co.; W. L. Hough, Bliss Bros. Co.; 
Stanley W. Hand, South Bend Watch Co.; 
Col. John L. Shepherd, Keystone Watch 
Case Co.; Thomas C. Mullenberg, John T. 
Mauran Mfg. Co.; H. H. Davis, Mabie- 
Todd & Co.; L. W. Cahan, the Watson Co.; 
J. B. Caughey, Elgin National Watch Co.; 
H. B. Deane, Gorham Co.; J. J. Horton, 
International Silver Co.; W. H. Young, 





STANLEY W. HAND, SECRETARY. 


Simpson-Hall, Miller & Co; J. A. 
De Baun, Williams Bros. Mfg. Co.; J. L. 
Bogart, Waltham Watch Co.; C. S. Fake, 
Whiting Mfg. Co.; A. H. Fleming, Frank 
M. Whiting & Co.; J. S. Johnston, R. Wal- 
lace & Son Mfg. Co.; G. J. Fox, Western 
Clock Co.; Howard W. Kent, Barsantee & 
Kent Co.; A. S. Hawley, Robert H. In- 
gersoll & Bro.; B. J. Doyle, Keystone Pub- 
lishing Co.; A. N. Harvey, Elgin National 
Watch Co. 








Market Prices for Silver Bars. 
The following are the quotations of sil- 
ver bars in London and New York as re- 
ported recently: 
New York 
selling price, 
London. .999 Basis. 


May 26:...<4. 26 1-16d. $0.58% 
PORE Saeco ood eee aed 264d. 59% 
NO I POO CTR 26 3-16d. 59% 
DO iss cacevesv canes ese 264d. -59 
(RO sasciesacesveeyaeae 26d. Holiday 

Wie Rawcecs aces onauee ses Holiday 58% 








C. B. Meisch, formerly of Cleburne, Tex., 
has moved to Muskogee, Okla. 
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Some of the Firms Who Wil! 
During the Convention of 
A. N. R. J. A. at Chicago 
Next August. 
Cuicaco, May 30. 
ances it appears that all space on the various 
floors of the Hotel Sherman will be sold 
for exhibition purposes for the convention 
of the American National Retail Jewelers’ 
Association, which takes place the last 
week in August. Applications are coming 
in every day, and Second Vice-president 
Chas. F. Manahan is kept busy answering 
communications i regard to exhibits. A 
list of those who have engaged space so 
far follows: 
EXHIB'ITORS AT 1914 CONVENTION OF 
A, Ly. ee 
Jewelers’ Circular Publishing Co., New 
York; A. J. Scheff & Co., Pittsburgh, Pa.; 
L. E. Waterman Co., Chicago.; Goldsmith 
Bros., Chicago; Keystone Publishing Co., 
Philadelphia; White, Wile & Warner, Buf- 
falo, N. Y.; Dennison Mfg. Co., Chicago: 
John Ash, Rockford, Ill.; Oneida Commun- 
ity, Ltd., Oneida, N. Y.; Waltham Watch 
Co., Chicago; Swartchild & Co., ‘Chicago: 
\ssociated Silver Co., Chicago; E. Lechler, 
Chicago; Lazarus & Weil, Chicago; R. M. 
Johnson & Son, Chicago; Elgin National 
Watch Co., Chicago; Stein & Ellbogen Co., 
Chicago; Norris, Alister-Ball Co., Chicago; 
Moulton Wireless Umbrella Co., Plain City, 
O.; J. H. Stouffer Co., Chicago; Abel Bros. 
& Co., New York; Western Clock Co., La- 
Salle, Ill.: Cut Products Co., Chi- 
cago; Treulich & Klass, Chicago; Buchan- 
an Studio, Indianapolis, Ind.: Kuehl Clock 
R. Wallace & Sons Mfg. Co.. 
Chicago; Juergens & Andersen Co., Chi- 
Rogers, Lunt & Bowlen Co., Chi- 
cago; Rockford Silver Plate Co., Rock- 
ford, Ill.; L. H. Schafer Co., Chicago.; 
Benj. Allen & Co., Chicago; Sproehnle & 
Co., Chicago; Otto Young & Co., Chicago; 
South Bend Watch Co., South Bend, Ind.; 
Pairpoint Corporation, New Bedford, 
Mass.; C. F. Monroe, Meriden, Conn.; 
Poole Studios, Chicago; Knights-Thearle 
Co., Chicago; Theo. W. Foster & Bro. Co., 
Chicago; H. C. Kionka & Co., Chicago; 
Despres, Bridges & Noel, Chicago; Whites 
Art Co., Chicago; W. A. Pickard, Chicago; 
Weidlich Jewelry Co., St. Louis, Mo.; 
Whiting & Davis, Plainville, Mass.; Geneva 
Optical Co., Chicago; Libbey Glass Co., To- 
ledo, O.; Luken Studio, Chicago; E. E. Or- 
vis, Chicago; Robt. H. Ingersoll & Bro.., 
Chicago; Rogers-Martini Co., Chicago; 
International Silver Co., Chicago; Kayser 
Art Co., Milwaukee, Wis.; J. Bash, Rock- 
ford. Ill. 
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Jewelers’ Gold: Bars Withdrawn 
Exchanged at New York. 
Week ended May 30, 1914. 
The United States Assay Office reports: 
Gold bars exchanged for gold coin.. $882,581.87 
Gold 37,505.43 


$920,087.30 





and 


bars paid depositors........ 


Total ay 
Of this the gold bars exchanged for gold coin 


are reported as follows: 


a, | ete $133,174.34 
26.. 151,681.23 
7 Lee 108,157.83 
OO Setecctinadncenadsanda 421,492.38 
A | rer Pry ee ei ee 68,166.09 
TRCN is 2a a ood ah accord a cee eee $882,571.87 
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Jewelers of Empire State Hold Record Convention. 


Annual Meeting of New York State Jewelers Association at Binghamton, May 28, 29 and 30, 
Brings Out Members of the Trade From All Sections 
Trade Topics Discussed, Officers Elected and Banquet and Ball Held. 


Important Resolutions Adopted, 














SINGHAMTON, N. Y., May 30.—Befitting 
in every respect the great Empire State, 
and a source of much profit and pleasure 
to every member of the New York State 
Retail Jewelers’ Association, was the fifth 
annual convention of that organization, 
which was held in this city Thursday and 
Friday, and which was brought to a close 
to-day by a sight-seeing automobile tour. 
To Binghamton goes the honor of the larg- 
est attended State convention in the history 
of the association, and in no respect was 
there anything lacking to make for the 
success of the three days which the jew- 
elers spent in the “Parlor City” of the 
State. 

From start to finish the program was 
carefully arranged and so well balanced 
as to admit of just the right proportions of 
business and pleasure. Ideal climatic con- 
ditions, a spirit of good-will and co-opera- 
tion, and one of the best programs of ad- 
dresses and entertainment features ever 
provided for a similar gathering combined 
in making the visit of the jewelers to this 
city one long to be remembered with pleas- 
ure. The addresses were on topics of vital 
interest to members of the trade, and were 
filled with a fund of useful and practical 
information that those who attended can 
well profit by. The entertainment was ex- 
cellent in every respect, and taken as a 
whole the convention was one of the great- 
est ever held by any State association. 

The “Glad Hand” committee, composed 
of travelers, which welcomed the jewelers 
upon their arrival in this city; the forma- 
tion of a ladies’ auxiliary association; the 
organization of a national association of 
traveling men to boost association work; a 
pleasing theater party, followed by a caba- 
ret supper; a grand banquet and ball, and 
a most enjoyable automobile tour of the 
sights of the “Parlor City” were only a 
few of the many pleasant features which 
went to complete a convention which will 
be hard to surpass in years to come. 

The convention headquarters were at the 
Arlington Hotel, and the excellent arrange- 
ments for accommodating the visitors 
added its part to the sum total of the suc- 
cess of the gathering. On Wednesday eve- 
ning a reception for early arrivals was held 
at the hotel. 

A special room was provided for the 
registration of guests of the convention, 
where badges were distributed and tickets 
to the theater party and banquet obtained. 
The official registration showed a total of 
246, but the grand total of the visitors 
brought the number well over 300. On 
Wednesday afternoon a meeting of the 
State executive committee was the first of- 
ficial meeting on the convention schedule. 

Thursday Morning Session, 

Prior to calling the first session of the 

convention to order in the assembly room 


of the hotel Thursday morning, President 
Charles H. Howe announced that plans for 
holding the meetings at the public library 
had been considered but that for the time 
being the assembly room would be used, 
with a possible change later. He added 
that it had been planned to hold an in- 
formal reception, but since this had not 
been done he urged all to make a special 
effort to get acquainted. After voicing his 
pleasure at welcoming the jewelers to the 
convention he declared the convention offi- 
cially opened at 19.35. 

In starting the proceedings President 


men of the highest type of business integrity. 

Man may safely buy the usual goods needed 
for himself or family, but few can intelligently 
name the correct price of a diamond and have to 
depend upon the reliability of the dealer. 

You are to be commended in not following out 
to the letter the notice contained in your program, 
but have brought with you your most precious 
gems, “The Ladies.” 

I want to warn the gentlemen that if they dis- 
cover more good times being furnished the ladies 
than they receive, they must not show it, for if 
the ladies should go on strike more than two- 
thirds of the jewelers would have to go out of 
business. 

I want to again give you a sincere welcome 
from our citizens, and to assure you we will do 
our best to make your stay with us enjoyable. 








ARLINGTON HOTEL, CONVENTION HEADQL 


Howe said that at previous conventions 
closed sessions had been held, but that this 
excluded many personal friends of the 
jewelers from the meetings. He expressed 
his pleasure in having the members of the 
“Glad Hand Committee” attend the meet- 
ings this year, and said he was glad to hear 
of the formation of a national association 
of traveling jewelers. 

President Howe then introduced the 
Hon. William R. Ely, Mayor of Bingham- 
ton, who welcomed the jewelers to Bing- 
hamton. He said: 


MAYOR ELY’S ADDRESS. 

Mr. President, Gentlemen of this Association and 
Ladies—Your president has told the truth in speak- 
ing of the progressiveness and growth of our 
city. I must confess that I tried three times this 
morning to find this convention. 

I am glad to be with you this morning to help 
in getting you acquainted with Binghamton and 
its people. There are several customs which are 
usually followed in this country, such as the ring 
service at weddings, and the key service as used 
at conventions when welcoming the delegates. For 
the sake of the jewelers we will stick to the ring 
service, but in Binghamton we have long since 
done away with the keys. “There is a reason.” 
Binghamton’s doors are never locked to visitors. 

We have been highly honored by your asso- 
ciation in choosing Binghamton as your 1914 
convention city. This association is made up of 














JARTERS, WHERE EARLY SESSIONS WERE HELD. 


Charles P. Ward, Yonkers, was to have 
replied to the Mayor’s address of welcome, 
but had not arrived in the convention city. 
President Howe called upon Charles T. 
Evans, Utica, first vice-president of the 
American National Retail Jewelers’ Asso- 
ciation, to reply to the Mayor. Vice-Presi- 
dent Evans said: 

“Mr. Mayor, Mr. President, Ladies and 
Brother Jewelers—I do not know how I 
came to get this job, unless it is because I 
never refuse anything that is offered me. 
I learned only a few minutes ago that I 
was to respond to the welcome of the 
Mayor. 

“We who are here know Binghamton is 
on the map, and some of us recall a former 
pleasant meeting held with the Binghamton 
jewelers. I am glad the ladies are here 
this morning. The jewelers rely upon you 
to help them in their business, in the ar- 
ranging of their store windows and in 
many other ways. The men who attend the 
conventions each year are the ones who 
bring their wives. They are as interested 
as the jewelers in the association work, and 
it is most essential that the ladies attend 
the conventions. At Rochester we once 
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debated about having the ladies attend the 
conventions, and we are glad we decided 
as we did. 

“T am not going to take your time now, 
as I must appear later to represent the na- 
tional association. I will only say that we 
thank the Mayor for his welcome, and that 
we will come to Binghamton again if we 
are invited.” 

President Howe next announced that the 
secretary, Benjamin Ash, had a number of 
telegrams he wished to read. One was 
from George Klee, Rochester, who wired: 
“Klee and party of 12 at Pen Yan still 
looking for Binghamton. Nothing to be 
found but clay. Expect to arrive 2 P. M.” 

Another telegram from A. O. Bald, Buf- 
falo, read: “Zilliox fast in mud at Halls 
Corners. State funds gone.” And still an- 
other from Stephen Burritt, Rochester, 
said: “On my way Springbrook. Nothing 
but water in carborator. Don’t know 
whether I will arrive in time to deliver 
speech.” 

These telegrams were from jewelers who 
were making the trip to Binghamton by 
automobiles, and created much laughter 
when read in the convention hall. 

Letters were also read from William 
Post Sackett, New York; A. A. Webster, 
Brooklyn; National Secretary Anderson, 
and a telegram from W. G. Frazier, presi- 
dent of the North Carolina State associa- 
tion. These communications, together with 
letters from the Nebraska, Kansas, Iowa, 
Illinois, Maryland, West Virginia and New 
Jersey State associations, carried greetings 
to the New York State association and best 
wishes for a most successful convention. 
W. H. Upmeyer, Milwaukee, president of 
the Wisconsin Retail Jewelers’ Association, 
also wrote a letter to the New York State 
jewelers, in which he called attention to the 
formation of district clubs in his State and 
also sent greetings. 

President Howe next called upon repre- 
sentatives from different cities for short 
addresses. Wm. Ehmann, Buffalo, was the 
first to respond. He called attention to the 
fight which the Buffalo jewelers are making 
against the auction situation in his city, 
telling the jewelers that his local associa- 
tion had succeeded in having enacted a city 
ordinance which prohibits the holding of 
auction sales after 12 m. He said the jew- 
elers of Buffalo had already expended 
about $500 in fighting the matter in the 
courts, and that the case is now awaiting 
the decision of the judge. In either event 
the case will at once be appealed by the side 
which loses in the lower court, he ex- 
plained. It is claimed by those opposed to 
the ordinance that it is unconstitutional. 
He asked the aid of the State association 
in carrying on the litigation, pointing out 
that the outcome of the case was of much 
more than local importance. He also spoke 
of the minimum charge repair list which 
has been adopted by his local association. 

E. A. Handy, Rochester, responding for 
that city, said he wished to offer a resolu- 
tion that the State association help Buffalo 
in the fight, and explained that Rochester 
had a local ordinance which compelled auc- 
tioneers to stop holding sales after 6 P. M. 
but that one similar to the Buffalo ordi- 
nence was being considered. He called at- 
tention to a repair price list which the 
Rochester association has adopted. He 
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also mentioned an educational campaign 
which the Rochester jewelers’ association 
is carrying on. 

Fred P. Carter, Binghamton, answered 
for the convention city, saying he had little 
to report and would let the work being 
done at this convention by the Binghamton 
jewelers speak for Binghamton for the 
present. He added, however, that there is 
an association in Binghamton of which 
every jeweler in the city is a member. 

lor Utica Charles T. Evans responded, 
speaking of the work of the Utica associa- 
tion against the “fake” auction nuisance. 
He said Utica has an ordinance, which is 
effective from sunset to 8 A. M., on which 
the jewelers’ association of his city spent 
$250, A conviction in one case was ob- 
tained, and there has since been little 
trouble. He also called attention to the 
work of his local association in inviting 





CHAS. H. HOWE, RETIRING PRESIDENT. 


jewelers from near-by towns to meet with 
the local association, and that at a recent 
meeting five new members for the State 
association had been obtained and others 
promised. 

F. P. D. Jennings responded for Albany. 
He said that, owing to the work of the 
local association in his city, “fake” auctions 
had been driven away. The Albany auc- 
tion law, he said, cost the jewelers $36. 
He also called attention to the action of 
the association in his city in preventing 
during the past holiday season the carry- 
ing out of improvements to a street on 
which several jewelers are located, and 
which would have meant a big loss of busi- 
ness to the jewelers had the improvements 
been made at that time. The work was 
postponed until Spring, thus giving the jew- 
elers no trouble at (Christmas. He made spe- 
cial mention of the work of Edward D. Mix 
in obtaining the passage of an unclaimed 
repair bill which gives the jeweler the right 
to sell unclaimed repairs after a specified 
time. This law was published in a recent 
issue of THE JEWELERS’ CIRCULAR and 
copies of the law were distributed at the 
convention with the compliments of this 
journal. 

Thomas Zimmer, of Zimmer Bros., 
Poughkeepsie, made a short address in 


which he_said that members of the craft in 
his city held meetings, although as yet no 
local association had been formed. He also 
mentioned the good work which had been 
accomplished ky the visit of the State ofh- 
cers last February to his city. 

Clark Warren, White Plains, the next 
speaker, told of a local ordinance in his 
town against itinerant venders and “fake” 
auctions. “What we want,” said Mr. War- 
ren, “is more members.” 

George A. Wobie, manager for F. Holt- 
hausen, Inc., Brooklyn, answered for the 
metropolis. He told the jewelers of the 
State of the progress of association work 
in the city of New York, touching upon 
the steps which have been taken for the 
formation of a local association in New 
York. Henry Healy, Brooklyn, also made 
a short address, in which he said that the 
jewelers of New York wished to learn 
more of association work from the up- 
State members. 

At this point in the program Benjamin 
‘“, Ash, secretary of the New York State 
Retail Jewelers’ Association, submitted his 
annual report. It was as follows: 


SECRETARY ASH’S REPORT, 

This convention brings to a close a very suc- 
cessful year for our State association. We have 
not only grown in numbers but in personal en- 
thusiasm and individual work. It seems almost 
every member realizes the great benefit he is re- 
ceiving from organization and. co-operation by 
membership in local, State and national asso- 
ciations. I personally feel that we should have at 
least 500 members at this time by the work and 
effort put forth by our president and officers, dur- 
ing the past year. It is indeed hard in many 
instances to get men out of the old rut into the 
new way of doing business. 

I am sorry indeed to know that a great many 
good jewelers in our State sit back and say, “I 
am bound to receive the benefits of the work 
done by the State association,” and absolutely 
refuses to join and give up the small amount of 
$4 to help carry on the great reform that is so 
badly needed in the jewelry lines. We need num- 
bers in our State and national associations and 
moral and personal support. I hope to see every 
retail jeweler in New York State enrolled in our 
membership. If they could only attend one con- 
vention and meet the men who are spending their 
time and money for the upbuild and betterment 
of every retail jeweler, it would be a pleasure for 
them to pay the small dues required. 1 can re- 
call several instances while I have been a member 
of this association of members who have come to 
the front either moving from smaller towns to 
larger cities, or changing from outside locations to 
prominent locations, or injecting new life into 
their business. Why? Because they have attended 
conventions, reaped the benefits of same, touched 
shoulders with the successful jewelers of our 
State, and best of all, grasped hands with their 
supposed competitors and have entirely changed 
the name to “business associates,’ and in a great 
many instances have become personal friends. 

We have a healthy organization, and I believe 
the personnel of our members is second to none. 
We number them from every town and city of 
our great Empire State, and as you know, Greater 
New York has come into the fold, and plans are 
now being made to organize a local retail jew- 
elers’ association, and I want to say that the right 
men are behind it. You will undoubtedly hear 
more regarding this as we have some of them 
with us. When Greater New York is once or- 
ganized ‘‘Watch Us Grow.” 

The mid-Winter sectional conference as planned 
by President Howe and strictly on new idea as 
to association work, proved a great success. A 
more detailed report of these meetings will be 
given at the business session of the convention and 
by President Howe. 

Our association is greatly indebted to Bartley 
J. Doyle, of the Keystone, and A. M. Clark, of 
THE JEWELERS’ CIRCULAR, whose presence added 
greatly to the success of the trip, also to our 
official orator, ‘Steve’ Burrett, of Rochester. 
New members received on this trip as follows: 
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Buffalo, 12; Syracuse, 12; Albany, 8; Poughkeep- 
sie, 8; New York city, 15; total 55. 

The increase in dues from $2 to $4 voted at 
the Albany convention last year, has met with 
general approval, but like all association we have 
our “lukewarm members,’ and I am sorry to 
report it has been necessary to drop some from 
membership, but they have been supplanted by 
more interested members, and I hope that the 
old ones will see the wisdom of ‘‘coming back.” 

Two hundred and twenty-four members have 
paid dues since our last convention, some of this 
being back dues. There are still a great many to 
pay 1912, 1913 and 1914 dues. It should not be 
necessary for the secretary to make repeated re- 
quests for dues. We are a mutual organization 
and every member should see that he is in good 
standing. Statements have been sent at least three 
times a year. 

There have been held during the year three 
executive committee meetings. 

Commencing with the Binghamton convention 
the State association will publish the program, 
and after deducting expense of convention, profit 
if any will be turned over to the State association. 
While it is impossible to give any figures at this 
time, we are in hopes to turn over a good amount 





BEN]. T. ASH, PRESIDENT-ELECT. 


to further the work in our State by more dis- 
trict meetings, and especially more official letters 
and circulars of the general workings of our as- 
sociations. 

Our membership to-day is 346. There have been 
dropped from the roll on account of death, going 
out of business and non-payment of dues, 18, 
and 66 new members have been added. 

We are after both banners offered by President 
Combs, one for the largest membership and the 
other* for the largest increase in membership. The 
former I am not so sure about, but the increase 
in membership I believe we will win. The great 
Empire State leads in everything, and we must 
not trail behind in organization work. We have 
nearly 2,500 jewelers in this State. Plenty of 
material to work from. What we need is a gen- 
eral national missionary and organizer supported 
by every State association. 

State Treasurer Albert Zilliox had not 
arrived during the morning session and his 
report was deferred. 

President Howe next read the following 
telegram from F. H. Rees, Rochester, en 
route to the convention by automobile: 
“Arrested for speeding in Hayville. Steve 
delivering his address to the Grassville po- 
lice force.” 

Next came the address of President 
Charles H. Howe, Syracuse. Before start- 
ing his address President Howe spoke of 
a scholarship belonging to the New York 
State Retail Jewelers’ Association at Pratt 
Institute, Brooklyn. The association stu- 
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dent is now F. B. Nuse, Buffalo. The 
scholarship, he said, is awarded by a com- 
mittee consisting of Emil W. Kohn, New 
York; Emil Scheer, Rochester, and Charles 
Ward, Yonkers. 

Two members of the State association 
had died—Charles Wendell, Oswego, April 
15, 1913, and Wallace B. Wilcox, Utica, 
Jan. 13, 1914. As a tribute to their memory 
President Howe asked that all arise and 
stand with bowed heads for a moment. 

President Howe then delivered his 
nual address as follows: 


an- 


ADDRESS OF PRESIDENT HOWE, 


Fellow Members, Ladies and Honored Guests:— 

We are assembled here to-day on the occasion 
of the fifth annual convention of New York State 
jewelers, an association that was called into being 
for a manifold purpose, and which has accom- 
plished in some small measure that for which it 
was born. 

The interest which is manifest here, the un- 
usual attendance of men who have left their busi- 





EMIL W. KOHN, VICE-PRESIDENT. 


ness at home to come here for business, the char- 
acter of you men and your whole-hearted and 
wholesome enthusiasm in your enlistment and 
service in the work, not merely of preaching the 
gospel of trade fraternalism, but in putting that 
so-called theory into life and action, the reports 
we have heard of the work of the various local 
untiring energy of those at the 
seat of government who have devoted personal 
time, money and energy to bring about certain 
legislation, the close interlocking relationships that 
established between the jewelers and 
(with all that results), and I 
might continue at some length—all these are but 
individual points which make this association a 
star of magnitude in the great planetary system 
of association work that is shedding its light and 
brightening the way to cleaner trade ethics, to a 
trade conditions and to the elimi- 
lown and de- 


associations, the 


have been 


this association 


betterment of 


nation of those things that tear 
stroy. 

altogether as 
found the jeweler cast- 
successful jeweler 
always 


Trade conditions to-day are not 


they have been. Then we 
ing a jealous eye at the more 
across the the litthe hammer was 
hanging near at hand to knock to pieces the repu- 
tation that had been won; price cutting 
was but a means to an end; the friendship of a 
fellow tradesman was an unknown quantity; and 
the inspiration and a profit of a convention, such 


street; 


honestly 


enjoying, was an inexperiencea 
To-day we have our trade 
We have our State and local associations that are 
continually broadening our vision, so that we are 
continually looking upon our competitors as our 
friends, and upon our fellow tradesmen as men 
entitled to the same measure of success that our 


as we are now 


pleasure. friendships. 


own honesty, integrity, industry and service would 
bring to us, 

I wish the story could be fully written of the 
unwritten happenings that have taken place in the 
work of the local associatious of New York State. 
I am proud to know what little I do of these hap- 
penings that were never intended for public print 
and which would look absurd to the cold logic of 
modetn commercial life. But I do know that the 
one had a Wonderful pleasure in the doing and J 
know that there came to the other an inspiration 
to go and do likewise. Such men are my friends 
and in the trade they are my brothers, and I am 
that I have no finer, truer .or 
faithful friendships than 1] have with the 
men of this association. When this feeling exists 
there is no place for trade jealousy or petty knock- 
ing; price cutting will be eliminated and a har- 
mony will exist that will stand for the promotion 
of successful methods and remedial reforms. I 
am pleading for a real and genuine friendship as 
the foundation stone upon which we will all stand 
united for common protection and the settlement 
of existing evils in the trade. 

Association work is the necessary cry of the 
age. It is almost in the air we breathe. Every 
day we are feeling the effects of what other asso- 
ciations are doing in their endeavor to hedge about 
their interests with conditions and limitations that 
are not altogether agreeable to us. Commercial 
life everywhere is realizing that only in the or- 
ganization and centralizing of its forces can there 
result unified action that spells success and pro- 
tection. Other trade have had the 
signal success in enrolling practically every trades- 
man, with the result that they have established 
permanent offices and could afford the luxury of 
paid men, which meant a continued aggressive per- 
sistence to get what they wanted. 

The time has not yet come when all of the re- 
tail jewelers of the State have realized the value 
and worth of association work. Their failure to 
co-operate has brought its limitations and a neces- 
sary ‘“‘Shand-to-mouth” existence in the accomplish- 
ment of large things. No firm or association that 
is practically insolvent or that is working on lim- 
ited capital can accomplish what otherwise might 
be possible. I am optimistic enough to believe 
that the experimental age of association work is 
passed and that it will be but a short time when 
practically every jeweler of recognized standing 
will be enrolled with us, and for the additional 
income, for which in part we are obligated to our 
advertisers, there will be opportunity for greater 
work. 

Association work is not on the decline. But a 
few days ago I was asked by an “outsider” how 
long this association had been formed, and to my 
answer he replied, “‘Isn’t it about time for it to 
break up?” I have never seen any indications of 
this “breaking-up crisis.”” Our association ship is 
like the sturdy ships built for Arctic service and 
for combat with the mighty floes of Arctic seas. 
Her crew consists of brave men, and true, who 
stand shoulder to shoulder. She may not be as 
large or powerful as some ships; she may not be 
as fast or spectacular in her action as others; 
there may be but little publicity to her journey- 
ings, and yet she is built to withstand mighty 
forces and to undertake difficult tasks if need be; 
in short, is built for service. In like manner I 
believe this association was organized for service 
to the trade, as also to the producer and con- 
sumer; and while our onward march may not be 
as rapid or as spectacular as some would wish, yet 
we are steadily moving forward, growing in nu- 
merical strength and power, and while successful 
in accomplishing certain definite things, neverthe- 
less the time will come when we as an association 
can demand the protection to which we, as busi- 
ness men, are entitled, as well as the elimination 
of those methods and tactics which are not only 
unfair and unjust to the legitimate jeweler. but to 
confidence we would have 


frank in stating 


more 


associations 


the consumer whose 
and hold. 

My original thought in connection with this ad- 
dress was to enumerate in detail certain problems 
that are confronting the retail trade to-day. This 
I shal] not do except to a limited degree, for you 
are as well aware as myself of these giants that 
have secured such a foothold that it seems almost 
a Herculean task to overthrow them. The evil of 
the ‘‘fake’’ auction has been, possibly, the prob- 
lem most considered this past year and quite suc- 
cessfully solved by the Buffalo association. There 
is the evil of the itinerant vendor and the retail- 
ing jobber who are building up a substantia] busi- 
ness among the bargain-loving people through the 
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impression that they are buying on the inside or 
at wholesale. There are those who seek profit and 
gain by the fraudulent advertising and misrepre- 
sentation of their goods. There is the price- 
wrecker, better known as the price cutter or busi- 
ness anarch.st. There is the silver problem which 


certain manufacturers have brought about and 
which forbids the making of even the smallest 
profit by their smaller competitors in the retail 


There is the competition of goods that 
are fraudulently made under false guarantees, with 
the single intent to defraud for profit. These are 
but a few of the many, the enumeration of which 
is the best argument for the need of association 
work, and for the enlistment of every jeweler in 
its support, 

I do not believe in ‘‘grand-stand talk” or in 
“hot-air speeches” at such a time as this, nor in 
inflammatory speeches that are so often resorted 
to in these days to bring about a spirit of unrest 
that separates men into opposing factions. I be- 
lieve in harmonious action, in every man having 


business. 


a fair and honest deal in an open field, and in 
the quiet and unspectacular spirit of mediation 
that will consider these problems honestly and 


fairly and that will bring about definite conclu- 
sions that make for greater harmony and better- 
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ment of conditions. I would refrain from discuss- 
ing the evil of the retai] jobber, but will rather 
express my hope that the time may come when 
the jobbers will realize ‘that there are “pirates” 
among them, just as truly as there are ‘“‘pirates” 
among us, and when the jobbers will work just 
as earnestly among themselves to eliminate them 
for the good of the retail trade just as they have 
a right to expect us to overcome conditions that 
are working ill to them. The two types of jobbers 
are well illustrated by their own description of 
themselves which I desire to read to you. The 
first letter is from one of the largest jobbers in 
the middle west, in a city where there is every 
opportunity and temptation to wholesale at retail 
prices, and especially after 19 years in the retail 
trade with the natural following of that many 
years. The letter is dated May 20, 1914, and is 
as follows: 

‘Dear Sir:—Your letter of recent date re- 
ceived, and I do not think you have anything 
to regret about making allusion to the retail- 
ing jobber in your letter. I know, as well as 
every other legitimate jobber knows, that this 
is the one thing that is the matter with the 
jewelry business. I spent 19 years in the re- 
tail business and think I Know how the re- 
tailer feels, and when I went into the jobbing 
business I cut out the retail part of the prop- 

We do not sell goods to anyone but 
legitimate if all the jobbers 
would do this there would be a great deal bet- 
ter feeling among the trade for the jobbers, 
I believe the jobbers can handle the goods at 
a less percentage of profit than the manufac- 
turer can, going to the retail trade, and I 
think this is one of the things that should be 


osition, 
je welers, and 
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taken up at your meeting in - - 
“The facts of the case are that the jobbet 
has no right to sell goods at retail and then 
expect the retailer to support him, any more 
the manufacturer has to come and sel 
sneak around and sell 
I am glad 
you wrote as you did in letter, and I 
feel that this is a very important matter for 


the retailer, as well as for the legitimate job 


than 
the jobber and 
the retailer, as some of them do. 
your 


then 


ber.”’ 

is worthy of the endorsement 
retailer, and the associa 
opponents 


Such a concern 
and co-operation of the 
tions are playing into the hands of ou 
when they fail to appreciate this attitude of such 
houses and fail to give them the support that they 
need in return for the sacrifice they are making 
I also have in my hand a letter from another 
jobber, also in the middle west, under date of 
May 12, 1914, which shows the opposite type: 


“We have lines on the road and a good line 
of wholesale customers in our city. We have 
a growing retail business, and have never ad- 

etc., but 
3,000 peo 


vertised in newspapers, street cars, 
simply send out a booklet to about 


ple about once a year.” 
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was showing a prospective cus- 
She selected one, and as 
short 
almost 


Not long ago I 
tomer some finger rings. 
I was putting away the trays she stopped 
and made the remark, “Do you know, I 
forgot. I just happened to think that a neighbor 
of mine told me that if I ever wanted to buy any 
jewelry that Mr. - offered to sel] her or 
any of her friends anything they wanted at just 
what it cost him.’ 

The danger is not in the 
in such cases they pay dear for the 


competition as to price, 


for usually 
whistle, but the danger is really in the false im 
pression that is usually created in the minds ot 
our bargain-loving people that they are buying at 
wholesale and the 3,000 customers this year may 
4,000 the thus in time there is 


developed a 


next, and 
mighty 


mean 
gradually 
out and 
town. 


concern reaching 


sending its wares to every village and 


I am glad to report that, due to the co-operative 


effort of many associations, there are agencies at 
work which are seeking to re-establish competitive 
commercial relations that are fair to all, that are 
aimed to promote honesty in the manufacture of 


goods and honesty in the advertising and sale of 


goods; that are endeavoring to put the 
business by the allowing of 


those 
price-wrecker out of 
certain fixed prices that can be maintained. Tre 
mendous pressure is being brought to bear upon 
Congressional committees to report out these bills 
which are now pending and which mean so much 
to the he coun 
try. It is a matter of regret that the retail asso 
misrepresented 


retail and business interests of t 


ciations of the country have been 
at Washington by the opponents of these measures, 
as they have endeavored to prove that the trade 
organizations were little more than trusts or mon 


10O1 


opolies in combination for the advancement and 


holding of prices. The actual facts and the meth 
ds of the various trade associations have been 
show: nd we believe that where there were for- 
mcrly opponerts new there are friends who are 
working for the passage of the several bills under 
consideration. 

\t to-morrow’s session we will hear a report of 
the committee on legislation, of which Mr. Mix is 
chairman. I feel that a debt of gratitude is due 


he committee 
trust that it may 


for its successful service this past 


l continue its efforts 


year, and I 


with success 

Brief mention should be made of the mid-Win 
ter conferences in February in Buffalo, Syracuse, 
Albany, Poughkeepsie and New York. These con- 


ferences were planned with the idea of demon- 
strating to the jewelers of the various sections the 
value of jewelers’ gatherings and also with the de- 
sire to personally touch the various parts of the 
State. attendance at conference was 
most gratifying and the interest is best attested 
by the fact that several local were 
formed. As a further result of these conferences, 
your officers have noticed a marked influence on 
the entire work, not merely from a financial point 
1f view, but in the awakened interest of former 
members and the desire of the new members to 
work. In this connection it is my 
especial pleasure to report the activities of the 
jewelers of New York city and the entire south 
eastern portion of the State. As a result of the 
conferences, there is now under way the forma 
tion of the local association of New York city, 
now in charge of a committee of 20, representing 


The each 


associations 


assist in the 


some of the largest stores from the various dis- 
tricts of Greater New York. Their first formal 


meeting is to be held Sept. 20. Heretofore we 
have felt that the interests of the New York city 
jewelers were entirely separate from the up-State 
jeweler. They have made us to know that their 
interests are our interests, and ours theirs. I feel 
that I should take opportunity of mentioning the 
personal interest and service of our good friend, 
Emil W. Kohn, who made possible the New York 
city gathering. In spite of serious illness and 
though unable to attend the conference the suc 
cess of that meeting was his, and a beautiful trib- 
ute was paid to him by his fellow jewelers at that 
time. Only his unexpected and compulsory trip 
to Europe prevents his being with us as he had 
planned. 

During this past year the State association has 
had opportunity to render special service to many 
of our members as occasion demanded. Most of 
these have been of minor importance, and in one 
or two cases might be termed major importance. 
No grievances have been reported, which is al- 
ways a matter of gratification. As I stated a year 
ago, ‘“‘Trouble is not the girl we are courting,” and 
yet I feel like emphasizing the fact that the State 
association is your association and is always ready 
to call into action its heavy artillery when any of 
the members feel that they have a just grievance 
which is later substantiated. Use your associa- 
tion as you desire. Write to your officers for any 
information you desire. Make any suggestions or 
criticisms that come to your mind. Compliments 
merely please our vanity. Criticisms from a friend 
are the things that help. In short, realize that the 
association depends upon your help, your interest 
and your work to accomplish its greatest useful- 
The officers are merely units that have been 


ness, 
special 


selected for 
merit, for among an men such as 
this no man outshines his fellows. And yet it is 
officers to do it all, for they 
We are like the wheels 
and parts of a be larger than 
others, some wheels may have work to do 
others, and yet they all work together in an 


expediency, not because of 


assemblage of 


impossible for the 
would fail in the attempt 
watch, some may 
more 


than 
uncomplaining way, each one necessary part of 


+} ) 


some out in the open where they car 


the whole, 
be more easily seen, others hidden away under 
I believe that i 
trust that as we 


some bridge. is the spirit of our 


association, and I continue our 
there may be an 
members to render act 
merely in the pay- 
brains. 


ynward march ever-increasing 
desire on the part of our 


ive service in its support, not 
dues, but in the investment of 
take 
xpressing my sincere thanks to the men who have 
heen instrumental in making this past year 
ess and in lookirg about I feel that you have all 
1ad some part in it. Let us enter into the work 
f vigor, Let us 


In conclusion, I want to opportunity of 


a suc- 


renewed 
which this associa 


1f the coming year with 


remember the ideals for 


ever 
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tion stands, ard let each one covenant to render 
lace this association on a 
to 1ts mem 


some service that will 1 


greater plane f service and usefulness 


} 


bers and the trade they represent. 
Gentlemen, I thank you. 
President Howe announced that the con- 
vention picture would be deferred until the 
arrival of the Buffalo and other delega- 
tions, and that all should report promptly 
at 5 p. M. at the Court House. 

Before the Thursday morning session ad- 
journed the following committees were an- 
nounced: 

Resolutions—Alfred O. Bald, Buffalo; 
C. C. Bradley, Batavia; Henry Healy, 
Brooklyn; J. Arnold Wood, Poughkeepsie, 
and IF. P. D. Jennings, Albany. 

Nominations—Charles Sunderlin, Roch- 
ester; Charles Kausch, Bath; Fred P. Car- 
ter, Binghamton; Charles Bickelman, Sche- 
nectady, and Albert Kamp, Oss‘ning. 
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Ss. D. 


Auditing — A. J. Sweasy, Rochester; 
Thomas Zimmer, of Zimmer Bros., Pough- 
keepsie, and Wm. C. Morgan, Fulton. 

The morning session adjourned at this 
point to meet at 2 P. M. 


Thursday Afternoon Session. 

The Thursday afternoon session did not 
start until 2.30 o’clock, at which time Presi- 
dent Howe organized a “glad hand” march 
in which all joined. The jewelers formed 
in line and walked the length of the hotel 
on the street, forming two lines and ex- 
changing greetings. 
assembled in the convention hall 
ogain, President Howe introduced as the 
first speaker T. L. Combs, president of the 
\. N. R. J. A., who had arrived during the 
luncheon hour. In responding to President 
National President 


Once 


liowe’s warm welcome 
‘ombs said: 

“| think it is a decided intrusion to inflict 
president on 


from the national 


when 


nything 
this convention 
p'endid program. 
“T thank you for your hearty welcome, 
is more of a pleasure 


you have such a 


ond can assure you it 
to me to be here than you will get out of it 
by hearing me speak. [| only wish to sit by 


and partake of the good things of this con- 
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vention. I thank you for your welcome.” 

After again voicing his pleasure at hav- 
ing National President Combs present, 
State President Howe read a telegram 
from E. H. Hufnagel, Mt. Vernon, who 
was at Hancock en route to the convention 
by automobile. Another telegram from 
“Zilliox Center” reported nothing but 
spring water to be had. This was from 
the Buffalo delegation. 

President Howe next introduced C. C. 
Bradley, Batavia, who spoke on the subject 
“How to Get Rich.” This address will ap- 
pear in a later issue. 

The next speaker of the afternoon was 
National Vice-President Charles T. Evans. 
Before Mr. Evans began his address Presi- 
dent Howe suggested that the ladies meet 
and form a.State auxiliary society, and 
they left the convention hall and held a 
meeting in an adjoining room. 

Mr. Evans then delivered his address on 
the subject “A Greater National Associa- 
tion.” He said: 


ADDRESS BY CHARLES T.’ EVANS. 


Mr. President, Ladies and Brother Jewelers: 

In standing before you to-day to present the 
work of the national association, I appreciate 
two facts very keenly; first, that as much of its 
work as can be made public matter you are per- 
fectly familiar with, through the trade papers and 
the circulars and other printed and written mat- 
ter received from our good friend, Anderson, the 
national secretary; second, that a great part of 
the work of the national association is performed 
in a quiet manner, sometimes in interviews of a 
private nature, which cannot be spoken of in a 
convention without violating an agreement. 

Therefore it becomes my duty to present for 
your further consideration a few of the lines of 
work which have been taken up by the national 
association, and to hint at some of the reforms 
which are being brought about through its in- 
fluence. 

Associations are the order of the day. In fact, 
to be candid, I think we are over-organized along 
some lines of fraternal and civic work. Men are 
connected with so many different enterprises that 
they do not give to any one of them the benefit 
of their thought and co-operation, and ofttimes 
assume the attitude that paying dues into the 
treasury of an organization is the one duty which 
belongs to them, and that, having fulfilled that 
duty, they are released from further obligation so 
far as that particular body is concerned. 

Now, this is all wrong when it comes to jewelry 
association work. Here it is intended that all 
shall work for the general betterment of trade 
conditions, and the payment of your annual dues 
merely gives to each member the rights and privi- 
leges of a working or active member. Co-opera- 
tion can accomplish all things. A few men officer- 
ing an association, with the backing of the mem- 
bership, can procure recognitions and concessions 
that the same men could not obtain under other 
conditions. It strikes me that we owe particular 
allegiance to our business interests, and, mark you, 
that takes you outside of your own little store, 
with its four walls, into a broader field of useful- 
ness. You cannot develop your own individual 
business to its best point by shutting yourself 
within your store and saying to yourself: ‘‘Al) the 
time I have to devote to anything is to be used 
to push my own business, and any spare time I 
have will be used for recreation.” If one takes 
that attitude for his store policy he’ll find that it 
will take al) his time in his own business and, at 
that, his progress will be such as to be hardly per- 
ceptible There is a condition, sometimes called 
“dry rot,” which overtakes the man who has be- 
come all-sufficient. 

The attendance at a State convention, a _ sec- 
tional conference or the meeting of a local club 
produces in a man a determination to become a 
bigger and better business man, and the enthusiasm 
which he has received from contact with his fel- 
lows has better fitted him to handle to a success- 
ful conclusion many sales or prospective sales 
which might otherwise have been bungled to such 
an extent that the customer’s immediate trade and 
future patronage and influence would have been 
Jost iow do I figure that? Well, it’s just this 


way. Trade conditions occasionally are not of the 
best, and sometimes a man begins to feel that he 
has lost his ‘“‘grip.”” He sees crowds of people 
passing his door, and the few who enter leave very 
little coin with him, and the consequence is that 
he feels that business with him is not what it 
ought to be. He becomes unfitted to wait on cus- 
tomers. Through his very anxiety to make sales 
he persists, when a customer should be allowed 
to retire with the feeling that a “looker’’ is wel- 
come. A&a consequence he has lost that customer 
permanently. 

On the other hand, if he attends the meetings 
of his local, State or national association, he will 
find that the problems and vexations of the jew- 
elry business are not confined to his store; neither 
is it possible that he will be able to solve every 
perplexing proposition himself successfully. The 
old saying, “Two heads are better than one,” is 
older than most of us, but it holds good to-day. 
Another argument in favor of being active in as- 
sociation work is that we there meet the men who 
are “live ones.”” The men who are axiously striv- 
ing for success are at the association meetings. 
They come here first of all to learn. Naturally 
they form friendships with other jewelers from 
cities distant from their own, with whom they sit 
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down and discuss conditions of business, store 
window displays, advertising, the advisability of 
being active in civic movements, and so on. These 
little talks result to the mutual advantage of the 
parties concerned. One jeweler tells another of 
good lines of merchandise to handle, sometimes 
about which he has never heard and would never 
hear except in the manner he has heard. 

One fact often lost sight of by jewelers gen- 
erally is the fact that the better business man 
your competitor is, the more progressive he be- 
comes; the more time he devotes to his show 
windows and advertising the more he helps your 
business. That seems strange at first thought, but 
is it not true, nevertheless? First of all, he makes 
you more progressive, and keeps you up to the 
minute in order to hold your own. That’s direct 
benefit to you. Then, in an indirect way, he bene- 
fits you, because your customers occasionally look 
in his window, and his display of some new nov- 
elty suggests to them the purchase, but does not 
influence them to change their place of trading. 
You have the first call, and make the sale as a 
direct or indirect result of your competitor’s en- 
terprise. 

The local association affords an opportunity to 
adjust conditions and grievances which exist, and 
to make the interchange of goods needed on a 
basis of 10 per cent. advance over cost prices; 
all surely to the benefit of the member. 

In the State association we meet the _ repre- 
sentatives of the cities larger than our own and 
the cities and towns much smaller, and let me 
tell you you can learn as much from one as the 
other. The jeweler in the smal] town is often 
making more real money than his competitor in 
the city, because he does not sell anything for 
“advertising purposes” or to make it appear that 
his store is an economical place to trade. He makes 
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a profit on every transaction and goes forward 
with every sale. 

True, we also have the small town jeweler who 
considers a dollar a good profit on a watch or 
clock, no matter what the selling price is, and 
does not know anything about overhead expense 
to consider, but merely decides that to make a 
dollar you add that amount to the cost of his 
goods. The jeweler of that stamp needs to attend 
the State convention, and by conversations held 
with others learn that his own salary and the 
rent of the store must be considered before he 
begins to make a profit. The ignorance on this 
point is not confined, however, to the jeweler of 
the small place. The speaker has talked this sub- 
ject over with men who have accidentally become 
successful, not by any great business acumen, but 
because they spent less than they took in; conse- 
quently accumulated some money. These men 
have insisted that whatever they themselves took 
out of the business should be considered as profits 
of the business. Do not such men need enlighten- 
ing? Does it not show you that ofttimes a man 
is a “‘price cutter’? in the fancied belief that he 
is a better buyer and a better business man than 
his opponent, who is charging a higher price for 
the same goods because he knows what it costs 
him to do business? It there not right here a 
great work for the jewelers’ association to show 
men the right way? The jewelry business is cer- 
tainly on a much better plane to-day than it was 
10 or 15 years ago. The association movement 
can take a great deal of the credit for this be- 
cause it has been the contact’ with other jewelers; 
the studying of display and stock arrangement in 
different stores, made possible by association 
friendships, that has brought about the improved 
condition of stores and the larger outlook for 
business which has greeted the owners. Truly, 
there are many ways that we can see where we 
have been benefited by the association movement. 
Unfriendly competition, quotations on goods pur- 
chased elsewhere, uncomplimentary remarks re- 
garding the character of competitors, these have all 
been relegated to the past, and it is not likely that 
they will ever again become a part of a merchan- 
dising system, or be used on the theory that they 
have any beneficial effect upon trade, or influence 
a customer where or where not to’ buy. 

Honesty, progressiveness, quality and service 
are the means in use to-day to obtain customers 
and hold them. Give the association movement 
credit for the changed conditions. 


At this point in his address, the speaker 
reviewed the work of the A. N. R. J. A. 
in past years and spoke of the Chicago 
convention last year as being a big success, 
und the fact that the National convention 
would be held in ‘Chicago again this year. 

He next told of some of the things the 
national association is doing to-day in the 
way of educational features through ad- 
dresses on system, overhead expenses, 
profits, store management, etc. These ad- 
dresses, he explained, are printed in the 
trade papers and scattered broadcast. 

The speaker said that many conferences 
had been held with manufacturers, result- 
ing in many cases in improved conditions. 

Continuing, he said: 

Then there is the matter of fraudulent adver- 
tising. Our National Association secretary, A. W. 
Anderson, who also occupies the same position 
in the Wisconsin Association had already began 
a campaign against the insertion of fraudulent 
advertising in the farm journals before he _ be- 
came the national secretary, and has continued 
it since. Many publishers insert advertising 
without question as to the reliability of the 
statements made therein, their principal interest 
being to get the price of the space. However, 
if shown that the advertising is absolutely false 
in its statement the publishers have thrown it 
out. There is now being pushed a number of 
cases which came under the provisions of fraudu- 
lent advertising, and this work can only be done 
through the national association. 

The guarantee in a watch case originally meant 
just what it said, and the purchaser of a watch 
case was apparently protected by a guarantee 
stamped in the case. To-day the reverse is true. 
The stamping of guarantees in watch cases has 
been carried to such an extreme that it has be- 
came a huge joke when considered by thinking 
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ien. Auctioneers and mail order houses pass 
ut thousands of these cheap plated cases every 
vear, all bearing a 20 year stamp, and even 
imong reliable manufacturers we find that there 
s a wide difference in selling price as well as 
the quantity of gold which has been determined 
as sufficient to guarantee the purchaser 20 or 25 
vear’s wear. We all know that in gold filled 
ewelry the best kinds are warranted to give 
satisfaction, whereas the cheap trashy kind is 
warranted from five to 20 years. 

In selling gold filled jewelry we do not have 
any trouble in getting the customer to accept our 
statement that the article will be replaced if it 
does not wear to give satisfaction. Why cannot 
the guarantee feature of a filled watch case be 
eliminated to the advantage of the first-class jew- 
eler, whose reputation takes the place of the 
stamped guarantee, and places the “faker,” 
whose only standing is obtained from a ‘“‘fake” 
guarantee in a “fake” case, on the defensive. He 
must then say, “I guarantee,” which is a plain 
statement of facts which the public understands, 
and sizing him up for what he really is, acts 
accordingly. The reason these auction and mail 
order houses can distribute the quantities of stuff 
which they do is because the retail jeweler has 
been selling a guarantee, and the ‘“‘faker’’ sells a 
guarantee and throws in the article. 

Under the provisions of the Owen-Goeke bill, 
all this will be changed. The reliable manufac- 
turer and the reliable retailer will be on a 
proper footing. There will be no attempt made 
by manufacturers to evade responsibility. On 
the contrary, they will assist the retailer in every 
way to properly care for his trade. 

It has been shown that the fixed selling price 
assures absolute justice to manufacturer, retailer 
and consumer, and it is the only fair way in 
which goods can be distributed. It used to be 
my opinion that the advocating of the fixed 
selling price was a mistake, as opening the way 
to dishonest competition, but having read a few 
good arguments endorsing the proposition, and 
having concluded that the dishonest dealer will 
be the same under any and all conditions, I 
have come to believe in the efficacy of the fixed 
selling price. If one analyzes the situation he 
will find that the manufacturer in establishing a 
selling price for his goods, must be careful of 
several things, chiefly that the price so decided 
upon must not be excessive from any standpoint. 
That is, he must afford the retailer a profit suffi- 
cient to justify his efforts in the sale of the 
goods, and yet must not be so high as to work 
injustice to the ultimate consumer whose rights 
must be respected. Therefore the manufacturer’s 
price to the retail dealer must be right too, other- 
wise some other manufacturer will establish a 
lower price all through on a similar plan, and 
take his business from him. 

Consequently, in establishing a fixed price, the 
manufacturer must know first of all the cost of 
his product and include in this his overhead 
expenses and operating charges. From this basis, 
the addition of commensurate profits is easily 
performed, resulting in goods reaching the con- 
sumer at a fair price. Where prices are not 
fixed oftentimes retailers indulge in cutting on a 
line, which results in all stores handling that 
particular line discontinuing its sale, because 
there is nothing left in it for anybody. Thus the 
manufacturer is injured and everybody, includ- 
ing the original cutter (who does not wish to 
always sell goods at a loss), having discontinued 
the sale in that locality, the consumer is pre- 
vented from purchasing goods that he wishes to. 
without the inconvenience of sending out of 
town for them. This all because of cut-price 
competition. We should endorse the bill now 
before Congress which gives to manufacturers 
the right to fix the selling prices on their 
merchandise, because business is put on a fair 
basis, and the store which sells service as well 
as merchandise is given a fair chance to make 
a commensurate profit on its merchandise. 

The National Association is actively pushing this 
bill, and should have the unreserved support of 
the retail jewelry associations throughout the 
country. 

Attendance at one session of the American 
National Retail Jewelers’ Association or one of 
the mid-winter conferences does much to 
strengthen one’s belief that there is a big field 
of usefulness for the association, and that by 
their support of the local and State association 
they help both these branches of the organization 
movement to accomplish much good. 
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At the meeting of the executive committee of 
the American National Retail Jewelers’ Associa- 
tion held immediately following the convention 
of last August, it was decided to affiliate with 
the National Chamber of Commerce, and the 
speaker was appointed as the National Councilor 
to represent our association in the National 
Chamber of Commerce. Many of you are doubt- 
less familiar with the work of this organization 
which has been developed in the past few years. 
However, for the benefit of those not familiar 
with it, I might state that it is an organization 
composed of representatives of the boards of 
trade, chambers of commerce, employers’ associa- 
tions, knit goods manufacturers, and so on all 
through. Its principal duties is to watch legis- 
lation; present bills in the interests of the 
business man, and to learn from the votes of 
councilors the wishes of the various organiza- 
tions represented in the association, and then act 
for the best interests of its members in assisting 
Or preventing the passage of bills 

Our association is also identified with the Na- 
tional Association of Retail Merchants, which 
counts in its membership the various associations 
of retailers throughout the country. Naturally 
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organization of a national character must consider 
a great many different matters, which they may 
not do anything more with. There are so many 
matters brought forward, so many resolutions 
passed, that it would be folly to try and make a 
national issue of all of them. What must be 
done in any organization so large in scope is to 
clear away the dead matter from the real issues, 
and being careful in reaching a decision, press 
toward the mark, and having chosen out a line 
of attack, follow it through to a _ conclusion, 
which will be successful if determination and 
real honest work will bring it. 

To sum up this whole matter, there is not a 
part of association work, be it local, State or 
rational, that the American National Retail Jew- 
elers’ Association is not actively interested in, 
and having been associated for three years with 
the Executive Committee, I can assure you that 
whatever is brought forward by the association 
is done so in the belief that it is for the best 
interests of the retail jewelry trade, and we 
should have the earnest active co-operation of 
every individual member. If we can win out 
on the two or three matters we are fighting for, 
it will show our strength, and will assist us in 
the future in obtaining what is our just due. 

In closing, let me thank you again for your 
many acts of kindness and encouragement, and 
to say that the friendship and esteem of my 
good friends in the State of New York is ample 
pay for all my efforts in association work, and I 
sincerely hope to always retain it. Again I thank 
you. 

President Howe next took a few minutes 
to discuss a campaign of organization 
which will be carried to every county in 
the Empire State, and then introduced 





George A. Wobie, manager for F. Holt- 
hausen, Inc., Brooklyn, who spoke on the 
subject “The Heart of the jeweler.” He 


said: : 


ADDRESS BY GEORGE A, WOBIE, 


Mr. President, Ladies and Fellow Jewelers:— 

After having referred to your program for the 
purpose of ascertaining the next number, you will 
undoubtedly conclude that the topic, “The Heart 
of a Jeweler,” treats with the anatomical condi- 
tion of jewelers. This subject is a most suitable 
one for a physician. I must first call to your at- 
tention the fact that I am not a regular doctor. I 
am simply acting the part of an organization or 
membership doctor in our production, called ‘The 
Fifth Annual Convention of the New York State 
Retail Jewelers’ Association.” 

This part in the cast was assigned to me by our 
Stage manager, “Big Ben of Binghamton.” He 
told me to prescribe to the jewelers, with my lines 
alluding to “organization” and for my cue “in- 
creased membership.” I have had rather an amus 
ing experience with the subject, ‘““The Heart of 
a Jeweler.” Shortly after the publication of our 
advance program, which appeared in our trade 
papers, several jewelers asked me if I really 
thought that jewelers had hearts. My immediate 
answer was that, as most of us jewelers are mar- 
ried, I believed that our wives could best answer 
that question. 

A peculiar circumstance was that the several 
jewelers who asked me that question were not 
members of our association. I can assure you 
that I will get after these jewelers for the pur- 
pose of determining whether or not their hearts 
beat in unison with our association movement. 
Having determined that all jewelers have hearts, 
let us next attempt to study these hearts, paying 
particular attention to the disordered condition 
called “Lack of Association Interest,’ so common 
to the hearts of many jewelers. 

First—We find the cold or frigid heart, the one 
without the slightest bit of warmth to it for as. 
sociation or fellowship. This class of a heart re- 
quires no treatment; it needs an operation. Even 
then it is barely possible that they would take for 
preventive purposes only the association remedy, 
called “Organization and Membership.” 

Second—We have the heart with a slight mur- 
mur to it; a mighty good fellow to prescribe our 
treatment to. It may take some time to convince 
him of the value of our treatment, but he will try 
it, and before you know we will have added to 
our association another booster. 

The third kind of a heart is the one with the 
big murmur to it; in fact this heart has a regu- 
lar palpitation. The fellow with this class of heart 
takes treatment too quickly, and he usually deter- 
mines his own amount of treatment, and before 
you know it he has disappeared even before a 
positive cure had been effected. We must adopt a 
a particular system of treatment for this fellow, 
in order to retain him in our association. 

At last we come to the fourth kind of a heart 
—the perfectly well or normal heart. This fellow 
takes our treatment as a preventive only; he fully 
appreciates our remedy and is willing at all times 
to recommend and boost for it. 

Furthermore, our remedy, “Organization and 
Membership,” is the very best treatment for the 
alarming and contagious disease, called ‘‘Trade 
Abuses,” common to the trade abusers. We have 
got to check this disease and our remedy is the 
only thing that will do it. Our remedy, “Organi- 
zation and Membership,” is the product of co-op- 
eration and fellowship. 

You will admit that the necessity for organiza- 
tion among merchants was never more urgent than 
among us jewelers, nor the time more important 
than the present. We merchants have in the past 
missed the advantages which come from organized 
trade solidarity. We are now developing our force 
through the building up of a safe and sane asso- 
ciation of jewelry merchants. Our organization 
must be conducted honestly, efficiently and law- 
fully. We must be enthysiastic about our associa- 
tion and untiring in our efforts to work for it. 
Our association work is not the work for a few 
men, but the work in which every legitimate jew- 
eler in the State of New York should be identified 
with, 

The membership which you take in out associa- 
tion will assist in the growth, genetal improvement 
and permanent prosperity of our organization. 
Membership in our organization is not an expense 
to you; it is a business investment. I+ will pay 
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you dividends out of all proportion tc the amount 
Your presence is carnestly re- 
quested at the meetings of our local, State or na- 
tional conference: It will enthuse our te-yal off 
cers and J] am sure that they, in turn, will en 
Whether we occupy a chair as an officer 
on-looker, we all 


which you invest. 


thuse us 
or one on the side line as an 
have work to do. And do our share we must if 
we want to be loyal to our association and fellow 
members. With the kind of an organization which 
I have referred *o, backed by a large membership, 
we are bound to command the attention and re 
spect of every person, firm or organization. While 
it is our aim to increase our membership by goodly 
numbers, due care and good judgment must be ex 
ercised in passing upon the application of all for 
membership. Material properly selected will pro- 
vide a healthy growth. while poorly selected ma- 
terial will retard it. 

Let us adopt a systematic association Campaign 
for increasing our 
member of our organization appoint himself a com 
mittee of one to conduct an individual campaign 
We must develop local interest, co-operation and 
fellowship. This can best be done by establishing 
local clubs, where we can get together and discuss 
jocal conditions. A place where we can meet the 
other fellow, shake him by the hand and feel that 
he is co-operating with us in our effort to safe 
guard the means of our livelihood. The local club 
idea has met with almost instant success wherever 
it has been suggested. That the local club idea is 
a good one, you have but to glance at the trade 
papers to learn of its benefit. The greater the suc- 
cess of the local club, the greater will be the suc 
cess of the State and national associations. The 
interest of the three are very closely affiliated. 

The tour throughout New York State by some 
of the association boosters during the month of 
February of this year has demonstrated to the re- 
tail jewelers the advantage and necessity of or- 
ganized effort. The result of the tour was very 
gratifying to our association. Our boosters cre- 
ated a demand for membership, secured a great 
‘nany new members and developed the local club 
idea to a local practical adoption. The result of 
their tour within Greater New York 
worthy of mention. We had but eight members in 
the State association and no idea of a local club. 
To-day Greater New York is represented by mem 
bership in our State association with more than 
40 members and the local club idea has been 
adopted. We have at the present time an active 
committee of representative jewelers who are en 


membership; also let every 


alone is 


gaged in organizing a loca] club. 

I have been conducting a little committee of one 
campaign for the purpose of increasing our mem- 
bership in the State association. The result was 
that I secured a few signed applications, lots of 
promises and some surprises, one of the surprises 
being that I met several jewelers who did not 
know that there was such a thing as a jewelers’ 
Others did not know the purpose of 


It is very evident that these jewel- 


association. 
its existence. 
ers do not read the trade papers. 
to a trade paper, read it, and if you do not sub- 
scribe to one or more, you should do so at once, 
in order to learn what the other fellow is doing. 
You should be a subscriber if for no other pur- 
pose than to show your appreciation to the pub 
lishers for their kindly interest and effort in be 
half of our association work. 

In conclusion, let me urge upon you the impor- 
tance of our association work, both State and na- 
tional, and also the advantages of the local club 
idea. Do not forget that we need members, and 
just as many as we can get. Every retail jeweler 
in the State of New York will be benefited by the 
work of the association, and he should not object 
to showing his appreciation by giving our associ- 
ation his application for membership at least, Our 
members who are paying their yearly dues and 
lending all their efforts toward the association will 
feel very grateful to the present non-members for 
this assistance. 

Every member of the association must become a 
~booster, a real enthusiast. . Get after these jewelers 
whose hearts are weak in association work. Give 
them our “Organization Treatment.’’ Secure their 
signatures to one of our application blanks. It will 
be the best evidence that you are doing your share 
in our increased membership campaign. I thank 
you. 


If you subscribe 


President Howe announced that S. D. 
Burritt, Rochester, would deliver his ad- 
dress on Friday and, after calling on the 


“Glad Hand Committee” to help gather the 
jewelers at the Public Library for the Fri- 
day morning session, introduced as the 
next speaker M. D. Rothschild, New York, 
who delivered an interesting address on the 
(Mr. Roths- 


pages 


subject of “Precious Stones.” 
child’s address appears in full on 
19 and Sl of this issue.) 

After complimenting Mr. Rothschild on 
his excellent address, President Howe told 
the jewelers about how E. J. Berlet, of 
Maxwell & Berlet, Philadelphia, had started 
giving lectures on precious stones and now 
has one of the most complete collections of 
lantern slides on precious stones in this 
country. 

President Howe then invited the jewelers 
to ask Mr. Rothschild any questions they 
cared to regarding his lecture, and in an- 
swer to one he recommended the late W. R. 


Cattelle’s books, “The Diamond” and “The 


Kk. D. MIX, RETIRING VICE-PRESIDENT. 


Pearl’: G. FF. Herbert Smith’s work on 


gems, which is the standard work of the 
N. A. G.; a book by Julius Wodiska on the 
subject of precious stones; Dr. Geo. F. 
Kunz’s book, “The Book of the Pearl”; 


“Precious Stones,” by Dr. Max Bauer, and, 
Rothschild’s “Hand 
He also men- 


as a primer, M. D. 
Book on Precious Stones.” 
tioned “Streeter’s Manual.” 

In answer to another question regarding 
a scheme for giving the jewelers more in- 
formation regarding precious stones, Mr. 
Rothschild said that perhaps Cornell or 
Columbia University could be interested in 
the work and send out a course to members 
of the trade. 

Regarding the standard microscope used 
in examining diamonds, Mr. Rothschild 
said the one in general use is the jeweler’s 
“loupe.” Mr. Nelson, Binghamton, also 
discussed this subject at some length. 

President Howe next extended M. D. 
Rothschild the privilege of speaking on the 
Owen-Goeke bill. 

\fter thanking President Howe for his 
courtesy, Mr. Rothschild stated that he was 
made chairman of the watch-case bill com- 
mittee of the National Jewelers Board of 
Trade, and that the Board had studied the 
bill from its inception to approve it if pos- 


sible. He said he would discuss the pend- 
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ing bill not as a partisan but as chairman 
of the watch-case committee of the Board. 

He said that while the Board sympa- 
thized absolutely with the evils, the com- 
mittee came to the conclusion that the bill 
did not offer a remedy. 

\fter pointing out the provisions in the 
bill on which the committee of the Board 
and the jewelers agreed, and the provisions 
as finally upon for testing the 
cases, he said the split came on the question 
of compulsory abstinence from warrantees. 
Congress, he said, had been asked to pass 
a law prohibiting a man from guaranteeing 
an article, whereas the entire business of 
the country is based on the good faith and 
implied warrant of quality. 

He argued that if a man 
horse he gets a guarantee that the animal is 
sound, and that the same right should apply 
to watch cases. Congress, he said, had been 
asked to do an impossible thing, and if 
passed the bill would be unconstitutional 
and in violation of the 14th amendment to 
the Constitution of the United States. 

Allowing, for the sake of argument, that 
the bill becomes a law, Mr. Rothschild 
maintained that even if it did stop inter- 
state traffic in watch cases they could be 
sold within the State in which they are 
made. He said that it was not a crime to 
sell “fake” watch cases, although it ought 
to be. 

“The situation ought to be corrected and 
we want to help you,” said the speaker; 
“but we don’t want to stand by and see 
money spent when nothing can be gained. 
Under cover of such a bill the “faker” will 
be more rampant than ever.” 

He urged the passage of a simple act 
which would provide that if a watch case 
is stamped it must bear the name or trade- 
mark of the manufacturer and a stamp in- 
dicating the thickness and the quality of the 
gold used in making the case. 

He argued that the bill in its present 
form takes away the right of the manu- 
facturer to guarantee his product, and that 
everything in present-day legislation is 
pointing in the opposite direction. 

In conclusion he told the jewelers that 
they will have to do what their consciences 
dictate, but that the National Jewelers 
Board of Trade is the friend of the re- 
tailer and it hates to see them handed a 
“gold brick.” 

While the jewelers were in session dur- 
ing the afternoon the ladies organized a 
State auxiliary association, to be known as 
the Ladies’ Association of the New York 
State Retail Jewelers’ Association. 

President Howe conducted the prelim- 
inary meeting, outlining the object of the 
association. Officers were then elected as 
follows: President, Mrs. Charles T. Evans, 
Utica; vice-presidents, Mrs. Benjamin T. 
Ash, Binghamton; Mrs. Charles H. Howe, 
Syracuse, and Mrs. Charles E. Sunderlin, 
Rochester; and secretary-treasurer, Mrs. 
Charles Bickelman, Schenectady. 

The executive committee chosen is com- 
posed of Mrs. Louis Schutt, Buffalo; Mrs. 
F, P. D. Jennings, Albany, and Mrs. Henry 
Healy, Brooklyn. 

Mrs. Evans made a short address urging 
the co-cperation of the jewelers’ wives of 
the Empire State in the work of the new 
association, and then called upon several of 


decided 


purchased a 
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the ladies, who addressed the gathering. 
The meeting was followed by an automo- 
bile trip about the city. 

During the afternoon session the auto- 
mobile parties arrived from Buffalo and 
Rochester. 

Thursitay Evening. 

Thursday evening the jewelers and the 
ladies attended a theater party at the Stone 
Opera House. During the performance the 
Elgin National Watch Co. exhibited a two- 
reel moving picture film entitled “The 
Watch showing the Elgin 
watches in process of construction. 

A cabaret show and dinner was served at 
the Arlington Hotel following the theater 
party, and was attended by many of the 
jewelers and the ladies, An interesting 
cabaret program was given, and a surprise 
to the jewelers was the appearance of the 
“Tango Queen.” Roy Smith, who is con- 
nected with the establishment of S. D. Bur- 
ritt, favored the company with vocal selec- 
tions during the evening and also introduced 
the “Tango Queen.” “She” was dressed in 
a gown that rivaled the rainbow in its color 
scheme and which was supplemented by a 
pair of vivid green bloomers. “Some lady,” 
those who saw her said—‘she” with “her” 
beautiful red hair and powder-plastered 
countenance. Mr. Smith introduced the 
“Queen” as his “partner for life,” and when 
he sang “Sympathy” those nearest saw 
something strangely familiar in the beam- 
ing face of his “partner.” When the red 
wig was removed everybody shouted 
“Steve!” It was none other than S. D. 
Burritt. He was received with a burst of 
applause. 


Builders,” 


Friday Morning Session. 

The Friday morning session opened at 
10.30 o’clock in the assembly room in the 
Carnegie Public Library, which afforded 
much better seating facilities than did the 
room at the hotel. President Howe made 
a number of announcements regarding the 
arrangements for the day’s proceedings, 
calling particular attention to the afternoon 
session, which he said would be open to 
members only and would start promptly at 
2 o'clock. 

Following the announcement of the safe 
arrival of the motor parties after a hard 
trip, President Howe introduced as the first 
speaker of the morning E. H. Hufnagel, 
Mt. Vernon, who delivered an address on 
the subject of “Service, the Greatest Fac- 
tor in Business.” 

ADDRESS OF EDWARD H. HUFNAGEL. 

What is service? The act of helping another 
or promoting his or her interest. Why the great- 
est factor in business? Because every act of serv- 
ice is a step forward in the advancement of man- 
kind. Service is to human endeavor what oil is 
to machinery. It comprehends a smooth-running 
organization. One cannot help noticing the drift 
of great business enterprises during the past few 
years. To illustrate: We read an advertisement, 
“America’s Telephones Lead the World,” ‘‘Serv- 
ice Best,’ and appended to the advertisement is a 
chart showing comparisons of the cost of telephone 
service in the United States and other countries. 
The question is asked, ‘‘Why is it that throughout 
the length and breadth of Great Britain and the 
Continent hardly a single efficient long-distance 
service is to be found?” In Dresden, Germany, a 
city of over a half million population, the tele- 
phone service is so inadequate that it takes hours 
to communicate with other large cities in the Em- 
pire. 

Excellence of service has become to us an in- 
dispensable business asset. ‘“‘Ask the man who 


owns one.” Packard. “Fifteen years old and 
hasn’t scratched yet bear the earmarks of service.” 
Have you ever seen a shipment of Ford cars that 
has been received by an agent? I happened to be 
in a garage when one of these cars was being as- 
sembled, and I wondered how they ever held to- 
gether. I was told by the agent that the Ford 
people were not selling cars, but that they were 
selling service. Has it ever happened, when driv- 
ing your beautiful motor car up a steep hill, that 
a Ford went past like a shot out of a cannon? 
Service counts for something, otherwise Henry 
Ford would not be taking millions in dividends out 
of his industry. 

In these days of strenuous competition we must 
estimate the value of service at its true worth. 
Nine chances to one, a customer will go to the 
store where he knows he will get the best service. 
Of necessity the service one renders in business 
must be in keeping with the clientele he is catering 
to. We cannot sell a seven-jeweled, unadjusted 
watch and expect it to run as well as a full-jeweled 
watch, but we can and must expect to give a rea- 
sonably good timepiece in exchange for our cus- 
tomer’s money. 

Suppose you go into a bakery and buy a half- 
dozen cream puffs. The clerk puts them into a 
box, wraps them up nicely, and ties a careless 
knot in the string. You walk out of the shop 
with your package in hand, and before you have 
gone half a block the knot slips and down go the 
cream puffs, like Humpty Dumpty’s egg, never to 
be put together again. Or, suppose you hand a 
customer a _ well-secured package containing an 
alarm clock. Customer walks out, thinking that his 
new sleep meter will awaken him early the next 
morning. Instead of shutting the alarm switch 
off, the salesman forgets. Customer gets into a 
crowded car, and in about five minutes all of the 
passengers are suddenly reminded that Mr. Early- 
riser has purchased a new alarm clock at Mender’s 
Shop. 

A builder of State roads told me the other day 
that he could not be sure of making a profit on a 
$70,000 road contract because the engineer, if he 
wanted to be mean, might find some loophole in 
the contract whereby he could make the contractor 
actually lose money on the transaction. 


Have you ever waited on a customer who 
wanted her family history engraved in the bowl 
of a teaspoon, the date on the back of the handle, 
flannel bag and paper box supplied, and then 
packed in an extra box for mailing, addressed and 
sealed for the munificent sum of $1? What kind 
of service is this customer entitled to? I believe 
we should have a standard, and our standard in 
Mount Vernon and White Plains is the Golden 
Rule, an instrument which has been in use nearly 
2,000 years, but has not, to our knowledge, been 
improved upon to the present day. ‘“‘Do unto oth- 
ers as you would be done by.” Give the best- 
looking package with as liberal an amount of ex- 
tras as you can stand and still leave enough to 
meet expenses and have a little reserve for the 
expansion and improvement of your business. You 
will note that I say have a little left for expan- 
sion and improvement. This cannot be realized on 
a 25 per cent, advance over cost. We must ask 
enough to cover these extras, which the public de- 
mands. They want the service, and the class of 
trade that we are catering to will pay the price if 
they get the service. 

A woman on the east side of New York city 
keeps a lodging house with 40 beds in one room. 
The law does not allow these beds to be nearer 
than 19 inches apart. Underneath the beds she 
has 20 extra mattresses concealed behind the sheets 
and, after the inspector has gone, these 20 beds 
are made up on the floor between the cots. One 
dollar a week pays for a bed in these quarters. 
Sixty dollars a week is the income from this room. 
Expenses are practically nothing, as khaki sheets 
are used, and we all know khaki is a splendid color 
for concealing dirt. The price does not warrant 
any service. If there was an automatic machine 
on the market to do chamber work, one of them 
would certainly be installed here. 


How different is this picture from a fine jew- 
elry store. where gems, gold and silverware, art 
ware, handsome clocks and the work of the crafts- 
man is assembled. Gentlemen, we are catering to 
the wants of the educated people. People who ap- 
preciate nice things and want everything, from the 
wrapper to the article itself, properly presented. 

3usiness men can be compared with copper or 
German silver wire. Those whose service runs 
with little or no apparent friction are like a cop- 
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per wire, good conductors and those who deprive 
their customers of good service; pleasant shopping 
and courteous treatment are like the electric heat- 
ers which are made of German silver wire. There 
is so much resistance in molecules that they diffuse 
heat instead of magnetic power. 

Some of my greatest lessons in service have 
been learned from our traveling salesmen, and I 
see that there are quite a few in our audience 
glad to have the privilege of acknowledging this 
debt to-day. One of these fine fellows is always 
giving us pointers on store arrangement, window 
dressing, new lighting systems and many other 
things which help to make a store stand out from 
among its contemporaries as the leading shop in 
the community. We can improve our service. Yes, 
we must bring our service up to present-day re- 
quirements if we want to succeed. Give the best 
that is in you for both your customers’ satisfaction 
and your profit. 

Be of some service in all the ways you can to 
all people you can, and you will have learned the 
lesson of the greatest Teacher the world has ever 
known. 

Charles C. Ash, 
next speaker to address the convention. 
His subject was “The Optical Department 
as an Asset.” After calling attention to 
the fact that we are living in an age of 
specialization, he spoke of optometry as one 
of the more recently specialized branches. 
The profession, he said, while somewhat 
new in name, is old in general practise, for 
the so-called fitting of glasses dates back 
to an early period. 

The speaker said that there are now in 
33 States statutory laws defining optometry 
as any means other than the use of drugs 
for measuring the powers of vision and the 
adaptation of lenses for the aid thereof. 


To be permitted to practise optometry, 
it was explained, a person must pass a 
State Board examination, and there are 
also other requirements, such as prelim- 
inary and professional education, which 
must be met before a person is allowed to 
take the examination. The American and 
State optical societies, by organization and 
co-operation, he said, had accomplished the 
passage of these laws. 

Mr. Ash outlined the requirements for 
establishing an optical establishment, touch- 
ing upon the floor space and shop equip- 
ment. 

Next came the address of S. D. Burritt, 
Rochester, who spoke in his particularly 
characteristic manner. His subject was 
“Steve on Sales,” and his speech was sub- 
stantially as follows: 


3inghamton, was the 


ADDRESS OF S. D, BURRITT. 


Mr. President, Ladies and Gentlemen:— 

The subject assigned to me by someone suffi- 
ciently familiar to call me by my first name is 
“Steve, on Sales.’"” The fact that the title was 
selected by someone else takes from it the self- 
sufficient flavor that you might otherwise attach 
to it. Salesmanship, as you well know, is the 
first essential—the very cornerstone of success in 
the mercantile world. No matter what your train- 
ing may be, no matter what may be your knowl- 
edge of the goods, no matter how capable you may 
be as a buyer, success cannot be achieved if you 
do not add to these qualities competency as a 
salesman, 

To be a good salesman you must not necessarily 
be a hypnotist. A customer, in fact, who would 
be hypnotized into purchasing an article would 
very likely be an unsatisfied patron when the in- 
fluence was removed, and this is the one thing to 
be avoided. All that the peddler, the “fly-by-night” 
and the transient merchant needs to do is to sell 
the article and receive the money. You, on the 
other hand, must give satisfaction as well as value 
to your customer, for what would a sale avail if 
the customer were permanently lost? The sales- 
manship I have in mind, therefore, is that ef- 
fective prescription composed of courtesy, affatul- 
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ity, pleasing manner, knowledge of the goods, tact 

in handling your customer, and force in impress- 
ing him with the truth of your representations 
and the reliability of your wares. 

Salesmanship made up of these qualifications in 
the proper proportion is automatically effective, 
and the cut price of a competitor will not prevail 
against it. When the quality of an article is un- 
known to a customer, as in the jewelry business, 
cut prices are much more liable to create doubt in 
his mind than would the standard figures, the lat- 
ter implying quality and up-to-dateness, the for- 
mer suggesting an inferior or out-of-style article. 

We trust, however, that with continued exten- 
sion of organization, more particularly of local or- 
ganization, the cut-price argument will soon be en- 
tirely eliminated and all can obtain a fair profit. 

Jewelers are prone to find fault with department 
stores and cheap catalogue houses which advertise 
a 15-jewel watch, 20-year case, for $7.98; but, to 
the good salesman, such an unreasonable or im- 
possible offer would only furnish a strong argu- 
ment against investment in such a watch and in 
favor of the purchase of a high-grade, reliable, 
guaranteed timepiece. It is in such a situation 
that the competent salesman can show his capabil- 
ity to advantage and to his own profit. The man 
who goes into a jewelry store to purchase a $1, $2, 
$3 or $4 watch and leaves with a Riverside maxi- 
mum, a Howard, Hamilton, a Lord Elgin, or such, 
will live to bless the day he made such a selection 
and will probably prove a life customer of the 
man who influenced his purchase. 

Good salesmanship implies the capability to ana- 
lyze the customer and see an opportunity. For in- 
stance, if a man is to purchase a shirtwaist or a 
pair of silk stockings for his wife, the salesman 
would not only avoid the cheap article, but place 
before him the finest in the store. In such in- 
stances the proper method is to begin with the 
best, not with the most inferior. Work down if 
necessary, rather than work up, the latter being 
usually unsuccessful and always unprofitable. 

Insist on your clerks being sufficiently posted on 
all articles sold by them so as to talk quality and 
construction in an intelligent and interesting man- 
ner, and it is well, aJso, that the clerk should be 
able to state the price offhand without reference 
to price tag, to a brother clerk, or to the proprie- 
tor. If alerk is showing several patterns of dia- 
mond rings to a customer, and must refer to some- 
one else for the price when asked, an unfavorable 
impression is left on the mind of the customer, 
and this wisit is quite likely to be his last to this 
particular gtore. 

Just a recent experience by way of illustration. 
The other day I was away from the store for a 
short time*and in my absence a customer called 
and said He wanted to buy a watch. The clerk 
told him that I was out, but would be back soon, 
and asked politely if she could not show him some 
watches until I returned. This she did, answering 
his questions courteously and adding such com- 
ment in regard to quality as seemed advisable. She 
kept the high-grade watch always to the front and 
although at first $40 seemed too high a price to 
the customer, after explaining the relative merits 
of the different watches, and emphasizing the fact 
that this was a lifetime purchase, this patron, not- 
withstanding that he had made up his mind that 
$25 was his limit, finally purchased the $40 time- 
piece. 

The next speaker was M. H. Bell, Kala- 
mazoo, Mich., who delivered an interesting 
address on “The Free Engraving Problem.” 
His speech appears on page 121. 

President Howe then introduced Clark 
Warren, White Plains, who addressed the 
jewelers on the subject “The Jeweler a 
Progressive Man.” 

ADDRESS OF CLARK WARREN. 
Mr. Chairman, Ladies and Gentlemen:— 

A short time ago I had the pleasure of attend- 
ing a business men’s “get-together” dinner and 
was fortunate enough to hear Allen Walker, sec- 
retary of the eastern division of the Chamber of 
Commerce of the United States. Mr. Walker’s 
subject, “Every Man’s Price,” was an eloquent 
appeal for civic patriotism. He told of the work 
being done by that great body of progressive 
men and the interest shown by its members—men 
of the highest standing in our country, who are 
so busy that their time is measured by the min- 
ute and whose appointments are made weeks in 
advance. As an example, one noted business man 
would make an appointment 17 minutes past the 
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hour and end at 29 minutes past, there being an- 

other appointment for the 30th minute. 

These big men give a certain amount of their 
time to work for the general public good and 
fo it voluntarily. It seems that we jewelers 
could well afford, in our small way, or large, as 
the case may be, to devote a part of our time 
along the same line. 

The varied problems of modern and progressive 
merchandising are constantly creating new condi- 
tions. This calls for greater energy and study 
on the part of everybody concerned, in order to 
keep abreast with the times. To strengthen our 
position as jewelers and men of progress, it is es- 
sential that we take an active interest in public 
affairs and devote a certain amount of our time 
and energy to the welfare of our community. De- 
termined effort on our part will accomplish that 
end. The time has gone by when we can sit still 
and subscribe a few dollars and say, ‘‘Let George 
do it.” The responsibility is upon each and he 
must do his part. Let me then urge each of you 
who are not already active in your community, 
to affiliate yourselves with local chambers of com- 
merce or merchants’ association or whatever may 
be the organization in your community which has 
for its object the betterment of the conditions. 
If you have none in your town or city, I would 
most sincerely urge you to organize. It is an im- 
portant part of this present-day civilization. To 
attain any important result we need concerted ac- 
tion, and the great problems of to-day will be 
solved in no other way. 

There are many problems which affect us both 
as citizens and jewelers, and must be handled 
through co-operation of individuals. The com- 
pensation act, the Stevens bill, freight rates, pub- 
lic utilities, public improvements, community 
boosting, honesty and efficiency of public officials 
—all these command our attention and must be 
solved before we can do any great good to our 
citizens. 

Gentlemen, the solution of these and many oth- 
er such problems is not going to come from any 
professor, scientist or politician whom we may 
elect to office, but from plain business men who 
are rapidly becoming a part and parcel of every 
forward movement. 






ishness nor innate modesty to govern our actions. 
If we limit our desires we limit our accomplish- 
ments, and if we stand still it is because we live 
self-satisfied. To the public from whom we ob- 
tain our support we automatically owe support. 

Just a word in closing, by all means retain and 
enlarge your interest in this State retail jewelers’ 
association, support its officers and its principals 
and when there is work to be done do it with a 
will that is unhampered by personal motive—do 
it voluntarily. I thank you. 


lhe next address was delivered by E. A. 
Hurst, New York, who chose as his topic 





A JOLLY GROUP AT CASINO PARK. 


“The Show Window and Window Trim- 
ming.” After a few introductory remarks, 
in the course of which he called attention 
to the show windows in the store of Ben- 
jamin T. and W. E. Ash, Binghamton, as 
worthy of comment because of the pleasing 
arrangement in one window of silver, with 
a card suggesting wedding gifts for the 
June bride, and in the other of watch brace- 
lets, he delivered an interesting and in- 
structive address, which is printed in full 
on page 115 in this issue of THE JEWELERS’ 
CIRCULAR, 

















BINGHAMTON PUBLIC LIBRARY, WHERE 


To-day is the day of advancement and the 
greatest foe to progress is indifference. The effi- 
ciency of the individual unit is the percentage 
of the efficiency of the community. The commu- 
nity interest is your interest, your business, and 
yours’ to help and boost. What is good for the 
community is good for the individual, and when 
you boost your city you boost your own property 
and business. It is a well-known fact that any 
unselfish motive on our part is reactionary and 
fully repays for the effort; even if it were not 
so—to know each other, to rub shoulders makes 
us the better for it. 

So why should we jewelers lay down our oars 
and drift along with the tide; let us be at the 
helm and direct the craft. Let us not be asleep 
but wideawake, and with a thorough “coats-off” 
action make this profession the greatest in this 
land of progress. 

We jewelers should not allow indifference, self- 








LATER CONVENTION SESSIONS WERE HELD. 


This speech brought to a close the Friday 
morning session, and just before adjourn- 
ment President Howe called <zttention to 
the official photograph which would be 
taken on the Court House steps imme- 
diately following the morning session. The 
picture was taken as arranged. 

Friday Afternoon Session. 

\t the Friday afternoon session, which 
was for members only, the official business 
of the convention was transacted. This 
was the last session of the convention and 
was well attended and interesting from 
start to finish. ' 

The first thing scheduled was a “Ques- 
tion Box” for general discussion, led by 
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It is pieces like these—pieces that 
satisfy the buyer in every detail— 
that help you sell. If you have a 
customer interested in goods of 
this class, let us send you, on 
memorandum, some pieces that 
will make the sale easy for you. 
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F, P. D. Jennings, Albany. After that un- 
finished business was taken up, and then 
came the report of E. D. Mix, Albany, as 
chairman of the committee on legislation. 

Mr. Mix reviewed the work of the com- 
mittee during the past year, telling of the 
final enactment of an amendment of the 
lien law giving the jeweler the right to sell 
unclaimed repairs. This new law, which is 
of great importance to jewelers of the 
Empire State, was enacted only after a 
great deal of work on the part of Mr. 
Mix, and much credit is given him for hav- 
ing accomplished so important a piece of 
legislative work. 

The mid-Winter conferences of the past 
year were discussed and the great benefit 
derived therefrom was the subject of much 
favorable comment. It was decided to 
leave the matter of another series of con- 
ferences this Winter in the hands of the 
executive committee. 

Following the report of the auditing com- 
mittee, new legislation and the organiza- 
tion of local associations were discussed, 
and then came the report of the committee 
on resolutions. The resolutions were dis- 
cussed at some length and were finally 
adopted as follows: 

The Resolutions. 


RESOLVED, That we the members of the New 
York State Retail Jewelers’ Association assem- 
bled at the fifth annual convention at Bingham- 
ton, May 28, 29 and 30, hereby record our appre- 
ciation for the services of our president, his as- 
sociate officers, and the members of the varions 
committees through whose effort the association 
has been able to enjoy its most successful year. 

ca * 

RESOLVED, We desire to express high commen- 
dation of the activities of the American National 
Retail Jewelers’ Association in organization and 
legislative work, and urge a large attendance at 
the Chicago convention. 

* * * 

RESOLVED, That we express our hearty thanks 
to the retail jewelers of Binghamton, the recep- 
tion committee and to the various men who pre- 
pared and read addresses, thereby making this, 
the fifth annual convention, the most successful 
yet held. 

. * * 

RESOLVED, That we extend our most sincere 
thanks and appreciation to Edward D. Mix, chair- 
man of the committee on legislation, Senator John 
Seeley, and Assemblyman John G. Malone, for 
their invaluable and _ successful efforts in ef- 
fecting the passage of an amendment to the Lien 
Law, which permits the retail jewelers to dispese 
of wares left for repairs, after a reasonable lapse 
of time. 

* * * 

REsotveD, That we tender our appreciation to 
President Howe, Secretary Ash, S. D. Burritt and 
Bartley J. Doyle for the splendid missionary 
work done at the Sectional Conferences held 
throughout the State in February. 

7. . . 

RESOLVED, That we extend our sincere thanks to 
T. L. Combs, president of the American National 
Retail Jewelers’ Association, for attending this 
convention, for his able assistance in committee 
work, and for his untiring energy in all matters 
pertaining to the interests of retail jewelers every- 
where. 

* * * 

RESOLVED, That we most heartily endorse the 
Stevens bill, H. R. No. 13305 in favor of price 
maintenance, so important to the life of upright 
commercial business, and urgently request Sena- 
tors Root and O’Gorman and all New York con 
gressmen to have it enacted into law. Be it 
further resolved, that a copy of this resolution 
properly endorsed by the officers of this associa- 
tion be forwarded to each of our representatives, 
to Senators Root and O’Gorman and President 
Wilson. 

* — * 

Whereas, It has come to our attention through 
the columns of THE JEWELERS’ CrrcuLar that the 
Board of Directors of The National Jewelers 


THE 


sSoard of Trade, through Charles H. Ingersoll, 
president, and Edmund N. Stone, secretary, has 


sent to Congress a protest against the Owen-Goeke 
bill; and, 

Whereas, The principal opposition to this bill, 
which has been endorsed by the retail jewelers 
of the country practically unanimously, has come 
from mail-order houses, therefore be it 

ResoL_vep, That we, the New York State Retail 
Jewelers’ Association, join our sister association, 
the Pennsylvania Retail Jewelers’ Association and 
many others, in most vigorously condemning the 
iction taken by the board of directors of the 
National Jewelers Board of Trade, which in eft 
fect means, that they have joined with the mail 
order houses in opposing the retail jewelers of 
the country, in a matter which has been close to 
their hearts, and from which we have needed re- 
lief for years, and we desire to go on record as 
saying, that we do not believe said action can 
represent the sentiment of the membership of the 
National Jewelers’ Board of Trade, but if it does, 
the sooner the retail jewelers of the country learn 
the truth, the better. 

Reso_vep, That we again endorse the efforts of 
the American National Retail Jewelers’ Associa- 
tion, in its endeavor to have passed the Owen- 
Goeke bill now before Congress, having for its 
purpose, the elimination of time guarantees and 
gold-fulled watch cases; and, 

Resoi.vep, That the president and secretary be 
directed to write the Senators and Representatives 


“TANGO QUEEN” WHO LIVES IN ROCHESTER. 


the State of New York, re 
questing them on behalf of this association to 


vete ad bill. 


in Congress from 


* * * 


Resotvep, That we endorse the efforts made by 
ie manufacturers and wholesalers through thei: 
organization, to re-establish the privilege of de- 
livering merchandise from sample trunks to their 
trade, as in our estimation, the present ruling 
prohibiting this practise is causing great hardship 
to the aforesaid branches of the trade. 
* 


* * 


Reso.tvep, That we heartily endorse the Steener- 
son bill covering fraudulent advertising, and here 
by pledge our support to the same. 

Resotvep, We look with displeasure upon the 
policy of some manufacturers, who have enlisted 
the co-operation of retail jewelers to exploit and 
nationally popularize their product on the basis 
of a quick selling price, and of being a strictly 
retail jeweler’s article and now with this purpose 
accomplished by our aid, have already marketed 
their products with department stores, premium 
houses, etce., and seem disposed to disregard the 
important relationship which alone can make the 
further handling of these goods attractive to 
retail jewelers. 


. * * 


Whereas, Many of our manufacturers’ have 
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shown absolute fidelity in upholding the quality 
and fixed selling prices of their products, be it 
RESOLVED, That we highly commend this policy 
ind bespeak its continuance 
ResoL_vep, That we recommend the appoir 





of a standing committee of three representing the 
New York State Retail Jewelers’ Association, to 


his State for the pur- 





treat with the jobbers of t 
pose of urging a discontinuance of the retailing 
of their merchandise 

ResoLvep, That we discountenance the practise 


of valuing jewelry of any description, except for 





TALKING IT OVER AT CASINO PARK. 


purpose of legitimate appraisal and for an ade 
quate fee. 
* * * 

Reso._vep, That this association protest against 
the practise of Newark manufacturing jewelers 
selling wares of their manufacture to employes 
for resale, therefore competing in an unfair man- 
ner with the retail jewelers of Newark, N. J. 
Be it further 

RESOLVED, That a copy of this resolution be sent 
to the Manufacturing Jewelers’ Association, of 
Newark, N. J., and be it further 

RESOLVED, That we extend to the Newark Re- 
tail Jewelers’ Association our sympathy and moral 
support in their efforts to remedy this trade 


abuse. 
7 - * 


RESOLVED, That this association endorse the 
organization of the ladies’ auxiliary, that will be 
known as the “Lady Jewelers of the State of 
New York,” to work in connection with the 
New York State Retail Jewelers’ Association, 


x # 
Whereas, Fully realizing that the “Glad Hand” 
committee has made the 1914 convention at Bing- 
hamton the most successful State convention held, 
be it further 
REsOLvED, That we heartily endorse the organiza- 
tion of this committee known as the Traveling 


Men’s Association of the United States. 
* + * 


Early in the convention proceedings 
badges show'ne New York State in metal 
and the words “Syracuse, 1915,” made their 
:npearance and were a harbinger of the 
final decision regarding the place for the 
holding of the convention in 1915, as Syra- 
cuse was chosen as the next convention 
city. The time of holding the next conven- 
tion was left to the officers and executive 
committee. 

The nominating committee reported the 
selection of the following officers and the 
slate was unanimously indorsed. The new 
othcers are: President, Benjamin T. Ash, 
singhamton ; vice-president, Emil W. Kohn, 
New York; secretary, Alfred O. Bald, Buf- 
falo, and treasurer, F. P. D. Jennings, Al- 
bany. 

The executive committee chosen consists 
of S. D. Burritt, Rochester, chairman; 
W. F. Ehmann, Buffalo; Thomas J. Zim- 
mer, of Zimmer Bros., Poughkeepsie; 
George A. Wobie, manager for F. Holt- 
hausen, Inc., Brooklyn; Charles Kausch, 
Bath, and Charles Bickelman, Schenectady. 

Following the election of officers votes 
of thanks were given to the retiring off- 
cers, the local committees having the con- 





















sO THE JEWELERS’ CIRCULAR-WEEKLY 





June 3, 1914, 





Established 1878 Incorporated 1911 


WM. S. HEDGES & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS 


Precious Stones and Pearls 


170 Broadway, Corner Maiden Lane, New York 


SAUNDERS, MEURER & CO. 


IMPORTERS 


PEARLS 


Necklaces — Studs — Scarf Pins 


65 Nassau Street 
New York | 




















Fancy Diamonds 
Colored Stones 





Established 1860 

















IN YOUR INTEREST 
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vention arrangements in charge, to Presi- 
dent VT. L. Combs for attending the con- 
vention, to the “Glad Hand” committee for 
the work which its members had done, and 
to others who were a part in making the 
‘convention a success. 

Just before the convention adjourned, 
3artley J. Doyle, Philadelphia, and A. M. 
Clark, assistant editor of THE JEWELERS’ 
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merce in Binghamton and a former presi- 
dent of that organization. 
Prior to formally introducing the toast- 


master, Mr. Howe delivered a short ad- 
dress, in which he expressed the pleasure 
that the jewelers had had in visiting the 
“Parlor City” of the Empire State, and 
called attention to the fact that it seemed 
to be the rule that each convention is just 








SOME OF THE MEMBERS AND WIVES WHO ENJOYED THE AUTOMOBILE TRIP TO 
CASINO PARK ON SATURDAY. 


‘CIRCULAR, were elected honorary members 
of the New York State Retail Jewelers’ 
Association. 

The Banquet. 

Friday night the dining room at the Ar- 
lington was the scene of one of the largest 
and most successful banquets ever held in 
that well-known hostelry. The big room 
was decorated artistically in honor of the 
occasion, and the beautifully gowned 
women and the formal evening dress of the 
men lent an air of distinction to the gath- 
ering. 

The hour of the banquet was set for 7.30 
P. M., but it was an hour later before the 
officers of the association and the speakers 
of the evening found their places at the 
head table, which was arranged across the 
front of the room and before which were 
grouped smaller tables for the other ban- 
queters. 

At each plate was a white carnation, and 
when all had found seats which best suited 
them the convention photographer took a 
flashlight picture of the banqueters. Atten- 
tion was then turned to a discussion of the 
following menu: 

MENU. 
24-Karat Appetizer 
Cherry Stone Clam Cocktail 
Olives Celery 
Bisque of New Tomato, Wafers 
Fried Soft Shell Crab 
Tartar Sauce Julienne Potatoes 
3roiled Spring Chicken 
French Peas New Boiled Potatoes 
Hearts of Lettuce 
French Dressing Saltines 
Fresh Strawberry Ice Cream 
Assorted Cakes 
Cafe Noir 


Cigars Cigarettes 


During the course of the dinner the jew- 
-elers enlivened the time by singing popular 
airs, and with the completion of the menu 
Charles H. Howe, ex-president, introduced 
as the toastmaster of the evening John G. 
Brownlow, of Binghamton, who is promi- 
ment in the work of the Chamber of Com- 





a little bit better than the one before, and 
that there is always a bigger and finer spirit 
of co-operation manifested in the growth 
of the association. He said that he could 
not help but believe that the next meeting 
in Syracuse would rival even the Bingham- 
ton convention, but, since Syracuse was 
not the topic of his address, he would stick 
more closely to his text. In introducing 





TOASTMASTER. 


JAMES A. BROWNLOW, 


the toastmaster, Mr. Howe said that he is 
a booster for Binghamton who believes in 
Binghamton. In concluding he thanked the 
Binghamton for the hospitality 
extended to the visitors. 

Mr. Brownlow, as toastmaster, presided 
in a most pleasing manner and kept the 
program of after-dinner speeches swinging 
along with a smoothness and _ precision 
which so engrossed the attention of the 
banqueters that they did not realize the 
flight of time. Mr. Brownlow voiced the 


jewelers 
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pleasure that Binghamton had had in enter- 
taining the jewelers from other cities, and 
introduced as the first speaker of the even- 
ing the newly elected president, Benjamin 
T. Ash. 

Mr. Ash responded with a splendid ad- 
dress, in which he expressed his apprecia- 
tion of the honor conferred upon him and 
said that he realized the responsibility 
which had been placed upon his shoulders. 
He was happy, however, in the thought 
that in the association are men who stand 
shoulder to shoulder with him in carrying 
on the work which had so ably been pushed 
forward by President Howe. He said he 
hoped to see the New York association 
forge ahead until it became the largest 
jewelers’ association affiliated with the na- 
tional body. He added that he hoped with 
the arrival of the time for the holding of 
the next convention in Syracuse he would 
have the pleasure of meeting all those who 
had been at Binghamton and many others. 

Directing his remarks toward Past Presi- 
dent Howe, he paid him a tribute for the 
work which he had done in the last two 
years in building up the State association, 
and then presented him with a handsome 
loving cup as an expression of the love 
and esteem in which he is held by the jew- 
elers of the Empire State. 

Ex-President Howe, in responding to the 
presentation, said that he cherished the lov- 
ing cup as a real loving cup from men who 
loved him and whom he loved, and added 
that his truest, best and most faithful 
friends are those within the association. 
He said that he felt like expressing his 
thanks not only for the cup itself, but also 
for the spirit which prompted the presenta- 
tion, and that he thought a great deal of 
the spirit that went with the cup. 

The toastmaster next introduced Edwin 
L. Weeks, a clever entertainer, who added 
much toward making the banquet a suc- 
cess. Before starting his program of en- 
tertainment, Mr. Weeks made a short, hu- 
morous speech. He said he had noted that 
some of the jewelers came to Binghamton 
for pleasure and that others had come and 
brought their wives. He told the visitors 
that they would probably all like to come 
to Binghamton and engage in business if 
they thought they could for a minute com- 
pete in business with their newly elected 
president, “Big Ben,” who, he said, had 
just “struck 12.” He then turned his 
toward ex-President Howe and said that he 
had heard Mr. Howe say that some bright 
men come from Syracuse. He said that 
he would like to add a supplement to that 
statement to the effect that the brighter 
they are the sooner they come. 

Mr. and Mrs. Weeks then presented a 
modern travesty on society which was la- 
beled “Pretending,” and which was only 
too true a reflection on the shallowness of 
some society people of modern days. 

Toastmaster Brownlow introduced as the 
next speaker Bartley J. Doyle, Philadel- 
phia, who delivered an interesting address, 
which was well received 

The next speaker of the evening was 
Harry C. Walker, Binghamton, whose 
speech was in praise of the ladies of the 
convention. He said he wondered that the 
New York State jewelers had existed as 
long and had accomplished as much as they 
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had without the assistance of a ladies’ aux- 
iliary, but now that the auxiliary had been 
formed, much greater things would be ex- 
pected. He said that he realized and ap- 
preciated the privilege which had been ex- 
tended to him in being allowed to respond 
to the toast “To Our Lady Guests,” and 
after complimenting the ladies present upon 
the formation of their new association, he 
concluded by saying that he understood 
the banqueters would much more enjoy a 
dance than they would listening to him 
and he would therefore conclude his speech. 
This he did by reciting a poem. 

At this point in the evening”’s program 
Mrs. Fred P. Carter, Binghamton, as 
spokeswoman for the Ladies’ Auxiliary, pre- 
sented to Benjamin T. Ash, on behalf of 
the ladies, a traveling case as a mark of 
the appreciation which they felt for the 
splendid entertainment which had been af- 
forded them by the New York State jew- 
elers. In making the presentation speech 
Mrs. Carter called attention to the excel- 
lent luncheon which had been served for 
the ladies, and mentioned the fact that 
each one present had been presented by 
Mr. Ash with an egg-beater. She thanked 
the newly elected president most heartily 
for the splendid time which had been ac- 
corded the ladies of the convention and 
then presented the gift. 

In response, Mr. Ash said that he was 
indeed surprised and that he would keep 
the gift as a most pleasing remembrance 
of the occasion. The egg-beaters, he said 
in jest, he gave as an advertising scheme, 
and urged the ladies to take them home and 
show them to their neighbors and in that 
way they would help increase the sales. 

Mrs. Henry Healy, Brooklyn, represented 
the visiting ladies at the convention, and, in 
their behalf, presented Mrs. Judson New- 
ing with a beautiful bouquet of flowers as 
a slight expression of the appreciation 
which the visiting women felt for the splen- 
did entertainment afforded by the Bing- 
hamton ladies. In response, Mrs. Newing 
thanked Mrs. Healy and, through her, the 
other ladies for their kind expression. 

The next speaker of the evening was Na- 
tional President T. L. Combs, who deliv- 
ered a short address, which was much en- 
joyed by the banqueters. He said he real- 
ized that no place had been allotted him 
on the program, as it was not known that 
he could be in attendance. He thanked 
the toastmaster for the introduction given 
him to the jewelers and told them that he 
had received much more in attending the 
meeting than they had received by having 
him there, and added that he would much 
rather go back to Nebraska with a place 
in the hearts of the New York State jew- 
elers than to have had the honor of a 
place on their banquet program. Continu- 
ing, he said that he had enjoyed the con- 
vention immensely and that he had been 
del‘ghted to note the spirit of co-operation 
which had pervaded each session. After 
telling a good story, he said that he was 
not prepared to make a formal speech, but 
that he hoped that all would make an ef- 
fort to attend the Chicago convention of 
the national association in August. In con- 
cluding his address he thanked the jewel- 
ers for their kindness to him. 
Col. John L. Shepherd was 
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speaker of the evening, and when he had 
been presented the banqueters arose and 
drank a toast to him. In response, Colonel 
Shepherd said that this was the first time 
he had been afforded the privilege of at- 
tending a New York State retail jewelers’ 
convention, although he had attended prac- 
tically every other convention throughout 
the country. He spoke to the jewelers for 
a short time, telling them that the jewelry 
business was one of the most ancient and 
honorable of crafts. 

Mr. Weeks, the entertainer, was again 
called upon, and for quite a time amused 
his audience with a most excellent imper- 
sonation of grand opera as he said it im- 
pressed him. Mr. Weeks took the part not 
only of all of the singers in grand opera, 
including the soloists and choruses, but also 
was the orchestra, stage manager and 
everything else that has to do with grand 
opera in any way. His work was most ex- 
cellent in every respect, and before the 
banquet'was concluded it was stated that 
he had been secured to furnish entertain- 
ment at the banquet in Syracuse next year. 
His singing of “The Little Nigger Boy Sit- 
ting by the Nile,’ and what happened when 
along came a big crocodile, was most amus- 
ing. He presented several other 
sketches, assisted by his wife. 

Following the banquet a grand ball was 
held. 

Saturday morning the convention was 
concluded by an automobile tour, which 
took in the sights of interest in and about 
the “Parlor City.” After a trip through 
the city the jewelers were taken to the 
State Hospital for the Insane, to the wa- 
terworks, and then to Casino Park for gen- 
eral festivities, luncheon, baseball and other 
outdoor sports. Although a large number 
of the jewelers had already gone home, 
those who remained were well repaid by 
the pleasure which the Decoration Day au- 
tomobile trip and outing afforded them. 

The committee which had charge of the 
convention and banquet were as follows: 
Ash, Judson S. New- 


also 


Entertainment—Benj. T. 
ing, Carl G. Smith. 

Registration—Roger J. Williams L. 
mE | 


O. Sweet, 
O’Brien, Carl G. Smith, Judson S, Newing, 
A. M. Leonard. 

Reception—James J. Russell, J. M. Henwood, 
N. R. Hancock, W. W. Livingston, W. A. Jackson, 
Benj. T. Ash, Fred P Carter. 

Ladies’ Reception Committee—Mrs. J. J. Rus- 
sell, Mrs. Roger Williams, Mrs. Judson S. New- 
ing, Mrs. Carl Smith, Mrs. Benj. T. Ash, Mrs. 
Fred P. Carter, Mrs. L. O. Sweet, Mrs. D. J. 
O’Brien, Mrs. N. R. Hancock, Mrs. W. A. Jack- 
son, Mrs. W. W. Livingston, Miss Leda H. Lyon. 


The Roster. 


A. M. Harvey (Elgin National Watch Co.); G. 
J. Fox, La Salle, Ill.; Mrs. G. A Wold, Brooklyn; 
J. B. Caughey (Elgin National Watch Co.); G. A. 


Wobie, Brooklyn; Robert L. Ash, Binghamton; 
Abner Shonkoff and Col. J. L. Shepherd, 
New York; Bartley J. Doyle, Philadelphia, 
Pa.; Mrs. <A. J. Sweezy, Rochester; Miss 
W. Livingston and W. W. Livingston, Bing- 
hamton; W. N. Burnite, Riverhead; Fred P. 
Carter, Binghamton; Mr. and Mrs. I. M. Liber- 
man, Auburn; Mr. and Mrs. William H. Behrens, 
New York; Mrs. Fred P. Carter, Mrs. Judson S. 
Newing and Mrs. Dan J. O’Brien, Binghamton; 
J. Arnold Wood, Poughkeepsie; Mr. and Mrs. 
Charles Kausch, Bath; Judson S. Newing, Mr. 
and Mrs. N. R. Hancock, L. O. Sweet, Mr. and 
Mrs. Carl G. Smith and Mr. and Mrs. W. H. 
Wright, Binghamton; Mrs. C. Bickelman, Sche- 
nectady: Mr and Mrs. R. J. Williams and Mrs. 
L. O. Sweet, Binghamton; R. E. Brigham, One- 
onta; C. §. Fake, New York; Mr. and Mrs. James 





Chas. 
sing- 
hamton; Max Spies and Anton Spies, Lestershire; 


J. Russell and Leda H. Lyon, 
Bickelman, Schenectady; J. M. 


3inghamton; 
Henwood, 
Thomas J. Zimmer, Leonard G. Zimmer, Miss 
Margaret L. Zimmer and Miss Gertrude Zimmer, 
Poughkeepsie; Mr. and Mrs. E. A. Koetsch, North 
Tonawanda; Mr. and Mrs. W. H. Fuller, Silver 
Creek; Samuel Geaubart, Schenectady; L. W. 
Cohen, New York; Chas. E. Sunderlin, Rochester; 
Mr. and Mrs. Clark Warren, White Plains; H. H. 
Davis, New York; Mr. and Mrs. Dwight Robbins 
and George B. Blount, Binghamton; F. H. Smith, 
Rochester; Thomas C. Mullenberg, Providence, R. 
I.; Mrs. J. M. Henwood, Binghamton; Mrs. Chas. 
H. Howe, Syracuse; Mrs. Benjamin T. Ash, Bing- 
hamton; Charles H. Howe, Syracuse; W. L. 
Iflough, New York; Charles F. Stack, Callicoon; 
Stanley W. Hand (South Bend Watch Co.); J. 
Bogert and F. T. Day (Waltham Watch Co.); 
Mr. and Mrs. E. A. Handy, Rochester; Wm. C. 
Morgan, Fulton; Mr. and Mrs. E. P. Chapman, 
Philmont; Mr and Mrs. O. J. Church, Bingham- 
ton; G. M. Sangster, New York; E. M. Barengir, 
Gloversville; Mr. and Mrs. Henry Healy, Brook- 
lyn; Mr. and Mrs. C. C. Bradley, Batavia; Benja- 
min T, Ash, Binghamton; H. W. Kent, Provi- 
dence, R. I.; H. B. Deans (Gorham Co.); J. S. 
Johnston (R. Wallace & Sons Mfg. Co.); E. D. 
Mix and Mr. and Mrs. E. J. Peters, Albany; A. 
H. Fleming (F. M. Whiting & Co.); J. A. De 
Baun (Williams Bros. Mfg. Co.); Mr. and Mrs. 
Charles T. Evans, Utica; C. F. Newell, Fort 
Edward; Mrs. F. P. D. Jennings, Albany; W. H. 
Young, Wallingford, Conn.; J. J. Horton, Meriden, 
Conn.; Richard L. Henwood, Robert H. Badger, 
Sam Hill, Paul Miles, Homer Sharpe, Mrs. H. J. 
Sharpe, Miss Benip, Bessie Thomas, Kent Mills, 
Sarah Jones, Mrs. R. L. Henwood, Colonel Pratt, 
Miss Grace Pratt and Daniel J. O’Brien, Bing- 
hamton; William McDougall, Brooklyn; Albert 
Kamp, Ossining; Roland Turpisch, Stapleton; 
William J. Ward, New York; William F. 
Ehmann, Buffalo; W. W. Lyon, Providence, 
R. I.; Mr. and Mrs. Henry Lang, Bing- 
hamton; A. M. Clark, New York; Mr. and Mrs. 
F. F. Meade, Providence, R. I.; John J. Diebold, 
3uffalo; Robert M. Obernauer, Buffalo; Mr. and 
Mrs. J. A. Darrow, Canandaigua; Mr. and Mrs. 
Harry Whitney, Union; Mr. and Mrs. A. H. 
Williams, Rome; Mr. and Mrs. T. E. Darrow, 
Binghamton; C. H. Ver Nooy, Watkins; F. H. 
Fuller, Corning; Mr. and Mrs. E. K. Kitchen, 
Waverly; Miss May Fuller, Corning; H. F. Lam- 
bord, New York; Mr. and Mrs. E. R. Van Dusen, 
Mr. and Mrs. Fred Scudder, Mr. and Mrs. Harold 
Ash, Mrs. Mabel Harpy, Mrs. J. H. Hardsell and 
Mrs. E. June, Binghamton; A. L. Hawley, Syra- 
cuse; S. Zamsmer and Miss Ruth Zamsmer, Wav- 
erly; George W. Cooley, Sidney; Mr. and Mrs. 
B. H. Cheydleur, Norwich; William R. Ely, Bing- 
hamton; F. W. Hill, Meriden, Conn.; Wm. B. 
Tilton (D. C. Percival & Co., Boston, Mass.); F. 
F. Carter and S. S. Wheeler, Binghamton; John 
E. Lewis, Little Falls; Eugene Hoertz, Dolge- 
ville; Saul Kauffman, J. H. Lattemer and W. J. 
Blaish, Syracuse; I. W. Neuwith, New York; A. 
H. Grapek, Providence, R. I.; Mr. and Mrs, H. 
Walter Hamilton, C. R. Sayles and George F. 
Fean, Elmira; Meyer D. Rothschild, New York; 


Mr. and Mrs. E. L. Hancock, Mr. and Mrs 
R. Muxon and Mr. and Mrs. R. Rogers, Bing- 
hamton; E. L. McKerizie, Green; Mr. and Mrs. 


Sturges, Norwich; F. B. Nourse, Cortland; J. S. 
Ayers, Newark Valley; W. A. Tice, Auburn; M. 
H. Bell, Kalamazoo, Mich.; G. Pierson Bell, 
Waterloo; Thomas J. Routledge, Elmira; G. E. 
Gaylord and T. L. Combs, Omaha, Nebr.; Eugene 
Tanke, Buffalo; M. R. Eliassof, Albany; E. C. 
Bates, Oneonta; Ben. Christian, New York; Mr. 
and Mrs. Peter Donnelly, Amsterdam; Mr. and 
Mrs. Harry C. McCormack and Mr. and Mrs. E, 
D. Hufnagel, Mount Vernon; Mr. and Mrs. 
Charles Ward, Yonkers; Mr. and Mrs. F. H. Rees, 
Rochester; Ethelind F. Rees, Rochester; Mr. and 
Mrs. Louis L. Schutt and Mr. and Mrs. H. A. 
Reinhardt, Buffalo; George P. Klee and E. J. 
Scheer, Rochester; J. H. Engel, F. B. Richards 
and F. A. Shafer, Brockport; A. E. Hurst, New 
York: Mr. and Mrs. Albert Zilliox and Mr. and 
Mrs. George Kreuz, Buffalo; S. D. Burritt 
and Roy T. Smith, Rochester; Mr. and Mrs. 
H. W. Cooley, Sidney; P. R. St. John, 
Binghamten; M. E. Lippert, Cooperstown; 
Charles C. Ash and Mr. and Mrs. M. S. 
Taylor, Binghamton; G. A, Oppel, Little Falls; 
E. D. Lewis, Oneonta; Mr. and Mrs. A. C. Baker, 
Marathon; L. E. Clark, Syracuse; Mr. and Mrs. 
A. O. Bald and Mr. and Mrs. L. B. Striker, 
Suffalo; Miss E. Harrington, Amsterdam. 
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Members of Detroit Retail Jewelers’ 
Club Hold Meeting and Discuss 
Trade Topics. 


Detroit, Mich., May 29.—The Detroit 
Retail Jewelers’ Club at its meeting, held 
last Thursday evening in the Dixie Tea 
Shop, decided on a vigorous campaign 
against ‘“fakers” and fraudulent advertisers. 
This will be begun as soon as the Summer 
is over. A committee headed by Harry 
Wright, of Wright, Kay & Co., has the 
new campaign in charge. It is planned to 
use the columns of the newspapers as well 
as other means in this campaign of educa- 
tion. The meeting was a lively one and a 
great number of topics were up for dis- 
cussion. The new constitution and by-laws 
were adopted and a movement was also in- 
augurated to purge the club of any unde- 
sirable members. 

After a very pleasant dinner, President 
Toepel called the meeting to order and 
made his report on events since the annual 
meeting of the club in February. He told 
of the strenuous fight that had been made 
against night auctions and read the decision 
of Judge Connolly of the recorder’s court 
upholding the city ordinance as within the 
police powers of the city. This was greeted 
with applause. The case in which this de- 
cision was rendered has been delayed 
greatly by the dilatory tactics of the de- 
fense, but the final decision was rendered 
last Wednesday. It is expected that the 
case will go up to the State Supreme 
Court, but the club feels confident of suc- 
cess there. 

The battle against the pawnbrokers was 
also spoken of and the cases which have 
been taken into court were reviewed by 
the president. In each case victory has 
gone to the jewelers, but President Toepel 
admitted that he had been unable to secure 
enforcement of the Sunday closing feature 
of the law. With regard to itinerant ven- 
dors of jewelry, President Toepel related 
the reports that had been made to the po- 
lice, and the fact that many jewelry ped- 
dlers have been ordered off the streets by 
the officers of the law. 

The State fraudulent advertising law 
was also discussed and it became known 
that the club officials had been active in 
preventing the insertion of some suspicious 
ads in daily newspapers. There are still 
complaints along this line, however, and 
the raising of a campaign fund to fight the 
matter is the next thing to be considered by 
the club. 

Secretary Enggass told of the sending 
of resolutions indorsing the Owen-Goeke 
bill to Michigan Senators and Representa- 
tives. Treasurer North Willcox read a re- 
port showing a very good condition of the 
club treasury. 

The report of the committee on consti- 
tution and by-laws was turned in by Harry 
Wright and Robert C. Traub. The new 
constitution defines the purpose of the club 
as the encouragement of fellowship among 
legitimate jewelers and to uplift and help 
in every way the legitimate jewelry busi- 
ness. All reputable jewelers of the city 
and suburbs are eligible to membership and 
dues are fixed at $2 per year. Meetings 
are to be held hereafter once a month. A 
new rule provides that any member re- 


sponsible for a fraudulent or wilfully mis- 
leading advertisement shall be expelled, 
this to be judged by the executive commit- 
tee of the club. Acting under this provision, 
the secretary was instructed to return the 
check of one member whose advertising 
was_considered to run contrary to the in- 
terests of-the legitimate trade. 

This brought up the discussion of meas- 
ures to be used to protect the jewelry trade 
in the future. The adoption of a club 
emblem to be copyrighted and used only 
by members of the club in connection with 
their advertising was suggested. It was 
agreed that, to make this effective, the pub- 
lic must be educated that this insignia 
stood for truth and fair dealing. Various 
plans for this educational work were 
brought up. Finally, it was decided to al- 
low a committee, headed by Harry Wright, 
to correspond with jewelers’ associations 
in other cities and then devise a _ plan 
whereby publicity can be secured for the 
club and its purposes. 

Hugh Connolly and President Toepel re- 
lated the story of how a manufacturer had 
been brought to time with regard to selling 
direct to the retail trade. Mr. Connolly 
desired to get a button matched and was 
told by this manufacturer that he would 
have to order through a jobber. After 
some correspondence and threats of taking 
the matter to the federal officials, the manu- 
facturer was sent literature of this job- 
ber showing that he also engaged in re- 
tail trade, and the manufacturer was asked 
if it was right to ask a retailer to buy 
through a competitor. This brought an 
amicable settlement, the dealer selling di- 
rectly to Mr. Connolly. 

When the subject of Saturday night clos- 
ing came up, it developed a difference of 
opinion. Woodward Ave. jewelers were 
unanimous in favor of closing and stated 
that it had not cut down their business 
but had merely shifted the Saturday night 
trade to Saturday afternoon and Monday 
morning. Dealers off the avenue, however, 
declared that they were in sympathy with 
the movement and had begun by closing 
much earlier than formerly. Owing to the 
nature of their competition among pawn- 
brokers and jewelry stores of a cheaper 
class, they felt that it was necessary to re- 
main open a portion of the evening. Even- 
tually, they said, they would be able to 
close for the entire evening. The entire 
situation was discussed in a friendly man- 
ner, but it was apparent that no agree- 
ment could be reached. 








The two men who were taken into cus- 
tody at Fairfield, Ia., early last week on 
the charge of being guilty of a “hold-up,” 
are believed to have planned the robbery 
of several jewelry stores. A third man, 
who was in their company and who was 
later arrested, confessed to the Fairfield 
police the plans of his companions, and 
after giving the details of the “hold-up,” 
disclosed the fact that the men had planned 
after doing this to rob the jewelry stores 
of N. C. Anstead and Snyder & Co., of 
Fairfield. The prisoners will probably be 
convicted on a charge of assault with in- 
tent to commit robbery and are expected 
to get heavy terms in the penitentiary if 
found guilty. 
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Death of Harry W. Hahn. 
ae 

Cuicaco, June 30.—Harry W. Hahn, of 
the former wholesale jewelry corporation 
of H. F. Hahn & Co., died at the Michael 
Reese Hospital at 7.05 o’clock Thursday 
morning, May 28. He had been ill a long 
time and death was due to a complication 
of diseases. 

Harry W. Hahn, who was the son of 
the late Herman F. Hahn, one of the most 
prominent jewelry jobbers of this city, 
was born at Akron, O., Nov. 27, 1867, and 
came to Chicago with his parents at the 
age of five years. He was educated in the 
Chicago public schools and then entered 
Johns Hopkins University. After gradu- 
ating from that institution he entered the 
jewelry business of his father and suc- 
ceeded the late H. F. Hahn in the man- 





THE LATE HARRY W. HAHN. 


agement of the corporation after his 
father’s death in 1909. 

In 1912 Harry Hahn took sick and never 
recovered from his illness, which was ag- 
gravated by his business reverses. He 
was an ex-president of the Chicago Jew- 
elers’ Association and a member of the 
Standard Club. He was a 32d degree 
Mason and a member of Medineh Temple, 
Oriental Consistory, A. A. O. N. M. S. 
A widow and two children survive him. 

The funeral was private and took place 
from Furth’s Chapel yesterday at 10 a. M., 
interment being at Rosehill Cemetery. 








The owner is held in Brady vs. Oliver 
(Tenn.), 41 L. R. A. (N. S.), 60, to have 
no right to annul a building contract of 
which time is a material part four months 
before the expiration of the time limit, 
because of anticipation that the contractor 
will not be able to complete the work in 
time, if the contractor is actively engaged 
in the prosecution of the work, with a large 
equipment, unless it clearly appears that 
the contractor cannot perform the work 
within the time limited, and that his ‘failure 
will be so material as to make his per- 
formance essentially different from his 
promise. 
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Death of Henry W. Hirschfeld. 

MERIDEN, Conn., May 28.—Henry W. 
Hirschfeld, for many years one of the lead- 
ing designers employed at the factory of 
the Meriden Britannia Co. (factory E of 
the International Silver Co.), died at his 
residence, 26 Cook Ave., Friday evening 
after a long illness of hardening of the ar- 
teries. Mr. Hirschfeld, who was born in 
Germany in 1840, entered the service of 
the Meriden Britannia Co. when he was 
20 years of age, and in later years designed 
the silver services for many of the United 
States warships, including the battleship 
Connecticut. He made all designs for the 
International Silver Co.’s displays at na- 
tional and international expositions, in- 
cluding those at Chicago, Buffalo, Paris 
and St. Louis. At the time of his death he 
had started plans for designs at the dis- 
play to be used at the Panama exposition 
in 1915. His most important and well- 
known work was the designing of all of 
the silver service now used at the Hotel 
McAlpin, New York. 

Mr. Hirschfeld was the last surviving 
member of the Cosmopolitan Club of Meri- 
den, and also a veteran of the Civil War, 
having served in the First Connecticut Vol- 
unteers, in which company he saw service 
at the battle of Bull Run. 

Mr. Hirschfeld attended St. Andrews 
Episcopal Church in this city. He was a 
member of Meridian Lodge, A. F. & A. M. 
and Keystone Chapter, R. A. M. Deceased 
was twice married, his first wife being Miss 
Nellie Roggi, Bakersville, Conn. He later 
married Miss Matilda Fasy, who survives 
him. He also leaves four sons, Waldemar 
C. Hirschfeld, Chicago; Albert W., of Win- 
sted, Conn.; Edwin A. and Robert L., of 
this city. 

Death of Julius Friton. 

St. Louis, Mo., May 29.—Julius Friton, 
who has been a jeweler in St. Louis for 54 
years, and whose store at 121 N. 7th St., 
was widely known because of its constant 
display of lapidary work, died last Tues- 
day of kidney trouble and infirmities inci- 
dent to age. Mr. Friton was unique 
among Si. Louis jewelers in the trade at- 
tracted to his store and the small percent- 
age of stock goods handled by him. Of 
recent years his trade was almost exclusive- 
ly in cameo cr other stone work and hand- 
made mountings. The business recently 
has been conducted as the Friton Jewelry 
& Gem Co., of which Mr. Friton was presi- 
dent. 

Julius Friton was born in Ellwanger, 
Wurttenberg, Germany, 74 years ago, and 
came to the United States when 13 years 
of age, and three years later started to 
learn the watchmaking trade. He came to 
St. Louis and perfected himself as a handi- 
craft worker. He opened a shop and was 
for 47 years near the corner of Broadway 
and Market St. 

He was one of the earliest members 
of the Turners in this city, and all of his 
life was an enthusiastic follower of the 
teachings of Father Jahn. He served in 
the Union Army during the Civil War and 
was active in veterans’ societies. 

He was able to look after his business 
until: the first of the year, and at Christ- 
mas marched with the senior Turners, 





His funeral was conducted from his resi- 
dence at 1813 Geyer Ave., to the St. Louis 
Turnhall, where addresses were delivered 
by several of his lifelong friends. The 
body was taken to the Missouri Crematory. 

During his business life Mr. Friton 
maintained a student interest in rare cam- 
eos and his private collection, from which 
none has been sold in recent years, is said 
to be the largest in the United States, mu- 
seum collections not excepted. This col- 
lection was the subject of considerable 
newspaper comment a few years ago, when 
it was thought that it might be bought for 
the local art museum, but for some rea- 
son the deal did not materialize, although 
Mr. Friton was willing to make some con- 
cessions to keep the collection together. 
Its value’is said to exceed $18,000. 

Mr. Friton’s kindly spirit made him 
many friends. He was proud of his work 
and liked to talk of it. His store will be 
continued on the same lines by his sons, 
who have shown their ability in the work, 
loved by their father. 

Mrs. Friton died six years ago. Seven 
children survive. They are Julius T., Au- 
gust, Ernst E. Friton, Mrs. Max Schwarz, 
Mrs. A. G. Rubin and Miss Clara Friton. 
The latter lived with her father. 








Creditors File Bankruptcy Petition 
Against Ideal Diamond Jewelry 
Co., New York. 


An involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, on Tuesday of last week, 
against Solomon Bochner and Leopold 
Bochner, doing business under the firm 
name of the Ideal Diamond Jewelry Co., 
manufacturers and jobbers in jewelry, 47 
Maiden Lane, Manhattan. Sidney Kaufer, 
with a claim of $420; Morris D. Berkner, 
for $104, and Kaufer Bros., for $86, are 
the petitioning creditors. The assets, it is 
alleged, aggregate about $2,000, with ap- 
proximate liabilities amounting to $11,000. 

The usual allegations relative to making 
preferential payments were charged by the 
creditors. It is also alleged that the con- 
cern while insolvent committed acts of 
bankruptcy in that there was removed, con- 
cealed and transferred stock alleged to 
amount to upward of $3,500. This, it is 
also alleged, was done with an intent to 
hinder, delay and defraud. The creditors 
also allege that the delinquents have ad- 
mitted their insolvency and have been en- 
deavoring to affect a settlement, but were 
unsuccessful. 

Judge Mayer has appointed Archibald E. 
Baxter the receiver under a bond of $1,000. 

The offer of settlement referred to in the 
petition was made by the alleged bankrupts 
recently. This offer was for 40 cents on 
the dollar. 

A meeting of the creditors of the Ideal 
Jewelry Co. was held last Friday afternoon 
at the law offices of William Jasie, 320 
3roadway. A settlement offer of 30 cents 
on the dollar was made by the partners, but 
was flatly refused by the creditors. The 
matter will therefore go through the regu- 
lar bankruptcy channels. 

Leopold Bochner, one of the members of 
the firm, prior to entering business on his 
own account in 1908 as a diamond dealer, 
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was employed by I. Bochner & Co. Solo- 
mon Bochner, the other partner, was for 17 
years employed by the John Hancock Mu- 
tual Life Insurance Co. as inspector. 








First National Foreign Trade Conven- 
tion Opens at Washington, D. C., 
with Near'y 500 Delegates 
Attending. 

Wasuincton, D. C. May 30.—Repre- 
sentatives of invested capital aggregating 
a sum vastly in excess of the total national 
debt assembled in Washington this week 
for the first national foreign trade conven- 
tion ever held in the United States. Near- 
ly 500 delegates, representing business and 
manufacturing interests, the aggregate in- 
vestment in which runs into the billions 
of dollars, gathered to discuss plans for 
obtaining for the manufacturers of the 
country a larger share of the world’s busi- 
ness, ‘ 
Secretary of Commerce Redfield in his 
address declared that it has only been 
within recent years that American manu- 
facturers have awakened to their oppor- 
tunities and have thrown off the fear that 
for years held them out of the foreign 

markets. 

“More than one English and German 
manufacturer has said to me,” Mr. Red- 
field declared, “that the thing he feared 
most was the awakened mind and the 
awakened sense of power in American in- 
dustry. I know they do fear this, and I 
know why they fear it. And I have seen 
our industries grow, within the last 10 
years, from feebleness to strength; and I 
have seen the products of American in- 
dustry sold around the world, sold every- 
where in competition with the products of 
every other land. 

“This awakening on the part of Amer- 
ican producers has come at a time when 
the buying power of Europe is less be- 
cause of great depression, but when 
EKurope’s competing power is also greatly 
decreased because of that same impres- 
sion. At this time, when she needs to buy 
less and is anxious to sell most, our ex- 
ports of fully finished manufactures in 
competition with her show increasing 
strength rather than weakness.” 

Secretary Redfield then outlined the 
plans of his department for aiding Amer- 
ican exporters by the establishment of the 
proposed corps of commercial attaches in 
the consular service. Every manufactur- 
ing and producing nation in the world, he 
said, has such a quasi-consular corps ex- 
cept the United States, and the service 
these commercial attaches perform is of 
inestimable value to the manufacturing 
and exporting interests of their commu- 
nities. 

Such a force, he said, is to be created 
outside the civil service, as he frankly de- 
clared that the qualifications which would 
be necessary were such that civil service 
examinations would be of no value in 
selecting the attaches. 








Several bejeweled weapons of great value 
have been stolen from the military museum 
of the Hotel des Invalides, Paris, France. 
They included a diamond-studded state 
dagger of the 18th century, which once be- 
longed to an Emperor of China. 
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Visit of Window Smashers Leads to 
Arrest of Gang Believed to Have 
Robbed Many New York 
Jewelers. 

The jewelry store of Doris Kruhls, 86 Ave. 
A, New York, was robbed on Saturday of 
last week for the second time during the 
past two weeks, when three men threw a 
marble slab through the window and, 
snatching up jewelry amounting to nearly 
$1,000, ran down the avenue where one of 

the men was captured. 

Saturday noon, while Mr. Kruhls was 
completing the dressing of his window, he 
observed three men watching him very 
carefully, but paid no particular attention 
to them. He had just finished the comple- 
tion of his window and stepped to the 
rear of the store when he was startled by 
a loud crash of breaking glass. Turning 
around quickly, he saw three men gathering 
up the jewelry, which had been on display 
in the window, and start on a run down 
Avenue A. 

In the meantime, Mr. Kruhls’ little 12- 
year-old daughter, who was standing out- 
side, shouted “Stop Thief,” at the top of 
her voice. Mr. Kruhls, followed by many 
others, started on a run in pursuit of the 
robbers. The cries of his daughter at- 
tracted the attention of William Knonisky, 
the son of an undertaker, into whose shop 
the thief ran. A struggle followed, result- 
ing in the capture of the thief who gave 
the name of Brodsky. 

Brodsky, when taken to the East 5th St. 
Police Station, denied that he had had any 
part in the robbery, although the police 
tried to make him admit that he had 
thrown the brick. He gave his age as 22, 
and said he lived at 97 Willet St. He 
stated further that he was a victim of 
tuberculosis and was out of work, and that 
while standing on the corner of Ave. A, 
near 5th St., late Friday afternoon, he was 
approached by three men whom he knew. 
They told him they had a job in hand and 
asked him to go with them. He said he 
refused. They then threatened to blow his 
brains out if he did not go. Later, while 
talking to the police, he said, “Anyway, the 
$200 looked good to me, so I went.” 

Brodsky said he knew all the men well 
and gave their names to the police as 
Irving Kohn, 22 years old, living at 82 
Ave. C; Sam Rosner, aged 20, residing at 
632 E. 13th St., and Michael De Falco, aged 
35, living at 185 2d St. The men were 
identified by Mr. Kruhls as the ones who 
robbed the store on May 19. 

On information furnished the police, six 
men were arrested Monday morning, who, 
it is believed, are responsible for a number 
of East Side jewelry store robberies in 
the past few months. 

They were being led down the steps of 
the Essex Market Court shortly after 4 
Pp. M., Monday, following their arraignment, 
when the two leaders broke apart the hand- 
cuffs which held them. One of them ran 
into a tenement hallway on Ist St. and the 
other fled along Second Ave. The police 
followed the man who ran into the hall- 
way, to the yard to the rear, and over sev- 
eral fences to 2d St., where they lost him. 

This man was Michael De Falco whom 
Magistrate Murphy had just held on 


charges of grand larceny and a violation 
of the Sullivan law. The other man was 
Irving Kohn. He ran over to the Bowery 
and mingled with the crowd. 

While walking up 3d St. Kohn met a 
detective who took him to the 5th St. sta- 
tion. 

Besides De Falco and Kohn, Jacob Brod- 
sky and Samuel Rosner, the men arraigned 
were David.-Borden and Max Platner. 

When detectives arrested De Falco at his 
home Monday morning, Borden and Plat- 
ner were found in his room. The police 
exhibited a loaded revolver which they say 
they found under their bed. 

The escape of De Falco and Kohn were 
the fourth and fifth escapes from Essex 
Market Court this year. 








Death of Charles Hairhouse. 


HACKETTSTOWN, N. J., June 1—Charles 
Hairhouse, Hackettstown’s pioneer jeweler 
and one of the oldest merchants in this sec- 
tion, died suddenly last night at his home 
here from hearf failure and the infirmities 
of old age. He had been in his usual health 
during the day and in the afternoon took a 
short automobile ride. While sitting in his 
chair he complained of feeling tired, and 
died in a short time. 

Mr. Hairhouse was born nearly 85 years 
ago in Roensake, Westphalia, Prussia, and 
at the age of 22 came to America. For 
two years he was employed as a jeweler’s 
assistant in Newton. In March, 1883, he 
came to Hackettstown and opened a jew- 
elry store in the Reisling building, now the 
Sharp building. For two years he occupied 
the building now owned by Frederick 
Kampf, the shoemaker. Fifty-six years 
ago he built the storeroom and house ad- 
joining on N. Main St. April 1 of this 
year he retired from business, after being 
the town’s pioneer jeweler for 61 years. 

Mr. Hairhouse was married in New York 
city in 1853 to Miss Matilda Mand, of 
Rosensahl, Prussia, whose death occurred 


July 4, 1897. They immediately took up — 


their residence here. He is survived by 
one son, Charles P. Hairhouse, a Newark 
jeweler, and two daughters, Mrs. George 
\V. Smith and Mrs. ‘Charles Rittenhouse, 
of this place. 








Swiss Syndicate Seeks to Prevent Sale 
of Fine Collection of Watches Ac- 
quired by the Late J. P. Morgan. 

Among the art treasures of the late J. P. 
Morgan is the finest collection in the world 
of old, artistic Swiss watches, which Mr. 
Morgan purchased for $525,000. The col- 
lection was on exhibition in Neufchatel in 
1910, when Mr. Morgan, who was then in 
Switzerland, took a fancy to it and outbid 
a Swiss syndicate which had been formed 
to buy the watches in order to preserve 
them in the National Museum. 

Should this collection be offered for sale 
the Swiss will make every effort to ac- 
quire it, according to a cablegram received 
last Thursday by the New York Times. 
After the death of Mr. Morgan the Swiss 
syndicate wrote to his heirs, requesting that 
in the event of the collection being placed 
on the market the Swiss might have the 
first offer. The matter ended there. 
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Schenectady, N. Y., Jeweler Sues 
Firms Who Filed Bankruptcy Peti- 
tion Against Him for $50,000. 

Utica, N. Y., May 29.—A. Paul & Co., 
Boston; the Ilgen & Wakefield Co., New 
York, and G. Klein & Sons, also of New 
York, have been named as defendants in a 
$50,000 damage suit instituted by Michael 
J. Kennedy, jeweler at 265 State St., Sche- 
nectady, against whom the Boston and 
New York concerns filed a creditors’ peti- 
tion in bankruptcy on March 13. Mills & 
Mills, Albany, representing Kennedy, will 
seek to establish that the bankruptcy pro- 
ceedings were instituted for the purpose of 
annoying and harassing Kennedy, mulcting 
him and to compel him to settle a claim 
which he maintains is unjust. 

THE JEWELERS’ CIRCULAR has given in de- 
tail the various phases of the Kennedy 
bankruptcy proceedings down to the con- 
firmation by Judge Ray of a report of a 
special master holding that Kennedy was 
solvent at the time the creditors’ petition 
was filed against him, and the reference by 
Judge Ray to the special master of a peti- 
tion by Kennedy to assess costs and dam- 
ages, if any, against those who were in- 
strumental in filing the petition against him. 
This proceeding is now pending before 
Referee Van Voast, of Schenectady, as 
special master, with instructions to file a 
report with recommendations to Judge 
Ray. William Kennedy, Albany, another 
jeweler, and brother of Michael J. Ken- 
nedy, has joined the latter as plaintiff. 

Kennedy’s complaint alleges that for 15 
years prior to the filing of the creditors’ 
petition in bankruptcy he enjoyed an ex- 
cellent reputation in Schenectady, but that 
the filing of the petition has caused loss 
and damage to his name and credit. He 
alleges that he had assets to the value of 
$20,000 when the petition was filed, and that 
his average yearly profit ranged from $5,000: 
to $8,000. He claims that he has been re- 
quired to pay out about $1,000 because of 
the bankruptcy, and that his business stand- 
ing has been injured. He says about Jan. 1 
he planned an auction sale, determining to 
engage exclusively in retailing diamonds 
and watches. The proceeds of the sale, he 
says, were deposited in the Citizens’ Trust 
Co. in Schenectady and‘ checked out from 
time to time to creditors. During the sale 
a controversy started with A. Paul & Co., 
Boston. This was the start of his troubles, 
Kennedy asserts. A. Paul & Co., in their 
petition against Kennedy, alleged that they 
had a claim for $2,945 against him upon 
which there had been payments, leaving a 
balance due of $2,232. He alleged that his 
dealings with the Boston house were such 
that all goods remaining unsold could be 
returned. He claims he shipped a large 
quantity of A. Paul & Co.’s merchandise 
back to Boston, but that A. Paul & Co. re- 
fused to accept them and they are still in 
the possession of an express company. 
Kennedy alleges that he only owed A. Paul 
& ‘Co. about $500, and that he was always 
ready to meet whatever obligations were 
due the Boston house whenever the account 
was straightened out. 





The name of the R. S. Wills Jewelry Co., 
Spokane, Wash., has been changed to Wills 


& Anderson. 
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Knowledge Which It Imparts. 


fluence and Power. 





It Is 
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| pocolonggionardil implies intelligence, 
purpose, power, intent—something uni- 
que, peculiar, different. 

The trade paper has individuality and 
its editor is of necessity a personage, not 
merely a person. 

The intent of the trade journal is not to 
astonish, divert or to match a mug of beer 
and a box of cigarettes. 

The trade paper is published for a pur- 
pose, and that purpose is to give assistance 
to men in a certain trade. 

It makes its subscribers stronger and 
more competent; gives them specific infor- 
mation; puts them in touch with the latest 
changes in their particular line of work; 
mirrors every improvement to the intent 
that the dealer, the artisan, the artist, the 
craftsman, shall not be handicapped by lack 
of information as to what others are doing 
and saying. 

And so the editor of a trade paper is 
the friend, the big brother, the partner, of 
every man who makes his bread and butter 
in this particular trade. 

He must confer a benefit. He must get 
a tangible result, and so you will find that 
editors of trade papers are not only able 
writers, but they are skilled men who know 
the science of business. 

We used to hear men say 
not in business for my health,” but the 
man who is not in business for his health 
hasn’t much health or much business. Yet 
the fact remains that a truly prosperous 
business man is always a healthy man. 
prosperity are 


say, “Oh, I am 


Happiness and evolving 
synonymous. One 
when the tide turns against 
stead of resorting to booze or 
man worth while comes up stronger, hits 
harder and reflects the spirit which won’t 
die. 

The man who lays down invites defeat, 
because he loses his courage and is fight- 
ing a lonely individual battle with what 
Henry Ward Beecher called “the cussed- 
ness of inanimate things.” 

So the moral is this: Be open for knowl- 
edge, absorb it, and you will close your 
portals to defeat or failure. Stand by the 
editor of your trade paper. Write to him 
when he is rightfully standing by you; 
when you find a good thing in his maga- 
zine tell him he is a lallapaloosa and your 
heart is with him. You will feel better and 
so will he. There is nothing in the world 
quite so inspiring as a recognition of good 


only gets the creeps 
him, but, in- 


dope . the 


work. 
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No man knows everythng. If he thinks 
he does he is making a mistake; if he says 
so, he proves he doesn’t. 

We need to be continually verifying our 
opinions, sustaining our statements. We 
need some vital information on subjects 
outside our ken. 

And such a source of strength and value 
we find in the trade journal. 

The paper, or book, that tells us what 
we know or what we think—or what we 
think we think we know—is the one we 
like. 

We swear by it—recommend it to our 
friends. 

Successful writing is not altogether the 
expression of a new idea, but the forceful 
presentation of an old one. 

The trade journal does both. It serves 
up known truths appetizingly and also gives 
us new food for thought. 

That needs psychology, an analytical 
mind, a thorough knowledge of the subject 
and of humans. 

It must be a human document—a living 
thought. 

\nd this presumes an individuality be- 
hind it—a pulse, a heart, a sympathy, an 
understanding of you and your needs. 

The trade journal possesses these quali- 
fications. 

It enjoys an individuality which no other 
publication does. 

It has behind it men possessed of con- 
scientiousness, character and will. 

Rational thinking fills its pages and it is 
permeated with moral ideas. 

The trade journal is a storehouse of 
knowledge, a mine of truths, an ocean of 
facts. 

The trade journal can never be called a 
parasite. 

It is published not for light entertain- 
ment, but for the definite and valuable 
knowledge which it imparts to the reader. 

It meets the needs and requirements of 
every subscriber, saving him both time and 
money. 

From it he culls ideas and ideals, broad- 
ens his vision, extends his horizon, widens 
his views. 

There is no field of industrial and com- 
mercial activity that is not touched and 
vitalized by the trade journal. 

From cover to cover the trade journal 
exhibits a hearty interest in its readers and 
their business. 

It gives inspiration, encouragement and 
advice. 

The trade journal stands for evolution, 
education, uplift and self-respect. 
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Elbert Hubbard Shows How the Trade Paper Is Published to Give Assist- 
ance to All Men in Its Industry and How It Makes Its Subscribers 
Stronger and More Competent by Giving Them Specific Information and 
Putting Them in Touch with the Latest Changes in Their Line. 
Not Published for Light Entertainment, but for the Definite and Valuable 
It Meets the Needs and Requirements of 
Every Subscriber, Saving Him Both Time and Money. It Gives Inspiration, 
Encouragement and Advice; and Means to Him Service and Utility, In- 


It gives directness to thought, purpose to 
endeavor. 

It means service and utility, influence and 
power. It means brotherhood. 








Alabama State Optical Society Holds 
Interesting Meeting and Elects 
Officers. 

MoNTGoMERY, Ala., May 29.—After three 
sessions filled with interesting features, the 
Alabama Optical Society closed its ninth 
convention in Montgomery last 
night. This city was again chosen as the 
place of the meeting for the convention 
next year, winning from Birmingham by 
only one vote. 

J. W. Taylor, Gadsden, was chosen presi- 
dent of the society for the ensuing year. 
The other officers of the society are: H. 
P. McDonough, Mobile, first vice-president ; 
FE. H. Hobbs, Jr., Selma, second vice-presi- 
dent; W. F. Weiss, Montgomery, secretary ; 
W. L. Chew, Birmingham, treasurer. The 
members of the executive committee are: 
H. J. Rosenstihl, chairman; L. L. Plummer 
and P. H. Linnehan, and an examining 
board consisting of H. Ruth, chairman; H. 
J. Tippett and H. D. Harrison. 

After the new president had taken the 
chair at the Thursday evening session, light 
refreshments were served and the meeting 
thrown open for general discussion. One 
of the principal discussions of the evening 
was State legislation governing the practise 
of optometry in Alabama. The society is 
endeavoring to secure the passage of a bill 
providing that all opticians must give proof 
of their ability and sincerity before being 
allowed to practise in the State. The mem- 
bers of the society consider that such a law 
would offer a great protection to the people 
as well as to the opticians. 

The first session of the convention was 
held Thursday morning and about 7U dele- 
gates representing all parts of the State 
were in attendance. Duncan May, presi- 
dent of the Business Men’s League of 
Montgomery, delivered the address of wel- 
come. Response was made by H. J. Rosen- 
stihl, of Union Springs, president of the 
society. President Rosenstihl then deliv- 
ered his annual address, in the course of 
which he pointed out the need of legislation 
for the protection and advancement of op- 


annual 


tometry. Many other excellent addresses 
were delivered by other members of the 
society. 


The afternoon session convened at 2.30 
p. M. and, in addition to many speeches, 
was devoted to a general discussion and 
business session. The time Thursday even- 
ing was taken up with the election of offi- 
cers, addresses and discussions of work of 
the association. 








Incapacity, by reason of a stroke of par- 
alysis, of a partner, for a period of three 
years and 11 months out of a partnership 
period of four years and 11 months, to at- 
tend to the duties of the partnership, is 
held in Barclay vs. Barrie, 47 L. R. A. 
(N. S.), 839, to be ground for dissolution 
at the suit of the other partner, althougk 
there has been a progressive recovery and 
it is found that he will be practically re- 
stored to health by-the expiration of the 
contract period of the partnership. 
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The Gorham 
Silver Candlesticks 


ILVER candlesticks 
may be confidently 











reckoned as among 
the Jewelers “best sellers.” 


But if the Retail Jeweler 


wishes to create and not merely 





to satisfy a demand, he must 





have in stock something a little 
out of the ordinary. 




















MW) He And in any one of the forty 
uA. odd patterns which the Gorham 
makes, he will surely find this 
desirable “Something.” 
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The Gorham Company 
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CIRCULAR re- 
cently sent out 
by the president of 


Catalogues Should 

Not Show Net 

Prices. the Iowa Retail Jew- 
elers’ Association calls attention to a mis- 
take often made by manufacturers in their 
catalogues and circulars which takes away 
in great part from the value of such cata- 
logues or circulars to the retail jeweler— 
namely, the quotation of net prices on ar- 
ticles illustrated. The circular in question 
referred to a catalogue of a prominent 
material house in which was shown a page 
of cuts of police badges under which the 
net prices were given. Now this is a line 
which jewelers cannot carry in stock and 
which must be ordered from cuts. The 
jeweler cannot show the cuts without dis- 
closing the price he pays for the articles, 
unless he mutilates the catalogue to an ex- 
tent that makes it almost useless to him 
and to the firm that issues it. Inquiry dis- 
closed that this was a mistake on the part 
of the wholesale firm and will probably be 
corrected. 

Manufacturers and wholesalers should 
realize that their catalogues and circulars, 
on which they put so much effort and 
money, can only give the maximum value 
to the jeweler under conditions which he 
can use them practically as his own, and 
all articles of which the jeweler cannot 
carry a full line that are illustrated or de- 
scribed should be priced subject to THE 
JEWELERS’ CIRCULAR key or any other key 
which can be arranged for between the 
buyer and seller. This fact is so self-evi- 
dent that it appears childish to give promi- 
nence to it; but the letter sent out by the 

ywa association and other instances that 
have come to our notice recently indicate 

at the mistake is so often made that 
smething should be done to call prominent 
attention to it. 


t] 
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| l is unfortunate 
The A. N. R. J. A. that the Mexican 
and the N. A. G. crisis will, as noted 

in the last issue of 
[ue JEWELERS’ CIRCULAR, prevent Col. J. 
Warner Hutchins, of Philadelphia, from 
cting as the ambassador of the American 
National Retail Jewelers’ Association to 
he convention of the National Association 

f Goldsmiths of Great Britain which is to 
he held at Margate, England, June 15 to 18, 
Colonel Hutchins’ military duty having 
prevented his going to England at the last 
moment, and it is hardly likely that another 
ambassador will be obtained in time. The 
visit of Mr. Dyson, of the N. A. G., to the 
convention of the American National Re- 
tail Jewelers’ Association last August 
marked an epoch in the development of 
the friendship between the two great jew- 
elry associations of Great Britain and 
America, and Colonel Hutchins’ visit was 
looked forward to with great interest by 
our English brethren. 

The cordial understanding now existing 
between the jewelers of the great Anglo- 
Saxon countries cannot fail to be mutually 
profitable, and an interchange of ideas will 
be decidedly of benefit to both organiza- 
tions. An examination of what the N.A.G. 
has done within the past year discloses the 
fact that the British retail jeweler suffers 
in great part from the same trade abuses 
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and uncomfortable conditions that his 
American cousin is fighting against, and in 
working for the elimination of these con- 
ditions the jewelers of each organization 
can give those of the other suggestions on 
lines upon which they have put time, 
thought and effort. Mr. Dyson went back 
to England impressed by the magnificent 
reception he had received and inspired with 
greater zeal for association work. His re- 
port shows how thoroughly he appreciated 
the work being done in this country and 
how much he thought the British jeweler 
could learn from it. On the other hand, 
the work of the English jewelers, with 
their examinations in gemmology, their ac- 
tive work in the way of preventing and 
eliminating the “mock” or fraudulent auc- 
tion, their work in getting after impostors 
who have imposed upon the public by 
fraudulently advertising trash, etc., can act 
as an example to the members of our own 
national and State associations. One thing 
our English friends have done that is 
worthy of emulation—they have instituted 
prosecutions of offenders against the law, 
ind also have taken steps of a preventative 
nature that practically invited litigation. 
They have not been afraid to cause arrests 
or to notify the public and risk a suit 
against their committee by the accused. 

One form of fake advertising that they 
have done much to abolish has not ap- 
peared in this country as yet—that is, the 
advertisements of an estimable “widow” 
who wishes to dispose of her wedding gifts 
and who has turned out to be a dealer in 
cheap silverware and plated ware in dis- 
guise. This kind of fraud they seem to 
have effectively stopped, and should it ap- 
pear over here we may be able to take a 
leaf from their procedure against the evil. 

\ltogether it will pay the members of 
the A. N. R. J. A. to follow closely the 
work of the N. A. G., and vice versa, and 
everything that will tend to strengthen the 
interest of the members of one body in the 
proceedings of the other will result in 
benefit to the jewelry business of both na- 
tions. 


Eber tendency of 
The Farmer Is the small mer- 
“On the Job.” chant to become de- 
pressed when busi- 
ness falls off for any period of time is but 
natural under the circumstances, but too 
many merchants in their discouragement 
look only at the present or superficial con- 
ditions of the moment as noted in the news- 
papers. On the other hand, the bigger and 
more progressive merchants see ahead and 
1ote conditions generally throughout the 
country, realizing that in this great land of 
ours, with its billions of wealth coming 
every year from the agricultural and min- 
ing fields, business—and, in fact, prosperity 
cannot be stopped. It may be retarded 
for a time; it may be changed from one 
section to another; but over 90,000,000 peo- 
ple are going on with their work, and they 
must buy such articles as they necessarily 
eat, wear and use. 


There is an old story of a sail who 
corrected a man who spoke about 
bacco, saying: “Tut, friend; there ts no 
bad ‘baccy’; some’s better than others, but 


all of it’s good.” And so with the periods 
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The Oriental Cultured Pearl 
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LET US TELL YOU HOW 


Our Oriental Cultured Pearls 


mounted in scarf pins and rings, with pearls set in 
platinum bezels, are correct according to latest fashion 
for: 
Graduation Gifts Ushers’ Gifts 
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GET BUSY ! Talk them to your customers; they 


are looking for something new and 





out of the ordinary. 
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PRICES $12.00 TO $25.00. 14K. WITH PLATINUM BEZELS 


Subject to Jewelers’ Circular Discount 


The oriental cultured pear] is a genuine pearl made 
by the oriental pearl oyster. We guarantee them equal 
to the fine oriental pearls in color, lustre and wearing 
qualities. For a ridiculous low price your customer 
can possess a beautiful genuine pearl mounted in 
scarf pin or ring, second to none for beauty and class. 


CROSS & BEGUELIN 


Established 1863 
23 Maiden Lane, NEW YORK 


BACKED BY OVER FIFTY YEARS OF SUCCESSFUL BUSINESS 
EXPERIENCE 




















THE JEWELERS’ CIRCULAR-WEEKLY June 3, 1914. 


of business in this country; some may be 
better than others, but all are bound to be 
good in comparison with the rest of the 
world as long as our great natural wealth 
continues to flow into the hands of the bulk 
of our population which is not dependent 
upon manufacturing industry. 

A sermon is contained in the few words 
recently sent out by E. C. Simmons, of St. 
Louis, to the salesmen of the Simmons 
Hardware Co., one of the largest distrib- 
uters of hardware in the world. Mr. Sim- 
mons is one of those who study the funda- 
mental business conditions and expresses 
the optimism that must come from the man 
of broad gauge. His letter to the salesmen 
of the company begins: 


“Don’t Worry. 


“War or no war, freight rates or no 
freight rates, tariff or no tariff, base- 
ball or no baseball, grape juice or 
hampagne—the farmer is still ‘on the 


Don’t Forcet Him.” 


The lesson in the above should be take n 


to heart by merchants and salesmen in 
other lines of business, and the truth so 
tersely expressed should be passed on to 
encourage the men who let local and tem- 
porary conditions blind their judgment and 
sap their energy at a time when effort and 
optimism have a distinct cash value. 
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Ludwig Nissen, 182 Broadway, will sail 
for Europe next Saturday on the /mper- 
ator. 

G. D. Wydtt, of the Finberg Mfg. Co.. 
15 Maiden Lane, was in Philadelphia dur- 
ing the past week. 

J. R. Palmer, with H. A. Kirby, 9 
Maiden Lane, left last week on his regular 
trip through the West. 

C. Nelson, formerly with the Standard 
Button Co., 15 Maiden Lane, is now with 
the D. F. Briggs Co., 180 Broadway. 

N. F. Kazlow, 15 Maiden Lane, left this 
week for Philadelphia, Baltimore and 
Washington in the interest of the Pearl 


Button & Novelty Engraving Co., 87 
Nassau St. 
A. J. Block, of the Empire State Ring 


Co., Buffalo, N. Y., was among the visitors 
in this city during the past week, and one 
of the callers at the office of THe JEWEL- 
ERS’ CIRCULAR. 

A. K. Sloan, president of Sloan & Co., 
15 Maiden Lane, and the trade’s expert 
fisherman, last week took a trip to the 
Catskill Mountains, and reports a very 
successful catch. 

Joseph Goldmuntz, of Goldmuntz Bros., 
87 Nassau St., will sail for Europe next 
Saturday on the Prins Frederich Wilhelm. 
Mr. Goldmuntz will go to Antwerp where 
he will visit his relatives. 

N. L. Rogers, jewelry auctioneer, 54 
Maiden Lane, recently closed a two weeks’ 
sale for Phil Brenner, Monessen, Pa., and 
is now selling the stock of M. E. Pepper- 
man, of Montgomery, Ala. 

Samuel Lawson, dealer in black onyx, 
19 John St. left this city recently for a 
three months’ trip through the far west, 
Colorado and Minnesota. Mr. Lawson will 
combine business with pleasure. 

Frank Walker, of the Brooklyn Pur- 
chasing Syndicate, will sell at public auc- 
tion the entire stock of the H. S. Michaels 
Co., at 45 Maiden Lane, on June 15, 16 
and 17. The sale will start at 10.30 a. m. 
on June 15. 

J. Wodiska, of the old established firm 
of Julius Wodiska, 4 John St., was op- 
erated on recently for mastoiditis. Mr. 
Wodiska’s operation was an exceedingly 
painful one, but his many friends will be 
glad to know that he is steadily recovering. 

William Roman, with Manasseh, Levy 
& Co., 182 Broadway, sailed for Europe 
Thursday of last week on the Bremen for 
rest and pleasure. Mr. Roman will be 
gone about two months, and upon his re- 
turn will visit his friends throughout the 
United States. 

Among the visitors in this city during 
the past week were: George Bailey, 
Uniontown, Pa.; Mr. Furtwangler, of 
Furtwangler & Rhea, Greenberg, Pa.; Mr. 


Villia, of Levy Bros. Co., Hamilton, Ont., 


and J. I. Braddock, with ‘C. H. Liachowitz 
& Son, Mahanoy City, Pa. 

L. C. May, Coast representative for M. 
Bauman & Co., diamond jewelry manufac- 
turers, 170 Broadway, was heard from in 
Gibraltar recently. Mr. May is contem- 
plating an extensive trip through Germany 
and France, returning by the way of Ant- 
werp and Amsterdam. 

M. Schwarzschild, of Schwarzschild 
Bros., Inc., Richmond, Va., a prominent 
jeweler of the south and a director of the 
Central National Bank of Richmond, was 
in this city during the past week. While 
in this city Mr. Schwarzschild visited the 
factory of Julius Wodiska, 4 John St. 

Leo Goldsmith and B. Goldsmith, with 
Goldsmith, Stern & Co., 33 Gold St., and 
Morris Astor, with Milton Ernst, 90 Gold 
St., left last week on a motoring trip to 
the Adirondack Mountains. A. Wodiska, 
with Julius Wodiska, 4 John St., was to 
have been one of the party. but owing to 
the illness of his father he was unable 
to, go. 

Among those who filed papers of incor- 
poration at Albany during the past week 
was the Victor Watch Co., Inc., with a 
capital of $500. The incorporators are 
Louise Schwob, 319 Freeman Ave., Long 
Island City; Adolphe Schwob and George 
Schwob, both of 404 Riverside Drive, New 
York. 

The condition of F. A. Johnson, of 
Joseph Fahys & Co., 54 Maiden Lane, who 
has been confined to his home for the past 
two weeks, has not improved, rheumatism 
having set in during the past week. Wal- 
ter Dippel, who has been doing missionary 
work for Joseph Fahys & Co. since Janu- 
iry last in the Carolinas and Georgia, re- 
turned last week. 

Papers of incorporation were taken out 
at Albany, N. Y., during the past week 
by the Diamond Purchasing Co., Inc., 
authorizing it to deal in diamonds, jew- 
elry, etc., in this city. The new enterprise 
was incorporated with a capital of $5,000 
and the following are the incorporators: 
Henry Fisher, 50 Canal St.; Rose Simmel, 
287 Edgecomb Ave., and Jos. Hamerman, 
200 Broadway, all of this city. 

The Wechsler Jewelry Co., Inc., is the 
name of a concern which has recently 
taken out incorporation papers at Albany, 
N. Y., to engage in the jewelry business in 
this city. The new firm was incorporated 
under a $5,000 capital with the following 
as incorporators: William Wechsler, 1170 
54th St., and Charles K. Wechsler, 1371 St. 
Marks Ave., both of Brooklyn, and Jacob 
Victor, 22 W. 113th St., this city. 

William D. Finke, who is the New York 
agent for the Krantz & Sell Co., Inc., 


ments. The first meeting of the creditors 
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Honesdale, Pa., and W. H. Gibbs & Co., 
Stroudsburg, Pa., both cut glass manu- 
facturers, has been forced to leave his old 
showrooms at 45 W. Broadway, owing to 
the new subway being constructed, and his 
building coming down, and seek new 
quarters. He has finally located at 7 W. 
24th St., where he is occupying the parlor 
floor at that address. Mr. Finke’s new 
quarters are far better than the old. 

At the William L. Richard sale of 
Chinese curios conducted last week in this 
city was a large, attractive jade ornament 
eight inches in height and 11 inches in width. 
The ornament was boat shaped with carved 
ducks, lotus leaves and pods, and brought 
the highest price of the entire sale, which 
lasted two, days. The iade was bought by 
William Fisk for $225. A pink jade jar 
with a dome-shaped cover surmounted by 
a rose and the body carved with foliage 
and branches in relief, brought the second 
highest price, this going to Charles Hayden 
for $150. There were also several deep 
green jade koros; one of these with kylin 
ring handles and surmounted by a kylin 
was sold to W. B. Watts for $85. 

A slight blaze, believed to have been 
caused by a spontaneous combustion, was 
discovered in one of the fireproof vaults 
in the cellar of Tiffany & Co., Fifth Ave. 
and 37th St., early last Thursday morning. 
The fire, which did little or no damage at 
all, was extinguished within a short time. 
Contained in the vault at the time were 
bundles of excelsior and empty jewelry 
boxes. The heat caused by the flame 
started the automatic sprinkler, which 
blew off the sprinkler head and sent in an 
automatic alarm to the fire department. 
The firemen responded in a short time, but 
the watchmen who were on duty at the 
building had the fire well under control 
and their services were little needed. 

Schedules in bankruptcy were filed in 
the United States District Court, New 
York, on Tuesday of last week by 
the MacDonald-Hultin Co., manufacturing 
jewelers, 102 Fulton St., Manhattan. The 
schedules show the assets listed at $26, 
consisting of $16 in cash on hand and $10 
deposited in the bank. The liabilities 
amount to $2,427, this inbebtedness con- 
stituting $2,367 in outstanding accounts and 
$60 for wages. Among the largest unse- 
cured creditors are Benedict & Warner, 
$228; August Purper, $157; Edmond D. 
Nebeling, $160, and Henry Martin, $1,370. 
An involuntary petition in bankruptcy was 
filed against this concern on May 25. At 
the time of the filing the creditors allege 
that the firm had made preferential pay- 


(New York Notes continued on page 93.) 
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Member of the New York Clearing House 





Offers to the Banking and Business commu- 
nity a service that will commend itself to 
those seeking a Banking home where prudent 
management and financial strength are the 
controlling factors in selecting a depository. 








SAMUEL S$. CONOVER, President 

WM, H. BARNARD, Vice-President 
ANDREW H. MARS, Secretary 

ARTHUR W. MELLEN, Ass’t Secretary and Trust Officer 
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Fidelity Trust Company 
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JOHN W. NIX, Vice-President 
STEPHEN L. VIELE, Ass’t Secretary 


Capital and Surplus - $2,000,000.00 
10,000,000.00 








The Authorized Safe Deposit Company 
of the Jewelry Trade 


Our Vaults are accessible 
Day and Night - - Sundays and Holidays 


and contain compartments suitable for the recep- 
tion and safekeeping of valuable Telescopes and 
Trunks. We extend to you a cordial invitation 
to inspect our premises, and assure you of the 
best services for the conduct of your business, 
such as display of samples, making appointments, 
receiving telephone messages, etc. 


Desks at low yearly rentals. 


New Maiden Lane Safe Deposit Co. 


170 Broadway, Cor. Maiden Lane, New York 








CAPITAL AND SURPLUS 
$3,500,000.00 


DIRECTORS 


August Belmont & Co, 
AUGUST BELMONT, JR, 
August Belmont & Co. 


President Alberene Stone Ce. 
SAMUEL 8. CHILDS 
President Childs Co, 

P. 8S. DU PONT 
Treas. E, I. Du Pont De Nemours 
Powder Co, 


DESMOND DUNNE 
Pres. Desmond Dunne Co, 


ELLIS P. EARLE 


Steel Corporation 


Vice-Pres. Treas, L. Candee 
Rubber Co. 


100 YEARS 
A COMMERCIAL BANK 


We invite the accounts of Jewelers, Merchants and Individuals 


j 
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Hayden W. Wheeler & Co. 
ELBERT H. GARY AT 
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DIRECTORS 





Pres. Del., Lack, & West. Coal Co. 
WILLIAM A. LAW 
Vice-Pres. First National Bank of 
Philadelphia, Pa. 
FRANK R. LAWRENCE 
Counsellor-at-Law 

, WALDO H. MARSHALL 
Pres, American Locomotive Co. 
JOHN RINGLING 
Ringling Bros. 
EDWARD SHEARSON 
Shearson, Hammill & Co. 
HENRY F. SHOEMAKER 
New York City 
4 CHAS. A. STARBUCK 
Pres. New York Air Brake Ce. 
SANFORD H. STEELE 
Pres, Gen. Chemical Co. 
ALBERT A. TILNEY 
Harvey Fisk & Sons 
FREDERICK D. UNDERWOOD 


JOHN M. HANSEN 
Pres, Standard Steel Car Co, 
PARMELY W. HERRICK 
Cleveland, Ohio 
GEORGE M. HARD 
Chairman of the Board 


FRANK J. HEANEY 
Everett, Heaney & Co 


FRANK J. HEANEY, Vice-President 
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H. STUART HOTCHKISS B 
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192 Broadway 
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LOUIS C. KAUFMAN, President 
WILLIAM H. STRAWN, Vice-President 


HENRY L. CADMUS, Asst. Cashier 
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Pres. Erie Railroad Co. 


JOHN D. VERMEULE 
Pres, Goodyear Rubber Co. 
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ORGANIZED 1852 


Fulton National Bank of New York 


81-83 FULTON STREET 





CAPITAL, $1,000,000 





SURPLUS, $1,900,000 


PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 
Invites the Accounts of Jewelers 


Will extend every facility that good banking will justify 
SAFE DEPOSIT VAULTS 
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will be held at the office of Stanley W. 
Dexter, referee in bankruptcy, 71 Broad- 
way, on June 19 at 10 a. M. 

J. L. Sweet, president of the R. F. Sim- 
mons Co., was in this city last week visit- 
ing his concern’s local office, at 13 Maiden 
Lane. 

George S. Parker, president of the Par- 
ker Pen Co., of Janesville, Wis., called at 
the local store, in the Woolworth building, 
last week on his return from Europe. He 
arrived on the Oceanic. 

Eugene Edelstein, manager of the ex- 
port department of the Illinois Watch Case 
Co., sailed to-day on the Carmania for a 
trip to the firm’s London office. Mr. Edel- 
stein will be gone about a month. 

R. Oblatt, a pearl and precious stone 
dealer, 37 Maiden Lane, will sail for Eu- 
rope next Saturday on the Jmperator. Mr. 
Oblatt expects to be gone about three 
months, during which time he will visit the 
European markets. 

Mr. and Mrs. Samuel Tenenbaum, of 
Middletown, Conn., have announced the en- 
gagement of their daughter May to Samuel 
L. Henken. Mr. Henken is with the firm 
of Vitelli & Co., dealers in corals, cameos, 
etc., at 71 Nassau St. 

J. H. Curran, traveling representative for 
A. J. Hedges & Co., manufacturing jewel- 
ers, 12 John St., left this city last Monday 
for a trip through the middle west in the 
interests of his firm. Mr. Curran will be 
absent about three weeks. 

C. B. & J. Warner, who announced a few 
weeks ago that they had leased the store 
at 54 W. 23d St. this week commenced 
the removal of their lines of cut glass, 
Sheffield silver, clocks, etc., from their old 
location at 47 Warren St. into their new 
quarters. 

A jewelry store will be opened in a short 
time by Albert Roth at 339 E. 55th St. Mr. 
Roth is an expert diamond setter and has 
had several years’ trade experience in 
Paris. He has been in this country for 
several years and has been employed by 
prominent concerns in this city. 

John W. Brantman, salesman, Illinois 
Watch Case Co., 15 Maiden Lane, was 
painfully injured on his knee recently while 
playing baseball. He has been confined to 
his home for the past week, but it is ex- 
pected he will recover enough within the 
next few days to allow him- to appear at 
his office. 

The firm of C. Cottier & Son, 65 Nassau 
St., which for many years has been en- 
gaged in the gem business in this city. 
has filed papers of incorporation at AI- 
bany, with a capital of $50,000. The in- 
corporators are Ralph H. Raphael, 520 W. 
122d St., New York; Amanda M. Cottier 
and Jean G. C. Cottier, both of 12 Congress 
St., Jersey City, N. J. 

Isadore Behrstock, who has been con- 
nected with Meyer & Talbot, Los Angeles, 
Cal., for the last eight years, has decided 
to start in business for himself at Los An- 
geles. He has been in this city during the 
past four weeks purchasing stock and will 





open a jobbing business in jewelry and dia- 
monds. He left for Los Angeles last 
Thursday. The new business will be known 
as I. Behrstock & Co. 

Horatio Albert Biles, one of the expert 
engravers on silver and gold for Tiffany & 
Co., with which house he had been con- 
nected for the past 20 years, died last 
Thursday at 370 Park Pl., Brooklyn, after 
an illness of pneumonia. Funeral services 
were held at 8 o’clock the following even- 
ing, with the Rev. William H. Lloyd, of 
the Presbyterian Church of Southold, L. I, 
officiating. Mr. Biles was born in London, 
England, 47 years ago and learned his trade 
in Sheffield. 

By a decision handed down last Friday 
by the Appellate Division of the Supreme 
Court, Mrs. Emma F. Sully is to have a 
chance to have her complaint against Tif- 
fany & Co. heard in the Supreme Court. 
Mrs. Sully says she gave Tiffany & Co. 
$125,000 worth of jewelry to keep for her 
and that she has not been able to recover 
it. She began suit for the recovery of the 
jewels in 1906, but the case never got to 
trial. The decision of the Appellate Di- 
vision was written by Justice Laughlin. 

The Merchants’ Association, acting upon 
the recommendation of its committee on 
protection of industrial property, has de- 
cided to oppose the Oldfield Patent bill 
(H. R. 15989), which is now pending in 
Congress. This bill radically amends the 
present patent law, and particularly pro- 
hibits the patentee from imposing limita- 
tions on contracts of sale, or by lease, or 
by license. The measure also provides for 
the compulsory granting of licenses upon 
conditions to be determined by the court. 

Henry A. Weifenbach, a retired jeweler, 
at one time in business in Europe, died at 
his home, 165 Hart St., Brooklyn, last Fri- 
day. Funeral services were held at 8 o’clock 
iast Sunday night, interment taking place 
the following day. Mr. Weifenbach was 
born in Germany and came to this country 
when a youth, settling in this city and later 
joining the United States army. Mr. Wei- 
fenbach moved to Brooklyn about 22 years 
ago. He was a member of St. George’s 
Episcopal Church, Manhattan. Deceased is 
survived by two daughters, Mrs. Louisa 
Kimpton and Mrs. Emil A. Julie, and six 
grandchildren. 

The National Jewelers Board of Trade 
has reported the following dividends paid 
during the past week: B. Gerson & Co., 
Pensacola, Fla., first dividend of 15 per 
cent.; C. H. Pratt, Helena, Mont., 5 per 
cent. paid on account; Herman Berkowitz, 
Hoboken, N. J., composition of 15 per 
cent.; Jos. Ginsberg Co. Perth Amboy, 
N. J., composition of 20 per cent. net; J. 
Goldstein & Co., Oklahoma City, Okla., 
first dividend of 20 per cent.; Guarantee 
Jewelry Co., Detroit, Mich., first dividend 
of 5 per cent.; A. J. Lauch, Kankakee, III., 
composition of 45 per cent. net; T. W. 
Hewitt, Jasper, Fla., first and final dividend 
of 5 per cent.; Levin Bros., Reading, Pa., 
third dividend of 4 per cent. 

Another meeting of the creditors of Gus- 
tav Petterson, a retail jeweler of Brooklyn, 
who on April 22 filed a voluntary petition 
in bankruptcy, will be held on Friday, June 


5, at 10 a. mM., in room 405 of the Post- 


Office building of that borough. This meet- 
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ing will be held for the purpose of proving 
claims, examining the bankrupt and to con- 
sider a proposed offer of composition of 
090 cents on the dollar. This offer is in set- 
tlement of the unsecured debts not entitled 
to priority, and if accepted will be payable 
15 cents cash within 10 days after the ac- 
ceptance of the composition. The balance 
will be payable in 12 monthly notes made by 
G, Petterson and indorsed by his wife. These 
notes will be divided into equal monthly 
payments. 

\t the first meeting of creditors of S. 
Serman, Jr., diamond dealer, 71 Nassau St., 
held Tuesday afternoon of last week, an 
offer of settlement of 25 cents on the dollar 
was made. This obligation is to be paid 
10 per cent. cash and 5 per cent. in notes 
extending over four, eight and 12 months. 
These notes are to be indorsed by Nathan 
Baylinson. The offer is still pending, await- 
ing the consent of 90 per cent. of the cred- 
itors involved. Mr. Serman, as reported 
in the last issue of THE JEWELERS’ Circu- 
LAR, has executed a general assignment for 
the benefit of his creditors under the laws 
of this State. Harry Zalkin, of the law 
firm of Blau, Zalkin & Cohen, 141 Broad- 
way, was named as assignee. The liabili- 
ties were stated to amount to $7,000, with 
assets aggregating about $2,500. 

Louis K. Liggett, president of the United 
Drug Co., recently became connected with 
the United Jewelers, Inc., with headquar- 
ters at 31 Union Sq., in the capacity of 
chairman of the board of directors, but 
this should in no way be construed to mean 
that there is any connection between the 
United Drug Co., which owns the 7,000 
“Rexall” drug stores, and the United Jew- 
elers, whose members control the “Hall- 
mark” trade-mark. In a circular sent out 
by the jewelry company it stated that Mr. 
Liggett, who founded the great co-opera- 
tive drug concern, has made a specialty of 
the principles underlying co-operation 
among merchants, and E. M. Lunt, the 
president of the United Jewelers, and 
Frank Le Bron, the secretary, had con- 
ferred with Mr. Liggett many times during 
the formation of the jewelry concern. Re- 
cently Mr. Liggett had agreed to associate 
himself with the concern and render his 
services in an advisory way during the de- 
veloping period. His connection, it was 
stated, is purely personal and prompted by 
his desire to see the application of his co- 
operative ideas applied to the jewelry busi- 
ness, and he wished to aid in helping de- 
velop them to success. All the other di- 
rectors of the United Jewelers, Inc., are 
prominent retail jewelers in various sec- 
tions of the country from California to 
New York and from Texas to Canada. 

Lieutenant Dectective Michael Sommers, 
who is stationed in the Maiden Lane dis- 
trict, left for Europe yesterday on the 
Potsdam. Mr. Sommers upon landing will 
go direct to Paris, France, where the police 
of that city will hand over to him An- 
toinette Bonner and Joseph Kislinger, held 
prisoners by the Paris police and wanted in 
this city for the larceny of gems and jew- 
elry valued at over: $150,000. Lieut. Som- 
mers will be gone about six weeks, during 
which time he will visit a number of En- 
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ropean pawnbrokers in an effort to redeem 
some of the merchandise alleged to have 
been pawned by the two prisoners. 

Leon Abeles, of Leon Abeles & Co., 
manufacturers of gold and diamond jew- 
elry, 37 Maiden Lane, accompanied by his 
daughter Helen, will sail from Antwerp on 
the Lapland next Saturday. Mr. Abeles 
has been abroad since last March. 

Among the out-of-town department store 
jewelry buyers in this city during the past 
week were: W. H. Flack, Shartenberg & 
Robinson, New Haven, Conn.; G. B. 
Pierce, Smith & Murry, Springfield, Mass. ; 
T. F. Finnin, S. Kann Sons & Co., Wash- 
ington, D. C., and T. D. Reagan, Daniels 
& Fisher Stores Co., Denver, Colo. 

Judge Mayer in the United States Dis- 
trict Court last Monday appointed Sam- 
uel Strasbourger receiver for the Union 
Jewelry Co., 49 Maiden Lane, under a 

of the creditors asked 
creditor, ap- 


$6.000 hond Some 


to have Isaac Jaffe, a large 


pointed receiver. The assets aggregate 
$13,000. An involuntary petition in bank- 
ruptcy was filed against this firm last 
month, 

The first meeting of the creditors ot 


Herman B. Peters, a dealer in materials, 87 
Nassau St., and who was adjudicated a 
bankrupt on May &, will be held at the offi- 
bank- 


10,30 


ces of Macgrane Coxe, referee in 
ruptcy, 233 Broadway, on June 12 at 

1. M At this meeting creditors may at- 
tend, prove their claims, examine the bank- 
rupt, app int a trustee and transact such 
other business as may properly come before 
the meeting. 

\s noted last week, Chas. L. Apfel, an 
attorney of this city, has applied to the 
\ttorney-General of New York to bring 
proceedings to revoke the charter of the 
National Jewelers Board of Trade on the 
ground that the organization was practising 
law in the collection of claims, in violation 
of its charter and of the laws of New York. 
Since then it was reported that the com- 
mittee on unlawful practise of the law of 
the New York County Lawyers’ Associa- 
tion, of which Julius Henry Cohen is chair- 
man, had taken a hand in the case. Deputy 
Attorney-General Joseph A. Kellogg will 
give a hearing on the complaint at the New 
York office of the Attorney-General on Fri- 
day. Mr. Cohen, for the New York County 
Lawyers’ Association, explained Monday 
night that the committee had received per- 
mission from the Attorney-General to in- 
tervene in the complaint made by Cass & 
Apfel in order that it might, if it saw fit, 
take action against the Board. “At pres- 
ent,” said Mr. Cohen, “we have no knowl- 
edge of the merits of the complaint which 
has been brought against the Board. We 
are, however, interested in preventing the 
illegal practise of the law in the same way 
as the County Medical Society keeps a close 
watch on practitioners of medicine. We 
shall therefore be represented at the in- 
vestigation before the Attorney-General, 
and shall keep a close watch on the evi- 


dence produced to see if a case has been 


made out which in our opinion would war- 
rant our taking definite action.” The off- 
cers of the National Jewelers Board of 
Trade contend that they are only doing 
what they have done for nearly 30 years— 
taking charge of the claims of members 
and putting them in the hands of competent 
attorneys. 








News Gleanings. 


Williams Voight, Linden, Wis., will move 
to Tioga July 1. 

Edward A. Krekel, Louisville, 
holding an auction sale. 

N. A. Nierel & Co., Rock Island, III., are 
holding an auction sale. 

O. F. Taylor, formerly of Blairstown, Ia., 
has moved to Waucoma, Ia. 

\. T. Dickinson, Los Angeles, Cal., has 
been succeeded by J. W. Huetz. 

C. R. Mendenhall, formerly of 
ville, Kans., has moved to Hartland. 

Robbers early one morning recently 
stone through the window in the 
Haupt jewelry store, on E. 3d St., Bartles- 
ville, Okla., their with 
hree watches and several other articles of 


Ky., is 


Macks- 


hurled a 


and made escape 


jewelry. Two negroes were arrested on 
suspicion. 

Legal papers incorporating Hess & Sla 
ger, Inc., with a capital of $109,000, have 
been filed in the office of the clerk of the 
Circuit Court, Jacksonville, Fla. The off- 
cers are: Alfred Hess, president; J. S. B. 
\foyer, secretary and treasurer. These off- 
ce rs are also the directors. 


\. W. Biber, jeweler at Spartanburg, 5. 
C., has just installed several hundred dol- 
lars’ worth of intricate machinery for the 
grinding of eyeglass lenses. Associated 
with Mr. Biber in this branch of the Iusi- 
ness is Dr. J. H. Webster, who will have 
charge of the optical department. 

The Jewelers Security Alliance and iz H. 
Miskimen, of Glendive, Mont., will pay a 
reward of $500 for the and convic- 
tion of the person or persons who on the 
morning of May 13 last broke into the 
store of J. H. Miskimen, in that town, and 
secured a quantity of jewelry, watches and 


other merchandise. 


arrest 








New Enterprises. 





H. E. Clark has opened a new store at 
Modale, Ia. 

T. Thompson will open a store at Annan- 
dale, Minn. 

D. A. Martin has opened a store at Sno- 
homish, Wash. 

Herbert Leininger will start in business 
at DePere, Wis. 

A new store has been opened at La Jolla, 
Cal., by A. F. Jackson. 

R. B. Henry has started in t 
business at Fromberg, Mont. 

The name of a new concern in Los 
geles, Cal., is I. Behrstock & Co. 

Albert Roth will shortly open a jewelry 
store at 339 E. 55th St., New York. 

William Schmidtman has opened a store 
at 52d and Market Sts., Philadelphia, Pa. 

Cyr & Bouchaid is the name of a new 
concern at 185 Eddy St., Providence, R. I. 

The Lux Clock Co. is the name of a 
newly organized concern located at Water- 
bury, Conn. 


he jewelry 


\n- 
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Rochester. 


E. J. Scheer has opened his handsome 
new jewelry store at the corner of Main 
and Cortland Sts. The store is in the cen- 
ter of the new retail business district, which 
is extending rapidly out Main St. E. 

Over Hilarity Hall, Ontario Beach, is a 
12-foot electric circle composed of 144 elec- 
tric lamps capped with a 14-inch red globe 
on top, representing a ring with a ruby 
setting in the center. Stephen D. Burritt 
has his name and business on the sign, 
which will be seen by hundreds of visitors 
to the resort. 

About noon Wednesday a terrific wind- 
storm, rain and the Buffalo retail jewelers’ 
party bound for Binghamton to attend the 
State convention arrived at Rochester at 
the same time. The automobile party con- 
sisted of Mr. and Mrs. Albert Zilliox, Mr. 
and Mrs. Louis Schutt, Mr. and Mrs. A. O. 


Ball, Mr. and Mrs. G. Kreuz, and Mr. and 
Mrs. L. Striker. They were taken to the 
Rochester Club, where a good dinner was 
served in a private dining room. Among 
he diners were Geo. Klee, S. D. Bur- 
‘itt, James J. Ernisse, Fred Rees, Mrs. 
Rees, Miss Rees, Emil Scheer and Roy 


Smith. 

this city 
torm abated and 
The pilot car was handled 
who was accompanied by 
President S. D. 


Retail 


Many of the local association left 
Binghamton. The 
urists headed for 


earlier for 

the t 
Canandaigua. 

by Fred Rees, 
\Mirs. Rees and Miss Rees. 
Burritt of the 
Association drove the next car, and with 
him were Emil Scheer, George Klee and 
Roy Smith. A. J. Sweezy, of the Bastian 
Bros. ‘Co.. and Hunt departed 
earlier in the day by automobile, while EI- 
lery A. Handy, wife and daughter, Charles 
FE. Sunderlin and F. H. Smith went by 
train. The itinerary of the party to the 
convention at Binghamton was given in a 
previous issue of THE JEWELERS’ CIRCULAR. 
They returned Saturday. Henry Engel and 
party, of Brockport, preceded the Rochester 


Rochester Jewelers’ 


George 


tourists. 





A Word of Appreciation from the Presi- 
dent of the Pennsylvania Retail 
Jewelers’ Association. 


PHILADELPHIA, Pa., May 29. 
Editor of THE JEWELERS’ CIRCULAR: 

I wish to thank you personally for your 
splendid account of the Pennsylvania Re- 
tail Jewelers’ convention in our city. 

Journals like yours are of great benefit 
to our trade and, | believe, are appreciated 
by the jeweler everywhere. 

IRA D. GARMAN, 
President of the Pennsylvania Retail Jew- 


elers’ Association 








store of Rendano 
Youngstown, O., 
and eight 


The window in the 
Bros., 317 Federal St., 
was broken one night recently 
watches and a quantity of jewelry taken. 
Later in the evening three colored men 
arrested on suspicion in connection 
\Vhen searched at Police 


four: of the 


were 
with the theft. 
Headquarters watches were 
found in the possession of one of the men 
and another one had a 38-caliber revolver. 
The men were held pending an investiga- 


tion. 
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WRISTLET 


W 


this attractive and 


E are again in position to 
make prompt deliveries of 
big selling 
novelty. Rhinestone cluster, set 


with colored centre stone to 
match a neat velvet wrist-band of 
either Blue, Rose, Green, Black 


or Purple. 


INCE this wristlet was first 
introduced, we have been 
working overtime filling orders. 
We would suggest that you send 
for an assorted dozen on an at- 
tractive display stand at once. 
Made of Sterling Silver to retail 


for $1.00. 
FISHEL NESSLER COMPANY 


Manufacturing Jewelers 
184 Fifth Avenue New York City 


Established Over a Quarter of a Century. 
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The M. H. Kling Co., ring makers, are 
now located at 126 South St. 


Newark jewelry factories were closed 
Saturday in observance of Memorial Day. 

H. D. Sherrill, of Sinnock & Sherrill, 126 
South St., left the first of this week on a 
trip through the east in the interests of his 
concern. 

Joseph Salper, a jeweler and optician, 
formerly located at 200 Springfield Ave., 
has moved to larger quarters at 174 Spring- 
field Ave. 

G. Sickles has just returned from a trip 
through the south in the interests of the 
Eastwood-Park Co., Austin and Murray 
Sts. He was gone four weeks. 

John fF. Garland has just returned from 
a trip through the middle west and south 
in the interests of his concern, the Garland, 
Fisher Co., 532 Mulberry St. 

A dinner was served last week at Blindt’s 
Hotel, Park Ave., for the faculty of the 
Fawcett School of Industrial Art in honor 
of Alwin Kleinfeldt, who has been a teach- 
er in the school for 25 years. 

Charles Lochner left Monday on a trip 
which will include visits to the trade in 
Pennsylvania, Ohio and Indiana in the in- 
terests of Ehrlich & Sinnock, 126 South St. 
W. D. Sinnock, of the firm, visited the 
trade in Boston last week. 

Fire Commissioner Matt Stratton, presi- 
dent of Alling & Co., 13 Orchard St., has 
been appointed one of the honorary special 
State motor inspectors by Job H. Lippin- 
cott, Commissioner of Motor Vehicles for 
New Jersey. 

Emil C. Mertz has been elected president 
of the Belleville Playground Commission. 
Mr. Mertz is one of a committee of two 
to appear before the Belleville Council to 
ask for a $2,500 appropriation for the work 
of the commission. 

M. T. Goldsmith, formerly president of 
the Goldsmith-Koch Co., silversmiths, but 
who severed his connection with that firm 
four months ago, is equipping a factory at 
5382 Mulberry St. for the manufacture of 
high-grade mesh bags. The factory will 
soon be ready to begin operations. 

The Newark Board of Trade has just 
published a year book, entitled “Newark, a 
Manufacturing City,” which is full of in- 
teresting information about Newark, its 
government, its activities and its prospects 
for the future. The work that the Board 
of Trade is trying to carry on is also ex- 
plained. 

On complaint of Ernest Bleicher, a jew- 
eler, of 117 Broad St., Elizabeth, N. J., 
Walter Fallon, 22 years old, whose home 
is in Newark, was arraigned before Judge 
Owen P. Mahon in the Elizabeth Police 
Court in default of bail, to await the action 
of the Grand Jury. Mr. Bleicher alleges that 
Fallon took a watch from the counter, after 
examining some watches and chains. Fal- 
lon denies this. 

Julius Koch, president of Long & Koch, 
126 South St., has gone to Los Angeles, 
Cal., in response to a message received the 
latter part of last week announcing the 
sudden death there of his _ son-in-law, 


Harry De Roy. Mr. De Roy was stricken 
with acute indigestion. Until about a month 
ago Mr. De Roy conducted a retail jewelry 
store at 800 Broad St., this city. He had 
conducted the store for two years. Mr. De 
Roy was 26 years old. He is survived by 
a widow and two children. : 

Funeral services for Herman Lipfert 
were held from his home, 32 Cottage St., 
on last Friday night at 8 o’clock. Interment 
was made on Saturday at the convenience 
of the family. Mr. Lipfert was 76 years 
oid and had been ill tor several months. 
He died on Wednesday. Mr. Lipfert was 
born in Germany in 1837 and came to this 
country when he was 15 years old. He had 
resided in Newark ever since. He was 
employed by Durand & Co., manufacturing 
jewelers, in Franklin St., for 28 years. 
Later he was connected with the jewelry 
manufacturing concerns of Carter & Sloan 
and Carter, Howe & Co. About eight years 
ago he retired from active business. Dur- 
ing the Civil War Mr. Lipfert served in 
Company D, Second New Jersey Volun- 
teer Regiment, as lieutenant, later being 
made captain of Company E, the same regi- 
ment. While never connected with the 
G. A. R., he was well known among the old 
veterans. He was an active member of the 
Jewelers’ Benevolent Association for a 
number of years. Some time ago he was 
identified with the old Green St. School, 
now the German-American Academy, on 
College Pl. For several years he was presi- 
dent of the Newark Schulverein. Mr. Lip- 
fert is survived by a widow, one son and 
one daughter. 








Hartford, Conn. 
The retail jewelry stores in Bristol, 


Conn., closed at noon on Memorial Day. 

Nearly all of Hartford’s retail jewelers 
closed their stores all day last Saturday in 
observance of Memorial Day. 

The factory of the Sessions Clock Co., 
Forestville, Conn., was closed for the entire 
day Saturday on account of Memorial Day 
observance. 

Louis E. F. Wachter, of the Wachter 
Mfg. Co., this city, has been granted a pat- 
ent by the Government on a pendant bow 
for watches. 

Albert F. Rockwell, president of the 
American Silver Co., Bristol, Conn., has 
offered the Boys’ Club of that city the use 
of a large piece of his land for the boys’ 
gardens. Several of the members have 
taken a plot on the land. 

The American Silver Co., Bristol, Conn., 
has filed a certificate of amendment to its 
incorporation paper, doing away with the 
preferred stock issue and giving its author- 
ized capitalization as $450,000 in common 
stock at $25 a share. The amendment is 
signed by Julian R. Holley, Samuel B. Har- 
per and Charles T. Treadway, a majority 
of the stockholders of the company. 

Mrs. Walter Munro, whose husband was 
for a number of years employed at the re- 
tail jewelry store of Henry Kohn Sons, 
Inc., 890 Main St., as chief watchmaker, 
was drowned last Thursday afternoon in 
the East River, New York, when a motor- 
boat in which she and her brother-in-law, 
William Munro, East Elmhurst, had 
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stopped under the Brooklyn Bridge was 
struck by a scow. Mr. Munro resides in 
New Haven, Conn., and was visiting his 
brother with his wife for a few days. 

The members of the Hartford District 
Jewelers’ Association held their first regu- 
lar meeting since organizing at the City 
Club last week Tuesday evening. A com- 
mittee presented a constitution and by-laws 
for the new association, and these were 
adopted at the meeting. It was voted to 
hold the regular meetings on the first Tues- 
day evening of each month except during 
July and August. Following the adjourn- 
ment of the meeting a dinner was served. 
President George L. Lux, of Lux, Bond & 
Lux, 859 Main St., was toastmaster. There 
were several informal talks. 

First Vice-President Merton W. Bassett 
of the Sphinx Temple Arab Patrol, a retail 
jeweler of 1005 Main St., was a visitor in 
Brooklyn, N. Y., last Thursday, when the 
members of the Hartford Patrol were the 
guests of Kismet Arab Patrol of the latter 
city. Kismet Patrol was presented with a 
handsome loving cup, tastefully decorated, 
gold lined and accompanied by an ebony 
base. The cup has three real stag-horn 
handles. On one of the three sides of the 
gift are the emblematic crescent and scimi- 
tar, and in the center of the crescent is a 
sphinx head. The cup was furnished by 
jeweler Bassett. 

At the office of the Secretary of State in 
this city the past week a certificate of in- 
corporation was filed by the Merton W. 
Bassett Co., retail jewelers, the authorized 
capitalization being $50,000 divided into 500 
shares of common stock at $100 a share. 
The company will begin its business as a 
corporation with $25,000 subscribed. The 
certificate is signed by Merton W. Bassett, 
Mrs. Lilian J. Bassett and Roland E. Burr, 
all residents of this city. The following 
officers of the new concern have been 
elected: President, Roland E. Burr; secre- 
tary, Mrs. L. Bassett, and treasurer, Merton 
W. Bassett. The Bassett jewelry store was 
opened in 1905 by Mr. Bassett, who had 
resigned his position as salesman with E. 
Gundlach & Co., 18 State St., and it was 
successful from the start. It consisted at 
first of a single store at 1005 Main St., but 
after two years of business it was found 
that the quarters were too small and Mr. 
Bassett removed his fixtures to 1007 Main 
St. A few months ago the store was vis- 
ited by a serious cellar fire which resulted 
in a heavy loss and made it necessary to 
make extensive alterations and repairs. Mr. 
Bassett decided to lease the stores at 1005 
and 1907 into one, making an entirely new 
quarter out of the old one. A complete 
new set of store fixtures will be installed 
about July 1. 








The members of the Hutchinson team of 
the Kansas State League will have an op- 
portunity to win two beautiful trophies 
which have been offered by George Win- 
stead, Hutchinson, Kans. One is a silver 
bat of regulation size and weight, which 
will be given to the player with the highest 
season’s batting average, and the other is a 
silver ball, also of regulation size and 
weight, and will be presented to the pitcher 
with the best average at the end of the 
season. 
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Pattern No. 3106. 


The NEW SQUARE ‘‘ABEL’’ WEDDING RING. 
U. S PATENT 42,531. HAND CARVED. 18K. 


Gold. $18.00, Less ‘‘Circular’’ Discount. 





| June Weddings 1 





“MODERN EXCLUSIVE DESIGNS” 
ABEL BROS. & COQO., 29 Maiden Lane, cor. 58 Nassau St. 


“Salely First” 


BUY OF THE ORIGINATORS 


These WINSOME — 
WEDDING RINGS are a pos 
tive established fact and are 
recognized all over this country 
and Euro ype as the proper symbol 
of Holy Wedlock, and all are 
made with Loving Care, richly 
and deeply Hand Carved, of 18K. 
Seamless Gold, or of Platinum if 
o desired. The prices quoted 
below are for all finger sizes up 
to size 8. Send for SELECTION 
PACKAGES, made _ only _ by 
ABEL BROS. & CO., 29 Maiden 
Lane, Corner 58 Nassau St., New 
York City. Makers of the Largest 
Line of Fine Diamond Mount- 
ings and Diamond Jewelry in 
America. Use our recently en- 
larged special order department 
for remounting Diamonds and 
other Gems into our 


The NEW OVAL ‘ABEL’? WEDDING RING. 
EXQUISITELY HAND CARVED. 18K. Gold. 
$21.00, Less ‘‘Circular’’ Discount, 


NEW YORK 
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SPECIAL ANNOUNCEMENT 






Swartchild & Company’s New Catalog 


No. B-15 Now Ready 


The greatest publication ever issued in the Jewelers’ Supply Line 


It is absolutely complete—tully illustrating and describing the 
latest and largest variety of articles ever shown. 
that every Watchmaker, 


should have. 





Jeweler, 


trade, charges prepaid. Write for it at once. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 


29 EAST MADISON STREET, 








CHICAGO, ILL. 














A catalog 
Engraver and Optician 
Sent FREE upon application to the legitimate 
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Cyr & Bouchaid are a new concern which 
is located at 185 Eddy St. 

The plant of the Ellis Mfg. Co., at 14 
Blount St., has been sold to James A. Lee, 


of this city. The concern makes mesh bag 
links. 

Frank Kelley, representative of the Man- 
ufacturing Jewelers’ Board of Trade, spent 
the past week in New York and Newark 
calling upon members of the Board. 

M. J. Karpeles, a member of the Low- 
Taussig-Karpeles Co., has been represent- 
ing the Providence Chamber of Commerce 
at the foreign trade convention in Wash- 
ington. 

Frederick A. Ballou has been elected a 
member of the board of directors of the 
Blackstone Canal National Bank. The elec- 
tion took place at a meeting of the board 
on May 25. 

In the case of Philippe J. Hamel against 
the Interstate Jewelry Co., the petition of 
the receiver for leave to sell the assets of 
the respondent corporation was heard re- 


cenily in the Superior Court and was 
granted. 
In the case of William H. Thurber 


against the Loxit Co., a decre2 was entered 
recently in the Superior Court on the pe- 
tition of George V. Nichols, receiver, au- 
thorizing the sale of assets of the respond- 
ent corporation. 

William B. Streeter, commodore of the 
Rhode Island Yacht Club, was chosen 
commander of the Narragansett Bay di- 
vision of the United States power boat 
squadron at a meeting held recently in the 
Waite-Thresher building. The first run 
of the new squadron was to Fall River. 

A supposed fire in the refinery run by 
Lamb & Deyell, at 79 Sabin St., a few eve- 
nings ago, resulted in the calling out of 
Hose Company No. 1, on a still alarm. 
When the firemen arrived it was found that 
the smoke and reflection was due to a quan- 
tity of rubbish which was being burned in 
the furnace. 

At a meeting of the creditors of the Staf- 
ford Ring Co., held on May 25, Horace M. 
Peck, manager of the Manufacturing Jew- 
elers’ Board of Trade, was elected trustee. 
The scheduled assets are $2,305.86, and the 
liabilities are $4,657. The trustee has is- 
sued notice that a sale of the assets will 
take place within a few days. 

\ get-together meeting ot the Providence 
Association of Credit Men was heid dur- 
ing the past week to outline a policy for 
creating enthusiasm in and building up the 
organization in this section. The work of 
the various committees was discussed and 
it is hoped to have some interesting reports 
submitted during the coming months. 

Maurice Cohen, assignee for Arthur L. 
Donovan, trading as William P. Donovan 
Co., Boston, has secured a written offer 
from the debtor to pay 25 per cent. cash 
to creditors. An investigation has been 
made by the local board and it is believed 
that this is more than the estate would pay 
under the assignment or bankruptcy pro- 
ceedings. YT 





Horace M. Peck, manager of the Manu- 
facturing Jewelers’ Board of Trade, has 
been appointed trustee in the case of Simon 
Wolk, with bond fixed at $50. Mr. Wolk 
was adjudged a bankrupt on May 13, and 
his schedules showed liabilities of $2,100, 
and no assets. Mr. Wolk was formerly a 
member of the Wolk-Gertsacov Co., manu- 
facturing jewelers. 

The attorneys for the Manufacturing 
Jewelers’ Board of Trade in New York 
are recommending the acceptance of the 
settlement offered by Adler-Stoerger & 
Co., bankrupt, on a basis of 30 per cent. 
cash. A thorough investigation has been 
made and it is believed that after paying 
the expenses of bankruptcy proceedings, the 
creditors would not realize the percentage 


offered. The liabilities are approximately 
$22,000. 
The Manufacturing Jewelers Board of 


Trade is distributing dividends to creditor 
members in the following matters: Her- 
man Weissman, Detroit, Mich., first divi- 
dend, 5 per cent.; W. M. Tobin & Co., 
Pittsburgh, Pa., first dividend, 15 per cent. ; 


J. Goldstein & Co., Oklahoma City, Okla., 


first dividend, 20 per cent.; B. Gerson, Pen- 
sacola, Fla., first dividend, 15 per cent.; 
Goldstein Bros., New York, extension cov- 
ering a period of 17 months. 

The following jewelry buyers have been 
registered at the local hotels during the 
past week: A. Bendheim, of the M. Arn- 
stein & Co., New York; E. and L. Stern, 
of S. M. Stern & Co., Philadelphia; G. 
Freundlich, of the Baltimore Bargain 
House, Baltimore, Md.; L. Weiseman, of 
Weiseman & Sons Co., Detroit, Mich.; Mr. 
Monroe, of F. Lewald & Co., and Ben 
Rothschild, of Worms & Loeb, Inc., Chi- 
cago; B. Wolfe, of D. Marx’s Sons, St. 
Paul, Minn. 

William C. Codman, who for the past 
24 years, has been a designer with the Gor- 
ham Mfg. Co., severed his connection with 
that concern on Monday, June 1. Mr. Cod- 
man is retiring from business and will re- 
turn to [England where he was born, and 
will live just outside of London. Mr. Cod- 
man is a noted designer, and has turned 


out some of the best specimens of work 
ever turned out by the Gorham company 
He is known by dog fanciers throughout 


the United States as a breeder of English 
and French bull dogs, which have carried 
off blue ribbons at shows in different parts 
f the country. 

Franklin N. Wood, Chicago attorney for 
the National Jewelers Board of Trade, and 
the estate of H. F. Hahn & Co., 
the retail jewelry concern 
which months ago went into bank- 
ruptcy, held a conference here on May 29, 
with members of the creditors’ committee 
appointed to take charge of the bankrupt’s 
affairs. Many Providence iirms were hit 
in the big failure and it was estimated at 
the time that the total indebtedness to local 
concerns would amount to between $150,- 
000 and $200,000. Among the members ap- 
pointed to the creditors committee were 
Arthur Henius, of the Bruhl Bros. & Henius 
Co.; Frederick D. Carr, of Ostby & Bar- 
ton; B. A. Ballou, of the B. A. Ballou Co., 
and Alfred K. Potter, of the E. A. Potter 
Co., Inc. It was with these members that 


trustee of 
big Chicago 


some 
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Mr. Wood conferred. The Chicago attorney 
transmitted to the members of the com- 
mittee news of the death of Harry Hahn, 
president of the firm in Chicago on May 
28. He also informed them that a life in- 
surance policy amounting to $25,000, made 
payable to the estate of the deceased, would 
now be added to the assets and would help 
materially in meeting some of the claims 
against the estate. A first dividend of 20 
per cent. was declared Thursday, and Mr. 
Wood is now hopeful that the increased as- 
sets will permit of a total dividend of 50 
cents on the dollar. At the sale of assets 
some weeks ago, Mr. Wood declined a cash 
offer of $10,000 for the life insurance policy 
held by the late Mr. Hahn. 











Charles W. Douglas has returned from 
an extended western trip. 

Robert E. Joyce is home from a trip in 
the interests of the Richards Mfg. Co. 

The Rex Engraving Co. is the name of a 
new concern doing a jewelry engraving 
business on County St. 

M. H. Fisher is a new manufacturer of 
fine hand-made chains. He is located at 
23% County St. 

J. L. Grant, salesman for the Baer, Wilde 
Co., is making a business trip through New 
York and Pennsylvania. 

Sidney O. Bigney will be one of the 
speakers at the Middlesex County Repub- 
lican banquet next Saturday in Boston. 

The home of David Simmons, a jeweler 
of Union St., was gutted by fire last week. 
This is the second time Mr. Simmons has 
been burned out by fire within two years. 

The business formerly conducted by 
Thompson & Patterson, electroplaters, 30 
Railroad St., will hereafter be known as 
H. S. Thompson & Co. Mr. Thompson has 
taken into partnership Henry D. Lecoste. 

Word was received last week of the 
death of Walter F. Small, formerly a resi- 
dent of this town and a well-known brace- 
let maker. He went to Baker, Wash., sev- 
eral years ago for his health, and it was 
there that he died. 

The newly appointed Board of Labor and 
€ proposi- 


Industries has voted to oppose th 
hat Board 


tion of the local jewelers that tl 
be given authority to define what are sea- 
sonal industries. The opposition of the 
Board will seriously jeopardize the passage 
of the desired legislation. 

The practise of sending to foreign coun- 
tries for workmen in the local jewelry fac- 
tories, and then making the men who come 
over pay for their jobs, was severly criti- 
cized by Judge Fred Byram, in the Fourth 
District Court last week, after Harry Klein 
was fined $35 on two charges. There were 
no charges whereby Klein could be sen- 
tenced under the Federal laws of the coun- 
try. Morris Goldstein testified that he had 
been an employe in a local factory where 
Klein was employed. He claimed he gave 
Klein $14 as a present for getting him a 
job, and that during his employment he was 
obliged each week to make Klein presents. 
When he was discharged he asked Klein 
for his presents back, and, not receiving 
them, complained to the police. 
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Good 
Values 


Take your choice 


The difference between the 


Illinois-Springfield 
Watches 


and others lies in the quality 
and price. Both of these factors 
are on the side of the IlIlinois- 
Springfield Watches. 

That’s why the sales of them 
are so steadily growing. 

That’s why large sums of 
money are not spent to adver- 
tise them to the general public. 

That’s why you pay less and 
get more when you buy the 
best values—the 


Illinois-Springfield 
Watches 


Why not give your customers 
the best values ? 


Illinois Watch Company 


Springfield 
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Chicago Notes. 


Eatinger & Co., 503 W. 69th St., have dis- 
yntinued business. 
E. A. Moore, with the R. F. 
. is on a trip to the Pacific Coast. 
Wm. C. Penfold, with the F. H. Sadler 
Co., has returned from a southern trip. 
Clarence Thompson, with the Keystone 
Watch Case on yi ona trip to Denver. 
Jules Schwol Adolphe Schwob, New 
York, spent a few se here last week. 
L. Newhouse, of this city, will sail for 
Furope next Saturday on the Jmperator. 


Simmons 


f Montgomery Bros., 


a visitor here last 


J. E. Montgomery, o 


Los Angeles, Cal., was 
week. 
Oscar Hirsch, of Hirsch & Oppenheimer, 
, A gay 
has returned from a two weeks’ trip to 


french Lick. 


Louis W. Bruns, with H. E. Oppenheimer 


& Co., has returned from a visit to the 
— Coast. 
Geo. D. Miller, of the San Francisco of- 


fices of the Gorham Mfg. Co., was a visitor 
here last week. 

The American Silver Co. has refitted its 
new offices in the Silversmiths’ building en- 
tirely in mahogany. 


E. C. Mench, of E. C. Mench & Co., 
wholesale jewelers of Beaver Dam, Wis., 
was here last week. 

\lbert M. Dueber and Moses Loeb, of 


the Dueber-Hampden companies, were here 
days last. week. 

Eben Dostal, retail jeweler, has removed 
from the Mallers building to room 512, Co- 
lumbus Memorial building. 

W. E. Hayward, of the Alvin Mfg. Co 
has returned from a visit to the principal 
cities between Chicago and Denver. 

W. F. Drexmit, manager of the Chicago 
office of the Keystone Watch Case Co., has 
returned from a trip through the middle 
west. 

C. C. Glessner, treasurer of the North 
\merican Watch Co., visited E. A. Kelly, 
the Chicago representative of that concern, 
last week. 

E. W. MacdAllister, vice-president of the 
lrons-Russell Co., visited the Chicago office 
of that corporation last week on his way 
home from Denver. 

Geo. B. Moore, head of the mail-order 
department of the Margolis Jewelry Co., 
Kansas ‘City, Mo., spent last week here on 
his annual vacation. 

James F. Peters, of James F. Peters & 
Co., and R. J. Hillinger, of R. J. Hillinger 
& Co., have returned from a three days’ 
fishing trip to Three Lakes, Wis. 


two 





Samuel D. Arenberg, who was arrested 
some months ago on a charge by his former 
employer, a wholesale jeweler here, was ac- 
quitted last week before Judge McKinley. 

L. W. Williams, with the Theodore W. 
Foster & Bro. Co., and P. J. Koke, Pacific 
Coast representative of that concern, are 
on a visit to the factory at Providence, R. I. 

Miss Honor Higgins, a former employe 
of the Chicago office of the Towle Mfg. 
Co., was married on June 3 to Ted Tracey, 
traveler for the Juergens & Andersen Co. 

The Ft. Dearborn Watch & Clock Co. 
has increased its capital stock from $50,000 
to $100,000. Carl T. Weibezahn, vice-presi- 
dent of the corporation, who resides at St. 
Peter, Minn., was here recently on a visit. 

B. C. Allen, of Benj. Allen & Co., and 
W.-C. Robyn, diamond buyer for that firm, 
sailed for Europe last Tuesday on the 
Vanchuria to be gone six weeks. They 
will visit the diamond markets of Amster- 
dam, London and Paris. 

Percy D. Lucas, who was one of a trio 
robbed on a Santa Fe train two weeks ago, 
called on by the police last week to 


was 
identify a suspect, but failed to do so. Mr. 
Lucas had $90 in his pocket at the time of 


the robbery, but only gave the thieves a 
small amount of loose change. 

T. L. Combs, Omaha, Nebr., president of 
the American National Retail Jewelers’ As- 
sociation, stopped over here last Wednesday 
on his way to attend the convention of the 
New York State jewelers at Binghamton. 
Mr. Combs was met here by Secretary 
A. W. Anderson, Neenah, Wis. 

Milton Sandfelder, Frank Neuberger and 
Bert Murphy are ona trip to Alaska. They 
will visit Winnipeg and Banff on their way 
to Seattle, and will leave this city for 
\laska on June 13. They will spend 15 
days on the steamer going and coming, and 
will then make the coast trip on business. 

Mrs. J. A. Schoenthaler has placed her 
business in the hands of Franklin N. Wood 
for disposal, and the latter is calling for 
bids for the same. The stock and fixtures 
inventory $32,116.56. Bids will be accepted 
either on the business as a going concern 
or on the stock, fixtures, mailing list and 
good-will separately. 

Buyers in town last week included: Mr. 
Carmer, of Carmer & Oaks, Lansing, Mich. ; 
Abram Warren, Calumet, Mich.; O. D. Em- 


erick, of the Emerick & Ringer Co., Free- 
port, Ill.; Mrs. R. Eisele, Wyoming, II1.; 
J. E. Montgomery, of Montgomery Bros., 
Los Angeles, Cal.; R. S. Nicoll, Kenosha, 
Wis.: Edmund E. ‘Chandler, Boone, Ia.; 
E. C. Mench, Beaver Dam, Wis.; James a 
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Mahon, Aurora, IIl.; T. L. Combs, Omaha, 
Nebr.; A. W. Anderson, Neenah, Wis., and 


R. P. Kiep, Joliet, Ill. 

Arthur W. Joseph, with the Fontneau & 
Cook Co., wishes to deny emphatically the 
rumors that he is to enter the wholesale 
jewelry business here. Mr. Joseph bought 
the fixtures of the late corporation of H. F. 
Hahn & Co. from the C. H. Knights- 
Thearle Co., which bought the entire estate 
except the book accounts. Mr. Joseph pur- 
chased these fixtures in anticipation that 
his offer of $120,000 for the balance of the 
estate not bought by the C. H. Knights- 
Thearle Co. would be accepted. ‘This offer 
not being accepted by the creditors’ com- 
mittee, Mr. Joseph is disposing of the fix- 
tures and has no intention of going into 
the wholesale jewelry field. 

A first dividend of 20 per cent. has been 
declared in the estate of H. F. Hahn & Co. 
and checks will soon be sent out on claims 
proved and allowed. The death last week 
of Harry Hahn will increase the assets in 
the hands of the receiver by $25,000, a life 
insurance for that amount being made pay- 
able to the estate, and held by Franklin N. 
Wood for the creditors. Mr. Wood re- 
cently refused a cash offer of $10,000 for 
this policy. It is now believed that a total 
dividend of at least 50 per cent. will be paid 
to the creditors. Receiver Wood has been 
in the east in consultation with the mem- 
bers of the creditors’ committee about vari- 
ous matters relating to the estate. 

Frank Reimer was held for the Grand 
Jury last week in bonds of $7,000 for rob- 
bing Lebolt & Co. of jewelry valued at 
$2,000. Reimer, with a companion, lifted 
one of the show-window gratings at 4.30 
o’clock one Sunday morning two weeks ago 
and, smashing the glass, made away with 
29 diamond rings. A policeman gave chase, 
and at Clark and Madison Sts. the thief 
started to throw away his loot. He scat- 
tered a handful of the jewelry among some 
newsboys and pedestrians, who promptly 
made away with the loot. Reimer was 
captured and only four rings were found 
in his possession. Only one other ring was 
recovered from a messenger boy. Reimer 
was arrested nine months ago for the at- 
tempted robbery of Lebolt & Co. At that 
time he was standing in front of one of the 
windows with a horseshoe in his hand. For 
this attempt he served six months. 








The business formerly known under the 
name of M. J. Engelbert & Co., Rome, 
N. Y., is now to be known under the natne 
of M. J. Engelbert & Bro. 
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C. A. Allen, an Anderson jeweler, is 
seriously ill at Winchester. 

Mr. and Mrs. W. E. Morris, of Edin- 
burg, were in the city last week. 

Charles W. Lauer, Jr., made a business 
trip through the State last week. 

J. W. Schmeltz, who is now located in 
Monument Place, expects to move shortly 
to 38 Virginia Ave. 

Mrs. Elizabeth Crane Smock, sister of 
Stephen D. Crane and Clarence C. Crane, 
died at her home in this city last week 
after a short illness. 

The Fancher Optical Co., organized re- 
cently to deal in optical supplies, expects 
to locate in the Washington St. side of 
the Claypool Hotel building. 

Charles Mayer & Co. report a large de- 
mand for fine stop watches last week on 
account of the 500-mile automobile race at 
the local speedway, Memorial Day. 

Asher W. Gray, of Gray, Gribben & 
Gray, purchased a 120-acre farm in John- 
son County, about 12 miles south of the 
city. In the deal Mr. Gray traded in his 
home at 2353 Talbott Ave. 

Among retail jewelers in the city last 
week were: Aaron Pursel, Noblesville; 
O. R. Johnson, Milroy; J. W. Campbell. 
Edinburg; James Nicholson, Hymera; 
Agee Wilson, Danville; John  Lisby, 
Coatesville, and W. S. Hoke, Winchester. 

A street sweeper one day last week 
found a $1,000 ring in street sweepings at 
Pennsylvania and Ohio, Sts. The ring 
was identified through an advertisement in 
a newspaper and returned to E. J. Pohl- 
man, the owner, who gave the sweeper a 
reward of $100. 

The jewelry store of A. P. Woods at 
Forest was robbed by burglars on the 
night of May 21. A large quantity of 
jewelry and all the watches that had been 
left with Mr. Woods to be repaired were 
stolen. He ordered a new stock by tele- 
phone from Indianapolis wholesalers. 

On account of the large number of 
burglaries and robberies in the downtown 
district recently, all of the doors in the 
State Life building have been reinforced. 
There are three wholesale jewelry con- 
cerns, several engraving shops and a num- 
ber of watch and jewelry repair shops in 
the building. 

Charles Medias, a jeweler and pawn- 
broker, aided the police last week in the 
arrest of Frank Williams, colored, who 
stole a watch and ring from a rooming 
house a year ago. Williams pawned the 
articles with Mr. Medias and left the city. 
A few days ago, Williams returned, was 
recognized by Mr. Medias, and the police 
were called. 

Following the arrest of a 15-year-old 
boy who about four months ago took em- 
ployment with the Burton Loan & Jewelry 
Co. to, learn to become a watchmaker, the 
police have recovered rings, watches and 
other articles valued at almost $1,000. The 
articles were stolen from the Burton com- 
pany and some had been pawned at other 
pawnshops, while others had been sold. 

John Abel, of Abel Bros. & Co., New 
York, was in the city a few days ago. Mr. 





\bel was returning home from Columbus, 
O., where he had charge of a $600,000 dis- 
play of jewelry and diamonds on living 
models. Mr. Abel has offered to give a 
similar exhibit during the convention of 
the Indiana Retail Jewelers’ Association, 
in 1915, provided the convention is held in 
Indianapolis. 

The Indiana State Board of Examina- 
tion and- Registration in Optometry, at a 
meeting here last week, elected officers 
for the ensuing year as follows: . Presi- 
dent, John H. Ellis, South HKend; secre- 
tary, H. E. Woodard, Indianapolis, and 
treasurer, Jasper W. Thompson, Danville. 
The Board also conducted an examination 
of 11 applicants for registration and de- 
cided that in the future applicants must 
have had at least two years in a commis- 
sioned high school. 

\ successful trade extension trip was 
made May 26, 27 and 28 by about 75 local 
wholesalers, jobbers and manufacturers 
through western Ohio, under the auspices 
of the wholesale trade division of the In- 
dianapolis Chamber of Commerce. The 
party traveled in a special train and was 
accompanied by a brass band. Merchants 
in the following cities and towns were 
visited: Union City, Ansonia, Versailles, 
DeGraff, Bellefontaine, Urbana, Spring- 
field, Dayton, Tippecanoe City, Troy, 
Piqua, Sidney, Anna, Botkin, Wapakoneta, 
Lima, Delphos, Van Wert, Ohio City, 
Rockford, Celina, St. Mary’s, Coldwater 
and Fort Recovery. 








L. Block, of the L. Block Jewelry Co.., 
1214 Majestic building, wholesale jewelry 
house, is enjoying a rest of ten days at 
French Lick Springs, Ind. 


Louis W. Bunde, president of the Bunde 
& Upmeyer Co., well-known jewelry house, 
corner of Wisconsin and E. Water Sts., is 
erecting a handsome new residence on the 
Milwaukee east side. 

A new jewelry store will be opened in 
Mosinee, Wis., by L. L. LaMere and his 
son Robert. New fixtures and an exten- 
sive stock will be installed and the busi- 
ness will be under the direction of Robert 
LaMere. 

News received in Milwaukee indicates 
that Ned Hall, Maiden Rock, Wis., is 
one of the first to find a large Wisconsin 
pearl this Spring. Mr. Hall found a pearl, 
said to be perfect in shape and color, and 
which has been valued at $500. 

News has been received in Milwaukee 
that a new jewelry store will be opened in 
the Leininger building in Depere, Wis., 
within the near future by Herbert Lein- 
inger, who has been connected with a jew- 
elry store in Green Bay, Wis. New fix- 
tures have been ordered for the new store. 

The organization of the Jewelers’ Mu- 
tual Limited Fire Insurance Co., of Wis- 
consin, was perfected at a meeting of the 
officers and directors of the Wisconsin 
Retail Jewelers’ Association, held at the 
store of Treasurer Henry F. Stecher on 
May 25. Practically the same officers and 
directors were elected for the mutual as 
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are now serving the State association, and 
were as follows: President, W. H. Up- 
meyer, Milwaukee; secretary, A. W. An- 
derson, Neenah; treasurer, Henry F. 
Stecher, Milwaukee; directors, John P. 
Hess, Fond du Lac; Gustav Keller, Ap- 
pleton; E. F. Rohn, Milwaukee; Thomas 
J. Dale, Kenosha; L. L. Littlefield, Dele- 
van. Secretary A. W. Anderson, Neenah, 
will be general manager and will have the 
main offices of the company at Neenak. 
Henry F. Stecher, the treasurer, will main- 
tain a Milwaukee branch office. The 
policies of the new mutual will be dated 
June 1 and will be issued immediately. 
More than 200 jewelers of Wisconsin have 
signed applications for insurance, and it is 
expected that most of the jewelers from 
this State, as well as jewelers from sur- 
rounding States will affiliate. 

A. W. Anderson, Neenah, Wis., secre- 
tary of the Wisconsin Retail Jewelers’ As- 
sociation and secretary of the American 
National Retail Jewelers’ Association, was 
in Chicago on April 27, where he met 
T. L. Combs, Omaha, president of the 
national association, and aided in perfect- 
ing plans for the coming annual national 
convention. 

The officers and directors of the Wis- 
consin Retail Jewelers’ Association com- 
pleted final plans for the annual conven- 
tion of the association, to be held in the 
Milwaukee Auditorium, July 7, 8 and 9, at 
a special meeting held in the offices of 
Treasurer Henry F. Stecher on May 25. 
All the officers and directors were present, 
including President Upmeyer, Milwaukee ; 
Vice-President Stoessel, Milwaukee; Secre- 
tary Anderson, Neenah; Treasurer Stecher, 
Milwaukee, and Directors Gustave Keller, 
\ppleton; John P. Hess, Fond du Lac; 
W. A. Pfister, Sheboygan, and L. L. Little- 
field, Delevan. The innovation, first ob- 
served last year, of having fewer set 
speeches and more informal talks by mem- 
bers of the association, will be tried again 
this year. About the only regular speeches 
thus far scheduled for the convention are 
an address by Charles F. Manahan, Chi- 
cago, secretary of the Illinois Retail 
Jewelers’ Association; an address by C. T. 
Evans, Utica, N. Y., first vice-president of 
the American National Retail Jewelers’ 
\ssociation; a talk by A. J. Stoessel, Mil- 
waukee, vice-president of the Wisconsin 
association, who will take for his topic 
pending national legislation of interest to 
the jeweler, and an address by P. J. Ja- 
cobs, Stevens Point, Wis., secretary of 
the Wisconsin Retail Hardware Dealers’ 
Mutual Fire Insurance Co., who will talk 
on mutual fire insurance, as well as upon 
liability insurance from the standpoint of 
the jeweler. The exhibit feature of the 
convention will again be made a leading 
attraction and will be larger than ever. 
The ladies’ auxiliary will take a more 
active part in this year’s convention. 
Members of this organization recently met 
at the home of Mrs. Henry F. Stecher, 
and outlined the program which will be 
followed this year. 








The Roy L. Leonard Co. is the new name 
of the business formerly conducted under 
the name of Roy L. Leonard, Endicott, 
Nox. 
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C. A. Allen, formerly with Morgan & 
\llen, has gone to San Antonio, Tex. 

Henry M. Blaunstein, dealer of Australia, 
is here on a business and pleasure trip. 

Al Bullion, manufacturers’ agent, is ex- 
pected home shortly from a southern trip. 

Samuel Sonnenfeld, lapidary, is just out 
if the hospital after quite a serious illness. 

Julius Wise, manufacturers’ represent- 
ative, 1s calling on the trade in southern 
California. 

E. G. Lloyd, formerly of New York, has 
accepted a position at the San Francisco 
store of the Chinn-Berretta Optical Co. 

Burton E. Chapman, agent for the Elgin 
National Watch Co., left for the east re- 
cently by way of the northwest, accom- 
panied by Mrs. Chapman. 

R. Sundheim, formerly with Herman 
Davis, Sacramento, Cal., and more recently 
located in Seattle, Wash., is in town, com- 
bining business and pleasure. 

Geo. A. Jochum, Coast manager for Enos 
Richardson & Co., left on a long trip over 
his territory a few days ago, after spending 
a month at headquarters here. 

W. T. Webb, jeweler-optician, who has 
been a resident of the Mission district for 
the past four years, has opened an attract- 
ive little store at 2076 Mission St. 

S. J. Hammond, Coast representative of 
the Ansonia Clock Co., has just returned 
from the southern part of the State and 
reports a good business in that section. 

Among the out-of-town dealers to call on 
the San Francisco trade recently were: 
Louis Zonis, of the Pacific Jewelry Co., 
Highland Park; J. A. Chinn, Fresno; H. H. 
Sparber, Taft, and O. A. Poulsen, Rich- 
mond. 

Arthur W. Bennett, representing the 
Rogers, Lunt & Bowlen Co., Simons Bros. 
& Co. and the John Hasselbring Mfg. Co., 
is spending a vacation with Mrs. Bennett 
at Monterey before leaving on a circuit of 
his territory. 

A large delegation from this part of the 
State left here the end of the week to at- 
tend the eighth annual convention of the 
California State Association of Optometry 
at Fresno, Cal. 

John H. Drumgold, who has been prepar- 
ing to discontinue business at 2524 Mission 
St. for several months, after being located 
in the same place for 15 years, announces 
that the store will close on July 1. 

The stock of the Providence Jewelry Co., 
wholesale dealers of jewelry and novelties 
with headquarters in the Postal Telegraph 
building, which assigned May 14 to M. L. 
Mayers as trustee for the benefit of cred- 
itors, was sold on May 25 for $410. Bank- 
ruptcy proceedings are reported to have 
been started. 

Geo. Larson, jeweler and engraver, with 
offices on the 17th floor of the Jewelers’ 
building, reported to the police a few days 
ago that a young man who had looked at 
diamond rings had managed to leave the 
place with one valued at $110 without the 
loss being discovered until after he had left 
the building. 

H. R. Mohr, president of R. Mohr & 
Sons, is expected home shortly from the 


east. The principal object of his trip was 
to attend the Shriner convention in At- 
lanta, Ga., but he took the opportunity while 
away of visiting in New York and other 
cities in the interests of his firm before re- 


turning home. 











TRADE CONDITIONS. 
Denver wholesalers report a steady increase in 


both local and country trade, especially in Colo- 
rado. One leading concern reports that trans- 
actions for the month are 20 per cent. bette: 
than for the corresponding period of 1913. Local 
retailers also report steady gains during the past 


few weeks. 


James Dalgleish, formerly with C. W. 
Hodgson at Park City, Utah, has opened a 
store at Duchesne, Utah. 

Theodore Englert, of the Lewis Jewelers’ 
Supply Co., left Saturday for a visit in 
Los Angeles on pleasure bent. 

Among the jewelers from outside towns 
visiting Denver last week were: L. E. 
Gardner, Longmont; S. Salomon, Platte- 
ville, and C. F. Bartel, Boulder. 

C. A. Beghtol, of the Edward Lehman 
Jewelry Co., has returned from an exten- 
sive trip covering Colorado, Wyoming and 
Utah. Miss Meyer, bookkeeper for the 
same company, has returned from a trip 
to Los Angeles and southern California. 








Omaha, 


Omaha jewelers closed their stores at | 
o'clock Saturday, Decoration Day. 

T. L. Combs was at Binghamton, N. Y., 
attending the convention of the New York 
State jewelers’ association last week. 

Ralph Sunderland, a well-known Omaha 
man, last week purchased $15,000 worth of 
stock in the Fred Brodegaard Jewelry Co. 

Another valuable man has been secured 
for the Burgess-Nash Co. He is Henry 
Rosendale, Milwaukee, Wis., formerly with 
Ed. Schuster & Co., and has been appoint- 
ed manager and buyer for the jewelry, 
leather goods, stationery and book depart- 
ment of the Burgess-Nash Co. 








In view of the interesting demand for 
star sapphires and, in fact, for the star 
stones of all kinds, there will be consid- 
erable interest in the trade in the line 
of star crystals which are being cut by 
Bell & Birkner, 503 Fifth Ave. New 
York. These stones are white quartz 
crystal, cut cabochon in a way to pro- 
duce a clear star effect under direct 
light. They have the appearance, of a 
star moonstone but are in reality pure 
quartz crystal, the rough for which comes 
from Brazil. Star crystals, while not at 
all unkown to mineralogists or gemists, 
being spoken of in the older text books, 
have but seldom been seen in the trade in 
quantity and practically never turned out in 
a line of jewelry. An examination of 
this quartz shows microscopic cavities 
which closely suggest little fibers of rutile 
in a series of parallel positions so that the 
light is broken into rays. When mounted 
in pins or other jewelry it produces a 
very odd and pretty effect. 
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wholesalers, has gone on a trip to the Im- 
perial Valley. 

A. P. Cox, a wholesale jeweler of Wor- 
cester, Mass., is in this city for a short 


visit, stopping at one of the hotels. 

QO, L. Wuerker has returned from his 
trip with the Shriners through the east and 
then to the national meeting at Atlanta, 
Ga. 

A. S. Varian, of the silver department of 
Brock & Co., is taking a short vacation in 
the mountains near here with friends from 
the east who are visiting him. 

George F. Hambright, »f the Ham- 
bright & Walsh Co., has gone on a busi- 
ness and pleasure trip to San Bernardino 
and other towns in that section. 

red Reeve, of the sales force of the 
E. W. Reynolds Co., was called away from 
his place in the store a few days ago by the 
severe illness of his wife at their home in 
this city. 

Edgar Sprague, watchmaker and _ sales- 
man with the Carl Entenmann Jewelry 
Co., will make a trip east about June 1, 
going as far as Chicago. He expects to be 
gone about one month. 

The G. D. Davidson Co., 307 S. Spring 
St., has been making improvements at its 
store, which includes new wall decora- 
tions, which add materially to the appear- 
ance of the store. The walls are of blue 
with a gold border. 

George A. Brock, president of Brock & 
Co., has returned from a trip to the Im- 
perial Valley and thence to Arizona. He 
went with the Chamber of Commerce 
“boosters’ excursion.” The trip was con- 
ducted mainly for the purpose of getting 
acquainted with the business men in the 
towns visited. 

The following out-of-town jewelers have 
heen here recently: Leroy Calvert, Azusa 
and Glendora; O. G. Tullis, Santa Monica; 
H. S. Huff, Orange; George B. Bower and 
wife, Upland; J. H. Padgham, Santa Ana; 
Mrs. Harris, of L. Eaves & Co., Santa Bar- 
bara; A. Delmas, Oxnard; Charles E. Per- 
ham, San Pedro; O. S. Brown, Winslow, 
Ariz.; S. P. Johnston, Glendora. 

M. P. Kinney, who is associated with his 
son, William M. Kinney, in his store, 615 
S. Broadway, made an automobile trip to 
San Diego with friends a few days ago. 
While there he visited the Panama-Cali- 
fornia Exposition grounds, Coronado 
Beach and Point Loma. He found the ex- 
position buildings well under way and the 
promise for a successful exposition very 
assuring. 

Charles E. Marcellus, formerly manager 
of the Feagans & Co. store in the Hotel 
Maryland, Pasadena, before that hostelry 
was destroyed by fire, has recovered his 
health and is now behind the counter in 
the same company’s store in the Alexandria 
Hotel building, this city. Hugo Hill, for- 
merly with the Cowell & Hubbard Co., 
Cleveland, O., who is considered one of the 
most expert clock men in the country, has 
taken charge of the clock repair depart- 
ment of Feagans & Co. 
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(Formerly EDWARDS & SLOANE JEWELRY CO.) 


WHOLESALERS OF 


Jewelry, Watches, Diamonds, 
Clocks, Silverware, Cut Glass, 
Tools, Materials, etc. 


Catalog on Request 


Original and artistic designs that will ap- 
peal to your customers. 

People want something out of the 
ordinary. 

We are specializing in this line and are 
prepared to send convincing designs any- 
where on request. 

Don’t overlook this opportunity for 
profitable business. 


MEYER JEWELRY CO., 
Boley Building 


Kansas City 





























C. C. HOEFER W. H. JOERS E. O. BAUMGARTEN 


Hoefer Jewelry Company 


WHOLESALE 
WATCHES 
DIAMONDS 
JEWELRY 


MERRY BUILDING 
No. 1009-11 Walnut St., KANSAS CITY 

















Our New Factory 


After June 1st will be in the 
Evans Building 
1113-1115 Walnut St. 


Improved Service and Larger Quarters 





We invite you to call 


Porter & Wiser Jewelry Co. 


Kansas City 


SPECIAL MANUFACTURERS, 
ENGRAVERS and REPAIRERS 
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June 15 has been set as the date for the 
occupancy of new quarters by the Edwards, 
Ludwig, Fuller Jewelry Co. and the Porter 
& Wiser Jewelry Co. 

Most of the Kansas ‘City jobbers closed 
for the day on May 30, giving their em- 
ployes a 48-hour holiday instead of 24, as 
usual. Many of the retailers followed suit. 

J. F. Mulhaupt, optician for Oppenstein 
Bros., sustained painful injuries in an un- 
usual accident recently. He slipped while 
taking a bath, breaking a rib and suffering 
other injuries. 

Fifty dollars’ worth of jewelry was taken 
from the display windows in the store of 
L. M. Woodward, 2520 E. 18th St., recently 
by robbers who threw a brick, wrapped in 
a sack, through the plate glass. 

Recent visitors to Kansas City included: 
\. L. Laport, Newkirk, Okla.; A. Hooper, 
\tchison, Kans.; Fred Dryden, Lees Sum- 
mit, Mo.* B. G. Gustafson, Lawrence, 
Kans.; Edward Bell, Lewisburg, Kans.; 
\W. H. Meyer, Lawson, Mo., and J. R. Hau- 
schildt, Eskridge, Kans. 

The Porter & Wiser Jewelry Co. recently 
turned out a gold plate for teachers in the 
Kansas City public schools. The plate will 
be attached to a painting of James M. 
Greenwood, who was superintendent of 
schools from 1874 to 1913 and is now ad- 
visor to the Board of Education. The 
painting is the work of G. V. Millett, a 
local artist. 

L. J. Baker, formerly with the Hoefer 
Jewelry Co., Kansas City, but now with the 
A. & Z. Chain Co., has returned to Kansas 
City from a road trip and will remain here 
until July 4, when he will resume his route 
with Fall stock. William Little, of the 
Woodstock-Hoefer Watch & Jewelry Co., 
also is in Kansas City and will remain until 
July. Other salesmen are also returning. 

J. E. Goar, of the Harris-Goar Co., has 
returned from a fishing trip on the Great 
Lakes. Mr. Goar made the jaunt with the 
branch managers of the J. B. Price Mer- 
cantile Co. The party floated down the 
James and White rivers, fishing and camp- 
ing along the banks. P. S. Harris, head of 
the Harris-Goar Co., recently set a new 
record when he made the 260 miles from 
Kansas City to Des Moines in 11% hours 
in an automobile. 

Charles E. Wardin, Topeka, Kans., one 
of the oldest retail jewelers in Kansas, has 
admitted his son, Harry H. Wardin, to 
partnership and moved from 611 to 727 
Kansas Ave. An interesting fact in con- 
nection with the occupancy of the new 
stand is that exactly 27 years ago Mr. 
Wardin left it, anticipating the growth of 
the business section to the north. The pres- 
ent trend seems to be southward, and the 
jeweler accordingly took the store he used 
more than a quarter of a century ago. The 
new style of the firm is C. E. Wardin & 
Son. 

The appeal of Mrs. J. A. Peters, Kansas 
City, to the Missouri State Supreme Court 
resulted in the confirming of the sentence 
of the lower court to two years in the peni- 
tentiary. Mrs. Peters, who is 38 years old, 





was charged with robbing a jewelry estab- 
lishment at Webb City, Mo., of $295 worth 
of diamonds last February. When arrested 
in Kansas City on May 27, the woman, who 
conducted a rooming house on E. 15th St., 
made a desperate effort to swallow carbolic 
acid, but was prevented from doing so by 
detectives. 











S. Sallan has been away on a trip to 
Chicago. 

W. F. King, Jr., Adrian, was in the city 
last week. 

E. H. Pudrith, of the E. H. Pudrith Co., 
has been spending a short vacation near 
Sheboygan. 

Frank Hamilton, Stockbridge, was in 
Detroit recently on a vacation trip. B. D. 
Robinson, Albion, was also in Detroit for 
several days last week. 

Ivan Gulicksen, in the repair department 
of the Grainger-Hannan-Kay Co., has gone 
on a trip to Europe. He expects to be 
gone for several months. 

The Detroit Jewelers’ Board of Trade 
will have a river outing next Saturday. 
This is the first of the season’s outings 
and a jolly time is expected. 

Wright, Kay & Co. and Traub Bros. & 
Co. have shop teams which are entered in 
a Sunday morning league. They have 
made an excellent showing so far. 

Gilbert E. Miller intended to go to the 
Speedway races at Indianapolis with the 
Wolverine Automobile Club tourists, but 
later concluded not to go with the party. 

Herman Maier, who has been a watch- 
maker with Traub Bros. & Co. for a long 
period, has gone into the real estate busi- 
ness with the firm of Gilmore & Chavenelle. 

Milton R. Palmer, local correspondent 
for THE JEWELERS’ CIRCULAR, is now editor 
of a publication known as the Detroit Mo- 
torist, published by the Wolverine Automo- 
bile Club. 

Joseph Schepps, 19 years of age, and 
James Kleeman, 22 years old, were arrested 
last Wednesday by Detectives Bandemer and 
Tremonte at their rooms, 138 Alfred St., 
on suspicion of robbing the store of A. 
Brodie at 242 Hastings St., the previous 
Sunday. Goods valued at from $600 to 
$800 were recovered and identified by 
Brodie. The goods were in a suit-case and 
consisted of pins, rings and watches. En- 
trance to the store was obtained by break- 
ing in a rear door. 

S. Sallan, diamond importer and dealer 
at 94 Woodward Ave., has secured the 
lease for the Rolshoven corner, Woodward 
and Gratiot Aves., for a period of 20 years. 
This corner has been occupied for more 
than a generation by F. Rolshoven & Co., 
jewelers. It is one of the most prominent 
downtown corners, being in the center of 
the retail district. Several years ago the 
J. L. Hudson Co., which was then erect- 
ing a building on Woodward Ave. and also 
on Gratiot Ave., flanking this corner on 
two sides, made an offer for the remainder 
of the lease but this was refused. News- 
paper reports were to the effect that from 
$250,000 to $300,000 was offered for this 
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lease at that time. The new lease to Sallan 
carries a ground rent based on a valuation 
of approximately a half million dollars for 
this site which is of 20 feet frontage on 
Woodward Ave. and 75 feet on Gratiot 
\ve. Sallan will erect a six-story building 
and has already arranged for sub-leases 
which will give him a profit after paying 
rent and taxes. The new building is to be 
of steel and glass with white enameled 
tile ornamentation. Sallan’s diamond store 
will have the corner with a corner entrance 
and continuous show windows. It is to be 
complete by August 1, 1915. A unique fea 
ture of the Sallan store will be the con 
struction of the show cases within the 
windows. These will be lowered at night 
into valuts to be built underneath. These 
vaults are to be of concrete with an inner 
space which will be filled with running water. 
Safe-door covers will lower over the tops 
of the vaults. This saves giving room 
within the store to safes and also is to 
avoid having to remove goods from the 
window cases at night. The idea is one 
which Mr. Sallan got from the vaults of 
the Bank of England which he inspected 
while abroad last Summer. He expects to 
carry a large diamond stock and also other 
high-class goods. The deal is the largest 
of its kind in the jewelry trade since the 
moving of Wright, Kay & Co. from the 
Campus Martius to Woodward and Grand 
River Aves., some years ago. Mr. Sallan 
has been in the diamond business in De 
troit for about eight years. He has been 
a heavy advertiser. 











O. A. Wood, Blissfield, was a Toledo 
visitor this week. 

W. H. Ricaby, Adams St. jeweler, reports 
that his auction sale, instituted to raise 
needed money, is proving a splendid suc 
cess, 

The A. J. Heesen store has a splendid 
graduation display in its windows. One 
window is full of magnificent diamond 
rings. 

The Sprague Umbrella & Mfg. Co., Nor- 
walk, O., made an assignment recently. The 
assets of the company are scheduled at 
$100,000 and liabilities at $60,000. E. G. 
Martin was appointed assignee. 

C. K. Merrill, of the Merrill & Broer Co., 
has just returned from the trade-extension 
tour of the Merchants’ and Manufacturers’ 
Board of the Commerce Club which ex- 
tended through 35 northwestern Ohio 
towns. Mr. Merrill declares that the affair 
was delightful and he has great faith in 
the business-bringing power of these trips. 








Pacifie Northwest. 


D. A. Martin has rented a store in Sno- 
homish, Wash., and will open an optical 
and jewelry repair shop. 

S. J. Stieglitz has moved to a new loca- 
tion in Aberdeen, Wash., where he has 
more room and better facilities. 

J. M. Cornelius is closing out his busi 
ness in Brownsville, Ore., which he has 
conducted for a number of years. He 
plans to leave soon for Seward, Alaska. 
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reports 


Manitou, IIL, 
$1,000 loss in a recent fire. 

H. R. Cox, East Moline, Ill, was a 
pageant visitor in the city. 


Louie Amant, 


George Longnecker, Winchester, Ill. 
was here two days last week on a business 
trip. C. G. Brown, West Plains, Mo., was 
also a recent visitor. 

The Al Chenue Jewelry Co., Cape Girar- 
deau, Mo., has been sold to F. B. Wolff, 
Chester, Ill., who is conducting both stores 
and expects to continue this program. 

I. T. Fuller, of the Hoyt Jewelry Co., 
came in from Springfield, Mo., last. Fri- 
day, having ended a trip in that section and 
put his grips away for a month. He will 
go to Kansas for a two weeks’ vacation 
and hopes to witness, if not participate in, 
the great wheat harvest. H. W. Kellers- 
man, of the same concern, returned last 
week from a short trip through Missouri, 
and C, M. Fairly came in from Texas. 
Both will remain off of the road until 
July 1. 

St. Louis last week entertained thou- 
sands of visitors with a pageant and 
masque in honor of the 150th anniversary 
of the founding of St. Louis. The story 
told in the pageant, which was a giant play 
on a four-acre stage with several thousand 
amateur actors in the cast under the direc- 
tion of professional pageant makers, told 
the history of the city with historical ac- 
curacy. The Masque told the symbolical 
story of the development of the country 
from the mound builder stage until to-day. 
About 75,000 persons, seated on hills that 
formed a natural amphitheater in the great 
Forest Park, witnessed the play the first 
night. Some of these persons were almost 
a half mile from the stage, and of course 
many persons familiar with the arrange- 
ment bought field glasses. A number of 
out-of-town jewelers were among the vis- 
itors. 

The town marshal of Maplewood, a sub- 
urb, has caught the two youths who 
wounded J. H. Crompton, secretary of the 
Weidlich Jewelry Co., 510 Locust St., this 
city, near his home at 449 Compton Ave., 
in the suburb, the night of May 21. Mr. 
Crompton was wounded in the hip and the 
bullet shattered his thigh bone. He is re- 
ported to be recovering as rapidly as can 
be expected in St. John’s Hospital, to 
which he was taken at once. He was un- 
conscious when found, and it was feared 
for a time that he was fatally wounded. 
A woman in front of whose house the 
attempted robbery took place turned on 
her porch light when she heard the shot 
and caught sight of a blue and gray cap 
as the would-be robbers took flight. On 
this clew and Mr. Crompton’s idea that his 
assailants were young, Marshal Knickman 
started a search for missing boys, and 
found that two caddies, 16 and 18 years of 
age, at a near-by golf cub, had disappeared. 
He traced one of them to his former home 
at Rosedale, Kans., and arrested the other 
here after he obtained his address from 
the Kansas boy. The boys’ names are 


Henry Foster, Rosedale, Kans., and David 


Merrick, of this city. They assert this is 
their first attempt at robbery, and they 
deny shooting at Joseph Greiten, a local 
business man, the next night. They admit 
the purchase of an old fashioned revolver 
the day of the robbery to prepare for this 
attempt; - Mr. Crompton had two weeks’ 
salary in his keeping and several diamond 
rings he had taken out for approval when 
he was attacked. The boys will be charged 
with attempted highway. robbery and pend- 


ing arraignment are held in the Wester 


Groves jail. 








San Diego, Cal. 





Alonzo Jessop, of J. Jessop & Sons, has 
been elected vice-commodore of the Coro- 
nado Yacht Club. His brother, George, is 
a member of the committee to arrange for 
races the coming season. 

C. H. Schroeder, a Pasadena jeweler, 
and his bride, Miss Elizabeth Riepe, re- 
cently from the east, have been on a honey- 
moon trip to this city. Mr. Schroeder re- 
cently bought out E. F. Brown in Pasa- 
dena. 

Within the next 30 days work will be 
commenced on the Nevada building at the 
Panama-California Exposition, the Legis- 
lature of that State having appropriated 
$40,000 for a building there. The exhibit 
will include some interesting things along 
the line of mining and smelting precious 
metals. 

The State of Montana is to be repre- 
sented at the Panama-California Exposi- 
tion, this being made possible by the gen- 
erosity of former United States Senator 
\W. A. Clark, of that State, who has do- 
nated $10,000 toward the building, with the 
stipulation that the State and counties ap- 
propriate enough to make a creditable ex- 
hibit, which is now announced will be done. 

Following the urgent plea of a number 
of business men some months ago, the 
Common Council of this city adopted an 
ordinance aimed against fake advertising 
of any nature, the terms of the ordinance 
covering newspapers, magazines, circulars, 
form letters or any other medium used for 
publication, distribution or circulation, and 
even went further and prohibited “fake” 
advertising on any billboard, sign, card, 
label, electric sign, window sign, showcase 
display, or any advertising device, or by 
public outcry or proclamation. The pen- 
alty is fixed at a fine of from $25 to $500 
or imprisonment not to exceed six months, 
or by both fine and imprisonment. Now 
and then it has been found that a prosecu- 
tion under the ordinance has a salutary ef- 
fect. A man who conducts a notion and 
cheap jewelry store on 6th St. was found 
guilty the past week of a violation of the 
ordinance because his window tags, which 
read “25 cents” at the top, bore the words 
“and up” on the lower portion, concealed 
by goods on a tray, and when a would-be 
customer sought to buy a knife at 25 cents 
he was informed that its price was 50 


cents. 








C. A. Borman, who has been identified 
with the optical and jewelry business at 
Sioux City, Ia., has assumed the manage- 
ment of the optical department of the 
Thorpe & Co. jewelry store. 
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William Pflueger, Joseph Noterman & 
Co., returned last week from Indiana. 

C. J. Grift has returned from the west, 
where he represented Lindenberg & Strauss. 

Mr. and Mrs. B. S. Newman, of Froh- 
man & Co., leave Thursday for Atlantic 
City, to spend the month ot June. 

Edgar J. Fox, of Lindenberg & Fox, left 
Monday for the west; Lee Horn and Lee 
Kahn have gone out in southern territory. 

David Rosenbaum, of the American Jew- 
elry Co., is in Indiana. He will visit Ken- 
tucky before returning. His trip will ex- 
tend over three months, ending Aug. 1. 

E. M. Klein, of Klein Bros. Co., will 
leave this week for Indiana. J. B. Osthoff 
is in Indiana and E. T. Hill in Michigan. 
EK. A. Frommeyer left Monday for Ohio 
territory. 

Arno Dorst, Louis Homan and Joseph 
Noterman have been appointed a commit- 
tee on Summer entertainments for the Cin- 
cinnati Wholesale Jewelers’ and Manufac- 
turers’ Association. 

Victor Gebhardt, of Gebhardt 
spent the first half of this week in Indian- 
apolis, where he conducted a display of 
the Gebhardt patented solitaire cluster in 
the store of Carl L. Rost, 25 N. Illinois 
St: 

Sam R. Young and Miss Edna Hancock 
will be married in the near future. Mr. 
Young is one of Richter & Phillips’ most 
popular salesmen, and Miss Hancock was, 
until May 23, in the employ of the same 
firm. : 

The engagement of Adolph Schaar, who 
has been for the past eight years with Lind- 
enberg & Strauss, and Miss Emily May 
Sernheim, daughter of Henry Bernheim, 
of Walnut Hills, has been announced. The 
date of the wedding has not been set. 

W. J. Stahl, Georgetown, O.; J. T. 
Bailey, Middletown, O.; F. A. Schweeting, 
Oxford, O.; H. J. Schaefer, Anderson, S. 
C.; Dr. N. V. Lomax, Charlotte, N. C., and 
Fred Burgess, of Brooklyn, N. Y., were 
among the visitors to this city last week. 

Ed. H. Croninger will move from the 
Glenn building, where he has had his fac- 
tory for 17 years, to the Andrews building, 
across Race St. The new quarters on the 
10th floor are very desirable, having the 
benefit of windows on four sides, and 
everything a modern skyscraper has to of- 
fer in the way of conveniences. 

E. H. Croninger, a Cincinnati jewelry 
manufacturer, has been honored by the 
Board of City Commissioners, Covington, 
Ky. He was the first man ever named on 
the Board of the Civil Service Commis- 
sioners, and was named for the longest 
period. Mr. Croninger was elected by the 
city commissioners without any dissent. 
His term of office is for four years. The 
business of the board will be to hear griev- 
atices or charges against any city official 
and hold a trial, and pass sentence. The 
board will also hold civil service examina- 
tions and place the names of the eligibles 
before the Mayor. 


J. E. Clemings, McGill, Nev., has been 
succeeded by the Holt Jewelry Co, 


Bros., 
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Novelty 
Shop, has returned from a 10 days’ buying 


J. C. Wolf, proprietor of the 


trip to New York. Goods bought were 
for the big Fall rush. 

W. G. Buschemeyer, Sr., one of the lead- 
ing manufacturing jewelers of Louisville, 
is making arrangements to install platinum 
working machinery in his shop. 

The Louisville jewelers are trying to 
make arrangements for daily closing dur- 
ing the Summer months at 5.30 in the 
evening, excepting Saturday, when they 
will close at 1 o’clock. 

B. F. Rodgers, of the jewelry firm of 
Rodgers & Krull, recently attended the 
automobile races at Indianapolis, Ind. Five 
Louisville men were with him, and seats 
were obtained near the tire pits, which are 
the most advantageous points on the track. 
These seats were procured four months 
previous to the day of the race. 

Edward, A. Krekel, one of the Market 
St. jewelers, advertised recently that he 
was to hold a public auction to dispose of 
a general line of watches, silverware and 
jewelry, but decided after advertising that 
conditions in Louisville were not ripe for 
a sale and withdrew the notice. He may 
hold the auction later on in the season. 

T. L. McGill, who for some years has 
been connected with the firm of L. Huber 
& McGill, and who recently sold out his 
interests in the firm to L. Huber, the senior 
member of the concern, has gone to Selma, 
Ala., where he will re-embark in the jew- 
elry business with his father-in-law, Ed- 
ward Hoobs, who has been conducting one 
of the leading jewelry stores there for 
some years. 

A unique ring was recently purchased by 
M. M. Lorch, a Louisville jeweler. The 
ring was of old English design and is said 
to have come in a roundabout way from 
the royal family. The center is composed 
of a fairly large sapphire, and four baby 
teeth, set with the points outward, form 
the design. Four diamonds are set be- 
tween the teeth. The teeth are so old that 
they are yellow like old ivory. The ring 
is a curiosity and is attracting much at- 
tention. 

The Retail Merchants’ Association and 
other retail merchants of Louisville, includ- 
ing jewelers who have never done a Sun- 
day business, are behind a movement to 
close all retail stores for a full day on 
Sunday. The jewelers, a large number of 
whom are members of the R. M. A., are 
heartily in favor of the movement, and 
special circulars are being sent out with 
the monthly statements which ask the pub- 
lic to unite with the retailers in a move- 
ment to keep the stores closed on Sunday 
by refusing to buy on that day. 

A number of .the Louisville jewelers re- 
cently attended the lecture given by A. F. 
Sheldon, which was held in the convention 
hall of the Watterson Hotel. Mr. Sheldon 
addressed the large audience on “Twentieth 
Century Business Building,” which includes 
business science and salesmanship. Prac- 
tically the whole sales force from the Will- 
iam Kendrick’s Sons store was present, be- 
sides a number of men from the depart- 
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ment stores. A number of the co-workers, 
including a good many women, were pres- 
ent at the meeting. Those present from the 
Kendrick store were W. and George Ken- 
drick, William Hall, George Caspari and 
C.. Eb. S. Read. 











TRADE CONDITIONS. 


business during May 
was good. At least that is gathered from 
the men directly engaged in the trade. The out- 
look for Summer trade never appeared brighter, 
regardless of the fact that prospects in many other 
lines may not be over-bright. New Orleans jew- 
elers are keenly on the alert for the June busi- 
There will be the usual number of wed- 
dings. and, naturally, the clerks and store heads 
are making preparations for the wedding present 
Early inquiries in this connection would 
lead one to believe that wedding presents this 
year will consist principally of beautiful cut glass. 
bright sale of 
silverware and cutlery. The demand for rose 
corals seems brisk. The supply is equal to the 
demand and quite a number of sales were made 
during the last few days. 


J. Jacobson, a well-known retail jeweler 
of North Louisiana, spent several days in 
New Orleans recently, combining business 
with pleasure. 

White Bros., Canal St. jewelers, have been 
awarded judgment for $15 in their claim 
against S. Nathan. The suit was for jew- 
elry sold to Nathan. Judgment was ren- 
dered in the City Court. 

L. Calcurtis, a jewelry auctioneer, has 
established headquarters in New Orleans 
for his southern business. At present he is 
in Meridian, Miss., where he is conducting 
a large auction sale. After completing that 
sale Mr. Calcurtis will return to New Or- 
leans. 

C. W. Cohen, southeastern traveling rep- 
resentative of Leonard Krower, will return 
to New Orleans within the next few days. 
He will return by boat from Tampa, Fla. 
Letters from Mr. Cohen indicate he has 
had a good trip and that conditions in the 
territory he is covering are most satisfac- 
tory. 

J. J. Weinfurter, jeweler at Royal and 
Bienville Sts., recently turned out an order 
for two handsome diamond lapel buttons 
for the Myrtle Benevolent Association. An 
additional order for 100 buttons was also 
made by the Weinfurter establishment. 
These emblems will be distributed among 
the members of the organization mentioned. 

Having completed arrangements for a 
lengthy stay in’ New York, Leonard 
Krower, head of the Krower firm in this 
city, will leave New Orleans on June 5. 
He will spend part of his time in New 
York and will visit Chicago occasionally. 
Mr. Krower will combine business with 
pleasure. He will probably remain in the 
east for several weeks. 

Julius G. Bick, vice-president of the Jew- 
elers’ Co-operative Syndicate, New York, 
accompanied by Mrs. Bick, spent a few 
days in New Orleans prior to his return 
home aboard the Morgan line steamer 
Creole. Mr. Bick has just completed a tour 
of the United States, visiting clients of the 
Jewelers’ Co-operative Syndicate, and in- 
cluded New Orleans as part of the route. 

Retail jewelers of New Orleans are tak- 


Generally speaking, the 


much 


nessfl 
season. 
prospects for the 


There is also 


107 


ing a deep interest in the fight being made 
at the Louisiana State capital for the re- 
turn of the races. <A bill permitting horse 
racing on a legitimate scale is now pend- 
ing at Baton Rouge. Definite action on 
this measure will be had probably in an- 
other week, when the advocates of the 
measure will know their fate. There is 
serious opposition to the racing bill and 
there is no doubt but that a warm, bitter 
fight will take place on the floor of the 
House of Representatives when the Rein- 
hardt racing bill comes up for final ac- 
tion. Among the advocates of the meas- 
ure are a number of local retail jewelers, 
who contend that racing will benefit the 
trade in New Orleans. 








Canada Notes. 


The Watch Co., Ltd., Montreal, 
has obtained a charter of incorporation. 

The stock and fixtures of P. J. Har- 
wood, Calgary, Alta., have been purchased 
by J. L. Hand. 

C. R. Elliott, optician, Ottawa, who re- 
cently suffered from a nervous collapse, re- 
sulting in business complications, has re- 
covered his health and resumed business. 

Out-of-town buyers calling on the To- 
ronto trade this week included E. D. Wil- 
cox, Uxbridge, and W. E. Irvine, Orange- 
ville, Ont.; R. Tod, of Tod & Manning, 
Victoria, B. C.; Mr. Ripstein, Vancouver, 
B. C., and H. R. Francis, Arcola, Man. 

The annual meeting of the Association 
of Optometrists and Opticians of the 
Province of Quebec was held at Montreal 
on May 20. The reports presented showed 
a total membership of 255, 41 new mem- 
bers having been added during the year. 
Sixteen out of 20 students who had pre- 
sented themselves for examination had 
been admitted to practise. During the year 
the association had brought 15 actions 
against persons not qualified to practise as 
opticians in the Province. The following 
were elected to the council of the associa- 
tion: R. Carriere, R. de Mesle, H. Sene- 
cal, A. Mignot, S. McGarrity and A. L. 
Phanuef, Montreal; J. C. Williams, Three 
Rivers; A. C. Skinner, Sherbrooke, and 
J. A. McClure, Quebec. 





Swiss 








One of the boldest attempts at forgery 
and theft ever tried at Minot, N. Dak., 
nearly succeeded recently, when a man giv- 
ing his name as Carson White visited Hart 
Swalstead’s jewelry store and attempted to 
cash a check for $85 in payment for a 
watch valued at $65. The man had pre- 
viously visited the store and when he ap- 
peared there a second time all preliminary 
negotiations had been completed. He gave 
the jeweler a check, and the latter, after 
stationing friends to watch the shop, went 
next door to investigate the check. While 
the proprietor was out the man suddenly 
snatched the watch from the counter and 
dashed to the door. The crook succeeded 
in eluding his pursuers, but officers later 
captured him’ Another merchant called at 
the police department and stated that a 
man was at his store with a check for $224 
similar to the one offered the jeweler. All 
the checks were signed by the name of a 
well-known dairyman and were made out 
to White and indorsed by him, 
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The Art Workshop has been removed 
from 62 W. Huron St., to new and com- 
modious premises at 445 Ellicott St., where 
the management is enabled to turn out 
larger quantities. The premises 
are larger and more convenient. 

Holland & Wahlenmeyer, 476 Main St., 
this city, is a new partnership that has ab- 
sorbed the old firm of Schneider & Betz, 
507-509 Washington St. ‘They are doing 
a large special order and repair work busi- 
and expect to branch out in good 
now that the consolidation has been 


goods in 


ness, 
shape 
made. 

Volk & Weiland, who were for 23 years 
at the old building, 323-331 Washington 
St., had to remove in March, 1913, while 
the old building was torn down and a 
new one erected, so for one year they lo 
cated at 178 Ellicott Sq. However, as soon 
as the present building was completed on 

ie old site, they immediately moved to the 
address they had had for so many years. 
Their new quarters in the new building are 
far larger and more commodious, and en- 
able them to enlarge their business and 
give their workmen more sanitary premises 
with an excellent supply of sunlight. 

The Empire Ring Mfg. Co., the incor- 
poration of which was noted in the last 
issue of THE JEWELERS’ CIRCULAR, 1s a 
separate and distinct concern from the 
Empire State Ring Co., the well-known 
manufacturing jewelry house at 743 Main 
St., which is a partnership composed of 
Arthur J. and Edgar Block. The new 
corporation, though chartered under New 
York laws, will not operate in the United 
States, but will confine its business to the 
Dominion of Canada, having headquarters 
at Bridgeburg, Ont., where it will operate 
a factory. The incorporators of the new 
concern are Block, A. J. Block, Ed- 
ward J. Altman and I. Altman. There 
will be no change whatsoever either in the 
personnel or the business of the Empire 
State Ring Co. of this city. 








Pacific Coast Notes. 


W. E. Larsen recently moved to a new 
location in Auburn, Cal. 

Chas. Lundahl, Turlock, Cal., 
cent visitor in Sacramento, Cal. 

The Huntington Co. is now comfortably 
settled in the new Griffith block in High- 
land Park, Cal. 

G. A. Thiel is remodeling his store in 
Redwood City, Cal.. with a view of rent- 
ing it. as he expects to retire from business 
shortly. 

A. F. Jackson is preparing to engage in 
business in La Jolla, Cal. The store to be 
occupied by him is being remodeled and 
fitted up in an attractive manner. 

August Seibach has moved to new 
quarters in Pittsburg, Cal., where new fur- 
nishings have installed. This busi- 
ness was formerly owned by Andrew Sei- 
bach, of Antioch, but was purchased by his 
brother, August, some time ag 

The business in Chico, Cal., 
purchased by Wm. Meybem, 


was a re- 


been 


recently 
from his 


father, E. Meybem, has changed hands 
again, S. W. Crofts, of Angeles, hav- 
ing taken possession. The new owner con- 
templates. some changes in the store. 


Los 








New Haven, Conn, 


Louis Schwenterley, son of Mr. and Mrs. 
\dolphe Schwenterley, died recently at his 
home, 81 Division St.. Waterbury. He was 
for five years employed as an adjuster for 
the Waterbury Clock Co., but for the past 
year his health has not been of the best. 

Albert Grindal, Thomaston, has resigned 
his position in the watch factory of the 
Seth Thomas Clock Co. to accept a situa- 
tion as foreman in the finishing room in 
the watch department of the E. Ingraham 
Clock Co., of Bristol. Mr. Grindal has 
been a resident of Thomaston for the past 
four years. 

The residence of Hiram Camp, which he 
occupied during the last 25 years, and which 
was one of the show places of that section of 
the city because of the fame of Mr. Camp as 
a clock manufacturer and inventor, has 
passed out of the hands of the owner, Mrs. 
Mary White, oldest daughter of Mr. Camp 
She has sold it to a real estate dealer. 
Hiram Camp was for many years president 
of the New Haven Clock Co. 








Trans-Atlantic Voyagers 


TO EUROPE. 

William S. Pitcairn, New 
recently on the Adriatic. 

Herman C. Kupper, New York, 
the France last Wednesday. 

S. Pitzele, of Pitzele & Co.. New 
sailed last week on the Mauretania. 

Gustav Rodenberg, of Dunn & Roden- 
berg, Providence, R. I., sailed recently. 

Alfred J. Lill, Jr.. of Alfred J. Lill & 
Co., Boston, Mass., sailed recently on the 
Devanian 

Eugene Edelstein, of the Illinois Watch 
Case Co., sailed for London to-day on the 
Carmantia. 

L. Newhouse, Chicago, and R. Oblatt, 
New York, will sail next Saturday on the 
Imperator. 

Max Nathan, of the Max Nathan Co., 
New York, sailed recently on the Prest- 
dent Lincoln. 

LM. Kabn,-of 1. 
York, accompanied by his wife, 
the America recently. 

Joseph Goldmuntz, 
New York, will sail for Europe 
on the Prinz Frederich Wilhelm. 

Frederick. B. Weiss, Newark, N. J., ac- 
companied by his wife and three daughters, 
sailed recently on the Koenig Albert. 

Arthur Bradshaw, of the Meriden Bri- 
tannia Co., and wife sailed for Europe 
Tuesday of last week on the Vaterland. 

Miss Hattie Kivlehan, connected with the 
store of A. E. Wuesteman, Champaign, II1., 
will sail June 28 on the Celtic for Europe. 

FROM EUROPE. 

D. Atlas, of D. Atlas & Co., Philadelphia, 
Pa., will return on the Imperator this week. 

Henry E. Oppenheimer, of Henry FE. Op- 
penheimer & Co., New York, and Capt. 
Wm Bliss, president of the E. A. Bliss 
Co., and Mrs. Bliss returned recently on 
the Mauretania. 


York, sailed 
sailed on 


York, 


M. Kahn & Co., New 
sailed on 


of Goldmuntz Bros., 
Saturday 
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. Dyer was in Philadelphia last week 
in the interests of his concern. 

\ll the shops town closed last Friday 
evening for the observance of Memorial 
Day. 

George K. Webster and 
spent several days last week at Lake 
nepesaukee. 

Daniel Sunderland, salesman for F. M. 
Whiting & Co., returned last week from a 
business trip. 

Charles H. Clark returned last week from 
a business trip made in the interests of 
W. G, Clark & Co. 

H. H. Curtis has returned from a suc 
cessful business trip made through the mid 
dle west in the interests of his concern. 

The members of the traveling force of 
R. Blackinton & Co. were at the factory 
last week preparing their new line of sam 
ples. 

Harold E. 
Paye & Baker 
a counselor of the 


Frank Waite 
Win 


Nock, superintendent of the 
Mfg. Co., has been elected 
National Chamber of 
Commerce. 

Harry Sandland, of C. E. Sandland & 
Co., took part last Tuesday in the cantata 
“Ruth” which was presented by the Attle 
boro ¥. M. Cc iN 

George Whiting, of Sturtevant & Whit 
ing, spent several days last week at North 

Mass., where his daughter is a 
at Simmons College. 

Donald LeStage and John 
members Of the committee 
“Mother and Son” ban 
evening at the 


ampton, 
student 

Orin Clifford, 

Tweedy were 
in charge of the 
auet held last Thursday 

M.-CaA: 

Ira Barrows, of the firm of H. 3ar- 
rows & Co., recently adopted Ruth Nielson, 
a little New York waif. Mr. and Mrs. Bar- 
row are of the many rich people in New 
York who recently have adopted children. 

Clifton Emerson, salesman for Maintien 
Bros. & Elliott, Plainville, won golf honors 
at the Highland Country Club on Memorial 
Day. He won the President’s cup in the 
morning with the gross score of 82, and 
was tied for third place in the afternoon 
tournament. 

The directors of the Board of Trade at 
a meeting held last week completed ar- 
rangements for furnishing the town with 
the standard time, which will be received 
each day by wireless. The manufacturers 
have been asked to each contribute $1 per 
year for the service. 








has com- 
The in- 


mahogany 


J. B. Laramore, LaGrange, Ga., 
pleted improvements at his store. 
terior has been fitted up in 
finish. 

Whether Herbert McCall broke into the 
D. A. Miller jewelry store, on W. Superior 
St.. Duluth, Minn., or whether he is the 
innocent victim of circumstances, recently 
proved too much for a jury in Judge Fes- 
ler’s division of the District Court. After 
debating the question three and one-half 
hours the jury, finding itself hopelessly at 
variance, returned to the court and re- 
ported that an agreement was an impossi- 
bility. Judge Fesler ordered a mistrial. 
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Items from Here and There. 


Unander & Jakway, Portland, Ore., are 
reported to have assigned. 

Cleveland & Wright, Hartsells, Ala., 
have been succeeded by Cleveland & Cleve- 
land. 

The Hoopel Optical Co., San Francisco, 
Cal., has been succeeded by the Central 
Optical Co., Inc. 

One night recently a burglar broke into 





Clocks, Watches, Jewelry and 
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the store of Nlein & Son, Montgomery, 
Ala., by prying off the bars of a rear win- 
dow and stole $30 in cash and a revolver. 
The next day the police arrested the negro 
responsible for the robbery, with the re- 
volver in his possession, but no money. 
\ccording to a from Bureau 
of Foreign and Commerce, the 
secretary has requested an American con- 
sulate to furnish him with the names of 
American manufacturers of gold pen-mak- 


report the 


Domestic 


Gems Imported Into Canada. 





Toronto, ‘Can., May 27.—The monthly report of the Department of 


Trade and 


Commerce of Canada for January gives the value of imports for home consump- 
tion in the jewelry and allied trades as follows: 


Clocks, time recorders, clock and watch keys, ¢lock 
movements and cases: 
United Kingdom 
United States 
France 
Germany 
Other countries 


Totals 


Watches: e 
United Kingdom 
United States 
France 
Switzerland 
Other countries 


RMR sexe alle wets BARE Cee a ae Te 


Watch cases and parts thereof: 
United Kingdom 
United States 
Switzerland 
Other countries 


Totals 


Watch actions and movements and parts thereof, 
including winding bars and sleeves: 
United Kingdom 
United States 
France 
Switzerland 
Other countries 


Totals 


Jewelry: 
United Kingdom 
United States 
Austria-Hungary 
France 
Germany 
Other countries 


Totals 


Gold and silver and Manufactures of: 
United Kingdom 
United States 
Other countries 


Totals 


Diamonds, unset: 
United Kingdom 
United States 
Belgium 
France 
Germany 
Holland 
Other countries 


PEGI i io, xo wlcrare Wiehe ola ele: xheied aca a aimeie/ cela alee 
Precious stones and pearls and imitations thereof, 
not mounted or set: 
United Kingdom 
United States 
France 
Germany 
Other countries 


RATA oy chy relat acts alclnie Cee <lae ee ara ae re eae 
Other precious stones, etc.: 
United Kingdom 
United States 


Totals 


10 Months ending 























Month Januar’, January, 

1913. 1914. 1913. 1914. 
$4,600 $6,232 $41,729 $53,788 
52,467 25,074 436,722 383,561 
wees 319 seraanatl 17,454 
6,664 7,565 105,593 114,569 
648 662 20,236 4,960 
$64,379 $39,852 $604.280 $574,332 
$1,354 $1,566 $35,201 $33,038 
2,521 1,644 14,375 17,281 
116 1,03 6,847 8,562 
6,684 1,191 43,171 57,921 
267 67 8,869 2,125 
$10,942 $5,498 $108,463 $118,927 
$813 $15,843 $17,011 
5,325 88,937 91,555 
6,118 55,968 58,450 
459 10,071 9,618 
$13,522 $12,755 $170,819 $176,634 
$2,568 $1,772 $77,191 $68,935 
8,818 30,848 733,194 650,852 
86 4,043 17,644 33,491 
30,361 22,043 304,343 325,529 
2,923 749 20,459 13,794 
$94,756 $59,455 $1,152,831 $1,092,601 
$30,805 $31,358 $482,549 $430,828 
60,932 61,688 933,561 842,731 
Salama 2,121 gid eraitce 46,786 
2,059 2,284 200,151 58,121 
20,079 11,900 165,842 39,370 
4,010 3,100 51,272 23.971 
$117,885 $112,451 $1,833,375 $1,541,807 
$27,714 $20,576 $541,643 $523,157 
23,135 13,453 412,123 290,117 
5,875 5,076 71,814 72,758 
$56,724 $39,105 $1,025,580 $886,032 
$16,374 $82,440 $860,823 $926,350 
2,409 3,135 102,035 43,116 
37,421 4,898 581,902 455,078 
aeeth 1,618 346,497 125,660 
gees §-aheceranay 0. “) | raupumeons 409 
64,210 37,999 1,044,504 815,004 
re 75,386 223 
$129,734 $130,090 $3,011,147 $2,365,835 
$10,625 $8,401 $229,900 $165,927 
3,798 4,392 47,037 41,386 
6,036 8,575 147,901 64,953 
3,635 4,228 33,232 30,891 
472 1,775 12,861 12,719 
$24,565 $27,371 $470,931 $315,876 
caleelia ell iseuras 3,985 
$6,060 $4,304 $62,715 70,306 
$6,060 $4,304 $62,715 $74,291 
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ing machinery. This information is de- 
sired with a view to purchasing the same. 
l'urther information may be obtained by 
addressing the Bureau, room 315, Custom 
House, New York. 

According to a special cable dispatch 
from London to the Sun May 22, the am- 
ber diamond of 178% carats which a dia- 
mond digger named Bowker found at 
South Africa, and which he 
to sell last December because 
of cutting it, has been cut at 
at a cost of $1,250 and is now 
The cut stone weighs 60 


Dreegeveld, 
unable 
of the risk 
Amsterdam 
back in London. 


Was 


carats, says the report. It is perfectly 
clear. 
The Waltham Watch Co., Waltham, 


Mass., has offered a fine gold watch, valued 
at $500, encased in a silver box, as a trophy 
for the 500-mile International race at In- 
dianapolis on the motor speedway. The 
prize to be given by the Waltham Watch 
Co. does not necessarily go to the winner 
of the race, but to the driver of one of the 
first three cars who shows the greatest 
efficiency in handling his car. The prize 
will be known as the Waltham efficiency 
prize. 

The suit which Miles F. Bixler, of the 
Miles F. Bixler Co., Cleveland, O., brought 
in the Supreme Court against Mrs. Ida M. 
Finch was brought to a sudden halt in the 
Supreme Court at Lake George, N. Y., May 
”1 when Bixler’s attorney asked permission 
to withdraw a juror and to allow the case 
to go over the term. This step was taken 
after Mrs. Finch’s attorney made a motion 
for a non-suit on the ground that the 
plaintiff had failed to show that Miles F. 
Bixler and the Miles Bixler Co. were one 
and the same parties at the time the con- 
tract involved in the suit was made. Mr. 
Rixler controls the Miles Bixler Co., whole- 
sale jewelers in Cleveland, and according to 
the complaint Oscar E. Finch made a con- 
tract with the Bixler Co. to act as a sales- 
man. Finch was required to give a bond 
for $150 before lines of samples were sent 
to him. Finch’s wife, the defendant, be- 
came the surety. Some time since, accord- 
ing to the complaint, the Bixler Co. de- 
manded a return of its samples, valued at 
$175, which, it is alleged, was not done and 
suit was brought against Mrs. Finch as 
surety. Depositions made by Bixler and 
the Bixler Co. were submitted on the trial 
and Mrs. Finch interposed a general de- 
nial. The juror was withdrawn so as to 
give the plaintiff an opportunity to amend 
its complaint. 








One of the finest displays of solitaire 
cluster diamonds ever shown was made 
recently in the show windows of James K. 
Lemon Sons, Louisville, Ky. The display 
belonged to Gebhardt Bros., Cincinnati, O., 
who are inaugurating a campaign demon- 
strating the wonderful possibilities of the 
Gebhardt solitaire cluster. The display in 
question consisted of lavallieres, scarfpins, 
earrings and rings of all descriptions 
mounted in this inimitable manner. The 
trays were specially made, the body being 
in purple and the edge in gray, a very 
happy combination of colors. The display 


attracted wide attention, and is only one 
of the many which will be shown this sea- 
son under the direction of Gebhardt Bros. 
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SIMMONS BEAD NECKS 
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PLAIN BEADS ARE ALWAYS SALABLE 














Their simplicity makes them appropriate for all occasions; 
they are always in good taste; they never go out of style. 
Simmons Beads sell faster and more steadily than the average 
“latest thing’ or novelty jewelry for neck wear. The Simmons 
line of bead chains includes sizes and styles to suit every in- 
dividual taste. 


| 
: 
| 


Like all other Simmons products, Simmons Bead Chains 
are the result of specialization in a plant equipped with every 
modern mechanical facility and possessing a corps of skilled 
workmen which time alone could gather together. Simmons 
Beads have won their right to a place in every store where high 
grade gold-filled goods are sold. 


Now displayed by wholesale watch and jewelry houses at all principal distributing points. 


R. F. SIMMONS CO., 


Established 1873 


ATTLEBORO, MASS. 


Main Office and Works: Attleboro, Mass. 
Sales Offices: 9 Maiden Lane, New York; 10S. Wabash Ave., Chicago; 95-97 King St., E., Toronto. 













































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the 
members of the trade generally communicate with 
THe Jewevers’ Circutar regarding any advan- 
tageous device or plan which they are utilizing 















in connection with their business. 










































Written expressly for The Jewelers’ Circular by R. Weitlich. 


Keeping Track of Watch Repairs. | 























EEPING track of watch repairs in a 

satisfactofy manner is often found a 

dificult task. 1 think my system will be 
found quite serviceable. 

For watch repairs I use white tags num- 
bered from 1 to 35. These are for men’s 
watches. For ladies’ watches I use yellow 
tags numbered from 35 to 52. I do this 
because I have 52 hooks in my repair case, 
al! numbered, and as soon as a customer 
calls for a certain number [| can locate it 
without the least difficulty. I hand out 
these tags consecutively and seldom have 
two watches hanging on one hook. 

Before going into any further description 
of a general kind, I want to tell you about 
the “working” of my system. When a 
watch is presented to me for repairs I fill 
out the customer’s stub first. If a watch is 
loaned | fill in “watch loaned” on both 
parts of the ticket. The back is self-ex- 
planatory. Except in a case where only a 
report is wanted, I encircle; otherwise I 
state as near as I can, after I have exam- 
ined the watch thoroughly, the price of re- 
pairs. This I find a good safeguard, as 
people cannot dicker with you afterward. 
The abbreviations are: C—overhauling 
(inexpensive job) ; R—repairing, such as 
polishing pivots, etc., in connection with 
cleaning, a job commanding about $1.50; 
B—balance staff; J—jewel (see explana- 
tion) ; M—mainspring; W—winding part 
repaired or new parts to put in. If “Re- 
port” is encircled I know the watch is in 
the repair drawer; if “Repairs” is encircled 


As to overhead expenses, will say that 
too many of us do not figure what portion 
of the rental the repair department is carry- 
ing; and, since I have been devoting a little 


the clerk, when perhaps the watch had 
stopped the night before or was acting 
badly in general. This very feature alone 
has saved me considerable annoyance in the 
last three years since using this system. I 
also use a. blue colored tag for parlor or 
kitchen clocks and a red one for alarms; 
they are used in the same manner as those 
previously described, excepting that on the 
latter two I stamp consecutive numbers as 
high as I care to run. If a clock is loaned 
I prefix “clock loaned” on both parts of 
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CARD CONTAINING INFORMATION FOR FILING. 


time to this subject and jotted this latter 
item down on each repair job, I found out 
to my amazement how little money I was 
really making on some of the jobs. The 
best feature of the tag, however, is the 
regulating part, for with this part properly 
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REVERSE SIDE OF STUB AND CARD, SHOWING SPACE FOR RECORD OF WATCH’S RUNNING. 


I know the watch is on one of the hooks in 
the case. 

As to material used (see back of card), 
I mark the cost price in blind figures and 
indicate in the same way the cost of work- 
man’s time. 


taken care of one can tell at a glance if 
the watch is fit to be handed to the cus- 
tomer or not. In the absence of the pro- 
prietor, for instance, a watch is called for 
which, without the telltale regulating chart, 
would be handed over to the customer by 


the tags. One can readily see that this 
system, properly working, saves unneces- 
sary questioning in case the ticket is being 
presented by a friend of the customer own- 
ing the watch or clock, as the case may be. 
How many times do you have to ask him 
for an exact statement as to size, move- 
ment, man’s or lady’s watch, open face or 
hunting case, etc.? The color and the num- 
ber on the tags, as well as the brief re- 
marks on the stub, give me all the infor- 
mation I want. 

Here is a description of my repair record 
book: In the first place, whether I sell a 
watch or repair it, the same will be entered 
in this book under its proper initial and a 
number given it upon its entry. This one 
initial and number is the only one the 
watch will ever receive in this shop, 
whether it is returned 50 times or never 
comes back. What a difference between 
this and the old system of marking cases 
until there hardly seemed any more room 
to spare for another number! I have filled 
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SOLIDARITY: 


‘‘The Case That Courts Comparison”’ 





Mer. Retailer: 


HOW FOOLISH! 


The public have been led to believe that a dollar would buy a 
FINE WATCH and ANY watch that was cased in a twenty 
year filled case was fit for a millionaire. 


That’s all “BULL” 
The era of Cheap Watches is on the wane. 
“PEOPLE WANT BETTER WATCHES” 


They will PAY for better watches, when a good article is 
shown and the talking points honestly andintelligently presented. 
MERCHANTS are alive to this fact and are reconstructing 
their watch business, 

and 
SOLIDARITY GOLD CASES are some factor in this 
reconstruction. 
They have CHARACTER—INDIVIDUALITY and a full 
measure of talking points. They will help you to sell better 
goods at better profits. 
You will be agreeably surprised if you put these statements to 
the test. 
Representative Watch Jobbers are SOLIDARITY Jobbers. 


SOLIDARITY WATCH CASE CO. 


(Established Thirty Years) 
54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary- Treasurer 
HARRY C. BALLAY, Vice-President GEORGE SALZGEBER, Assistant Secretary-Treasurer 
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Storekeeping Department. 








in one of the sheets to show how this sys- 
tem works. Under the heading “Check 
No.” | put in the stock number the article 


carries, provided it is a new watch. If it 
is a repair job, I insert the number of the 
repair ticket given the customer, and I find 
this gives me a double check on the watch 
repairs; and sometimes I have the person 
who calls for another person’s watch write 
his name and address under the heading of 
“Remarks.” 

I have quite a -large country trade, and 
almost one-third of the watches left here 
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was trimmed I was to be given “copy” for 
such price figures as the trimmer felt it 
might be expedient to use in connection 
with the display. Thus provided I prompt- 
ly went to press and was able to turn out 
the job in short order. The printed prices 
were turned over to the trimmer in the 
form of small tickets, with about %“-inch 
margin to the type face all around. These 
tickets were then placed in the window, 
on or by the side of the articles to which 
they pertained. 

[ used two sizes of type for the figures, 
one 36-point and the other 72-point, but 
never but one on the same ticket. The copy 
supplied by the trimmer designated what 





Loaned 


19 


Positively no goods delivered 
without this check. Not respon- 
sible for goods left over sixty 
days. 


RW 


s[UACLON WIS (E40ING Semiire 








1 9 Loaned 
Name 
Address e 
Report C. R. B. J. M. W. Repair 
Prom.. Charges 


Rec 








OBVERSE SIDE OF CARD, SHOWING 


are called for by another party; hence my 
precautions about the latter item. You will 
observe that every watch has two pages for 
the entry of repairs, and in my estimation 
it is far superior to anything I| have pre- 
viously used. 


Strengthening the Show Window Appeal. 





HILE advertising manager of a large 

retail jewelry store | tried out a 

plan, original with me, of strengthening the 

show window appeal. If it has ever since 

been adopted by any other person I am 
unaware of the fact. 

Our location was in the heart of the best 
retail section. In view of this we naturally 
attached great value to our show window, 
although we used the newspapers freely. A 
handsome new store front had been put in, 
with special attention to the display possi- 
bilities of the window. The trimming of 
the window was in charge of two heads of 
departments, who did the work alternate- 
ly. A rivalry existing between them as to 
who could produce the most striking effects 
served a good purpose in maintaining a 
high standard. The window was trimmed 
from two to four times a week. 

Although we had daily evidence that we 
were getting good results from this meth- 
od of advertising, there was still something 
lacking, in my judgment. Not being a part 
of the regular store force, I felt my view- 
point to be that of the public. With the 
idea of supplying what I believed to be 
needed, I persuaded the management to 
buy a small printing outfit. The chief item 
was a miniature job press—the kind made 
for boys’ use, but capable of excellent work 
in a limited way. It took a form of about 
four by seven inches. For type I selected 
three sizes, all small fonts, of old style 
Caslon. There were several little accesso- 
ries, such as a cheap card cutter, a com- 
posing stick, a few pieces of furniture, and 
a small can of ink, but the total outlay did 
not exceed $25. 

It was arranged that when the window 


STUB AND WATCHMAKER’S RECORD. 


figures should be large and what small. A 
ticket suited in size to a gold necklace, for 
instance, was hardly strong enough for a 
large silver tray or a baking dish. 

On some of the tickets a little wording 
was included, such as “Solid Gold,” 
“Sterling Silver” or other brief statement. 
For this I used my third size, a 16-point, 
the same appearing just above the 36-point 
or the 72-point figures, as the case might 
be. In other instances I gave the article 
its name. Not every person can tell with- 
out being so informed that a certain piece 
of flat ware is a tomato server, or that 
another is a pie knife, or still another a 
cheese scoop. The same is true of many 
novelties which enter into jewelry store 
merchandise. Manufacturers are constantly 
producing new things, the use of which 
must be suggested to the public. 

Marked increase in the number of sales 
that could be directly traced to the window 
followed the adoption of this pricing sys- 
tem, and it was reasonable to suppose that 
the appeal to the passing public which 
meets with indirect response had been 
greatly strengthened. 

The silent force of price tickets in con- 
nection with any kind of merchandise is 
too widely recognized to need any argu- 
ment here. The point is that we are able 
to avail ourselves of this in our show win- 
dow without offense against good taste—a 
very delicate matter with a jewelry store 
catering to a high-class trade. The chaste, 
regular outlines of the type impressions 
gave a dignity that would have been lacking 
in the best possible efforts with a marking 
brush, a stencil or a pen. Care was taken 
not to overburden the window with tickets 
or to make them too obtrusive. Only white 
and black effects were employed, both card- 
board and ink being the best. 

An objection to this system may arise in 
the mind as to the trouble involved in the 
printing. In reality, it required very little 
time, especially after I began to accumulate 
stock. When running off a form I would 
make a number of duplicates. At my con- 
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venience I would trim these down to the 
proper size and file them away, some dis- 
carded pasteboard boxes being found well 
suited for the purpose. Thus, on getting 
my copy from the window trimmer | was 
often able to “pick up” nearly everything 
required. 1If absolutely clean when taken 
from the window, tickets were filed. Other- 
wise they were destroyed. 

An early training in the art preservative 
was to my advantage, but use of a press 
and types for the purpose herein considered 
may be easily acquired. With a little care 
and experience the work can be done with- 
out the necessity of soiling one’s cuffs, and 
will be found to be fun. More than all is 
the joy to the advertising man’s heart at 
seeing continuous good results come from 
some little innovation. 

During the remainder of my connection 
with the store, covering a considerable 
period, the system remained in force, and 
enthusiasm for it was shared by all the 
sales people as well as the management. 
The plan is applicable, with some modifica- 
tions, to a number of retail lines other than 
jewelry. Nothing in my advertising ex- 
perience ever brought such satisfactory re- 
sults compared with the small expense in- 
volved. 





Making the Display Attractive. ##? 


OME retailers think that in order to make 
attractive window displays they must 
have a very elaborate store front or window. 
As one writer very aptly said: “Any window 
that will let in light will let in trade.” Of 
course, a fine store front is a most desir- 
able asset to any store, but if it is not ob- 
tainable for the time being, do not, for that 
reason, fail to use your own ingenuity in 
making your window display as alluring as 
possible. Well chosen stock tastefully ar- 
ranged in a clean window will cause the 
passerby to stop and look. A good “spe- 
cial” well shown in the window with price 
ticket displayed will help a great deal to 
swell the profits. The approaching com- 
mencement and wedding season opens up 
new advantages to the retailer who wishes 
to make his display attractive. Don’t fail 
to have an attractive show card neatly let- 
tered in the show window referring to 
“Gifts for the Bride and Graduate.” 








Critics and Credit. 





T is not the critic who counts, not the 
man who points out how the strong man 
stumbles or where the doer of deeds could 
have done them better. The credit belongs 
to the man who is actually in the arena; 
whose face is marred by dust and sweat 
and blood; who strives valiantly, errs and 
comes short again and again, because there 
is no effort without erring and shortcom- 
ings.—l/ heodore Roosevelt. 








William W. Scott, a jeweler of Camden, 
N. J., for a quarter of a century, died re- 
cently in the bathroom of his home, 536 
Haddon Ave. Death was caused by heart 
disease. Mr. Scott’s wife and daughter-in- 
law hurried to the old man’s assistance 
when they heard him fall. Deceased leaves 
a widow and six children 
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Show Window Advertising. 


(Resumé of an address by A. E. Hurst, before the convention of the New York State 
Retail Jewelers’ Association, at Binghamton, N. Y., May 29.) 

















OME stores make the price a special feature in 
their advertising. Other stores make qual- 
ity of supreme importance. Each of these stores 
caters to a different class of trade and will, natur- 
ally, have an entirely different method of ar- 
ranging their merchandise on display. In other 
words, the display must be governed according to 
the class of trade to which you cater. The display 
methods of a Fifth Ave. establishment will con- 
tract very greatly with those on Sixth Ave., in 
New York. 

A few articles artistically placed in the win- 
dow suggest quality. Many articles displayed in 
one showing of the same pattern or design 
suggest price. 

The second point to consider is the originality 
and artistic merit of the window trim, Under 
this heading, we must consider the decorative or 
other attractions aside from a display of the 
merchandise itself and which will tend toward 
the improvement of the ghowing and its power in 
attracting to the merchandise on display. 

In department store window trimming, economy 
must be successfully practised in arranging the 
window and trims to advantage, but it must not 
be overdone. On special occasions it is not ad- 
visable to try to eliminate entirely all decorations 
that are not strictly merchandise. Special win- 
dows must have some special feature. For de- 
partment store openings, flowers are indispens- 
able. The merchant who does not use them does 
not get the desired effect. I believe that the 
humdrum of the usual business in most lines 
can be eliminated to a great extent by season- 
able openings and other store events. 

Why cannot this be applied to jewelry stores. 
Practically every month in the year offers some 
event which may be featured to an ex- 
cellent advantage in the show window. As an 
illustration, February has Valentine’s day. This 
offers an opportunity for the jeweler to suggest 
jewelry for presents instead of the usual Valentine 
suggestions or a box of candy. 

The month of April gives you an opportunity 
to make a display of new jewelry suggesting to 
the public the necessity of new jewelry to brighten 
up the new Spring garments. 

The month of June offers an unusual oppor- 
tunity for a display of wedding gifts and so on 
throughout the year you will find each month 
offers opportunities for display advertising. 

I read an article recently of a successful opening 
placed by a hardware store. At this time all 
implements, tools, seeds, etc., which would be 
of interest to gardening were exhibited in an 
surely 


special 


educational way. I believe each season 
offers new designs in jewelry which may be 
placed with regular merchandise in making an 


opening display. 


Opening window displays are entitled to be 
classed as successful although they may not 
bring immediate results, as measured by sales. 


But they leave a favorable and lasting im- 
pression on the public mind. These are the 
displays that advertise the store as a whole. 

The third item of importance is a_ practical 
arrangement of the merchandise. The _ selling 
power of the display and the harmony in its ar- 
rangement. 


The dressing of a window involves the paint- 


ing of a merchandise picture. The show win- 
dow itself is the frame, the merchandise and 
fixtures suggest the subject and color scheme. 
Che experienced artist in painting a picture will 
use a simple setting for his subject, of perhaps 
i lake, a boat and a few trees in the background 
id thereby secure a_ pleasing artistic effect. 
The amateur painter is apt to detract from his 
painting by sketching in too many details, such 


around the 
birds and 


fence 
yard, 


house on the shore, a 
use, a dog and cow in the 
he moon in the sky, and so on. By this he 
secures a distracting, confusing mass. 

I give this illustration to emphasize the fact 
that in painting merchandise picture, it 
should never be crowded. Leave enough dis- 
play space around each item to show it to ad- 
vantage. Good sale stocky displays may be made 
without crowding the merchandise. 


as a 


} 
i 
t 


your 





A few years ago a department store purchased 
a number of clocks at a price which enabled them 
to sell at $1.50. A merchant suggested that the 
window trimmer make a big special of these in 
a stocky trim featured with a show card forcibly 


calling attention to the price $1.50. The sale 
was not a success, as few clocks were sold. 


Later the window man suggested an entirely dif- 
ferent method of display. He aranged the 
window background so as to bring out the 
clocks in pleasing contract. Only one clock was 
displayed in the entire window, accompanied with 
a neat descriptive card making price a secondary 
consideration. 3y this method the entire stock 
was sold in a few days. This illus- 
trates the point that unless the article featured 
is a staple necessity, it is not always advisable 
to create the impression of cheapness by a dis- 
play of quantity. 

A great fault with many jewelry windows in 
my estimation is the fact that the jeweler has 
difficulty in securing a graduated height to the 
merchandise showing. I believe an interchange- 
able fixture of a plateau or pyramid design which 
can be changed to give a number of different 
effects would be a great boon to jewelry win- 
where a great number of small 
self-contained articles are to be displayed, which 
is usually the case. 

The merchandise at all times should be well 
placed in order to bring out its most pulling 
selling arguments. The lines shown in combina- 
tion with each other should be to some extent 
in harmony. As an illustration, it would not 
be advisable to show ladies’ earrings in com- 
bination with a showing of men’s watches; chains, 
fobs and charms would, no doubt, be the most 
harmonious merchandise to be used in connection 
with men’s watches, 

The fourth item to be considered is the color 
scheme of the window and its color effects. It 
is most important that the man who dresses the 
window should have a fair knowledge of colors. 
He should select colors which will bring out 
his merchandise to the best display advantage. 
He should know that a dark background will 
show light materials to the best advantage and 
vice versa. Color is a most important detail 
because the ideal window display of merchan- 
dise should not only awaken admiration and the 
desire of possession, but should also stimulate 
business and create demand. The proper selec- 
tion of color in the background and fixtures 
will aid in making your display in tune. 


’ 1 
of clocks 


dows especially 


The fifth item of importance is the use of 
show cards and price tickets. Where show 
cards and price tickets are used, it is always 


advisable to have them well balanced and legible. 
In order to prevent a patchy jumbled appear- 
ance in the display the price tickets used in a 
single window should correspond in character and 
description. They should never be so large as 
to hide the merchandise or so gaudy as to de- 
tract from the showing. For a jewelry window, 
I would recommend the use of very small cards 
and price tickets lettered with the pen. 

Some jewelers, especially those featuring qual- 
ity in their window advertising, rarely use price 
tickets. However, I believe every window should 
at least have a neat tasty explauatory show card, 
thereby giving to the public in a concise way 
the reason for the display. 

My sixth and last classification I have labeled 
detail. Very often I have seen 
attractive showing of merchandise 
window marred by lack of atten- 
Under this heading comes the 
window pane. The care- 
show window floor by al- 
lowing pins, paper or dust to remain in the win- 
dow after it is completed. Fixtures used in dis- 
playing the merchandise should always be polished 
and cleaned in every particular. Great care 
should be used so that no flies will get into 
the window and remain there after it is trimmed. 

Spider webs in the window or against the 
glass immediately leave the impression of candle- 
merchandising. The man who allows a 
circus poster to be displayed in his window sim- 


perfection in 
an otherwise 
in the show 
tion to details. 
clealiness of the show 
less appearance of a 


1 


" 
stick 
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ply because he secures two complimentary tickets, 
is lessening to a great extend the pulling sale 
value of his display. 

Perfection in detail can also be carried to the 
exterior of the window and sidewalk, as an 
illustration. If you have one of the old time 
drop doors directly in front of the window 
with rings and hinges sticking out to trip the 
pedestrian, cease to wonder why your window 
does not attract as much attention as it should. 

Unsightly gratings in front of the windows 
are another evil, especially if the grates are so 
wide as to keep customers away for fear of 
hurting their corns or spraining their ankles. 
Not only this but often unpleasant and harmful 
drafts emerge from these openings. Merchants 
who permit such show window evils are invari- 
ably the ones who wonder why the show window 
does not give them better returns. 

The show window makes a merchant tell the 
truth more completely than any other means of 
retail publicity and is a form of advertising that 
should always be considered as a distinct asset. 
A certain value should be placed upon the win- 
dow display space the same as one would place 
a value upon a column of newspaper advertising 
space. 

A show window with the right sort of window 
trimming can be made to show 4a profit the same 
as any other good advertising medium shows @ 
profit. 





Eight Good Rules. 


HE following are the views of a hard- 

ware clerk, published in Hardware 

Age, but may be read with interest by the 
jewelry clerk: 

(1) You must be a live clerk. 

(2) You must be honest and upright in 
every respect. Do not be mixing in all 
kinds of games or tricks or unbecoming 
sports; and always tell your customers the 
truth, even if you do not make a sale. 
They will learn in a short time that you 
are honest, and that is the kind that wins 
in the long run. 

(3) Never be above doing any kind of 
work that might fall to you in the business. 
I have been on the delivery wagon, un- 
loaded cement, plaster, tile, fertilizer, nails, 
wire and stoves, and set up stoves, col- 
lected, worked behind the counter, marked 
up goods—in fact, worked all around the 
board. 

(4) Inside the store—keep up stock. Do 
not buy in large quantities, but keep it com- 
ing in all the time. 

(5) Trim the windows once a week and 
make them just as attractive as possible; 
a good window is half the battle. 

(6) After taking down an article to show 
a customer always put it back in its proper 
place. 

(7) I think the manager ought to be just 
as live as the clerks, or a little more so, 
and should encourage his clerks as much as 
possible, for every little bit helps. 

(8) Always be prompt in filling orders 
and do not tell your customer that you can 
deliver an article in a certain time and 
then never think about it until he calls up 
on the phone and gives you a war story 
about a yard long. That kind of business 
gets old and will lose you money. 

Now, I always lived on a farm until a 
little over a year when I came to 
Weston and became a clerk. I like it very 
much, but I certainly had a trial of it when 
I began; but I hope to reach the top of 
the ladder by and by. 


ago, 








John R. Lucas, Ogallala, Nebr., has been 


succeeced by Robert A. Goodall. 
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THE BEST BUY TODAY 


Centurys 
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EACH 











Centurys 
$420 


EACH 























18 Size 7 Jewel Nickel 


Open Face are Pendant Set, Hunting Lever Set. We sold 65,060 last year. 
Only 35,000 left. Order today. 


HOLSMAN & ALTER 


The House That Undersells Them All. 
179 Madison Street, CHICAGO, ILL. 


Write for our bargain Catalogue, mailed to Jewelers on application only. You will eventually, so doit today. 











The most popular, best design and best Westminster chime 8-day Mahogany Tambour 
clock that can be s and leave more profit than any 
retailed for > > e O similar clock of other make. 


FOR SALE BY ALL FIRST CLASS WHOLESALE CLOCK DEALERS 





$35.00 is not the List Price No. 249—24'x12"—Porcelain Dial 


Imported and made by 


BAWO & DOTTER, Ltd. 


20-28 West 33rd Street, New York 
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John Tweezer’s Talks. 


Written expressly for The Jewelers’ Circular. 

















How to Boost the June Business. 
J UNE presents a trade opportunity that 
is not sufficiently availed of -by jew- 
generally. An scheme 
which would exploit 
herewith suggested. 

My idea is to stimulate a more general 
observance of Graduation Day for the 
profits that would accrue to the jeweler 
from fostering a habit of giving gifts to 
the one graduated. 

The schools close in June, and every 
community, however small, has young peo- 
ple who will be graduated at some school— 
high school, academy or college. The day 
will be the most impertant one in the stu- 
dent’s life, up to that date—and no later 
day, except the wedding day, will loom so 
hig tc the pupil. And it is a unique day, 
inasmuch as it comes only once in the stu- 
dent’s life. Christmas and birthdays come 
along every year; but Commencement Day 
is a singular event, “a day apart.” It is a 
bigger fact, to the student, than the first 
Jong dress, the first dance or the first going 
into business. 

Consequently it is a reasonable proposi- 
tion that ‘the day should be commemorated 
by the giving of gifts to the one graduated ; 
and the public is never deaf to a proposi- 
tion based on reasonableness. The public 
will respond to the jeweler’s urging that 
gifts be made to the young student who 
celebrates the eventful day; the jeweler can 
start a fashion of generous gift-giving on 
Commencement Day—not confining the 
giving to relatives but to friends as well; 
and the fashion, once started, will stay, and 
grow year after year. The fashion will be 
talked up and advertised by the whole body 
of undergraduates, whose “turn” to receive 
graduation gifts will follow in a year or 
two. 

The jeweler should start the fashion 
through suggestion, by means of advertis- 
ing in various forms, and stimulate it by 
effective window display. I submit here- 
with suggestions for a series of newspaper 
advertisements, to be used concurrently 
with the window display described further 
on. “Display,” not here shown for want of 
space, will add much to their effectiveness. 


(1) Father, 
Mother, 
Sister, 
Brother, 
Admiring Young Man—— 
have you bought that gift yet? Remember, 
She “Graduates” Next Week. 
I have just unpacked the cunningest 
lot of little things in Sterling Silver 
that are “exactly right” for her. $1 to $65. 


advertising 
the proposition 1s 


elers 





(2) It looks as though every other 
person in town is buying 
Commencement Gifts 
for the Big Day at the various schools and 
colleges. It would be a pity if your boy or 
girl were to be left out of the general joy 


in that day. Make him, or her, happy with 


e < the rs! 
Gifts from $1 to $100. 
(3) Gifts for Commencement Day. 
(Put here two dozen 
or more givable things, 
with prices, suited for 
boys and girls from 16 
to 20.) 
(4) “Standing with reluctant feet 
Where the brook and river meet— 
Womanhood and childhood sweet.” 

The great event of her youth is coming 
she will be graduated! Mark the 
day with a gift that will express your ap- 
preciation of all the hard work which her 
graduation stands for. 

The Sweet Girl Graduate 
applies, as a graduate, to your generosity 
only once in her life. Give her something 
“really worth while’—a Diamond Ring, a 
Necklace, a dainty Watch, a Silver Toilet 
Set, or some such fine feminine belonging 
in which young girls delight. 

[ am providing many parents with Grad- 
uation Gifts for their daughters and can 
help you to a choice. Come before the 
choice things are taken. 


to pass 


(5) His Big Day Is at Hand. 

No Christmas of the past was so big to 
him as Commencement Day; no future 
day, except his wedding day, will seem to 
him so important. 

You will have many opportunities to give 
him Christmas and birthday gifts—but 
never again the chance to give him a Grad- 
uation Gift. 

A Fine Gold Watch 
would be a constant reminder, in after 
years, that his parents appreciated the sig- 
nificance of the son’s Big Day. * * * Let 
me show you the latest fashion in Gold 
Watches for Young Men. 


Coincident with your newspaper adver- 
tising dress your window as follows: 

Drape across the back and sides and sus- 
pend from the top a goodly number—at 
least several dozen—of school and college 
flags. Of course, the flags of your local 
schools should predominate; but you must 
not forget that some of the boys and girls 
of your town are in distant schools, and 
that parents and friends of these absent 
students are also prospective gift buyers. 
It will be worth the trouble to ascertain 
where the sons and daughters of leading 
citizens are attending distant schools and 
display flags of these schools prominently. 

On the floor of the window lay black 
graduation “gowns” and a_ half-dozen 
“mortar-board” caps—the recognized dis- 
tinctive features of Commencement dress 
in most colleges and some schools. The 
display of your goods will be made on 
these gowns and caps. 

To typify the school life a little ingenuity 
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will enable you to hint at the~- Past, the 
Present and the Future in a pleasing way. 
If you pile a lot of old, 
not neatly, but in confusion, as if 
Latin grammars, arithmetics, 
c.—they will represent the 
ist. Near by make another 


worn books in one 
corner 
thrown aside 
geograplies, 
work that is 
confused pile, to represent the pleasure 
that is and worn 
mandolin, the score of a school song, a 
nearly empty box of 
used pipes, a pair of dancing slippers, some 
theater tickets, etc. 

In the center, back, place some nez 
things arranged in an orderly way, to in- 
dicate the Present—the new life which 
“commences” on Commencement Day. To 
represent the girl’s school show “Marion 
Harland’s Cook Book,” “The Home Dress- 
maker,” a rolling pin, needles and thread, 
a dustpan, and other such weapons of femi- 
nine industry; the boys’ school will be rep- 
resented by a doctor’s 
stethoscope, a hoe, and other articles sug- 
gesting the work of the world. 

To hint the Future, place a placard on 
which have painted a big ‘“?” and below it 
the words, “The Future.” 

Place on the caps and gowns a great va- 
riety of small givable things for students, 
ranging from little novelties at a dollar to 
gold watches, fine rings and necklaces. 


et 
P; 
bat, a 


past—a baseball 


candy, some much- 


new law book, a 


JUNE. 
The loveliest month is opening — the 
month of flowers and bees and honey- 


fragrant atmosphere and emeralded trees. 
Now fills the ear with melody from every 
leafy tree where singing birds are break- 
fasting upon the busy bee. All Nature is 
responsive to the birdy on the wing, and 
youth is universal and there isn’t “any old 
thing.” The farmer’s boy is whistling, and 
the farmer’s boy’s best girl is chirruping a 
coon song while she puts her hair in curl. 
(You will note “June” rhymes with “spoon” 
and it’s then hearts are in tune—O for 
Cupid’s special purposes there’s no month 
equals June!) The solemn oaks are smil- 
ing as they flaunt their green attire, and 
beeches overhang the stream their new 
clothes to admire. There’s a sense of 
growth and movement in the earth and in 
the air; there’s an evidence of expansion 
here and there and everywhere. ’Tis the 
year’s fine fresh mid-morning, bearing 
promise of the noon; ’tis the precious hour 
of Nature—these rare days of early Junet 


If “time flies,” why don’t clocks have 
wings instead of merely hands and feet? 
x * x 
The first “lock out” of which mention is 
made in history occurred in connection 
with the fruit business. But there had been 
no “strike’—Adam simply found himself 
outside the Garden of Eden. 

x * * 

We are all inclined to judge a sin by its 
size. Many a good man would pass a coun- 
terfeit penny without comptnction but 
would shudder at a $10 bill. 

x * x 

Some men are altogether too airish. I 
know a fanatic on ventilation who wouldn’t 
lay down to sleep in the middle of a 10-acre 
field without first taking out a few panels 
of fence to let the air in. 
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A Jeweler’s Screen “makes or breaks” the 
otherwise attractive appearance of a store. The | 
screen shown above is sectional—a new idea in 
Jeweler’s Screens. Note the effectiveness of the | 

| 
| 
| 
| 






| : 
Your Largest Profits 
~ on the Investment 


are made on your 


| Special Orders and Repairs 


Revell No. 3080 Jeweler’s Screen | | Send them to us. 
We guarantee you 


the Right Service. 











design. 
Write to-day for new catalog showing this and 1 
other new ideas for the right equipping of modern 


ALEXANDER H. REVELL & CO. 


Rees and Dayton Sts. CHICAGO, ILL. 











Jewelry Stores. 
Fred. Blauer & Co. 


**Makers of Fixtures Worth While” 8 North State St., Chicago, Ill. 




















Colonial Wall Case, No. 128. Counter Case and Table, No. 107. 
WRITE FOR OUR NEW CATALOG. 
Fe. ©. JORGESON & CO.~- 


159 to 167 ANN STREET, CHICAGO 
Makers of HIGH-GRADE JEWELERS’ FIXTURES 





Hall Clocks 


Elliott’s Celebrated Tubular 
Chime Clocks 


) Harris & 
Harrington, 


12 West 45th St. 
NEW YORK 


Sole Agents to the Trade 


J. J. ELLIOTT & CO. 
LONDON 





Formerly at 12 Barclay St. 














PPSCPOS OOOO OO ESSE HEE OO SHOE OSES OH EEN SDEVS HEPES COOOOOCEOOSD 
Established 1879 Manufacturer of ; 

LOUIS W. HRABA =® _— Fine Leather Goods $ 
29 East 19th St., New York Exclusively for the Jewelry Trade : 
PPPOOSOFOO OO OS SESH OSEEECETESEESED SEO DSS OCP SSOSOCOSOOS 


ENAMELS 


of all Colors and Degrees of Fusibility 
for GOLD, SILVER, COPPER, Ete. 


Free VAUGHTONS, Ltd. "Enguau 
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Little Lessons in Storekeeping. 














Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of “‘ How to Advertise a Retail Store.” 




















(Continued from issue of May 20.) 


Fire Insurance and the 8o0-Per-Cent. 
Clause. 
Editor THE JEWELERS’ CIRCULAR: 

Do you think it a good plan not to carry 
fire insurance on stock ina safe? In the 
many fires jewelers have had in the past 
were the stocks in their safes damaged? 
What do you think of the 80-per-cent. 
clause ? 

I reason by insuring only the.stock out- 
side of the safe you can carry the full 
value of the stock and leave the 80-per- 
cent. clause out, as the stocks in the safes 
will be unable to burn. 

You will confer a favor if you feel you 
can pay any attention to this. 

Yours truly, 
B.. C.K. 





HE writer has asked several jewelers 
about the insurance of goods in their 
safes, and he finds there is a divided opinion 
upon the question. There should be made a 
distinction between a fireproof (?) safe and 
a fireproof vault. In one store visited for 
the purpose of securing first-hand informa- 
tion there was a fireproof vault with walls 
a foot thick. In this case the jeweler did 
not carry any fire insurance on the contents 
of the vault or on the goods that usually 
were placed there for safekeeping during 
the night. 

“T do not think it is necessary, as the 
vault is perfectly fireproof. If a fire occurs 
in the night the contents are absolutely 
safe. If a fire should occur in the day- 
time I am sure that we could control it, or 
at least place the stock in the vault. We 
could do so in 10 minutes, perhaps less. 
We insure only the stock not contained in 
our vault.” 

That is this merchant’s conviction, and in 
his case it may be that he is adequately 
covered with fire insurance. In another 
store the jeweler had a large fireproof safe. 
He said: “Of course, I carry insurance on 
the contents of the safe and the store. My 
policies cover the whole stock. I do not 
insure on the 80-per-cent. plan. The reason 
why I carry insurance on the stock in the 
safe is this: If there should be a fire se- 
vere enough to burn the floor and the safe 
should drop through to the basement, it is 
more than likely that every watch move- 
ment would be ruined. The trays are 
placed in the safe loosely, and a fall would 
be the ruination of the movements, if not 
of the cases as well.” 

\nother jeweler said: “I am glad you 
have interviewed me on this question, as | 
had not given the subject a great deal of 
thought. [I have insurance covering the 
contents of the building, whether contained 
in the safe or not. I think the inside of the 
safe would get pretty hot, and a few de- 
grees of heat above the average would ruin 
the watch movements, even if the safe re- 
mained intact. The safe is thick, but in a 


fierce fire the heat inside must be consider- 
able.” 

These are the opinions of jewelers who 
have had no severe fire losses; jewelers 
who do not know what condition the stock 
would be in if there should be a fire, but 
who are taking no chances. 

We would like to have our readers who 
have had fires give us the facts regarding 
the safety of the fireproof safe. We would 
like to have a statement of the condition 
of the stock in the safe after a fire. All 
communications will be held strictly confi- 
dential and should be addressed to ‘Editor 
of THe JEWELERS’ CircuLtar, New York 
city.” We will give the consensus of opin- 
ion of those who will give us the facts in 
a future article for the benefit of all jew- 
elers. 

It is the opinion of the writer that fire 
insurance should be placed separately upon 
the stock in the store and on the stock usu- 
ally kept in the safe. A separate policy 
should be placed on the furniture, fixtures 
and tools. The value of the stock kept in 
the safe is in some cases a great deal higher 
than that kept on the shelves and in the 
cases. If a small policy covering the prob- 
able loss on watch movements—about the 
only articles that will be damaged in a fire 
while in the safe—is carried in a separate 
policy, there is no reason why the 80- 
per-cent. clause insurance or the 80-per- 
cent. coinsurance policy should not be taken 
out on the balance of the stock. 

Another way of arranging it would be 
to insure all stock on the 80-per-cent. basis 
that would be included in a general line of 
jewelry and kindred lines, except solid gold 
articles, precious stones and watches. If 
these lines are excepted and insured sepa- 
rately on an ordinary basis, and carefully 
placed in the safe, the stock would be cov- 
ered by insurance sufficient to make good 
the average loss. 

However, this is a matter that every jew- 
eler must answer for himself. He should 
be sure that his stock is adequately insured 
to meet any loss that may occur. He might 
find it to his advantage to take up this 
matter with his insurance broker, who may 
be able to give him some good advice along 
this line. While insurance rates are high, 
he must not forget that a total fire loss, or 
even a partial fire loss, without any insur- 
ance will be considerably higher. 

Now for a brief explanation of the 80- 
per-cent. coinsurance clause. 

The writer has consulted an experienced 
fire insurance broker, who has approved 
the following explanation of the &0-per- 
cent. clause as being correct: 

The 80-per-cent. coinsurance plan offers 
merchants insurance at a lower rate than 
that ordinarily charged. But it carries with 
it an obligation on the part of the mer- 
chant to at all times keep his insurance up 
to 80 per cent. of the value of his stock. 
He may place more, but if he carries less 
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he becomes liable himself for a portion of 
his fire losses. 

An example of the workings of this kind 
of policy by using fictitious figures will ex- 
plain its effect and advantages and dis- 
advantages to the merchant. 

If a merchant has a $5,000 stock and 
agrees to carry insurance on it according 
to the &0-per-cent. plan, he must place at 
least $4,000 insurance on the stock, which 
is 80 per cent. of its value. If at any sea- 
son of the year the stock is increased be- 
yond $5,000, he should, to protect himself 
and to carry out his agreement, place ad- 
ditional insurance upon the stock according 
to its increase. If he keeps his insurance 
at 80 per cent. of the value of the property 
insured he is always fully insured up to 
the extent of his insurance policies. But if 
he does not he virtually becomes a co- 
insurer with the insurance companies to the 
extent of the deficiency. Thus: 

If a merchant is insured for $4,000 on 
the 80-per-cent. plan and his stock is $6,000, 
he is not carrying enough insurance by 
$800. He therefore becomes a coinsurer 
with the insurance companies for $800, as 
his insurance policies should total $4,800. 
If a loss occurs to the total extent of his 
insurance he will receive the full amount, 
or $4,000. If the loss does not reach the 
full amount of the insurance, then he will 
receive only his share of the insurance on 
an 8&)-per-cent. basis. If the loss is $3,000 
he will receive five-sixths of that amount, 
or $2,500, which is the proportion of the 
insurance the insurance companies were 
carrying, the merchant carrying the other 
sixth himself. Or, in other words, he is 
assumed to be carrying an insurance policy 
for $800 himself, just as if he was an in- 
dependent insurance company. 

(To be continued.) 


Text to Combat Mail-Order Competition. 


HE following was used as part of the 
text of a folder recently distributed 
by a jeweler: 

“The buyer who wishes to get the most 
for his or her money does not make pur- 
chases from a peddler, but goes to a re- 
liable establishment. Everyone knows that 
when he buys from a peddler he is taking 
a chance and does not by any means have 
the opportunity afforded by the local store, 
where selections may be made at conven- 
ience from a wide range of stock carried 
by the merchant. The merchant in the 
home town has a reputation to maintain 
and could not consistently afford to do 
anything which would jeopardize it. 

“Buying from a mail order catalogue {fs 
buying without seeing anything except a 
picture of the article. All jewelry and dia- 
monds practically look alike in pictures. 
These goods, particularly, must be 
with the eye in order to be properly ap- 


seen 


praised. 

“Common sense, therefore, ought to pre- 
vent anyone from buying a pig in a bag. 
Go to the home dealer for your wants, and 
if he does not make good you know where 
to find him. It is to his own advantage to 
satisfy the buyer.” 








The Preis Jewelry Co., formerly of Pied- 
mont, Mo., has moved to St. Louis, Mo. 








fa 
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BACK-RACK 
A NEAT GOLD FILLED COLLAR BUTTON We tell you that 
EXPERTS CALL PERFECT THE 


i , Henrich Platinum 
“BACK K Plating Solution 


solves the 
Plating Problem 


PERFECT COLOR—RAPID AND SIMPLE TO USE 
SAMPLE $3.50 


“Money Back Guarantee ’”’ 
Makers of All Colors in Gold Solutions 
FOR SALE BY 


i Si Sh i 
eet Rll Bock Warranted oo Back anal E. W. REYNOLDS CO., Los Angeles, Cal. 
THE THOMA BROS. CO., Cincinnati, O. 





TRADE MARK 
REG. PAT. iy te NADA 














RETAIL 2 FOR 25c. Lae.” oo * 
FREE—Our exclusive Patented Beautiful Collar Button Display ; 
Cabinets with BACK-RACK COLLAR BUTTONS. Your Jobber-or direct from 
Write us for Illustrated Booklet of Cabinets. Mention your Jobber’s Name Th i & h C 
Back-Rack Collar Button Co. ) enric ompany 
Dept. B Makers 93 SO. MAIN STREET . . MEMPHIS, TENN. 









Providence Rhode Island 
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When Undecided or in Doubt Ask for 


BIGNEY’S “MIRROR FINISH”, HIGHEST GRADE 
GOLD-FILLED CHAINS 


They Have Gold on Them, They Endure. 











Our 1/8 and 1/10 highest grade gold filled chains look and wear like solid gold. 
Sold Through Wholesalers Only 


Factory: ATTLEBORO, MASS. 


N. Y. Office: 13 Maiden Lane. Chicago Office: 501 Heyworth Bldg. 
San Francisco Office : 717 Market St. Toronto Office: 52 Yonge St. Arcade. 

















Have You Our New Catalogue? @® 


WHOLESALERS AND RETAILERS 
Have You One of Our 1914 Catalogues ? 
pRrveEY Zor 
VRADE MARKS 
PROVIDENCE PY 


It will increase your 
business. 


If not send us your 
name and get one. 


Look for the qs} Trade Mark. 


SOLD ONLY THROUGH THE WHOLESALE JEWELER. 


HARVEY & OTIS 


46 Chestnut Street = + - Providence, R. I. 
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Free Engraving. 


(Resumé of an address delivered by M. H. Bett, Kalamazoo 
vention of the New York State Retail Jewelers, at Binghamton, N. Y.) 
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HE subject of free engraving is a very 
old one. It is so old and has been 
talked about so much that it is ready to 
fall to piece by its own gravity. This sub- 
ject reminds me of automobiling—you oft- 
times look away ahead and see what ap- 
pears to be an unsurmountable hill, but 
your approach is so gradual that before 
you are aware of it you are at the top. 
You have accomplished your purpose, and 
the going down on the other side of the 
hill is very easy. So it is with this ques- 
tion. It may appear to be a very perplexing 
one, but when properly handled it becomes 
insignificant. There is only one way to 
handle it, and that is through jewelers’ as- 
sociations. Build up more associations 
and build up the ygow-existing ones 
stronger, and all the knotty questions that 
beset our business will take care of them- 
selves. 

We have 15 jewelers in Kalamazoo, and 
to say that we were all fighters is a feeble 
way of expressing it. Our sole idea of 
doing business was to beat the other jew- 
eler out of a sale. We taught the people, 
as we have taught them every evil that now 
exists in the jewelry business, to shop 
around from one jeweler to another, until 
finally, when the sale was made, the cus- 
tomer was the only one who derived any 
benefit. Finally we tried to form a club. 
It was uphill business, because the large 
jeweler said, “It will not do me any good,” 
and the small jeweler said, “It will do the 
‘big fellow’ all the good.” We held a few 
social sessions and found out that the other 
jeweler was not such a bad fellow after 
all. Then we commenced to do something 
for ourselves. We took up the item of 
mainsprings, because almost anybody can 
tell when a mainspring is broken. The 
charge for putting in a new one had always 
been $1, and we decided to charge $1.50. 
Some of the jewelers argued that inasmuch 
as it had been the custom to put in springs 
for $1, we could not get more. As it turned 
out, we hardly lost a job and the jewelers 
were surprised that it came so easy. 

We wrote 100 letters and sent them to 
prominent jewelers in different parts of 
the country, and asked their opinion on the 
subject of free engraving. In the answers 
we received some claimed that if we did 
not engrave free all our business would 
go to the hardware and department stores. 
What a thoughtless answer! You remem- 
ber the little rhyme—“Many men of many 
minds.” This is very true. Some patron- 
ize hardware stores, some department 
stores, some mail-order houses, from 
choice, when these stores offer no special 
inducement. Yet a jeweler thinks that if 
he sells a set of spoons he must engrave a 
three-letter monogram on each spoon free 
of charge. We have in Kalamazoo a large 
hardware store that sells more silver than 
any two jewelers in the city. All sell at 
the same price, and the hardware charges 
for engraving. Can you explain why the 





hardware store gets the bulk of the busi- 
ness if free engraving gives the jeweler a 
prestige? Another answer we got was that 
the custom of free engraving was so firmly 
fixed that we could not get away from it. 
It is custom that has created every evil 
that now exists in the jewelry business. It 
was once the custom to burn tallow can- 
dles, for women to wear hoop-skirts, and 
many other things that seem to us now as 
equally absurd. 

The only convincing argument in this 
answer is that it proves conclusively that 
it is the “custom” of some jewelers to camp 
where the progressive business man was 20 
years ago. Still another said we should 
engrave one letter free and charge for the 
rest. This was looked upon as a good plan 
to cut down the amount of free engraving; 
but it is not justice to the purchaser of an 
article who does not have it engraved com- 
pared with the one that wants an unlimited 
amount of engraving on the same piece of 
goods. Inasmuch as this is the way free 
engraving started, to continue the practise 
would not help the jeweler to get away 
from the evil. In our letters to the jew- 
elers we asked this question: “If all jew- 
elers in the same city were to charge for 
engraving, would the effect be detrimental 
to our business?” Ninety-eight per cent. 
of the answers was “No.” They were em- 
phatic in saying that if the jewelers “stuck” 
together the only fair solution of this ques- 
tion was to charge for all engraving; and 
you know that members of jewelers’ clubs 
“stick.” When we came to summarize our 
answers we could not find one good reason 

-and I do not believe there is a jeweler in 
this room that can give one—for engraving 
free, 

The only reason why we do engrave free 
is because it is the custom to do so, while 
on the other hand there are a great many 
reasons why we should charge for every 
bit of merchandise. or labor that goes out 
of our stores. I will have time to mention 
only two: 

(1) People do not want or expect some- 
thing for nothing. 

(2) We cannot afford to engrave free. 

When I look over a body of jewelers like 
this, with their bright, intelligent faces, 
isn’t it pitiful to know that we are the 
poorest business men on earth. Diamonds 
are best judged by comparison—so are 
business men. When we carefully compare 
ourselves with other business men, it is like 
looking into a concave mirror—we look 
pretty small. 

Does the plumber, the grocer, the butcher, 
and especially the automobile man, give you 
anything for nothing. Still these men do 
not take advantage of us. They simply 
teach us a good business lesson, and the 
sooner we get onto their “band wagon” 
the sooner we will commence to make some 
money. 

No other business man gives us some- 
thing for nothing, so why should we.-give 
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our engravers’ valuable time for nothing? 
When people buy goods of you they do not 
think you engrave free, but think you are 
adding the cost of engraving to the goods. 
\lany times I have had this question asked 
me, and so have you, “What will this ar- 
ticle cost if I do not have it engraved?” 
Much more could be said under this head 
of “giving something for nothing,” but my 
allotted time is nearly up and I want to 
tell you why you can’t afford to engrave 
free. 

[t costs the jeweler more to do business 
than merchants in any other line. The 
jeweler must have the best location in the 
city, and the landlord makes him pay more 
rent than any other business man would 
pay. His fixtures and furnishings must be 
better—this item alone means a big invest- 
ment on which there is no income, still they 
deteriorate every day; his help is skilled 
and expensive. A watchmaker or engraver 
will get at least $25 a week, and every time 
you give away an hour of his time you are 
50 cents out. It doesn’t make any dif- 
ference if you do the work yourself, you 
are out just the same. When we take into 
consideration these expenses, no jeweler, 
large or small, can get away from an over- 
head expense of 25 per cent. This means 
that if you sell a watch for $20 you must 
take off 25 per cent., or $5, for cost of 
doing business. A grocer can do business 
for 10 per cent. profit, because he turns his 
stock over at least five times a year. His 
profit will be five times 10, or 50 per cent. 
a year. The jeweler does well if he turns 
his stock over once a year. For the jew- 
eler to pay his overhead expenses of 25 
per cent. and make 25 per cent. profit he 
must sell his goods for twice what they 
cost. Let me give you a few illustrations 
of where the profit goes when you engrave 
free. 

You sell a 940 Hamilton in a 25-year 
open-face case for $40. Take off your 25 
per cent. for overhead expenses and you 
only really get $30 for it. It will cost $3 
to put a three-letter ribbon monogram on 
the case. Now you are down to $27 for 
the outfit. Add the cost of movement and 
case together, subtract it from $27, and you 
have the munificent profit of 30 cents. 
Take the Chantilly pattern silver spoons. 
They sell for $4.75. Take off your over- 
head expenses and you have $3.55. Put 
these spoons in a roll or box, engrave them 
free, look up the cost and you will find you 
have lost some money. 

You may wonder how we broke away 
from a custom of 50 years’ standing. Well, 
we just stopped and we are very glad we 
did. Not a jeweler in the city has lost a 
sale because he refused to engrave free. 
Our engraving departments are now on a 
paying basis. We overcame the custom of 
free engraving so easily that we regret that 
we did not take it up years ago. And I am 
pleased to add that the three large depart- 
ment stores in our city were only too glad 
to adopt the system of charging for all en- 
eraving. 

In conclusion let me impress upon you 
that we are in business for money, not 
glory. Our business life is short at the 
best. Our business comes up and goes 
down. Let us remember the old adage, 
“Make hay while the sun shines.” 








—— 
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Where Jewelers Are Like The Lawyers 


They are Interested in Celebrated ‘Cases’’ 























EWELERS, like lawyers, take note of 


famous cases—but in the former in- 


stance it is watch cases. The case here 
considered has all the “evidence’”’ in its 
favor. The “precedents” support it; it has 
arecord. It is backed by “authority,” the 


maker's name. It has won the “judg- 


























NEW YORK CHICAGO 
17 Maiden Lane Columbus Building 


sean ment” of the trade. We refer to the sesamiae 
GOLD BARLEY 
FRENCH | Wadsworth 25-Year “Pilot” | =NGINE 
BOWS TURNING 
Are you acquainted with this noted 
case? If not, you have yet to learn the 
possibilities of a 25-year case. Most 
modern of the modern. Richest English 
Barley Engine Turning—latest thing out. 
Fine Solid Gold French Bows. Supe- 
rior in every point. Great sellers. 
The Wadsworth Watch Case Co. pivror® ky. 
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atechism for Computing Teeth of Watch Wheels 
and Depthing. 


Written expressly for The Jewelers’ Circular by T. J. Wilkinson. 








(Continued from issue of May 6.) 


PART V. 
UESTION.—What is the distinction be- 
tween the measure of a wheel’s pitch 


diameter and the full measure of that 
wheel? 
Answer.—The measure of a wheel’s pitch 


diameter does not represent the wheel’s 
true or full measure. The pitch diameter 
only represents the diameter of the pitch 
circle. Beyond the pitch circle extends the 
addenda of the teeth; this requires to be in- 
cluded when we desire to know the full or 
true measure of the wheel. 

Question—What figures represente the 
average addenda employed in watch trains? 
Also state the average addenda used in 
pinions and for the wheel and pinions of 
the dial train. 

Answer.—The figures expressing the av- 
erage addenda are as follows: For teeth 
of watch trains, 2.5; for pinions of the 
train, 1.25; and for both pinions and teeth 
of the dial train, 2. These figures will rep- 
resent the addenda as used in our calcula- 
tions. 

Ouestion—What calculation must first 
be made before it is possible to reckon the 
full or true diameter of any wheel or 
pinion? 

Answer.—The pitch diameter must first 
be ascertained. Knowing this, we can then 
calculate the full or true diameter. 

Ouestion.—State the facts which must be 
known in order to calculate a wheel’s pitch 
diameter. 

Answer.—The following are necessary: 

Pitch diameter = 
Center distance. 
Number of teeth. 
Number of leaves. 
Total of teeth plus leaves. 


Question—Mention the items which 


must be known to calculate the true or full 
diameter of a wheel. 
Answer—They are as follows: 
Full diameter = 
Wheel’s pitch diameter. 
Number of teeth. 





Addenda. 

Total of teeth plus addenda. 
QOuestion.—Do the foregoing items in- 
clude the facts required to make similar 
calculations for pinions? 

Answer.—The items, are the same, but 
there is a difference in the calculations, as 
a comparison of the rules will show. 

Ouestion.—State the rule for calculating 
the pitch diameter of a wheel. 

Answer—Rule A: Center distance mul- 
tiplied by 2, multiplied by number of teeth; 
total product to be divided by the total of 
teeth plus the leaves. The quotient will 
equal the wheel’s pitch diameter. This in 
condensed form reads as follows: 

Rule A. 
teeth 

- -——__——- = wheel’s pitch diam. 
Total of teeth + leaves 


Cent. dist. X 2 > 


Ouestion.—Give rule for determining the 
full diameter of a wheel. 

Answer.—Rule B: Wheel’s pitch diam- 
eter multiplied by total of teeth plus the 
addenda. Divide result obtained by the 
number of teeth in the wheel, and answer 
will be the wheel’s full or true diameter. 
Condensed, this reads: 

Rule B. 

Wheel’s pitch diam. * 
total of teeth + 
addenda 
Teeth 

Ouestion.—State the rule for figuring the 
pitch diameter of a pinion. 

Answer.—Rule C: Center distance mul- 
tiplied by 2, multiplied by the number of 
leaves divided by total of teeth plus the 
leaves gives the pinion’s pitch diameter. 
The formula reads as follows: 

Rule C. 
Center dist. X 2 * 
leaves 


- wheel’s full diam. 


Total of teeth + 
leaves 


pitch diam. of pinion 


Ouestion—Give the rule for calculating 


a pinion’s full diameter. 





Answer—Rule D: The pitch diameter of 
the pinion multiplied by the total of the 
leaves plus the addenda. This product di- 
vided by the number of leaves gives us the 
pinion’s full diameter. Repeating this in a 
simple formula, we have: 

Rule D. 
Pinion’s pitch diam. 
total of leaves 
addenda 
———— = pinion’s full diam. 
Leaves 

QOuestion.—Given the following figures, 
calculate the pitch and full diameter of a 
wheel: Center distance, 10 mm.; teeth in 
wheel, 70 mm.; leaves in pinion, 10 mm.; 
total of teeth plus leaves, 80 mm.; addenda 
of wheel, 2.5 mm.; total of teeth plus ad- 
denda, 72.5 mm. 

Answer--We first apply Rule A to ob- 
tain the wheel’s pitch diameter. The result 
is as follows: 

10 * 2 X 70 = 1400 
— 17.5 mm. 
80 

Having the wheel’s pitch diameter, we 
then use Rule B to calculate the wheel’s 
true diameter: 

17.5 < 72.5 = 1268.75 
—_—_______— — 18.11 mm. 
70 
According to our figures, the wheel’s pitch 
diameter is 17.5 mm. and the full or true 
diameter is 18 mm. 

Question.—Calculate the full diameter of 
a pinion given the following: Center dis- 
tance, 10 mm.; leaves in pinion, 10 mm.; 
teeth in wheel, 70 mm.; total of teeth plus 
leaves, 80 mm.; addenda of pinion, 1.25 mm. ; 
total of leaves plus addenda, 11.25 mm. 

Answer—We first make use of Rule C to 
obtain the pinion’s pitch diameter. Next 
apply Rule D to learn the pinion’s full di- 
ameter. 

Rule C. 
10 X 2s 10 = 200 
———————— = 2.5mm. 
80 

The pinion’s pitch diameter being found 

to be 2.5, we next apply Rule D to learn 


the pinion’s true diameter. 
Rule D. 
2.5 X 11.25 = 28.125 
10 
The results are as follows: The pinion’s 


= 2.81 mm. 











124 THE JEWELERS’ CIRCULAR-WEEKLY June 3, 1914. 











Watches and Bracelet Watches 


BD EASONABLE suggestion--make a special display of Ss 
he Crown Bracelet Watches to the Women and Girls who | | 


| | go in for outdoor sports. A very important market—not 


| THE 3/0-SIZE CROWN | | 


merely because of the practical character of the complete 
Bracelet Watches, but because Crown is the daintiest thing 


of its kind selling at the popular price. 


PHILADELPHIA 


NEW YORK CHICAGO CINCINNATI SAN FRANCISCO 


| THE KEYSTONE WATCH CASE COMPANY | 
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pitch diameter is 2.5 and its full diameter 
is 2.81. 

Question.—How can we demonstrate that 
the pitch diameter of wheel and pinion, as 
calculated, agrees with a center distance 
of 10 mm. 

Answer.—The center distance equals the 
pitch radii of wheel and pinion combined; 
therefore the center distance multiplied by 
2 should equal the sum of the pitch radii 
of wheel and pinion. Accordingly, center 
distance (10 X 2) equals 20. The wheel’s 
pitch radius, 17.5, plus the pinion’s pitch 
tadius, 2.5, equals 20. Hence, as they agree, 
our calculations are correct. 

Question.— Work out the following 
problem: Given the number of teeth in a 
wheel and pinion, the wheel’s full diam- 
eter and distance of centers, find the pitch 
diameters of wheel and pinion and the 
pinion’s full diameter. 

Answer.—Assuming the following data: 
A main wheel whose full diameter meas- 
ures 20.842 mm., having 75 teeth; a center 
pinion having 10 leaves, an addenda of 1.25, 
and a center distance measuring 11.43 mm. 
First calculation determines the wheel’s 
pitch diameter. 

Rule A. 
Cent. dist. & 2 X teeth 
Total of teeth +- leaves 
— 1714.5 


- wheel’s pitch diam. 


= 20.17 mm. 


The wheel’s pitch diameter is 20.17 mm. 
Rule GC. 
To obtain the pinion’s pitch diameter : 
Cent. dist. * 2 & leaves 
— = Pinion piteh diam. 








+- leaves 
10 = 228.6 


— - 2.69 mm, 


Total of teeth 
11.43 x 2x 
85 
Pinion’s pitch diameter is 2.69 mm. 
Rule D. 

To calculate the pinion’s full or true di- 
ameter: 
Pinion’s pitch diam. X 

total of leaves + 

addenda 

——_—+_— = pinion’s full dian. 


Leaves 
2.69 X 11.25 = 30.26 





= 3.02 mm. 





10 


The full diameter of the pinion is 3.02 mm. 
Question.—Prove, as we did before, that 

the combined pitch diameters, as calculated, 

agree with the center distance of 11.43. 

Answer.—2.69 + 20.17 = 2286 + 2 = 
11.43, which answer agrees with the dis- 
tance of centers. 

Question—If we have the number of 
teeth in the wheel and leaves in the pinion, 
and the center distance, calculate therefrom 
the pitch diameters of wheel and pinion 
and the wheel’s full diameter. 

Answer.—Assuming the center distance 
to equal 11.43 mm., the full diameter of 
the pinion being 3 mm., the wheel to have 
&0 teeth and the pinion to have 10 leaves, 
the addenda of the teeth being represented 
by 2.5 and the pinion by 1.25, the informa- 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


tion is obtained as follows: To calculate 
the pinion’s pitch diameter use Rule C: 
11.43 < 2x 10 = 228.6 
e - = 2.54 mm. 
90 

To determine wheel’s pitch diameter em- 
ploy Rule A: 

11.43 * 2 * 80 = 1828.80 
— = 20.32 mm. 


90 
The next part of the problem is to cal- 
culate the wheel’s full diameter. To do 

this we use Rule B: 
20.32 & 82.5 = 1656.40 
—_—— = 20.7 mm. 


80 


Tabulating the answer to our problem, 
we have: Wheel’s pitch diameter, 20.32 
mm.; wheel’s full diameter, 20.7 mm.; pin- 
ion’s pitch diameter, 2.54 mm. 

Question—If{ we are given the distance 
of centers, the number of teeth in the wheel 
and leaves in the pinion, calculate there- 
from the pitch and full diameter of the 
wheel and of the pinion. 

Answer--The following represents the 
necessary data: Distance of centers, 5 mm. ; 
teeth in wheel, 75; leaves in pinion, 10; ad- 
denda for teeth, 2.5; addenda for pinion 
leaves, 1.25. Rules A and B will solve the 
pitch and full diameters of the wheel, and 
Rules C and D will give us the pitch and 
full diameters of the pinion. 

Rule A. 
5 & 2X 75 = 750 


8.82 mm. 


85 
Rule B. 
RR? (6.0 683.55 
9.11 mm. 
75 
Rule C. 
5x2 10 100 
1.18 mm. 
R5 


Rule D. 
1.18 & 11.25 = 182.75 
10 
Results of calculations: Pitch diameter 
wheel, 8.82 mm.; pitch diameter pinion, 1.18 
mm.; full diameter wheel, 9.11 mm.; full 
diameter pinion, 1.327 mm. 
(To be continued.) 


- 1.327 mm. 








The robbery at the store of Miller & 
Moore, 1323 Eleventh Ave., Altoona, Pa., 
which was briefly mentioned in last week’s 
issue, resulted in a loss of about $1,000. 
The display window along the side of the 
entrance to the store had been broken for 
some time, and the burglar pushed in a 
large piece of glass, reached his arm 
through the aperature and helped himself. 
As it was not necessary to break the glass, 
there was no crash. The man operated very 
quickly and quietly. Jelow the window 
was found a heavy piece of iron, which was 
evidently used in pushing in the glass. 
Among the articles reported to the police 
as missing are 10 diamond rings, running 
in value from $10 to $35 each; 16 watch 
cases, a dozen and some 
lockets and other jewelry. 


emblem rings 
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A New Noiseless Clickwork. 


ERE is a noiseless click, with normal 


pawl, that automatically lifts the 
pawl out of the toothed ratchet in wind- 
ing up. 


This was described in a recent edition of 
the Almanach de l'Horlogerie. K is a 
pawl turning on a steady pin that has a 
second arm A. In the second arm A two 
pins B are set, between which the end of 
a pinch spring lies. The pinch spring 
moves, with moderate friction, on a shoul- 
der R of the ratchet wheel S. When, by 
means of the square V, the mainspring 
lying under the ratchet wheel is wound up 
and the ratchet wheel S is turned in the 
direction of the arrow, the spring F, which 
rests against the upper pin B (see the illus- 
tration), by means of the arm A, lifts the 
pawl out of the circle of teeth until it 
strikes against the stop-pin G. 

If the ratchet is turned still further, the 
which follow the ratchet 


spring F, can 





NEW NOISELESS CLICKWORK. 


wheel no further, drags on the shoulder 
R of the ratchet wheel. If the winding is 
interrupted and the ratchet wheel makes 
but a slight backward movement, then the 
spring, by reason of its friction on the 
shoulder, is likewise moved backward with 
the ratchet wheel. It then takes with it 
the lower pin B, and consequently the pawl 
K, which is again brought within the cir- 
cle of tooth points. 

We have illustrated this noiseless click 
here to show in what various ways me- 
chanical functions may be produced. The 
arrangement, however, says the Deutsche 
Uhrmacher Zeitung, does not appeal to us 
as a happy one, for, just because the pawl 
is raised far above the tooth point circle, 
the ratchet must make quite a considerable 
backward movement before the pawl can 
take hold. The wheel, by the time the click 
goes into effect, will have attained a cer- 
tain speed and the striking against the 
point of the pawl will be much more vio- 
lent than in the case of an ordinary click. 
The danger of injury to the ratchet wheel 
teeth, as well as to the point of the pawl, 
is hereby much greater than with the fa- 


miliar clickworks. On the other hand, 
there is an advantage here in that the 
spring can never really be too tightly 


wound. 








Work has begun on the extensive remod- 
eling of the store of S. Zaconick, 531 Main 
St., Johnstown, Pa.. The building will be 
practically new when completed and will 
afford much and con- 
venient quarters for the business. 


more commodious 
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STILL SUPREME 


Patek, Philippe & Co. 
WATCHES 


GENEVA - SWITZERLAND 


ANNUAL TRIUMPH AGAIN REPEATED 


Nearest to Perfection as yet Reached by 
Portable Timepieces 


LATEST ACHIEVEMENTS 


Records of 1913-1914 


GENEVA OBSERVATORY TIMING 
CONTEST 


Ending February, 1914 


The Very First Prize between Makers for the 
Best Average Running (9 manufacturers com- 
peted). 

The Very First Prize for Best Average Running of 
a Single Watch. 

2 First Prizes out of 4, of which the Very First One. 
3 Second Prizes out of 9, of which the First Second. 
8 Third Prizes out of 20, of which the First Third. 

36 Honorable Mentions out of 63. 


50 Out of a Total of 103 Awards 














KEW OBSERVATORY TRIAL OF WATCHES 
AND CHRONOMETERS 


12 Out of the Best 42 


All of these Brilliant Results were accomplished by 
watches of our usual Commercial Quality. 


They are FOR SALE by the 
PATEK, PHILIPPE & CO. AGENTS 








Awarded Hors Concours (Beyond Competition) : Milan, 1906; St, 
Louis, 1904; Paris, 1900; Geneva, 1896; Chic: ago, 1893; Antwerp, 1885; 
Zu rich, 1883. Gold Medal: euncmibt irg, 1905; “fl ndon, 1, 1885; Calcutta, 
Is83; Gro we 1880; wc urne, 1880; Paris 187 8; Philadelphia, 
187 78: Valparai 18 7 P: 867; P ari 1855; ce idon, 1851; Paris 
1844, Silver Med “Sie W Ye ms 185 Dipl loma of Honor: Amster- 
dam, 1888. Highes : At ward: Vienna, 187 


ALFRED G. STEIN 


68 Nassau Street New York 





WARM WEATHER IS HERE 


Will the Watch and Clock Oil You Are Using Evaporate ? 


FULCRUM OIL 


WILL NOT EVAPORATE 





The query is made to us occasion- 
ally, “Is Fulcrum Oil a mineral oil?” 

We answer “Positively, no.” 

All mineral oils will evaporate. 
FULCRUM OIL will not. It hasn’t 
a trace of mineral oil in its com- 
position. 

FULCRUM OIL never becomes 
rancid in any length of exposure 


and IT WILL NOT GUM. 








It’s the oil for you—if you don’t want to do 
your work over the second time without pay. 


CHRONOMETER OIL 


50c. a Bottle 











WATCH and CLOCK OIL 


35c. a Bottle 
$3.75 per Dozen 


Fulcrum Oil Company, Franklin, Pa., U.S. A. 











Electric Polishing Motors and Fans 





8 inch AC or 7 Fans, $7.50 
12 in Tabl e ‘* 10.00 





(2. De 8.00 
New AC Induction } HP. Motor. Quiet and = : Oscillating 12. 00 
smooth running Complete as illust’d $18.50 iz * Ac 4.00 


Fidelity Electric Company, Lancaster, Pa., U.S.A. 








Missman’s Cork Graver Handles 


Made of selected cork spun around 
wood center. No slipping from perspir- 
ation. Gives a firmer and more con- 
venient grip without cramping. Made 
also in egg shape. 60c. dozen. 

Sold by all jobbers. 


Manufactured by 


MISSMAN TOOL CO. 


18 Dunham Place, BROOKLYN 

















WIRELESS 


Time Receivers 


Instruments superior in every point 
and respect. Prices, $35.00 and 
upward. Write us to-day. 





Arlington Receiver 
The Davis & Hawley Jewelers, !nc. 


Waterbury - Connecticut 
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Care and Repairing of the Marine Chronometer. 


Written expressly for The Jewelers’ Circular by J. M. Corbett. 

















VALUABLE chronometer coming in 
from a cold atmosphere to a warm 
room should be allowed to stand until it 
has acquired the temperature of the room 
before being removed from its bowl. This 
is to prevent “sweating” of the steel parts, 
which might cause rust, especially on the 
balance spring. And it ought not to be 
kept or operated upon in a room where 
there are acid fumes or acid fruit. 
Let us suppose a chronometer has been 
brought in for care or rating. It should 
not be stopped or allowed to run down if 


it has to go to sea in a short time, as it 


is liable to change its rate and there may 
not be time enough for it to establish a 
new rate before going ab@ard. Some chro- 
nometers change a great deal in rate when 
the balance spring and oil are brought to 
rest after vibrating steadily for a long pe- 
riod of time. Others seem to alter very 
little. This is partly due to the relation 
of the thickness of balance rim, amount of 
compensating weight and centrifugal tend- 
ency, which vary in chronometers. This 
variation of rate on stoppage in some chro- 
nometers whose isochronism is not perfect 
can be ascribed partly to the change in the 
extent of the vibration after the settling of 
the oil. 

If the chronometer is found to be much 
off the Greenwich time, the seconds hand 
should not be disturbed or pushed about. 
3ut if it is required to be brought nearer 
to time, the minute and hour hands may 
be safely turned around (forward) the 
full round of the dial. 

If its condition is to be inspected, stay it 
in the gymbal and, with the left hand 
around the upper part of the bowl and the 
forefinger pressing slightly on the top of 
the glass (about the center), unscrew the 
bezel with the right hand. Caution should 
be exercised here, as in the hands of the 
inexperienced the heavy bezel may slide 
and break off the center arbor, which 
sometimes happens. The bezel being off, 
grip the box tightly with the right hand 
near to the hinge and turn the box over 
to the left side, catching the movement 
with the left hand as it slides out of the 
bowl. 

During the inspection of the movement, 
breathing closely on the balance spring or 
talking with the mouth near to it ought to 
be carefully avoided, as particles of saliva 
talling on the spring may cause rust spots, 
which would subsequently cause trouble. 

The movement may be placed with safety 
on its side, resting on the brass edge on 
which the dial is screwed and on the top- 
plate edges upon the bench. The proper 
place to hold it by is the brass edge (or 
ring) to which the movement is screwed, 
and which is lacquered and will not be 
stained by the heat and moisture of the 
fingers. Others parts are subject to get 
marked, when handled with the bare fin- 
gers, if not properly wiped immediately. 


When observations have been made the 
chronometer should be put into the bowl in 
the same manner in which it was taken 
out, placing the projecting pin on the brass 
edge in its slot in the bowl. Do not allow 
it to drop in the bowl. 

How it swings in the gymbal ring is a 
point that requires some consideration, as 
the studs and holes in the lugs and ring 
wear and the oil dries up, causing a stiff- 
ness which prevents the movement keeping 
the perpendicular position while the ship 
is in motion. Sometimes the addition of 
a little sperm oil restores it to its normal 
state. But when the studs and holes are 
worn it is necessary to broach out the holes 
a little and smooth over the rutted parts 
of the studs with a very fine file at the 
ends of the screws. The bearings should 
not be made too sensitive or delicate, or 
the movement will swing too much. When 
pushed to the one side and then to the 
other, it is intended to come back each 
time to the perpendicular line so that the 
dial keeps level when the box is moved 
from one side to the other. The bowl 
should not have much end-shake in the 
studs, but ought to be easy, so that the 
staff pivots may receive no side shocks. 

PUTTING THE MOVEMENT IN ORDER. 

We will presume that the chronometer 
is to be put in order. In this case the 
parts and their relative actions are con- 
sidered separately, as follows: 

(1) The extent of the vibration of the 
balance and the difference of it with dial 
up and dial down are noted. It is gen- 
erally a little more in extent when the 
friction is on the diamond end stone than 
when on the potence stone, unless the cock 
pivot is much worn or has been flattened 
by a knock. 

(2) Whether the balance is running true, 
and if the balance spring is true and free 
and has not been distorted. 

(3) The movement is now placed on its 
side upon the board, on which is spread a 
piece of clean white paper. (Dirty paper 
and a dirty board are sure to scratch the 
plate edges and the bluing of the pillar 
screws in the course of manipulations.) 

(4) With a piece of long-pointed peg- 
wood (about three inches long) the end- 
shake of the balance staff is now tested as 
to whether it requires confinement or not 
from the potence or from the cock. This 
is assured by viewing how the impulse 
(large) roller stands in relation to the es- 
cape wheel. The lower side of the escape 
wheel and the lower surface of the impulse 
roller should form about a straight line. 
If the roller is lower than the escape 
wheel the staff may be confined with ad- 
vantage from the potence. But if the roller 
stands higher than the escape wheel, the 
right end for confinement is the cock. 
This is usually done by chronometer men 
by sinking the jewels a little. The jewel 
hole is cemented true in a chuck in the 
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lathe and a little of the brass on the under- 
side touched off with a sharp graver, after- 
ward sinking the screws, if necessary, to 
bind the jewels down. 

The balance end-shake ought to be about 
1/1000 or 2/1000 of an inch. 

The escape wheel end-shake is next ob- 
served, which can stand to be a little more 
than the balance staff. If it is too much, 
and when pushed upwards is considerably 
away from the locking spring (detent) 
blade, the wheel should be confined from 
the top jewels (in the plate opposite to the 
dial plate). 

The clearance between the blade of lock- 
ing spring at the supported end of the lock- 
ing jewel and the escape wheel varies in 
good chronometers from 8/1000 to 12/1000 
of an inch. It is good policy to have the 
wheel acting on the locking stone as near 
as possible (allowing clearance) to the sup- 
ported end of the stone. 

(5) How does the escape wheel stand in 
relation to the roller when a tooth is rest- 
ing on the locking stone? The clearance 
of the entering tooth from the roller 
should be about the same as that of the 
back of the escaped tooth to the impulse 
roller. 

If the entering tooth (which can be seen 
through the hole in the top plate) is too 
close to the roller, and the escaped tooth 
has greater space, it can be corrected by 
slackening the locking spring foot screw a 
little and, with a small brass punch and a 
light hammer, knocking it in a little toward 
the balance staff, as the brass steady pin 
usually vields sufficiently and takes the 
set of the hole. But this operation must 
be done with care so that it is not driven 
toc much. 

When it is required that the locking 
spring foot be moved the opposite way to 
equalize the space, the spring is taken out 
and the steady pin is bent a little forward, 
which steady pin should fit the plate hole 
easily without shake, so that the locking 
spring can be replaced precisely in the same 
relation each time. 

To prevent accident, it must be remem- 
bered that when the locking spring is to 
be removed the balance should not be re- 
moved until the fourth wheel is blocked 
with a piece of thin, tough pegwood (about 
1% inches long) passed through between 
the arms of the fourth wheel and the train, 
then slowly brought round to a stand. 

When the train is duly blocked the lock- 
ing spring foot screw can be slackened a 
little: then the forefinger of the left hand 
is pressed up against the steady pin and 
the screw further unscrewed until it will 
drop out. Now the steady pin is grasped 
with a pair of tweezers and raised gently 
enough until the locking spring can be 
carefully removed. If the steady pin is 
found very tight in the plate it may be 
pushed from the top by means of a ta- 
pered piece of wire; the taper should be 
enough to prevent it following the pin too 
far—just enough to start the pin from its 
seat. That method will be found good to 
safeguard against breaking the locking 
spring. 

(6) How the impulse jewel in the roller 
acts in travel, in connection with the en- 
tering tooth and the escaped tooth of the 
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= = nur facilities for turning out superior repair work are unequ: aled. In our m: ignifice nt new quarters 
=~ iwe have associated with us a staff of skilled mechanics of exce ption: ul ability in thei ir chosen field who 
— 
—— 
eee 
= 


are ever alert to anticipate your every want. The open door to perfection in modern repairing lies before you. 


BECKER-HECKMAN COMPANY 323 eh Building 


pee ene! Watch Case Repairing 


is obtained only through patronizing men who have made this business a life 
study —_-MEN WHO KNOW — men of modern advanced ideas—men whose 
reputation as mechanics 1 is at stake i in the skilful production of such work—Not 
the “side-liner,” not the man with a dozen irons in the fire, but the Know How 


Man who Knows How because of study, ambition, thought and experience 


Ir Skilfull and perfect watch case and jewelry repairing can be made a valu: Fie = 
: 


asset to your store as well as to the store of the many successful retail mer- 
chants who have already found the decided advantage of sending their watch case and jewelry repair 


work to men who KNOW HOW. WATCH CASE REPAIRING 
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TRADE BARK REGISTERED 


For Over a Quarter Century the 


Leading Gold Watch Case Manufacturers 








704 MARKET ST. 
SAN FRANCISCO 














Practical Course in Adjusting 
| By THEO. GRIBI 


SPECIAL REDUCED PRICE, $1.50 


Post Prepaid 


THE JEWELERS’ CIRCULAR PUBLISHING COMPANY 
11 Joha Street, corner Broadway, New York 





Special Offer 


| To get acquainted we will 
| give you absolutely 


FREE 


1 Dozen Geneva 
or Mi-Concaves 


any size with every dollar’s 
worth of materia] or supplies 
you buy from us for cash in 
advance or C.O.D. on your 
first order. 

Orders filled from any cata- 
logue at the lowest market 
prices. 

Our price list No. 5 sent on request 
Boston Jewelers’ Supplies Co. 
345a Washington St., Boston, Mass. 











. of every 
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The National Engravers 

38-40 West 33rd St., New York City — 

f Personal and bank reference. 




















HERMAN KOHLBUSCH,%Sr. 


ESTABLISHED 1859 
Manufacturer of[Fine Balances and Weights 
for every purpose where accuracy is required 
Office and Salesroom, 170 BROADWAY, NEW YORK 
Send for Price List Tel. 370 Cortlandt 
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Learn Watchmaking 


Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as maay 
months as it formerly took years. Does away 
with tedious apprenticeship. oney earned while 
studying. Positions secured. Easy terms. Send 
for catalogue Address 


St. Leuls Watchmaking School, St. Louts, Mo. 


PRACTICAL COURSE IN ADJUSTING. 
Special Reduced Price, $1.50, eet 
Published Price, $2.5 
All Jobbers or Jewelers’ Cireular * publishing Ce. 
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escape wheel, when a tooth is resting on 
the locking jewel is explained in the fol- 
lowing manner: 

The balance, being now quiescent, is 
brought to the left a little (on the impulse 
vibration) by the pegwood placed in the 
inside of the balance rim. Pressing a lit- 
tle toward the escape wheel, the clearance 
of the escaped tooth can be seen with the 
eyeglass from the top through the hole in 
the plate. The side-shake of pivots must 
be considered in the allowance. For at 
first the escapement may have been closely 
set; but the wear and polishing of pivots, 
which have increased the pivot side-shake 
of the staff, may now cause the impulse 
pallet to touch the back of the escaped tooth 
or touch the entering tooth point. 

Next, with the peg the balance is slowly 
turned around to the right (on the dumb 
vibration) until the impulse jewel passes 
the point of the entering tooth of the es- 
cape wheel. It also should have the same 
clearance. The impulse jewel ought not 
to be projecting beyond the circumference 
of the roller. But it 1s found sometimes 
beyond the line, causing a danger that if 
a stiff cannon pinion is set backward the 
jewel may strip the teeth. 

it is noteworthy here, by way of in- 
struction, that the acting face of the im- 
pulse jewel and locking stone do not stand 
upright in their presentation on the escape 
wheel teeth in a first-rate chronometer, 
and that we are considering an escapement 
that, in experience, has not been as yet 
equaled for precision and excellence. It 
requires no oiling, as its action is a roll- 
ing one, and when oil is put on the escape 
wheel teeth it is always found detrimental 
to its best performance, which cannot be 
said of the lever escapement no matter how 
finely it is made. 

the locking jewel and the impulse jewel 
are purposely set out of upright in their 
actions, so that, as the escape teeth wear, 
about two-thirds of the face of the tooth 
act on the impulse stone and about one- 
third performs on the locking jewel, so 
that the bearings be distinct from each 
other. And when, from wear, a burr is 
thrown up on the face of the tooth be- 
tween the two bearings, it is (when han- 
dled by the best of chronometer-makers ) 
filed off by means of a very fine file until 
the actions are clear of each other. 

(7) The tooth drop is our next concern. 
Pushing around the balance cautiously 
with pegwood on the dumb vibration until 
the gold spring drops, and bringing back 
the balance to the left, carefully watch if 
the entering tooth safely drops on the im- 
pulse stone. Follow it with the eye until 
it drops and the previous one rests on the 
locking stone. When the drops and roller 
clearance are great and the balance vibra- 
tion much below a turn and a quarter, and 
it is not expedient to put in a new main- 
spring, the improvement is often made by 
driving in the potence instead of disturb- 
ing a finely acting impulse stone. This 
gives the advantage of bringing also a 
shallow roller closer to the teeth, thus mak- 
ing a safer escapement. It must be under- 
stood that a close escapement wears less 
than a shallow one, and its results are bet- 
ter generally. If the escaped tooth drop is 








correct but the drop is too great on to the 
impulse stone of the entering tooth, while 
the roller depth is right and the balance 
vibration too little, it is greatly benefited 
by widening the roller. That is done by 
turning the discharging roller (the small 
one) a little way farther from the impulse 
jewel. 

Occasionally, in an otherwise fine chro- 
nometer, an impulse jewel is found de- 
stroying the escape wheel tooth by cutting 
or scraping it away and throwing off brass 
dust in the escapement, though the stone 
seems well polished, consequently causing 
a loss of power. This serious trouble may 
be found at the corner of the impulse plane 
and the tip of the stone by closely observ- 
ing it with a strong eyeglass. It will be 
found that there is a sharp corner or 
square between the tip and the plane. By 
polishing this cutting corner on a finely 
charged diamond lap this grave fault is 
removed. This is done by removing the 
stone from the roller and cementing it on 
a flattened piece of brass wire for handling 
and operating it on the lap. Before it is 
replaced in the roller it may be verified by 
pushing it over the thumbnail to see if it 
cuts or scrapes. It should not do so. It ts 
sometimes better to touch up the old stone 
than put in a new one, as the new one 
might have the same fault. 

(8) The present items for our attention 
are the lift of the locking spring and gold 
spring. With the pegwood again push the 
balance around until the gold spring drops, 
and then bring the balance back to the left 
tardily. Watch from the top how long the 
locking spring is held on to the discharging 
jewel after a tooth escapes from the lock- 
ing stone. For a good proportion, about 
one-third of the space between two teeth 
should pass the locking stone line of travel 
when the locking spring falls back to the 
banking stud. This allows abundance of 
time for the locking spring to return to 
the banking before the next tooth reaches 
the locking stone. The amount of the lift 
of the gold spring should be similar to 
that of the locking spring, which can be 
closely noticed by watching the length of 
the travel of the balance over the top plate 
from the point of the lift to the release of 
the gold spring and of the locking spring. 

(9) The tension of the locking spring 
and gold spring calls for inspection, as it 
is at times defective. That of the locking 
to the banking screw needs to be such that 
when it strikes the stud it does not re- 
bound or quiver, but is positive in its ac- 
tion. The same is required of the gold 
spring toward the horn. Alterations for 
tension of the gold spring are made by the 
use of a pair of coiling tweezers, but 
changes are executed on the locking spring 
by taking a piece of strong steel wire bent 
to an angle. One end of this is fixed in 
the bench vise and the flame of a spirit 
lamp is held under the horizontal part until 
it assumes a blue color. Then the locking 
spring is bent over the hot wire. If held 
for a little in the desired shape it will hold 
its set about the spot where it rested on 
the hot wire. But judicious care is re- 
quired that the locking spring does not hug 
the stud too much, as it would retard the 
balance vibration by unnecessary resistance. 
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(10) The train is now blocked by the 
peg at the fourth wheel; the locking spring 
is removed; the balance spring stud screw 
is slackened and again tightened to see how 
it fits. When it has been well adapted, the 
stud comes down and is drawn back against 
the cock, each time without shake and in 
the same manner that is always character- 
istic of a well designed and fitted balance 
spring stud. 

The balance should not be lifted out by 
the spring, but the staff may be gripped, or 
the rim of the balance, near an arm. When 
the balance spring is to be removed cau- 
tion is needed, lest it be bent by accident. 
Yhe place to catch the balance is at the 
arms. With the left hand, the roller side 
being uppermost, and with a small screw- 
driver pressed and slightly twisted in the 
slot. of the spring collet, it is worked off 
the staff. \When the staff is to be operated 
upon in the lathe the balance should always 
be removed also wherever it is possible, 


be 


such as in the case where a pivot is to 
rounded up to increase vibration or reno- 
vating of pivots; for when a balance has 
been strained, although it is apparently 
again trued, it is likely to exhibit serious 
defects when it is out of the hands of the 
artisan. 


When rust spots are discovered on the 
balance spring they are successfully elim- 
inated by delicately rubbing them over with 
a piece of platinum wire or a fine piece of 
brass wire shaped for the purpose. Do not 
use heat, for the molecules of the steel 
would be much disturbed from their nor- 
mal seat and cause a large acceleration in 
the rate for a long time. 

(11) The balance now out, the main- 
spring is fully wound up. Watch how the 
stop arm is working, which should just 
touch the plate when the smail (on the top 
of the fusee) comes to a stop against it. 
The pawl (click) is also examined to see 
the existing state of the maintaining work. 
A well-shaped pawl does not rest on the 
points of the teeth of the large fusee 
ratchet, but receives the pressure near the 
bottom of the ratchet teeth, so that burrs 
may not be raised on the tips of the ratchet 
teeth or be stripped if the paw) catches them 
only on the points; for in a fusee chro- 
nometer a well-acting maintaining work is 
requisite. The pawl spring ought to be 
light and certain in its action, bringing the 
pawl to the bottom of the teeth. 

The great wheel and great ratchet wheel 
must never be keyed up too tight, but be 
easy. It is better to be rather loose than 
rather tight, giving freedom for the main- 
taining spring to perform its duty. 

(12) The dust cap is at this point re- 
moved from the winding arbor and the 
square grasped by the adjusting rod (after 
the hands and dial have been removed) 
and kept tightly wound until the peg is 
removed from the fourth wheel and the 
third wheel taken out, after removing the 
bridge on the dial plate. 


(To be continued.) 








Fire at Pittston, Pa., last Friday caused 
a loss by flames, smoke and water estimated 
at $80,000. Among the sufferers was J. A. 
Lewis, whose jewelry store and stock were 
damaged to the extent of $2,000. 
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The complete satisfaction of 
all consumers of the Herkules 
Saws is the result of the inim 
itable manufacturing process 
which makes for evenness of 
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temper, not found in any other Hierkules Saws 
saw, increasing the life of the Trademark Registred 93158 
: ‘ sd get li for hard Metals 

saw far beyond that of other hte ii 
makes. This accounts for the 

ever increasing demand, It alsv 


accounts for some base imita 
tions. The genuine are labeled 
as shown on illustration. 





Watch Glass Grinding Fixture 
No. 10 


Contrivances for holding watch glasses while reducing their 
size by grinding are numerous, but up to date none have been 
made which will hold glasses, small or large. In fact, their 
use was extremely limited. The fixture illustrated above will 
hold a glass as small as No. 6 and from that size up to the 
largest size used in watches. 

While taking out your glass from the lathe to try it in 
the bezel you have no loose parts to take care of, as all the 
parts of this attachment remain in the lathe and are ready 
for quick readjustment. The glass after grinding will run 
true, and better results can be had than with any other fixture 
made for the purpose. All the faces of the plates are covered 
with soft rubber, which clings to glass better than any other 
substance. Plates B to E have flat surfaces, while the fixture 
A is slightly concave to lay over the convex surface of the 
glass. The hardened ball ended stud moving freely in a hol 
low cylinder will permit the surface of its face to adjust itself 
to the shape of the glass, which is held firmly between the 
surface of A and the required size B to E. The great variety 
of watch glasses required to be handled by the watchmakers 
at the present date makes a tool of this kind an absolute ne- 
cessity. No matter how large an assortment is carried in 
stock it is a daily occurrence that an exact fitting glass is not 
found in stock, and just here it is where this new tool will be 
found of greatest help. 





DIRECTIONS 


Select a Friction-plate a little smaller than the glass to 
be ground out. Place arbor of Friction-plate into wire-chuck 
No. 50 and tighten same by Draw-spindle. Next place taper 
arbor of front thrust into tailstock spindle. Tighten tailstock 
to the Lathe bed and keep spindle loose. Place your glass be 
tween Friction-plate and front thrust and give the spindle a 
slight pressure with your right hand; spin the lathe, and by 
holding your left hand fingers against the edge of your glass, 
you will get the giass to run true in the Lathe. Now give the 
spindle that you govern with your right hand a little more 
pressure and tighten it, and your right hand will be free to 
grind the edge of your glass as desired. Use coarse Emery 
for grinding and fine for a polish. 

See that the under side of your tailstock is free from dirt 
and grease and be sure the tailstock spindle is in true line 
with the Lathe spindle, otherwise the attachment will work 
badly. PRICE PER SET $1.50. 


WHEN ORDERING, STATE NAME AND SIZE OF LATHE. 








For Sale by All Jobbers in the United States and Canada 


HAMMEL, RIGLANDER 
& CO. 


47-49 Maiden Lane, New York 
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Combined Caliper and 
Poising Tool No. 65 


Price, each, $3.50. 
Original Design and Construction. 


Made of Heavy German Silver and 
Finely Finished. 


The staff-bearing studs are guided by fine 
Spiral springs in hollow bearings—as shown 
in sectional view—and the danger of break- 
ing the pivots is reduced to a minimum. 
For testing the true running of the balance, 
the Caliper is adjusted so that the pivots 
run free in the bearings. When it is ascer- 
tained that the balance is out of true and 
requires bending, press the bearing guided 
by the jointed arm until the staff is locked 
firmly between the two flat ends of the 
bearings. sy doing this, all strain has been 
removed from the pivots and the balance 
can be bent at will. After having bent the 
balance, release the jointed arm and the 
spiral springs wil! throw out the bearings 
to the original position. It can be seen 
from this that after the staff has once 
been properly placed between the bearings 
the truing and bending of the balance can 
be done without repeating the tedious opera- 
tion of placing the staff between the bear- 
ings. The guide or index is adjusted in a 
novel manner over a friction spring, per- 
mitting a tension of any desired degree. A 
wrench with slots to pass over the arms of 
the balance is furnished with each Caliper. 
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Barrel Clamping Plier No. 55 


This new article for holding Waltham mainspring motor barrel has decided merit. 
These motor barrels are fastened together with a two-piece arbor and as the watch is 
wound from time to time, the arbor tightens each time. When repairing or replacing 
springs aud cleaning these movements, it is necessary to take this arbor apart to sepa- 
rate the barrel. In most cases the arbor is set very tight and it is almost impossible 
to hold the barrel in the fingers to start the arbor. Many use a vise or some other con- 
trivance, but in putting a barrel into the vise and turning the latter tight enough to 
hold, it springs the barrel and mars or bruises it otherwise, and in this manner the bar- 
rel is sprung out of true and the time of the watch affected. The plier shown herewith 
is shaped in such a manner that by setting the barrel into the groove and closing the 
jaws it gives an equal pressure all around and does not spring or injure the barrel in 
any way. 

These pliers are made so that each plier will hold 18, 16 and 12s barrels, are well 
made and finely nickel-plated. PRICE, EACH, $1.00 
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THE KEW OBSERVATORY TRIALS. 














RATING OF WATCHES AND CLOCKS FROM JANUARY, 1913, To MARCH, 1914. ae 


D* 
to March, 1914, 614 


RING the period from January, 1913, 
watches and 


184 National Physical 


marine chronometers were examined at the 
Laboratory in Kew, Eng- 


62 


n 1912 and 


9 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


Thirty-seven 
marks and upward 
1913, while only 24 received the same rating 
The accompanying 
table shows the result of the performances 
; watches which obtained the highest 
number of marks during the period from 
January, 1913, to March, 1914. 


25 in 1911. 


in 


vatches 
the 


obtained 90 


12 months of 





Name. 


Paul Ditisheim, La Chaux-de- 
Fonds .. F 


Vacheron & Constantin, Geneva 
Golay, Fils & Stahl 
Paul, Buhré, Le Locle 


” 


” ." 
” 9s a Ba a 
Patek Philippe & Co., Geneva 
E. Max Schnabet, Madrid 

Vacheron & Constantin, Geneva 


Golay, Fils & Stahl 
Vacheron & Constantin » 
Paul Buhré, Le Locle ; 


Vacheron & Constantin, Geneva 
Golay, Fils & Stahl 
Vacheron & Constantin 


Longines Watch Factory (Baume 


& Co.), St. Imier oe . 


Longines Watch Factory (Baume 


& Co.), St. Imier 
Vacheron & Constantin, 
Golay, Fils & Stahl 
Vacheron & Constantin pe 
Golay, Fils & Stahl 
Patek Philippe & {Co 
Vacheron & Constantin 


Geneva 


” 


Longines Watch Factory (Baume 


& Co.), St. Imier ‘ a 
Patek Philippe & Co., Geneva 


9 
Stauffer, Son & Co., London .. 


LeRoy & Fils, London & Paris 
Newsome & Co., Coventry 


Longines Watch Factory (Baume 


& Co.), St. Imier ss 
Golay, Fils & Stahl, Geneva 
Vacheron & Constantin, Geneva 


Golay, Fils & Stahl, Geneva .. 
Vacheron & Constantin, Geneva 
Fabrique d’horlogerie Electa 
(Gallet & Co.), La Chaux-de- 
Fonds . oe ee ee 
Vacheron & Constantin, Geneva 


Longines Watch Factory (Baume 


& Co.), St. Imier 


Longines Watch Factory (Baume 


& Co.), (St. Imier - 
Vacheron & Constantin, Geneva 
Newsome & Co., Coventry 
Longines Watch Factory (Baume 

& Co.), St. Imier : 
Newsome & Co., Coventry 


Golay, Fils & Stahl, Geneva 
Nicole, Nielsen & Co., London 


Camerer, Kuss & Co., London.. 


Rotherham & Sons, Coventry 
Nicole, Nielsen & Co., London 
Waltham Watch Co., Waltham, 

Mass, U.S.A. at : 
Golay, Fils & Stahl, Geneva 
Patek Philippe & Co., Geneva 
Golay, Fils & Stahl, Geneva .. 
Vacheron & Constantin, Geneva 
Chas. Frodsham, London 


36145) 
36176 
23534 


36177 
352192 
30617 
143350 
14446 
143345 
161220 
36153 
361880 
351828 
31713 
346569 


137965 
327967 

29392 
350407 
351826 


2352426 
\ 
2513940 
339581 
1412 
357490 
31711 
170426 
345435 


352604 
| 


2059717] 
161185] 
153581 
162719 
214597 


8994 


151022 


2513920 
32093 
358715 
357353 
32094 
357489 


126732 
364810 


357350 


2513939 





1927958 
152244| 
} 
32090 
12172 


12195 


35210 
12191 


7024332 
29975 | 
170293 | 
29979| 
352607) 
09513 


Escapement, balance, &c. 


g.b. Guillaume balance 
g.b. Guillaume balance 
Tourbillon 


ar, 
at. 
g.b. Chronometer, 
Guillaume balance 
d.r., g.b. Guillaume balance 
d.r., g.b. Integral balance 
d.r., g.b. Guillaume balance 
d.r., g.b. Guillaume balance 
d.r., g.b. Guillaume balance 
d.r., g.-b. Guillaume balance 
d.r., g.b. Guillaume balance 


d.r., g-b. Guillaume balance 
d.r., g.b. Integral balance 


d.r., g.b. Integral balance 
d.r., g-b. Guillaume balance 





d.r., g-b. min. & secs. chronograph | 


calendar, moon’s phases and 
‘alarm ”’ me ae 
d.r., g-b. Guillaume balance 
d.r., g.b. Integral balance 
d.r., g.b. Guillaume balance 
d.r., g.b. Integral balance 
d.r., g.b. Integral balance 


d.r., g.b. Guillaume balance 

d.r., g.b. Guillaume balance 
d.r., g.b. Integral balance 

d.r., g-b. Guillaume balance 
d.r., g.b.. Integral balance 

d.r., g.b. Guillaume balance 
d.r., g.b. Guillaume balance 
d.r.. g.b. Tourbillon Integral bal- 

ance 


d.r., g.b. Integral balance 


d.r., g.b. Guillaume balance 

d.r., g.b. Guillaume balane¢ 

d.r., g.b. Guillaume balances 

d.r., g.b. Guillaume balanes 

d.r., g b., minute & split-seconds 
chronograph... 

d.r., g.b. Guillaume balance 

s.r., g.b. Karrusel. Brass & st 
balance ea 

d.r., g.b. Guillaume balance 

d.r., g.b. Guillaume balance 

d.r., g.b. Integral balance 

d.r., g.b. Integral balance 

d.r., g.b. Guillaume balance 

d.r., g.b. Integral balance 


a.Y., g:B: : . 
d.r., g.b. Integral balances 


d.r., g-b. Integral balance 
d.r., g.b. Guillaume balance 
d.r., g.b. Guillaume balance 

| d.r., g-b. Integral balance ; 
s.r., g.b. Karrusel. Brass & steel 


balance os ars 
d.r., g.b. Guillaume balance 
s.r., g.b. Karrusel. Brass & steel 
balance as ws 
d.r., g.b. Guillaume balance 
d.r., fusee Tourbillon. Brass & 
steel balance ; 
d.r., fusee Tourbillon. 
steel balance ne pay 
s.r., g.b. Brass & steel balance. . 
d.r., fusee Tourbillon. Brass & 
steel balance Pig 
d.r., g.b. Brass & steel balance 
d.r., g.b. Guillaume balance 
d.r., g.b. Guillaume balance 
d.r., g.b. Guillaume balance 
, g-b. Integral balance 


Brass & 


d.r., g.b. Tourbillon. Brass & steel | 


balance 


a | 














Mean daily rate 2 = 
%. Et 
« § a 
| S$ 8/%-8 
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~ = - oe ue 
sj) et| 3 é | 385| 558 
~ ~ — af = ¢ @| & 6% 
g14/42|2 {2 |& #ie< 
§ § 5 Ss s es Sie = 
& 4 & a a & es 
= 
ae ae ee ee 
| secs. } secs secs. | secs. | secs. 
| | | 
| —0.9| —1.4|—1.3/—0.4;—0.8/ 14 | 15 
} $1.2) +0.9] +1.5| +1.1} +1.1} 20 3 
| +2.7| +2.8] +2.7| +2.0] +23) 21 4 
+0.2 | —0.3 | —0.3 | —0.6 | +1.0 15 13 
| —1.1 | —1.1 | —1.5.| —0.5|—1.4 | 21 6 
| +0.6 | +0.7| +1.4| +0.4| +0.4| 17 23 
—0.4 | —0.8 | —1.4 | —0.7 | —0.1 20 15 
r—0.9 | —1.7} —1.4 | —1.0} —0.5| 22 | 12 
}—1.9 | —1.2} —1.5 | —1.0} —1.6 21 21 
| ++1.0| +0.2| +1.4/ +1.9/ 42.4, 19 8 
+0.9 | +1.1] +0.5/ +1.1] +1.6| 23 15 
—0.2 | —1.1| —0.7 | —0.3] —0.6 | {25 | 10 
—0.1 | —0.8} +0.1 |} +0.2; +0.9 17 29 
+0.7 | +0.5 | +0.9; +0.8) 41.3) 23 26 
| 
| 
| +0.2)+0.5|—0.3' 0.0}/—1.1/ 22 | 20 
+0.9 | —0.2}—0.1| +0.1} +1.3| 20 13 
+0.9) 41.5) +0.6/ +1.4)+0.9 | 28 9 
+2.4) 41.8} +2.5) +0.8/ +2.3; 21 22 
+0.6 | +0.5| +0.7| +1.5| 41.3] 28 | 13 
—1.3 | —2.8 2.2 | —2.2 | —2.0 27 9 
+11) +06) +1.4| +1.4|+1.3} 23 32 
—2.0 | —-1.2 | —2.1 1.7-- —0.8 | 23 29 
—1.4| +0.7) —1.4'—0.4/ +03) 22 11 
+0.8 | +0.2| +0.4| +1.1 | +1.1 26 27 
—-3.0 | —2.3 | —3.4 | —-2.8 | —3.8 29 14 
+3.2 59 3.5| +3.7|+3.6; 26 22 
—3.4 | —2.9 | —2.8| —1.4|—0.9 | 23 10 
1.3/+0.9|+08!/—0.1| 00, 27, 21 
0.2 | —§).8 0.9 0.0 0.3 ; ae 
| | 
1.§ 1) +0.6 1.8 13: 3 12 
—1.1 | —1.1 0.8 1.4] +0.2| 21 17 
O.5 O.4 | —O.7 0.3 | —0.7 24 37 
—-3.8 —2.4 | —3.0 | —2.2|—2.7| 29 17 
3 2 1.8 —1.2}—1.0] 32 15 
—2.4 2.9 1.6 | —1.5}—2.4| 25 38 
lio 1.4 0.8 | —3.1) +0.9 25 6 
0.9 —1.7 2.1 -1.5 | —1.9 6 29 
5 dees oS 1.4) +0.9 1.7 9 33 
1.0 3.1 4|+3.5| +2.6 7 10 
—1.8 | —2.4 3.1! —1,5|/—1.4] 24 1 
0.6 —$.9 | 6; 08 |—0.1 34 25 
—0.2 ‘ 0.9 0.2 0.1] 34 13 
—3.0 4.2 | —2.2| —2.9| —3.5| 26 33 
+1.4 1.3) -+£1.8| +1.7| +281 28 38 
—0.5 —1.5  —1.0 2.6 0.2} 23 38 
—0.5, —1.2 1.2; +1.2}—0.3] 27 21 
13.2 3.41 42.8] +2.3 3.6 | 25 51 
—3.4| —3.3 3.1 | —2.0| —3.8| 34 22 
—1.1 | —1.3 | —0.5| +0.8|—1.0] 22 50 
—2.0 —2.6 —1.5 | —1.5 2.2} 20 59 
| —0.7 | —1.0 | ==0,9 | —0.9] —0.7] 28 51 
; —2.8 |"—2.4 | —2.3 | —2.0 | —1.2 29 10 
| 1.1) +0.3| 41.4) +0.6/—1.0] 27 | 29 
| +0.2| +0.1/ +0.3| +0.1 +2.2] 28 39 
| 0.0 —0.2 | —1.6 6 | 9| 28 43 
0.9 —1.1) +0.3 30 37 
—0.6 | —0.9 0.0 29 42 
+-2.5| £1.31 40.6 a! 38 | 13 
| +0.4 | —0.8) —0.4 6 6] 27 | 35 
1+1.0 | +0.2| +0.6 0.1 | —0. 35 | 39 
| +0.4 | 0.0) —0.3 | —0.5| +1.8] 26 | 18 
+0.1 |—0.2} +0.3)—1.8]+0.5] 31 | 35 
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34.0 
34.2 
32.5 
34.6 
| 33.0 
| 31.8 


| 33.7 


rate | 








38.7 
39.1 


38.8 
38.1 
38.9 
39.0 
38.7 
38.7 
38.8 
37.5 
38.9 
38.8 
38.4 
39.1 


38.1 


"> 


38.9 


| 38.0 


38.6 
38.3 


38.6 


38.2 
36.7 
38.6 
38.3 
38. 
36.5 


38.3 


 ¥ 
mo 


SE 


Marks awarded for 





| Temperature 
compensation. 


° 
rs) 
o 


Total 
Marks 


| 0-100 


ad 


HHOGOBGONO OS OO 
WKF WOUIMANOUN?-s«! a> 


Del ell aed tall all andl andl aed ond ardent 


lad atl atti ad 
dl we wl ew 24 
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95.0 
94.9 


94.3 
94.2 
94.2 
94.1 
93.7 
93.5 
93.3 
93.2 
93.2 
93.1 
93.0 
92.8 


92.7 
92.7 
92.6 
92,2 
92.2 
92.2 


92.0 


91.7 
91.6 
91.6 
91.6 
91.5 
91.3 


91.3 
91.3 


91.1 
91.0 
91.0 
90.9 


90.9 
90.8 


90.8 
90.8 
90.6 
90.5 
90.4 
90.4 
90.3 





S.r. = Single roller. 
+ gaining rate. 


d.r. = double roller. 
— = losing rate. 


g-b. = going barrel. 


All the balances were fitted with Overcoil or Breguet springs. 


In the third 
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THE WAY TO GET THE BEST RESULTS FROM YOUR REPAIR DEPARTMENTS is to order TOOLS, MATE- 
RIALS, JEWELERS’ SUPPLIES and OPTICAL GOODS from THE E. & J. SWIGART CO. You are always sure to 
get the BEST MAKES of everything and JUST WHAT YOUR ORDER CALLS FOR. SHIPMENT will be made by 
Return Mail, Express or Freight, and Everything “Including Satisfaction”’ guaranteed. THE E. & J. SWIGART CO. 









COUNTERSHAFT No. 9 
Full nickel plated 








GENUINE WEBSTER-WHITCOMB LATHE 
With 10-chuck combination, 
Perfect construction in every detail. Made of the best steel. 
Has hard spindles running in hardened steel bushings. Absolute 
econcentricity of cone, body, thread and hole. Full nickel-plated. 











SOLID OAK BENCH No. 1 
This bench is made of thoroughly seasoned lumber 





EXTRA QUALITY PIVOT GRAVERS and finished in the best cabinet style. Will not warp 
E. & J. S. pivot gravers are the best that can be made. or split. Has ten drawers that lock automatically; 
They are very hard and hold their points much longer than apron drawer, vise rest and chalk box. Dimensions FOOT-WHEEL No, 15. 
the average graver. 43 inches long, 26 inches deep and 40 inches high. Best in the market 








OUTFIT B—Same combination as above with MOSELEY Lathe Wo. 2—$68.50 Net Cash 











PATENTED 





THE BELKNAP ADJUSTABLE HAIRSPRING TOOL No. 78 
Each, $1.60 
For making alterations or adjustments of all size hairsprings. Serves as a gauge and holder. Is 
practical, simple, and has been thoroughly tested by many critical and experienced workmen. 


Don’t Overlook This Fact 


Our new improved ALRITE Finger Plece Eyeglass mounting with durable extra 

2 weight and large diameter coil spring which can be taken off and replaced with- 

All prices not out removing the screw, is now one of the very best in use. It is made from 12K. 
1/10 stock and the Price is only $6.00 per dozen, 


specified Net COMFORT AND SATISFACTION CUARANTEED 


are less 67 
for cash. 






B. 18S. D.B. class 3 
GB Ud, |. 


Wau s frrvngs 



















| 
E. & J. 3. MainsPRINCS 
Our standard spring, which we guarantee, and one that we have . 

gold for years with uniformly good results. We keep them for ba OP Nice Z 
practically all makes and grades of American watches. They are on “s eT 

coiled and packed one-half dozen in a paper, and each spring is The ALRITE Finger Piece Mounting is fitted with Practical Adjustable Rocking, 
wrapped in anti-rust paper. Each wrapper is marked with style, Regular Sized Pads that automatically adjust and conform themselves to any 
width and strength of spring it contains, which makes a handy shape nose_and will not pinch or fall off. No troublesome fitting necessary when you 
reference. Per doz., $1.25. Per gross, $14.25, use the ALRITE mounting. Sold to legitimate dealers only. Samples sent on request, 


Don’t Forget, OUR MAIL ORDER DEPARTMENT will give you the QUICKEST and BEST SERVICE to be had. 
All samples carefully matched by EXPERIENCED WORKMEN and returned by FIRST MAIL. OPTICAL PRESCRIP- 
TION WORK DONE RIGHT at the RIGHT PRICE and RETURNED THE SAME DAY. 


ORDER BOOKS, Rx BLANKS and MATERIAL ENVELOPES sent FREE OF CHARGE. 
USE OUR CATALOGUE TO MAKE UP YOUR ORDERS. 


THE E. & J. SWICART CO., Merchants Building, CINCINNATI, OHIO 














June 3, 1914. 


column of the table there is given as much 
information as could be obtained from the 
entries furnished on the application forms 
by the various senders. 

Out of 184 marine chronometers sent for 
trial during the 15 months, 150 received 
certificates. A total of 164 was received 
during the period from January to Decem- 
ber, 1913, and this is the highest record 
since the exceptional entry of 174 in 1907. 
Of these, 32 failed to pass, and the per- 
centage of failures (19.5) is below the 
average (25 per cent.) for the last 10 years, 
according to the London Horological Jour- 
nal. Lor the 12 months from April, 1918, 





Views of a Watchmaker 35 Years at the 


Bench. 


Ww? does a man always figure on a lot 
of useless labor to get results? I 
find that the truth is more mighty than all 
deceits. 

A man who wishes a watch repaired gen- 
erally requires an estimate. Many watch 
“geniuses” splutter about broken jewels 
when they are all right, and polished pivots 
which need no polish. 

How much better to do a good job of 
cleaning, charge for it and be satisfied with 
a moderate price, thereby securing a valu- 


Marks awarded for | 
Description Number. Nae: Varia Bition Tempera- 
tion. | ture. Total 
Marks 
— 40 0-40 o—20 2—- 100 
Minute and seconds| 
chronograph Perpetual 546669 | Wacheron & ( onstantin, . 4 - a 
Calendar, Moon's) (f°°°9 | Geneva. | 359 301 nd eat 
Phases and *‘Alarm”’ | 
214597 | Stauffer,SSon&Co.,London | 33'7 38°2 19'0 90°99 | 
| ng: : | 214598 | ,, ” ” 3471 34°3 18°6 570 
N split | ee ere or ~ |} IT 2 y 
—— a seconds | 12562 | NicoleNielsen& Co., ,, 290 | 35°5 178 82°3 |} 
| i la ** | 147-176 | S. Smith & Son, « . -.38o 32°0 17°38 81°7 
|. 12701 Fattorini& S adf 7 5°5 81°2 
| | 70 Fattorini & Sons, Bradford | 3i'3 | 346 | 155 13 
on eee aa oar Ones iia ie ae aa i | 7 : { 
‘: , 0. ~ | | | 
: 241 I Ss . Co. 5 6° a : 
| Minute and seconds chro- | etal Nicuhe Masiaan.&'Co., ae ae 8 dh | 
nograph ee ~ondon | a 
si | 6431 | V. Kullberg, London P gta | gr8 | rw | Sox 
| 
| ae 


HIGHEST MARKS OBTAINED BY COMPLICATED WATCHES DURING THE PERIOD 


FROM JAN. 1, 1913, 


to March, 1914, 98 were tested, of which 
17 failed to pass. 

The above table shows the highest marks 
obtained by complicated watches during 
the period intervening between Jan. 1, 1913, 
and March 3], 1914. 





A Two Thousand Five Hundred Dollar 
Watch. 





LTHOUGH the price ticket of $2,500 on 
a watch causes the pedestrian to pause 
at the Washington St. window of Frank A. 
Andrews, Inc., Boston, Mass., even the cas- 
ual onlooker is impressed on closer inspec- 
tion. The watch has several smaller dials on 
the larger one and is of the make of Jules 
Jurgensen. This particular watch, the only 
one of its kind made by Jurgensen, was 
made for exhibition only, and is priced at 
such a large sum despite the fact that the 
case is absolutely plain. The jewels are 
set inside and are to be appreciated even by 
the layman. Besides the timepiece of ordi- 
nary design, the watch has the minute re- 
peater and split-second attachments. Then, 
down by 6 o’clock, there is a small dial giv- 
ing the phases of the moon, while above are 
three dials giving the month, date and day. 
The delicate mechanism of the watch is 
so timed that May is given its 3lst day, June 
its 30th and February its 28th, and by one 
wheel, which makes a complete revolution 
once in four years, the month of February 
is allowed its extra day on leap year. The 
works of the watch are a perfect maze of 
wheels, a delight to the mechanically in- 
clined. 


TO MARCH 31, 1914. 


able customer who will favorably advertise 
you. 

My value on any customer is $50. He 
represents that amount to me in advertising 
my business by the recommendation he 
gives me to his friends. 

A watchmaker’s or jeweler’s price should 
be moderate and trade will come every day 
of the year, while the man who charges 
exorbitant prices will have to give up, as 
no matter how well he does his work peo- 
ple will not stand for it. 

With many customers the price of repair- 
ing a watch is really a test job, for many 
cast about to find a reasonable and sensible 
mechanic. 

This refers to no class more aptly than 
the railroader. He must have correct time. 
How many sales does a watch inspector 
lose by excessive charges for repairing? I 
calculate at least 80 per cent. of railroaders 
are dissatisfied by such a hold-up, and they 
knock hard. 

My advice to any jeweler or watch in- 
spector is to put a moderate price on re- 
pairing and turn the knocker into a booster. 

A trial will convince any doubter, and, 
besides, you feel glad to see your man. 
You don’t feel deceitful or distrustful; by 
all means be honest. 

[ know a man cannot work for as low 
wages to-day as 20 years ago, but do what 
you can to avoid extremes. 

Always have some small advertising 
booklet at hand, and when you give your 
customer his watch also make him an ad- 
vertising man for you by means of the 
little volume which almost all our watch 
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factories now furnish gratis to jewelers. 
It calls attention to your trade and, by so 
doing, helps a lot—Chas. F. I/kenhaus. 





Setting a Watch, 


(By FrepericK E. Warp, in the Scientific 
Imerican. ) 


"T’ HE accurate time signals sent out by 
wireless at noon and at 10 p. mM. from 
the Government station at Radio, Va., have 
stimulated the interest of those who zre 
equipped with receiving apparatus in keep 
ing their watches closely regulated and set 
Watch movements as good as the 17 
jewel grade, and costing about $15, may, 
by careful adjustment of the regulator, be 
made to keep time to within 30 seconds per 
month; so that, if a curve be plotted on 
cross-section paper showing the error of 
a watch, each time it is checked by the 
wireless signal, it is possible to estimate 
closely what the error should be at any 
given time. 

Since, however, an exact adjustment of 
the regulator is impossible and the error 
gradually increases until it becomes incon- 
veniently large. it is often desirable to re 
set the hands. The usual method of doing 
this, by stopping the balance wheel with a 
toothpick and letting it go at the right mo 
ment, is inconvenient unless there be an- 
other time-piece at hand, and is also open 
to other objections. 

The author has discovered a method of 
bringing the error back to zero, or of set- 
ting a watch accurately without disturbing 
it in any way. If the chain or fob be re 
moved, and the watch be hung up by its 
bow on a hook or nail driven in the wall, 
so that it hangs free, it will be found to 
swing itself slightly, pendulum fashion, by 
reason of the motion of the parts of the 
escapement. The effect of this swinging 
on the running of the watch varies be- 
tween individual watches and depends cn 
the weight of the case and on its dimen 
sions. As a rule, it will be found that a 
watch gains aboui two seconds per hcu 
though some of them show a loss, instead. 
The exact amount must be found by trial, 
say, by hanging up the watch for 10 hours 
and checking it against the wireless signal. 
Once this value is known it is obvious how 
it may be used to advantage. If the watch 
gains when hung up, the regulator should 
be adjusted so as to make it run a trifle 
slow. Then when the accumulated error 
becomes inconveniently large, the watch 


for the right number of hours to bring its 
second-hand ahead to the correct position. 

Should a watch be found of such weizht 
and dimensions as to neither gain nor 1 se 
when hanging as described, it can be made 
to respond by hooking on a piece of me al 
at the base of the stem, thus raising the cen- 
ter of oscillation of the swinging mass 
For the same reason a hunting-case watch 
has a different rate when hung with its case 
open from the one when the case is closed 
It is an added convenience to know both 
these rates, since sometimes one is posi 
tive and the other negative, thus enabling 
one to set the watch either forward or 
backward at will. 
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WEBSTER-WHITCOMB 





HE AMERICAN 

WATCH TOOL 
CO. have added 
new and especially 
designed machinery 
to insure accuracy 
in every detail of 
manufacture. It has taken 
years to organize and develop 
a force of workmen, whose 
long experience in the opera- 
tion of special machines is a 
guarantee of quality and per- 
fect workmanship. 








IN COMPARING PRICES WITH OTHER LATHES, 
The Standard Lathe LEARN THE DIFFERENCE IN SIZE, QUALITY 
AND DETAILS OF CONSTRUCTION. 





The Lathe 
of Quality 


Backed by Years of 
Development and Experience 





Webster- 


Actual : 
Whitcomb 


Size of 











LATHE, with Taper Chuck Screw Chuck, 6-%4 in. Cement 


OVER 22,000 NOW IN USE Chucks, Tipover T Rest, 9 ft. Round Belting and ne 

RIE raisons ctw o's 9 sore colt ova. clotiolin Ears od wie voratein tela ormiararbesain ciateseinialor’ 1.00 
Accepted as the standard lathe for watchmaking and repair- ome above and 6 Wire and 2 Wheel Chucks (10 
, . . id to the selection and treatment of a OEE PESTER ee 39.00 
ing. Special attention Paice vaste, Lathes are constantly LATHE, as above and 10 Wire Chucks (12 Chucks)....... 41.00 
material used in all wearing parts. : LATHE, less Tailstock, deduct $6.50 from the above prices. 
reported doing service 15 to 20 years without repairs. All Wire Chucks, each....... $1.00 Wheel Chucks, each..... $1.00 
workmanship guaranteed. Snyder CHECK ...icsc coos 8.00 Universal Face Plate .... 9.00 


FOR SALE BY JOBBERS 
SUSSFELD, LORSCH & CO.” Witten Bisctnns 


Hale 
Watch Protector 


Pat. 


















The Paragon 
Ring Tagging 
Outfit 


Consists of 1,000 superior 
< \ washable celluloid 
tags; 1,000 eyelets; i pait 
eyelet pliers; 1 bottle indel- 
ible ink. 





THE PARAGON 
WATER PROOF 
RING TAGGING OUTFIT 


DIMECTIONS -81.3 TON Teen TiPG Parese 
rasrert 7 cra cOMee 
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8 OLIV THsrore FrIeP Te 
TRE CUEEDSS TONES CSTH 
eusess aeol bor ce 


Feb. 2, 1909 


SIZES: 0,6, 12,16 and 18 
COLOR: Tan Shade 
FITS LIKE A GLOVE 
Made of fine, soft leather 


Complete in neat 
hinged wooden box, 
$2.50. 


Pri \ $10.00 Per Gross 
“eS ) 1.00 Per Dozen 








Wholesale Distributers of 


GROBET SWISS FILES 






The Standard of File Excellence for Over 100 Years. All Genuine Grobet Swiss Files have the 
Rabbit Trade-Mark. Made in all shapes and cuts for Watchmakers, Jewelers, Silversmiths, etc. 


FOR SALE BY JOBBERS 


SUSSFELD, LORSCH & CO. °" 'wiciescie Disiriuters 
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[Answers are also solicited from our re ——— rs to the questions published on this page.] 


No attention paid to communications uniess acco Nn 


Question No. 3216.— Mercury Dip 
Formula. —/l’e would like to have a 
recipe for mercury dip; one that is made 
by using cyanide of potasstwm and cor- 
rosive sublimate. We have forgotten the 
amount to use to make this solution. 

Lo M. 

ANSWER:—A very commendable mercury 
dip is one prepared by dissolving in a glass 
flask 100 parts of mercur¥ in 110 parts of 
nitric acid of specific gravity 1.33, gentle 
heat being employed to assist the chemical 
action. The red fumes given off must be 
allowed to escape into the chimney, since 
they are very injurious when inhaled. 
When the mercury is all Gasokres the solu- 
tion is to be diluted with about 25 times its 
weight of distilled water and bottled for 
use. 

Question No. 3217—Karat of Coin 
Gold.—Please give me the exact karat of 
coin gold. Ke G. 

ANSWER:—The exact karat of coin gold 
is 213/5. American coin and French coin 
are the same and contain 90 parts fine gold 
to 10 parts copper. English gold coin is 
a little finer, being composed of 91.66 
parts fine gold to 8.34 parts copper. 

Question No. 3218.—Nickel-Plating So- 
lution.—_ You sent me a recipe for nickel- 
plating and J want to ask you a few ques- 
tions. What kind of caustic; there are 
several kinds? How much water to the 
five parts of nickel Alowide? PE. S. We. 

\NSWER:—Tlo obtain satisfactory results 
it is well to try out the solution before it 
is actually used, as it depends a good deal 
on the size of the pieces to be nickeled and 
he strength of the current. If you will 
use about 24% ounces of caustic potash in 
10 quarts of water you will be likely to find 
the bath of proper strength. In connection 
with the recipe recently given, the follaw- 
ing solution is used by a very large shop: 
Pure nickel sulphate, 3544 ounces; neutral 
ammonium tartrate, 2644 ounces; tannin, 
77 grams; water, 20 quarts. Neutral am- 
monium tartrate is obtained by saturating 
a solution of tartaric acid with ammonia. 
The nickel salt must also be neutral. For 
this purpose dissolve the above-mentioned 
ingredients in 3 or 4 quarts of water and 
boil the solution for one-quarter hour ; then 
add enough water to make 20 quarts of 
fluid, and filter. This bath yields a very 
white, soft and homogeneous deposit of 
any desired thickness without roughness or 
danger of peeling. On rough or polished 
castings, thick deposits may be obtained at 
a cost scarcely exceeding that of coppering. 
Galvanoplastic reproduction may also be 
effected in this bath. The most suitable 





panied by full name and address of the writer. 


current for this bath is a strength of 3. 
volts. Another sample bath for nickeling 
‘s the following, for small articles: Nickel 
ammonium sulphate, 64 ounces ; ammonium 
20! crystallized citric 
known to 


sulphate, + ounces; 
acid, 4% 
give excellent results. 

Question No, 3219,—Platinum Front 
and Gold Back Jewelry.—Could you in- 
form me how the manufacturers of plati- 
num jewelry manage to successfully make 
a piece of goods of platinum front and 
gold back? How do they overcome the 
difference in expansion of the metals? As 
| have experienced considerable difficulty 
by my work warping, if you can enlighten 
me on this subject I will greatly appreciate 
the favor. | cap SON 

ANSWER:—Usually 18-karat gold is the 
quality used in backing platinum with gold, 
an alloy of 18 parts gold, 4 of silver and 
2 of copper being used. The solder must 
not be less than 15 karat—fine gold, 15 
dwts.; fine silver, 5 dwts. 9 grains, and 
alloy copper wire, 3 dwts. 15 grains. In 
making platinum mountings the platinum is 
usually rolled about twice as thick as the 
gold, although for some work where small 
diamonds are used equal thicknesses are 
taken, and in certain other work platinum 
10) points thick to gold 250 points dial- 
screw gauge is also used. The expansion 
is not entirely overcome even with 18-karat 
backing, and in the last proportions there 
is some warping. And it is only recom- 
nended where narrow wires are employed. 
Parts for brooch, pendant, etc., are set 
in wax, plaster of Paris in water poured 
over it, and after mixture has set it is 
pulled off the wax and soldered. After all 
soiderings, the final shaping to work is 
given, holes drilled, azures sawn out, etc. 

Question No. 3220—To Put New Eng- 
land Watch in Beat.—IVill you please 
tell me how to put a New England watch 
in beat? J .dts Ne 

ANSWER:— When the New England 
watch is in beat the notch in the roller is 
between the locking tooth resting on it and 
the line of center, or a little nearer the 
latter. The impulse roller should be so 
placed that when the locking tooth is al- 
lowed to drop out of the slot in the balance 
staff it will receive impulse from the im- 
pulse tooth of the escape wheel with as 
little drop as possible. Excessive drop 
causes a falling off of the arc of vibra- 
tion. 

Question No. 3221.—South Florida Re- 
pair Prices and Locations.—Can you tell 
me what watchmakers’ salaries in southern 
Florida are and about what the watch- 


ounces. This bath 
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repairing prices run to? JI would also like 
to know of a good place to start a repair 
shop with a small stock. J.W.R. 

ANSWER :—The prices for watch repair- 
ing in southern Florida are about the same 
as in the western States. For example: 
Cleaning, $1.50 to $1.75; staff, $2; main- 
spring, $1.50; mainspring and cleaning, $2. 
Salaries for watchmakers, $18 to $20 per 
week; watchmaker and engraver, $20 to 
$25. Of course, the above prices are sub- 
ject to change according to neighborhood 
and size of city. As to a good location for 
a watch repairer to start in business, we 
would refer you to any wholesale jewelry 
house which has men on the road. 

QUESTION No. 3222. -Handling a Watch 
Stock.—IWVill you kindly give me your 
opinion on the following: What ts the 
broper or best way to handle a watch 
stock? Say the stock consists of 125 ladies 
and 200 gentlemen’s cases. Is it best to 
have a movement fitted in each case ready 
for delivery, or would it be better to have 
sone fitted with movements for display and 
then carry a small and well-selected stock 
of movements in the safe? How do most 
jewelers divide up such a stock? H. M. R. 

ANSWER :—The majority of jewelers do 
not have their entire stock of movements 
cased up, as the variety in designs of watch 
cases is so great that it would often call 
for the exchange of a movement and case. 
You may fit up a p.p. O. F. case with a 
seven-jewel movement, and an engraved or 
E. T. case with a 15-jewel movement. Now, 
if your customer calls for a seven-jewel 
movement in an E. T. or engraved case it 
will require an exchange of cases, which 
practically means a job of casing your 
watches several times. There are so many 
grades of movements on the market, as 
well as watch cases, that in order to have 
all the grades and designs of cases fitted 
with the various grades and makes of 
movements it would require a much larger 
stock in watches and cases than any retail 
jeweler could afford to handle. For this 
reason we would advise you to fit up only 
the most staple styles of cases with move- 
ments and keep the other stock ready for 
casing 








The sale of the well-known collection of 
Dresden porcelain of H. J. King, London, 


_England, was begun at Christie’s last week. 


The greater part was formerly in the 
Massy-Mainwaring collection which was 
exhibited at the Bethnal Green Museum. 
Included in the articles sold were: A set of 
vases 13 inches high, of rococo design, em- 
blematic of the four seasons, painted with 
small panels of landscapes and figures, 
which brought $1,415; a pair of teapots, 
modeled as Chinese figures riding cocks, 
sold for $2,310; a pair of casters, modeled 
as Chinese lovers embracing, was knocked 
down for $1,020; a group, consisting of a 
lady, a gentleman, a girl peddler and a 
page, brought $3,045; another group— 
Froehlich and Schmiedel—realized $2,300; 
a Frankenthal group, representing a youth 
teaching a girl to play the flute, brought 
$4,840: a Fulda figure of the Virgin sold 
for $1,875; a pair of Hochst figures of a 
boy and girl in Eastern costume went for 
$1,775; a Fulda figure of a lady holding a 
mirror was knocked down for $2,625. 
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Read What a New York Man 
Writes About J. P. Morgan— 


‘During our recent ‘blizzard’ I chanced to pass the residence of the late J. P. 
Morgan. An old family retainer was shoveling the snow off the walk. 1 stopped 


a moment to talk with him.”’ 


“You know,” he said reminiscently, ‘‘Mr. Morgan was always 
a great hand to have his walk shoveled off first. If anyone fell 
down and got hurt, Mr. Morgan wasn’t responsible then.” 


Care — Caution — Fore-sightedness — Protection — these 
dominate men and institutions, that, in turn, dominate 
worldly affairs. 


The jeweler who says, ‘‘I’ll take a chance on not being protected ; I’ll not 
investigate’’—that man is not exercising his caution nor fore-sightedness. He is 
not airing the qualities that have made and are making him successful. His 
judgment is on the bias. 

For just so sure as progress spells prosperity—so sure as value given follows 
value received —so sure as the fact that you cannot go backward and forward at 
the same time—just so sure is it that you will send your old metals and sweepings 


to the Goldsmith smelter eventually. 


WHY NOT NOW? 





Check for Old Gold and Silver by Return Mail— 
Shipment held intact until you approve our offer 


Returns for Sweepings in 5 to 10 days. 


GOLDSMITH BROTHERS SMELTING AND REFINING COMPANY 
20 John Street, New York 


Heyworth Building Arcade Building 24 Adelaide Street W. 
CHICAGO SEATTLE TORONTO 
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Method of Soldering Alaminum. 





(By C. H. Potanp, in The Brass World.) 
66° AN you give me any information in 
regard to the use of aluminum 
solder? I have tried to solder with it on 
several occasions; but find it impossible to 
make it take.” 

How often have I heard this, and similar 
complaints, in regard to the soldering of 
aluminum. The complaint is justified if 
one regards the term “soldering aluminum” 
in the ordinary acceptance of the term as 
applied to the soldering of any of the other 
metals that are readily soldered in the 
usual way. 

The usual process comprises the follow- 
ing—first cleaning the surface of the arti- 
cle where it is to be soldered so that it is 
perfectly clean from grease and dirt and 
then covering with a flux, or soldering 
fluid, as it is sometimes called; but the 
base of which is almost Invariably chloride 
of zinc. Then a copper soldering iron or a 
torch is used to flow the ordinary soft 
solder. which is composed of 50 per cent. 
tin and 50 per cent. lead and known to the 
trade as “half and half” solder. Proceed- 
ing along these lines to carry out the op- 
eration of soldering aluminum, there can 
be nothing but failure to reward anyone 
for his time and trouble, as this metal is 
so easily corroded that it will not stand a 
flux of any kind, but will immediately turn 
black as soon as any heat is applied to it, 
and, of course, nothing will adhere to it. 

Now, my advice to anyone wishing to 
solder aluminum is to forget the term 
“soldering aluminum” entirely and treat it 
as a brazing composition, as that is really 
what it is 

The first thing to do is to get a special 
aluminum solder composed of the follow- 
ing: 


PP alc icstauaerel socericesierrais ois 2 Ibs. 
SS) ol Tal RP RP Cor ER ene cas OF OZ% 
PGI 5 sce die cases 1 oz. 
PROSDNOS Cl 6.6 aces o:si9 <cake « B@z, 


In making this aluminum solder put the 
spelter and aluminum in a crucible and 
melt, and when melted add the tin and stir 
well, Then pull the crucible from the fire 
and add the phosphor tin and pour into 
thin strips. It is then ready to use. 

The melting point of this solder is so low 
that it can be used on sheet aluminum as 
well as on any of the alloys of zinc and 
aluminum. It is one of the best solders for 
brazing aluminum known. 

There is no reason why anyone cannot 
do a satisfactory job, as it is not counted 
as anything but an ordinary piece of fac- 
tory practise in shops where they have it to 
do as part of a day’s work. 

There are sev ’~ul ways to go about this 
brazing operation, depending on the char- 
acter of the piece to mend. Some small 
work can be held in a vice, while other 
larger pieces, such as a cracked or broken 
automobile crank case must be done on the 
floor or bench. 

The thing that must be provided for in 
laying out the job is some way to clamp the 
broken parts firmly together when the 
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solder begins to flow; otherwise the pieces 
will not stick together. 

To carry out the operation as it is being 
done daily in one of the large automobile 
factories, proceed as follows: 

First scrape free from dirt the edges or 
surface of the piece to be brazed, then heat 
with a torch or blowpipe, holding the’ stick 
of solder close to the flame so that some of 
the solder will be melted on to the edges 
or surface of each piece to be brazed. This 
solder will not flow evenly over the surface 
like ordinary soft solder, but will be in a 
plastic state and will cling together in 
lumps on the surface of the work. Now, 
while it is hot, take a steel scraper or any 
kind of a worn-out three-square file 
(ground so a point makes a very good tool 
for this work) and scrape thoroughly the 
edge or surface of each piece. 

You will then find on wiping off the ex- 
cess of solder that you have a perfectly 
tinned surface. Then clamp the pieces to 
be brazed together and heat them hot 
enough to flow the brazing solder that you 
have tinned the edges with, and when hot 
screw up on the clamps until you get a 
tight joint, and then let cool. When cool 
the edges may be ground or filed down to 
a finish so that it will be almost impossible 
to tell where the piece was mended. 





Miralite—A New Metal. 





A’ interesting new metal is known as 
miralite, the invention of a French- 
Canadian metallurgist named St. Laurents. 
Many remarkable qualities are claimed for 
the new alloy. Its specific gravity is almost 
equal to that of aluminum. It will not 
tarnish or disintegrate, and is capable of 
being drawn out and hammered out almost 
as easily as gold. Rolling and beating in- 
crease its hardness. Rust has no effect 
upon it, nor has sea water, and it resists 
the action of most acids. An interesting 
test was made of the metal when a sheet 
of it was towed in the sea for six months 
by a steamship from England to New Zea- 
land and back. At the end of the voyage 
the metal was as clean as when new. 





Words of Wisdom. 





iy is only the man of small caliber who 
wants to know what he needs to know. 

Do keep on trying, for effort is bound to 
build a road to success. 

Do show a disposition to help yourself. 
Until you do you cannot expect others to 
help you. 

Don’t be hasty in your undertakings, re- 
member that haste makes waste. 

Labor not too well, but wisely. There is 
wisdom in grasping and mastering those 
things for which we feel best fitted—Mod- 
ern Methods. 








According to a report from Youngstown, 
O., last week, a gang of crooks who have 
been operating in that city robbed jewelry 
stores of several thousand dollars’ worth 
of unset diamonds by returning paste imi- 
tations in return for genuine articles shown 
them for their inspection. No information 
regarding the matter was given out by the 
police. 
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A New Hardness Testing Machine. 


A NEW machine for directly testing the 
hardness of metals, based on the 
Brinell method, has been patented by René 
Guillery, Paris, France. The metal is pene- 
trated by a ball which is supported by an 
elastic cushion formed of springs or Belle- 
ville washers, the combination being car- 
ried by a guide screw which, when rotated, 
lowers the ball. A graduated plate at- 
tached to this screw, in combination with 
a pointer, gives a direct reading of the 
hardness of the test piece. 

To operate the machine, the lever 21 is 
placed in the vertical position as shown in 
the illustration, and the metal to be tested 
is placed on the support 10. The button 
3 is turned, causing the screw 2 to descend 
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NEW DEVICE FOR TESTING THE HARDNESS 
OF METALS. 


until the ball 8 touches the test piece. 
When this takes place, the button turns in 
the screw without affecting it. The pointer 
18 is moved opposite the zero mark on the 
plate 4 and the lever is then raised, causing 
the ball to pierce the metal, and is after- 
ward lowered. 

The ball returns to its original position 
under the influence of the springs, and 
then, by turning the milled button, it is 
made to descend again and fill the cavity 
formed in the metal. During this move- 
ment, the screw turns through an angle 
corresponding with the penetration of the 
ball. 

The operation is repeated until no fur- 
ther penetration of the metal takes place. 
When the ball is home in the cavity thus 
formed, the pointer shows directly a grad- 
uation corresponding to the metallic hard- 
ness.—The Brass World. 





Samuel G. Martin, Lykens, Pa., has been 


succeeded by Charles H. Wiggins. 
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No. 18 with Improved Box. 
Price, $35.00. 
Wholesale Agents 


SUSSFELD, LORSCH & CO. 


90 Maiden Lane, New 





with Improved Box 


The Inverto, the best and most com- 
plete Staking Tool on the market, has 
been improved by a new and novel box. 
When the cover of the box is opened 
the block containing the punches and 
stumps automatically raises to a very 
convenient angle so that the face of the 
punches can be plainly seen by the 
operator. 

The Inverto has 120 punches and 25 
stumps; the punches may be inverted 
and used as stumps giving the widest 
range of work. High grade construc- 
tion throughout and fully guaranteed. 


Send for our Tool, also our Staking Tool Catalogs. 


Manufactured by 


York 
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KENDRICK & DAVIS CO. 


Lebanon, New Hampshire 














Box, for Flexible Bracelets 
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MADE IN THE SIZES SHOWN ABOVE 
AND CARRIED IN STOCK IN 


10 AND 14 KARAT GOLD AND PLATINUM 


HERPERS BROS., Newark, N. J. 


ESTABLISHED 1865 














self ahead of where you are at present as a mechanic and 
also as to the wages you can make. 


A post-card addressed to the 


Horological Department 
Bradley Polytechnic Institute 


PEORIA, T4A4.. 


will secure for you our latest catalogue, which is full of 

information good for those who are desirous of improving 

themselves in Watchwork, Jewelry, Engraving and Optics. 
Write to-day. 
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Various Methods of Setting Gem Stones in Jewelry. 


Written expressly for The Jewelers’ Circular by Carl Lindenmann. 




















(Continued from issue of May 6.) 
Part V—CLustTeR Work. 

FFECTIVE arrangements of stones, 
such as cluster displays, have been 
used already on jewelry of remote an- 
tiquity; specimens exhibited in museums 
amply prove this. The suggestion to place 
a number of gems around a central one 
was so obvious that its early adoption was 
inevitable. Naturally, due to the introduc- 
tion of improved methods of gem cutting, 
combined with the making of elegant 
mountings, there is now a marked differ- 
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ence between those early stone clusters and, 
for instance, the coronet cluster of more 
modern times. 

Fig. 1 shows a simple coronet cluster be- 
fore and after it is set. As usually, we 
begin by shaping the holes so the stones 
will accurately fit into them. Most helpful 
in this work are cone-shaped drills, espe- 
cially if the stones are round; if of any 
other shape, the cutting-out tool will assist 
in giving a hole the exact shape of a stone. 

Cone-shaped drills may be bought, single 
or in sets, from dealers in tools; in most 
cases, however, they are made by the work- 
man himself. Only best quality steel wire 
should be used; the labor being the same, 


Bic. 2. 


it would be poor economy to use inferior 
material. Having cut the wire into lengths 
of about one and three-eighths inches, file 
each piece at one end to a cone (see Fig. 2). 
The cutting edges around the cone are 
either filed in with a fine three-cornered 
needle file, or they are cut in with a pointed 
graver. Then the drills are hardened and 
tempered. 

Having fitted the center stone, it is put 
in and secured by raising beads from the 
metal standing between the center stone 
and the outer holes. Before setting the 





outer stones, the metal between the beads 
around the middle stone is cut lower and 
smooth, which could not be done after all 
stones are in. his is best performed with 
a polished flat graver carefully selected as 
to width and taking heed not to cut away 
part of the beads raised around center 
stone. 

Some setters, before putting in the outer 
stones, undercut the metal a little toward 
he center in order to be able to secure 
these stones better. After the latter have 
been placed into their holes they are se- 
cured with the metal standing between, 
called “the wings.” This is accomplished 
by filing the middle portions of these wings 
lower and then forcing each wing over its 
adjacent stone, using the square pusher. 
The cramps, which have been cut out at 
inside to fit the edges of the stones, are 
now also tightened, and then filed and 
bright-cut the same as on cramp settings. 
Bright-cutting the wings is done either 
with a beveled or with a flat graver. They 
should consist of two perfectly smooth sur- 
faces meeting at an angle between the 
outer stones, 

The strips of metal running from the 
wings to the beads on center stone are cut 
to a knife-edge. Sometimes, when the 
stones are large, little is left of them. 
Lastly, the beads around center stone, hav- 
ing been cleared from any superfluous 
metal, are turned on with a beading tool. 
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CLUSTERS WITH SURPLUS METAL TRANS- 
FORMED INTO BEADS (FIG. 3). 

A considerable bulk of metal often re- 
mains after all the stones have been fitted 
in, especially so between the center and the 
outer stones. To obtain results consistent 
with first-class jewelry, this metal is dis- 
posed of by transforming it into beads. 
As has been demonstrated before, simple 
clusters have as many beads around the 
center stone as there are outer stones; but 
if too much metal remains, we make a 
croup of three beads where there would be 
only one in ordinary cases. If this should 
not be sufficient we may go further and 
raise beads between said groups; also the 
ridge separating the outer stones, and even 
the wings, are occasionally cut up into 
beads. 

\ half-round graver not too broad is 
most serviceable for raising beads. Clean- 
ing out between the beads is best accom- 
plished with a pointed graver ground out 
considerably on the grindstone so one will 
be able to produce on the oilstone a cutting 
edge which is at a more acute angle than 
generally used for other work. 

Clusters of this kind, if made of a hard, 
brittle gold, often are difficult to set; the 
raising of beads especially is considerably 
hard. Ideally suited for this class of work, 
however, is platinum; more than any other 
metal it lends itself to these decorative 
effects in beads. Under the tools of a 
skilled worker it will assume delicate forms 
in harmony with the stones it holds. 








PRINCESS MOUNTINGS (Fic. 4). 

Based on the same principle as cluster 
work is the arrangement of the stones in a 
princess mounting, the only difference being 
one center stone in the former while there 
are several middle stones in the latter. 
Princess mountings offer a splendid oppor- 
tunity to a worker to prove his ability in 
cluster work. 

here is one point in which some work- 
ers offend whose work may be first rate in 
every other respect. Irregular-shaped as 
well as too large or too small stones are 
sometimes put in without regard to the 
shape or outline of cluster or princess set- 
ting. The shape, be it round, oval or some- 
thing else, should strictly be adhered to, 
and the stones should be arranged in a way 
as to interfere the least in this respect. 

GALLERY-MADE CLUSTERS. 

Cluster effects are also produced by using 

two boxes of different sizes made from 





Pig. 


gallery, putting the smaller box inside the 
larger one and connecting both by solder- 
ing a bottom between at proper height. 
The inner box is then used for the center 
stone, while in the space between the two 
boxes white stones, pearls, turquoises or 
other stones are put in. For white stones, 
as well as for all brilliant-shaped stones, 
holes have to be drilled into the bottom to 
admit the under portions of the stones. 

Sometimes a center stone is encircled by 
two or more rows of smaller stones, addi- 
tional boxes of gallery then being used to 
attain this. These rows of stones often 
differ in color; pearls and turquoises are 
preferably used on account of the pleasing 
contrast of their soft tints. 

Turquoises cut in keystone shape have 
been used in large quantities for this class 





Fic, 4. 


n 


of work; pearls used fer this purpose gen- 
erally had to be filed at two sides to get 
them close together. The cramps are tight- 
ened, filed and bright-cut as on cramp set- 
tings. 

There used to be an enormous demand 
years ago for this gallery-made jewelry; 
not so much in vogue to-day, it is, how- 
ever, still being made by manufacturers of 
cheaper grades. 


(To be continued.) 
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LEIMAN BROS. POLISHING DUST COLLECTOR 


Suction at both hoods—dust does not reach blower—shipped complete as 
shown—displaces large outfits connected to a number of heads—each ma- 


chine is an independent motor driven unit. 
Keeps the shop clean—saves the dust—a powerful suction—a self-cleaning 
dust cabinet used by the world’s leading factories and stores. 


ASK FOR CATALOG No. E2B. 


LEIMAN BROS., 


62B JOHN STREET =- NEW YORK 








E. P. REICHHELM & CO., lnc: 
Jewelers and Metal Workers’ Supplies 


‘“American- > g 
Swiss” Files 


Representing 
AMERICAN GAS FURNACE CO. 


Gas Blast Furnaces, Heating Machines, 
Pressure Blowers, Fuel Gas Plants 











AMERICAN-SWISS FILE & TOOL CO. 
NEW YORK 


Sand Blast 
Price, $20.00 
24 JOHN STREET - - = 

















Balance, Weights 


and Sieves 
Send for Catalogue. 


DAUBE & HOPKEN 
Established 1907. 
39 Carlten Ave., Jersey City, N.J. 


He put 100 dwt. (8k. Filings in His Sweeps 


(He thought his returns had been low.) That month he got $85 LESS 
than average! He said ‘“‘l’ll ask the J. T. A. Co. for advice!” 

He hasn’t been dissatisfied since. 
NEED our advice. 
How to Color and Gild; How to Melt, Refine, Alloy & Plate, ALL METALS. 


Sam W. Hoke, Manager 


Jewelers Technical Advice Co., 12 John St, New York 

















Whatever YOUR problem, YOU 








No Agents. Beware the Imposter. 
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Extract from a paper presented at the 28d General Meeting of the American Electrochemical 
Society, at Atlantic City, N. 


Electrodeposition of Gold and Silver. | 
| 
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J., by Francis C. Frary. 

















(Continued from issue of May 6.) 
MISCELLANEOUS CHLORIDE MIXTURES. 


NDER this head will be grouped a num- 
ber of recipes for pastes, etc., and 
some for plating baths, in which silver 
chloride, generally dissolved in an excess 
of common salt, plays the principal part. 

Dernen investigated the methods then in 
use to find out what were the important 
constituents of silver-plating pastes and 
dips. He says that he found 26 recipes for 
the hot and cold processes. For the hot 
process all recipes contain (1) either silver 
chloride or metallic silver which has been 
precipitated from solution by copper, (2) 
ammonium chloride, (3) common salt, (4) 
glass gall (sodium sulphate), and some 
also contained argol, merceric chloride or 
zinc sulphate. For the cold process all 
recipes contained (1) either silver chloride, 
nitrate or silver powder made as above, 
(2) common salt, (3) argol, and some 
contained alum, chalk, mercuric chloride 
or free mercury. In the hot process the 
ware was thoroughly cleaned, painted with 
the paste, heated nearly to red heat over a 
charcoal fire, washed and scratch-brushed 
with argol. This process was repeated sev- 
eral times. 

The coat is said to have seldom been of 
a good white color, so objects were gen- 
erally finished with the cold process. The 
boiling process, a modified form of the hot 
process, consisted in diluting the paste with 
water and boiling the articles in it. In the 
cold process the articles were cleaned, 
warmed, the paste rubbed on, and the ar- 
ticles rinsed and _ scratch-brushed with 
argol. When used alone this process gave 
a thin coat. Dernen experimented with 
the different materials recommended, and 
rightly concluded that the important thing 
in the process was to get some of the silver 
into a soluble form, from which it could be 
deposited on the brass. He found that the 
presence of ammonium chloride was ad- 
vantageous, as silver chloride was more 
soluble in it than in common salt. The 
presence of mercury (if volatilized later) 
made the coating penetrate the article and 
adhere well. He finally recommends for 
the warm process 14 grams silver chloride, 
56 grams common salt, 56 grams ammo- 
nium chloride and 56 grams glass gall. For 
the cold process he recommends 14 grams 
silver chloride, 84 grams common salt and 
84 grams argol, or preferably cream of 
tartar. 

It is stated that the preparations for- 
merly made with silver chloride soon lost 
their efficacy on account of the action of 
light on the latter, and that common salt 
is a poor solvent for silver chloride, while 
ammonia attacks metals. Ferric and cupric 
chloride are said to have a protective ac- 
tion on the silver chloride, and magnesium 
and aluminum chloride to have an accel- 
erative action. 

Becquerel recommends the use of a satu- 





rated solution of silver chloride in a con- 
centrated solution of common salt, and the 
electrolysis of this solution with a silver 
anode. This solution will give a thin coat 
by dipping, but a thicker coat is obtained 
with a battery. It is recommended a little 
earlier by von Kobell as a dip for copper 
objects. 

Landois recommended the use of a satu- 
rated solution of silver cyanide in common 
salt, and the same solution was later rec- 
ommended elsewhere. A somewhat similar 
solution is also recommended, where it is 
stated that brass may be plated by rubbing 
it with a mixture of silver cyanide, com- 
mon salt and cream of tartar. 

Watt and Philipp recommend the use of 
one and one-fourth parts common salt, one 
part silver chloride and three parts pearl- 
ash, made into a paste with a little water. 
The same formula with the addition of 
one part of Paris white is recommended 
elsewhere. Another similar formula calls 
for the use of equal parts of silver chloride, 
chalk and pearlash. 


A paste containing a very small excess 
of salt is recommended, consisting of one 
part silver nitrate, one part common salt 
and seven parts cream of tartar. At the 
same time a formula for using precipitated 
silver is given: Precipitated silver, one 
part; common salt, two parts, and cream 
of tartar, two parts. In each case water 
is to be added to make a paste. 

Henley gives a silvering paste for tin ar- 
ticles in two parts. The first part con- 
sists of 3 parts bismuth subnitrate and 10 
parts nitric acid, to which is added a solu- 
tion of 10 parts cream of tartar and 10 
parts hydrochloric acid in 1,000 parts water. 
The object is immersed in this solution, 
and then removed, the pulverulent bismuth 
wiped off, and a paste of 10 parts silver 
chloride, 30 parts common salt, 20 parts 
cream of tartar and 100 parts chalk is 
rubbed on. The latter part of this formula 
is almost the same as the formula of the 
same author for rubbing on brass. This 
contains 10 parts silver chloride, 20 parts 
common salt, 20 parts cream of tartar, and 
water to make a paste. 


A paste containing potassium binoxalate, 
presumably for dissolving the oxide from 
brass articles, is recommended by Spon. 
It contains 3% to 5 ounces water, 7 ounces 
silver chloride or the same amount of sil- 
ver nitrate, 10% ounces potassium binoxa- 
late, 15 ounces common salt and 2% ounces 
salammoniac. A very similar formula is 
given elsewhere, the only differences being 
in the omission of the alternative use of 
the silver nitrate, the specification of po- 
tassium oxalate instead of binoxalate, and 
the increase of the salammoniac to 3% 
ounces. 

Another paste with more salt is made 
from 3 parts silver chloride, 20 parts cream 
of tartar and 15 parts of common salt. 

Fiedler patented a paste containing the 
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silver chloride from 15 grams silver nitrate 
mixed with 350 to 400 grams tripoli or 
rouge, 80 to 100 cubic centimeters acetic acid 
or vinegar, 300 to 350 cubic centimeters so- 
dium chloride or potassium nitrate solu- 
ion, and the whole diluted to a liter. 

Hinque, Bonnin and Naviaux patent a 
paste for rubbing on aluminum as a prepa- 
ration to ordinary plating upon it, consist- 
ing of 10 grams cream of tartar, 10 grams 
silver nitrate and 150 grams common salt. 

For plating a large number of small ar- 
ticles cheaply it is recommended to make 
a mixture of the chloride from 25 grams 
silver, 1,250 grams argol and 1,250 grams 
common salt, place the articles to be plated 
in just enough water to cover them, and 
to each 5 liters of such water add three 
teaspoonfuls of the mixture. This gives 
a thin, adherent coat of silver, and can be 
followed by a coat applied with any regu- 
lar bath. 

Henley recommends a paste containing 
65 parts chalk, 60 parts sea salt, 35 parts 
cream of tartar and 20 parts silver nitrate. 
Grind all together in a mortar, not adding 
the chalk until the others are well pow- 
dered. Mix with water to make a paste. 

Watt and Philipp take 1 part silver 
chloride, 8 parts cream of tartar and, if 
desired, 80 parts common salt. Dissolve 
this in boiling water and use hot as a dip. 
Glauber’s salt, mercuric chloride and lime 
have been recommended as additions to 
this solution, but the authors express 
doubts of their value. They also recom- 
mend a paste of silver chloride mixed with 
at least an equal weight of cream of tartar 
and water to form a cream. A similar 
formula from Spon calls for 1 part silver 
chloride, 83 parts common salt and 83 parts 
cream of tartar. 

Spon also recommends dissolving to- 
gether 2 ounces silver (as nitrate?), 3 
grains of mercuric chloride, 4 pounds tar- 
taric acid and 8 quarts of salt. 

Barrat patents several electrolytes, by the 
use of which he prepares plating baths 
electrolytically, dissolving the desired metal 
as anode. For silver he recommends a 
solution containing equal parts of salt- 
peter, common salt and alum. Two other 
solutions, intended for use with either gold, 
platinum, lead, silver or palladium, are: 
(1) Four parts common salt, 1 part boracic 
acid, 20 parts water; (2) 20 parts common 
salt, 7 parts tartaric acid, 80 to 100 parts 
water. 

Two pastes containing appreciable quan- 
tities of mercury salts are recommended, 
the first one containing 2 ounces silver 
chloride, 1 ounce mercuric chloride, 3 
pounds common salt and 3 pounds zine sul- 
phate. This mixture is made to a paste 
with water and applied to the article, which 
must later be heated to drive off the mer- 
cury. The second formula contains 1 ounce 
silver as chloride, 6 ounces common salt, 
6 ounces zinc sulphate and % ounce mer- 
curic chloride, and is used in the same way. 

(To be continued.) 


The Hay Bros. Jewelry Co., St. Joseph, 
Mo., has executed a trust deed to Attorney 
Watkins. The assets not already sold are 
estimated to be less than $3,000. Mr. Hay 
is reported to have left the city. 





ements daanaaeites 











142 THE JEWELERS’ CIRCULAR-WEEKLY June 3, 1914. 


Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: SMELTING WORKS: 


21 John Street 32-40 Flushing Avenue 
NEW YORK BROOKLYN 











° : WE MAKE CROSS BAR EAR 
Series 82, High need WIRES TO FIT THESE SETTINGS. 
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BLANCARD & co. 


Setting Makers 
96-98-100 MAIDEN LANE + $3 $3 NEW YORK CITY 











Ve DIFFICULT 
/ JEWELRY REPAIRING 


NO MATTER HOW BADLY DAMAGED 








y Silverware Mesh Bags 
: of every description Repaired, Resilvered and Relined 
——— 75c. to $1.00 


Monograms Removed With. t Lini 
Parts Furnished ithout Lining, 50 to 75c. 


GOLD AND SILVER COLORING AND PLATING 


BRESLAVSKY BROS. (4%) 51 Maiden pent New York 




















BACK UP------- 


Your Repair Department with GOOD WORK, PROMPT SERVICE and CONFIDENCE, 
which is the soul of all business. This igs the keynote of success by which we hold our trade. Only permanent customers can 
make permanent success; only satisfaction can make permanent customers; both are a team that will increase your repair busi- 
ness. One without the other means “HALF WAY ,we can give you both. Try us with your next trial order 
and we will convince you. “RESULTS ABE_ THE ‘BEST “TEST.’ 


150. 0 $1.00 <— MESH BAGS ——»| a3 


REPAIRED _— RESILVERED — RELINED — 90c. to 75e. 


COHAN-EPNER CO., 51 Maiden Lane, New York 
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WN WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
MNTS GRANTED BY THE UNITED STATES AND GREAT 
BRITAIN. THE UNITED STATES PATENTS THAT HAVE 
@APIRED AND THE REGISTERED TRADE-MARKS.] 


UNITED STATES PATENTS. 





ISSUE OF MAY 26, 1914. 

1,097,637. GRAVITY ESCAPEMENT FOR 

CLOCKS. Ernest A. Hummer, St. Paul, 

Minn., assignor to Albert L. Haman, St. 

Paul, Minn. Filed Aug. 25, 1911. Serial 
646,025. 

In an escapement for clocks, the combination 

with the pendulum and escape wheel, of a one- 

legged gravity arm, a pair of juxtaposed stop 


{pean 72 5 


A i} 





x 

illets for the escape wheel, whereby successively 
: | 

to intercept the } tooth of th escape W 1eel, 

pendulum actuated means for lifting one of said 


pallets and means independent of the pendulum 

for lifting the other of said pallets. 

1,097,710. POT FOR COFFEE, ETC. Huserr 
Gatt, Chicago. Filed April 8, 1918. Serial 
758,565. 

A device of the class described comprising a pot 
having its inner diameter reduced at or near the 
central portion of its area and a spout adapted 
to be sealed communicating with the pot below 








its reduced diameter, and a removable open-top 
screen having a body whose outer diameter is 
approximately equal to the inner diameter of the 
reduced portion of the pot to make a substantially 
air tight joint between the screen and inner wall 
of the pot above the spout-outlet and a handle 
on its upper side. 

1,097,711. POT FOR COFFEE, ETC. Husert 
Gatt, Chicago. Filed April 7, 1918. Serial 
759,535. 

A pot having an inner removable screen forming 
an air tight joint with the pot at or near its 
portion to provide an upper boiling cham- 














ered with water in the upper chamber, and an 
open spout communicating with the upper 


chamber. 


1,097,772. SHIRT STUD. Joseru P. Row ey, 
Newark, N. J., assignor to Larter & Sons, 
Newark, N. J. Filed Aug. 1, 1910. Serial 


574,868. 


In a stud, the combination of a front, a stem 
bent to form a shank and a barrel, a hollow 
plunger in said barrel projecting from the forward 
end of the same, a head on the projecting end 
of said plunger, a spring in said plunger normally 








retracting the same into the barrel, and a 
rojecting from the surface of the plunger ad- 
jacent its head and positively limiting movement 
of the head toward the barrel without obstructing 
ts movement away from the barrel, whereby the 





1ead is prevented from striking the end of the 

rel. 

1,097,851. CARD CASE. Cuarves J. Dreces, 
New York, assignor to Dieges & Clust, New 
York. Filed Dec. 11, 1913. Serial 805,952. 

In a card case for foldable cards, comprising 
two sections of sheet metal substantially rectan- 
gular in shape, said sections being suitably hinged 
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together at one edge, each of said sections being 
provided with a pivoted card retaining flap, said 
card retaining flap being provided with pins on the 
inner surface of the pivot member of said flaps, 
whereby the card is drawn and held in a taut 
position, substantially as described. 

1,097,884, AUTOMATIC ALARM LOCK. Mor- 
RIS SHEINMAN, New York. Filed May 15, 
1913. Serial 767,835. 

In a lock, the combination of a casing, a bolt 











movable in said casing, a keeper, an adjustable 
member held in said keeper and arranged in the 





ber and a lower air-chamber, the air-chamber hav- 
ing a vent-opening below the screen, a valve to 
open and close the vent-opening to control the 
seal of the air-chamber after the screen is cov- 
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bolt and also movable lengthwise of the bolt and 
adapted to engage the member in the keeper to 
force said device lengthwise of the bolt, a contact 
adapted to engage a part of the device, in the 
absence of the member in the keeper, an electric 
alarm circuit including the casing, the device and 
the contact, and means for moving the bolt 
1,098,001. PENDANT BOW. Lovis E. F. 
Wacuter, Hartford, Conn. Filed Aug. 20, 
1910. Serial 578,189. 

In combination in a pendant bow and head, a 
pendant having knots integrally formed on diamet- 
rically opposite sides thereof, sockets constituting 
integral extremities to the bow and having the 





walls of said sockets forming a substantial part 
spherical interior configuration thinned at the open 
end whereby they are adapted to be spun or bent 
over the knobbed ends of the head forming a part 
ball and socket joint, whereby the bow is held 
against detachment and perfect fit of joint is se- 
cured irrespective of bending or variation in size 
of parts, entirely by material integral with the 
extremities of the bow. 

1,098,071. MANUFACTURE OF BLANKS 
SUCH AS ARE USED IN THE MANUFAC- 
TURE OF FORKS, SPOONS, HANDLES, 
AND SIMILAR ARTICLES. Artuur WIL- 
zIN, St. Quen, France. Filed April 25, 1911. 
Serial 623,292. 

The process of obtaining intermediate blanks 
for flat ware manufacturing, which consists in tak- 
ing a preliminary blank of a weight equal to that 
of the final graded blank, then introducing this 
preliminary  blar between two confining blocks 
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adapted to be held rigidly at a distance from each 
other which corresponds to the thickness of said 
preliminary blank, then while the blank is thus 
rigidly confined on its flat sides, exerting over 
substantially its entire length an edgewise pro- 
filing pressure adapted to lengthen the preliminary 
blank and to alter its contour. 

1,098,078. ELASTIC BRACELET LINK. Wat- 
TER B. BALLou, North Attleboro, Mass., as- 
signor to R. Blackinton & Co., North Attleboro, 
Mass. Filed Jan. 10, 1913. Serial 741,210. 

In combination with a hollow unit, a hollow rivet 


at each end of said unit, each rivet extending 


transversely of the unit and having its ends ex- 


tending through the adjacent walls of the unit and 





headed into engagement with said walls, a roller 
on each rivet having its ends disposed adjacent 
said walls of the unit, a pair of links slidingly 
disposed in the unit and receiving the respective 
rollers on their interiors, and a spring in each 
link having the outer end thereof engaged with 
the roller in said link and its inner end engaged 
with the inner end of the link, said springs nor- 
mally effecting engagement between the inner ends 
of the links, the unit holding the links against 
lateral movement relative thereto. 

1,098,086. BUCKLE. Herman Brum, Philadel- 


phia, Pa., and Georce E. Prentice, New 
Britain, Conn., assignors to Pioneer Suspender 
Co. Filed Jan. 2, 1914. Serial 809,830. 


\ frame having parallg) flanges, the inner sur- 
face of one flange being serrated, a letter ofr 
emblem provided with extensions adapted to fit 
between the flanges, one extension having a ser- 


path of the bolt, a device bodily movable with the 
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LEES & SANDERS. 


Your Consignment is insured from your door 
to our works—NO RISKS — 


SWEEP SMELTERS. 
BIRMINGHAML,ENG. 


E NGINE - TURNING FOR We shall be pleased to show designs T d | 
THE TRADE and quote prices for engine-turning ra e nsurance 
on jewelry and silverware. We are 


making a specialty of brocading work. 
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The safest policy for the retail jeweler of 
to-day to adopt is to insure his trade and a 








Write Us Your Needs continuance of their patronage by selling 
them goods with a known reputation of 


FIELD ENGINE-TURNING CO., 117 Point st., Providence, R. I. ge il i 


e * n 
Can You Cet Better Prices Than These for Your pent motanactio | 


4 Kt....16c. per dwt. 7 
6 Sheed oo wn dwt. Ol D GOl D and Sil VER a?) Have you seen it? Did you get your copy? 
: vai If not, send for it and be convinced. It 




















8 Kt....32c. per dwt 

10 Kt... .40c. nie dwt. We have been serving our customers satisfactorily for over 61 years. will help you in your business. 

12 Kt....48c. per dwt. We pay special attention to mail and express orders; we pay the bullion 

14 Kt... .d6c. per dwt. assay price for same, and solicit a trial order. Ore assays a 

+ Shee per dwt. specialty. Returns on express orders will be made within 24 hours. p- 

18 Kt....72c. per dwt. Our reputation is our strongest guarantee. a 
20 Kt....80c. per dwt. ' 

22 Kt....88c. per dwt. 53 Ann Street. NEW YORK CITY 

24 Kt...$1.00 per dwt. A. Cc. SONTHALL, Bet. Nassau and William Sts. CINCINNATI, O. 


























Established 1850. Assayer, Smelter and Refiner SUCCESSOR TOL. DURR & BRO. 
GCGRUCIBLES. 
. . ‘ . , Jewelers’ Supplies, r= 
Practical Course in Adjusting Seo tc. ae 
Published Price, $2.50 Special Reduced Price, $1.50, Postpaid Established 1850. 
a J.&H.BERGE, 
THE JEWELERS’ CIRCULAR PUB. CO., 11 John Street, New York 95 John Street, 
NEW YORK. 
U. S. SMELTING AND REFINING WORKS 
L. & M. WOLLSTEIN, Inc., 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 





SWEEP SMELTERS and ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
Positively Highest Prices Paid for Old Gold and Silver. IMPORTERS OF PLATINUM. Ore and Bullion Assays a Specialty 








ESTABLISHED 1858 GOLD AND SILVER REFINERS 


L. LELONCG A BRO. ASSAYERS AND SWEEP canes 


Prompt attention given to FOR THE TRADE 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. oe iia 











Seamless Platinum Tubing 

%: ee. @ 
a Our New York Office: 
in any hardness. CHARLES ENGELHARD 
Refiners, Assayers. 30 Church Street 
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rated margin for engaging with the serrated flange 
and another extension having a smooth margin for 











engaging the other flange and means for locking 

the same against the inner face of the frame. 

1,098,106. BUTTON. Avsert FuLier, Newark, 
N. J., assignor, by mesne assignments, to 
Franz A. Fuller, Newark, N. J. Filed July 
24, 1908. Serial 445,119. 

A button or stud, comprising a base plate made 
from a single piece of suitable material, consisting 
of a central portion and two side pieces integrally 
connected to said central portion by means of 
tongues, said side pieces being bent back upon the 
central portion and extending upwardly at right 
angles to said base, to form centrally arranged 
integral spring members, the edge of the central 
portion of the base being secured to said side 





pieces by spinning said edge over the bent back 
portions of the side pieces, square upper and cylin- 
drical lower-spaced bearings formed integrally in 
said spring members, and a shank made from a 
single piece of suitable materia] provided with a 
square portion, corresponding to the square upper 
bearing formed in the spring members, adapted to 
rotate between the square upper bearing of the 
spring members, and a reduced circular portion 
adapted to rotate between the cylindrical lower 
bearing of the spring members, said shank being 
provided at its upper end with a button head and 
at its lower end with means to prevent the shank 
from being withdrawn from said spring members 
REISSUES 
13,740. SCARFPIN HOLDER. Robert FIscHer, 
Brooklyn, N. Y., assignor to Max H. Fischer, 
New York. Filed Oct. 30, 1912. Serial 
728,747. Original No. 963,537, July 5, 1910. 
Serial 532,473. 
In a pin holder, the combination with a thimble 
having a projection, of a movable frame therein, a 





perforated clutch carried by the frame and adapted 

to be operated by the projection, and a spring 

adapted to cause the clutch to come in contact 
with the projection. 

13,741. JEWELRY CATCH. Daviv Et tiorrt, 
Johnstown, Pa. Filed Jan. 16, 1914. Serial 
812,610. Original No. 1,070,431, Aug. 19, 
1913. Serial 703,611. 

A jewelry catch made from a single piece of 
metal, said catch having an intermediate portion 
the ends of which are looped back and then down 
upon and into engagement with the intermediate 
portion and pointed out again toward the ends of 
said intermediate portion, the center line of the 
entire piece when complete lying in a single plane 





so as to present no ends projecting beyond the 
loops or laterally thereof, whereby an engaging 
catch ring to be released from one of the loops 
is moved back over the inner end of the loop and 
then turned down and forced outward between the 
engaging parts of the loop and intermediate portion. 





UNITED STATES TRADE-MARKS. 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with sec- 
tion 6 of said Act.] 





TRADE-MARKS PUBLISHED MAY 26, 1014 
Ser. 74,213. (CLASS 28 JEWELRY AND 
PRECIOUS METAL WARE.) Tue Mippte- 
TOWN SILVER Co., Middletown, Conn. Filed 
Nov. 26, 1913. 


Particular descript ds.—Silver-plated 


tion 
hollow ware and silver-plated table ware. 
Claims use since April 19, 1910. 

Ser. 76,005. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Tue Low- 
Taussic-KaRPELES Co., Providence, R. I. Filed 
Feb. 18, 1914. 

Particular description of goods.—Precious and 

*s, whole and half pearls, 


imitation rubies, sapphire 
opals, topaz, amethysts, bloodstones, sardonyx, gal 





nets, doublets, turquoise, assorted balis or beads, 
carbuncles, Princess brilliants, foil-backs, reco 
structed rubies and sapphires. 
Claims use since Jan. 15, 1914 
Ser. 77,532. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Tue H. M. H 


Co., Pawtucket, R. I. Filed April 17, 1914. 
H. M. H. 
CATHEDRAL 

Particular description of goods.—Rosaries. 


Claims use since April 2, 1914. 


BRITISH PATENTS. 
(ABRIDGMENTS OF SPECIFICATIONS, 1913, FROM The 
Illustrated Official Journal.) 


ISSUE OF MAY 13, 1914. 
1,565. JEWELRY AND LIKE FASTENINGS. 
W. Wricut, London. Jan. 20. 
\ fastening for jewelry and other articles com- 
prises a base-plate a and a hinged cover-plate b, 






bh FIG.4. 


/ 
a oe 


adapted to secure between them an intermediate 
plate c slotted to receive one or more hooks or like 
engaging parts d and studs e, the cover-plate b 
being held down by the turned-up edge c' of the 
plate c. 
1,605. SLEEVE LINKS F. P. pe WItpe, 
Minneapolis, Minn. Jan. 20. 
A substitute for ordinary sleeve links which 





allows the cuff to be drawn upward along the fore- 
arm without unfastening, as illustrated in Fig. 1, 
comprises a pair of arms 12, 13 to which the cuff- 
engaging parts 10 are attached, preferably by ball- 
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and-socket joints, the arms being connected to a 
pair of superposed disks 19, 20 pivoted together, 
‘ig. 2. These disks are connected by a spring 


(not shown), so arranged that the ends of the 
arms carrying the parts 10 are normally brought 
together. The upper disk is provided with a 
lever clip 40, two forms of which are described, 
for attachment to the shirt sleeve One of the 
arms 12 may be detachable from its disk, so that 
another arm carrying a head 19 of different design 
may be substituted In a modification, instead of 
Hanged disks with central depressions, as shown 


in Fig. 2, flat plates are employed. The arms 12, 
13 are bowed in this case, and their points of 
ittachment to the plates are such that these points 


ire normally close together 


1641. MAKING CHAINS, RINGS, ET¢ 


( 
Wivcke, Grune, Westfalen, Germany Jan. 20. 

In an apparatus for bending and welding chains 
rings, ete., from U-shaped blanks, the hammer 
head is arranged to reciprocate in each stroke two 


horizontal bending di 





s for bending the ends of 





the blank against ‘ wer welding die and a 
third die at right angles thereto to close the blank. 
The hammer head ‘arries projections 15 to oper- 
ite the bending dies 11 through levers 8, 9 and 


links 10 in both strokes of the hammer so as to 
bend the ends of the link around the mandrel 


Fig. 4. \t the top of the head is arranged a 














Li, °ahrics 















similar projection engaging a similar lever 17 
operating a die 16 for closing the link, after the 
dies 11 have been in operation in the upward 
stroke of the hammer, and before they come into 
engagement on the downward stroke. The hammer 
is raised by a belt 28 connected to a belt 2 iSs- 
ing Over a continuously driven pulley 25, and also 
over a pulley 26, which is carried by a lever 30 
pressed against a stop 82 by a spring 31. The 
lever is depressed so as to tighten the belt by a 
rod 33, which may be operated by hand or by a 
spring-pressed treadle lever 34 having a hook 36 
engaging a spring-pressed hook 37 pivoted to the 
rod. Further depression of the treadle releases 
the rod to effect the welding stroke. In order to 
avoid damage caused by raising the hammer head 
too high, the lever carries a rod 41, which may 
be engaged by the head so as to slacken the belt 
27. The links may be completed in one or at the 
most two operations of the hammer. 
1,889. TEAPOTS, ETC. Ges. ScHrincMaNn, 
Bremen, Germany. Jan. 23. 
A tea or like pot has a gutter c on one or both 


FIG.I. 
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sides of the spout leading to a drip cup d. for 
discharging the liquid, a gutter is provided along 
the back of the spout at e. 
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Albert W. Heeren, of Heeren Bros. & 
Co., has been confined to his bed for near- 
ly a month with inflammatory rheumatism. 

J. F. Stoops, Leechburg, visited in Pitts- 
burgh last week and spent several days at 
the West Penn Hospital where his wife 
underwent an operation. 

Samuel Z. Korff, formerly of 117 S. 8th 
St., has moved his business to 114-116-118 
S. 8th St., where he occupies an entire 
floor. Mr. Korff makes a specialty of 14 
and 18 kt. chains. 

A. A. Gillespie and wife are spending a 
few weeks in Sandusky, O., with Mrs. 
Gillespie’s relatives. Philip C. Gillespie and 
wife and family motored Saturday to Bel- 
mont, N. J., where they have engaged a 
cottage for the Summer, where his family 
will remain. Mr. Gillespie will be home in 
a week. 

James W. Collins, who has been ap- 
pointed by the court as auditor to hear 
proofs of claims of the creditors of the 
E. W. Hill Co., the assets of which firm 
are now in the hands of James W. Grove, 
receiver, will meet the parties holding 
claims against the estate at his office, 1410 
Berger building, June 5, at 3 P. M. 

Word was received in Pittsburgh last 
Friday to the effect that Harry DeRoy, a 
son of Israel DeRoy, had died in Los An- 
geles Thursday of acute indigestion. Mr. 
DeRoy who was a young man had been 
engaged in the jewelry business at New- 
ark, N. J., for a short time, but was not 
in business there at the time of his death. 
The funeral arrangements have not as yet 
been announced. Mr. DeRoy was well 
known in this city where he had many 
friends. 

Window smashers are again at work. 
This time word comes from Fayette City 
on the Monongahela River that the big 
show window in the store of B. H. Pott- 
hoff, Market St., that city, was broken and 
several hundred dollars worth of watches 
and jewelry stolen. It is believed that the 
robber sustained a bad cut when the win- 
dow was broken, because blood stains were 
trailed quite a distance from the scene of 
the robbery. It is said that a passenger 
train was passing at the time the window 
was broken, the noise of the train deaden- 
ing the sound of crashing glass. The po- 
lice have no clue to the perpetrators of the 
robbery. 

The members of the Jewelers’ 24-Karat 
Club of Pittsburgh to the number of 35 
spent a “night with the stars” at the Al- 
legheny Observatory last Thursday night, 
with President August Loch of the club 
leading the delegation. The party was 
conducted through the observatory by 
Director Fredderick Schlessinger and were 
given a peep at Mars, the moon, twin stars 
and other wonders of the heavens about 
which the scientists are endeavoring to 
learn so much. It was a most enjoyable 
occasion. The night was clear which great- 
ly helped the sight-seers. Dr. John A. 


Brashear, the well-known astronomer, who 
was to have accompanied the party was 


prevented at the last minute from doing 
so because of a business engagement that 
required his attention. 

Mrs. Marie Hofmann, aged 93 years, 
and the mother of William Hofmann, of 
Heeren Bros. & Co., died a few days ago 
at the home of her daughter Mrs. Otto 
Heeren, the wife of Otto Heeren. She 
was the widow of Dr. H. H. Hofmann and 
was born in Germany, coming to America 
in 1849. She settled in Pittsburgh, coming 
to this city by way of the old canal which 
has long since passed out of existence, 
having given way to the railroads. Mrs. 
Hofmann lived in Pittsburgh when 17th 
St. was the end of the city limits and which 
is now pretty close to the heart of the busi- 
ness district of the city. She was a mem- 
ber of the German Lutheran Church, and 
leaves two sons. They are William F. 
Hofmann and Dr. Charles F. Hofmann of 
this city, one daughter, Mrs. Heeren, 15 
grandchildren and nine great-grandchil- 
dren. 

The Orphans’ court last week made a 
decree of distribution of the estate of the 
late George B. Barrett, founder of the Geo. 
B. Barrett Co., which shows that Mrs. 
Martha M. Barrett, of Sewickley, widow 
of Mr. Barrett, left an estate valued at 
over $500,000. Under the terms of the 
will, the daughter of Mr. Barrett, Cora P. 
3arrett and his son-in-law Clarence P. 
Byrnes were made executors and the ac- 
counting shows that the estate is valued 
at $536,542.63 in various stocks and bonds 
and incomes and cash. The will divides 
the estate into three equal shares, one of 
which is given to Cora P. Barrett, another 
to Mary B. Byrnes and the rest a fund of 
$150,000 to Henry A. Barrett an invalid. 
The amount is to be held in trust for him 
by the wife, Carrie Barrett. All the house- 
hold goods, jewelry and plate are bequeathed 
to Cora P. Barrett. Henry A. Barrett 
spends much of his time at the Barrett 
house, an incorporated concern which is 
managed by the estate. The death of Mr. 
Barrett made no change whatever in the 
policy of the business which is_ being 
directed by W. O. Harrison and George 
S. Dunbar. Mr. Barrett died several years 
ago and the decree of distribi:tion gives the 
first public inkling of the value of the 
Barrett estate. 

The trade extension boosters of the 
Chamber of Commerce of Pittsburgh re- 
turned from their four day trade boosting 
tour last Friday. One of the most promi- 
nent men of the party was Sam F. Sipe 
who made an address at Dubois last Thurs- 
day night at which place the Pittsburghers 
were entertained by the Business Men’s 
Exchange with most of the jewelers of the 
town present. Mr. Sipe told some things 
about Pittsburgh’s greatness and his speech 
was published in the Pittsburgh papers of 
the following day as well as the local pa- 
pers of the town. He set forth the fact 
that Pittsburgh is not only the largest ton- 
nage producing center in the world, but 
that the banks of this city have more 
money per capita than even the city of 
New York. He said that if all the actual 
cash was distributed among each inhabi- 
tant each would have $728 in cash, mak- 
ing the point that where banks are the 
strongest there opportunity is greatest for 
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the investor and likewise the borrower. 
Mr. Sipe interspersed his remarks with 
some good stories and told in a vein that 
only Sam F. Sipe can tell them. THE 
JEWELERS’ CIRCULAR correspondent knows 
that the jokes were enjoyed for he was 
there to hear them himself and see the 
hundreds of men present laugh. At Butler, 
Carl Leighner, a jeweler, was one of 
the members of the citizens’ reception 
committee of business men to meet the 
trade boosters. Mr. Sipe contends that the 
trip is one of the best in the chamber’s his- 
tory and only regrets that more jewelry 
concerns were not represented on the tour 
as various lines were asked for in towns 
represented, showing that merchants are 
anxious to do business in Pittsburgh. 








Lancaster, Pa. 





B. J. Kinnard, Boston, spent all of last 
week in Lancaster, combining business and 
pleasure. 

William Hafa, jeweler for L. O. Beard, 
Lancaster, O., is confined to the Lancaster 
General Hospital after a serious operation. 

T. Wilson Dubbs has furnished the lov- 
ing cup presented by H. S. Williamson as 
a prize trophy to the Store Baseball League. 

Among the jewelers who recently visited 
Lancaster were: E. P. Zane, Christiana; 
Carl Gestner, Detroit; Michael Boland, 
Scranton, and jesse Parke, Indianapolis. 

W. W. Appel & Son furnished the chime 
clock, loving cups and bar pins lately pre- 
sented by the Greenwood Club of Franklin 
and Marshall College to those who assisted 
1 presenting a play recently. Percy L. 
\ppel made a business trip to New York 
last week. 

On account of the big storm of May 28, 
which disabled the electric light service of 
the circuit which serves the Hamilton 
watch factory, a short day was declared 
because of lack of light. The factory was 
closed on Saturday, which was Memorial 
Day. The storm damaged the property of 
jeweler Charles M. Jusek, on Pine St. 

Albert Brenner, Fitz Henry, Pa., a stu- 
dent in watchmaking at the Ezra F. Bow- 
man Technical School, has finished a course 
in watchmaking and returned home. James 
G. Allison, Grove City, Pa., has left the 
watchmaking department and_ returned 
home for the Summer. B. W. Hodnett, 
Danville, Va., has finished a course in en- 
graving and returned home. 

The jewelers of Lancaster, county and 
city, will be called upon to decide whether 
or not they want the next annual conven- 
tion of the Pennsylvania Retail Jew- 
elers’ Association to meet in Lancaster. 
At the late annual convention in Philadel- 
phia this city could have had it for the 
asking. The question will be decided at a 
meeting of the jewelers in the near future. 

The Hippodrome Theater last week 
showed moving pictures of the 800 em- 
ployes of the Hamilton Watch Co. leaving 
the factory after work. They attracted 
much attention. Walter Shirely, an em- 
ploye of the watch factory, while riding a 
bicycle on his way home from work a few 
days ago, was run down by an automobile 
and badly hurt. Edward Forrey, of the 
training department of the watch factory, 
paid a visit to Philadelphia last week. 
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‘red Moore, head watchmaker for J. E. 
Caldwell & Co., spent several days at At- 
lantic City last week. 

Thieves broke into the jewelry store of 
Calvin Noll, 831 Schuylkill Ave., Reading, 
Pa. last week and stole watches and 
te 

Atlas, of D. Atlas & Co., 721 Sansom 
Ph will return from Europe on the /m- 
perator about June 5, after a six weeks’ 
visit to the diamond markets of Europe. 

Max Goldstein, connected with H. O. 
Hurlburt & Sons, is rapidly recuperating 
after a severe illness. He expects to be 
about his work in the course of a week 
or so. 

William Schmidtman, a local repairer for 
the trade, who has been working at El 
Paso, Tex., for some time, has returned to 
Philadelphia and will open a shof at 52d 
and Market Sts. 

While driving his motor car through the 
suburbs in the direction of the country club 
at Bala recently, H. E. Keeler collided with 
another automobile. Both cars were some- 
what damaged. Mr. Keeler was not hurt. 

During the storm which swept over 
Pennsylvania last week, wind and rain 
severely damaged the jewelry store of Jo- 
seph Kaufhold at Columbia, Pa. Mr. Kauf- 
hold immediately set about repairing the 
damage. 

A marriage of interest to the trade in this 
city took place last week when Raymond 
C. Lash, of the “Gift Shop” in Reading, 
took for his bride Miss Mary E. Haueisen. 
After a honeymoon the couple will reside 
at 420 Buttonwood St., Reading. 

Harry Grace, with H. O. Hurlburt & 
Sons, is expected back at his place of em- 
ployment in a week or so. Mr. Grace has 
been quite ill for some time. His friends 
and fellow employes at the store are pre- 
paring a reception for the convalescent. 

M. J. Shuster, a jewelry salesman from 
New York, was robbed of a wallet contain- 
ing considerable money and some rare 
stones while in Pottstown last week. Mr. 
Shuster visited several small towns in the 
vicinity of Pottstown and did not miss his 
wallet until towards the end of the day. 
The police were immediately notified and 
detectives went to work on the case. 

David Gutekunst, a salesman for Joseph 
RB. Bechtel & Co., Sansom St., was mar- 
ried last week to Miss Louisa Allen, of 
Providence, R. I. The wedding took place 
at the home of the bride. After their mar- 
riage Mr. and Mrs. Gutekunst came to 
Philadelphia where they were tendered a 
reception at the home of the bridegroom 
3945 N. 5th St., by Mr. Gutekunst’s parents. 
The young couple received many beautiful 
gifts. After a honeymoon spent at Niagara 
Falls and the upper St. Lawrence valley, 
they will reside in Philadelphia. 

In the arrest of a man who gave his 
name as Michael Sullivan, and his address 
as Boston, the police of the 11th and Win- 
ter Sts. station here think they have one 
of the gang of jewelry thieves who have 
been robbing stores and residences in 
Philadelphia and vicinity. The arrest of 


Sullivan is the fourth or fifth capture 
which the police have made in this connec- 
tion. Sullivan was arrested by patrolman 
Pastore, when he attempted to pawn a 
watch at 10th and Vine Sts. According to 
the police the timepiece had been stolen. 
When Sullivan was searched at the Cen- 
tral Station before being arraigned before 
Magistrate Renshaw, six employes’ passes 
on the Pennsylvania and Philadelphia and 
Reading railroads were found in _ his 
pockets. 

Following the action of John Wana- 
maker in announcing that his employes 
would be given a whole holiday on Satur- 
days during the months of July and Aug- 
ust, and the speech of Col. J. Warner 
Hutchins, who at the recent convention 
of the Pennsylvania Retail Jewelers’ As- 
sociation in this city advocated that every 
store be closed all day Saturday the year 
round, great impetus had been gained by 
the “All Day Saturday Closing” move- 
ment. Last week nearly all the large de- 
partment stores announced their intention 
to close on Saturdays during July and 
August, and members of many business 
organizations throughout the city are con- 
sidering the advisability of doing likewise. 
Among the jewelry trade here the project, 
which has for its sponsor Colonel 
Hutchins, is fast gaining ground. Already 
a number of individuals have announced 
themselves in favor of the project, and it 
is expected that at several meetings which 
are scheduled to take place before July 1, 
many other merchants will follow suit. 
Needless to say the movement has the en- 
tire support of employes in various jewelry 
shops in the city. 

Following closely on the suicide, May 29, 
of Miss Margaret Sherburne, a_ pro- 
fessional concert singer and whistler, in 
front of the residence of C. H. Durr, a 
jeweler with stores on Chestnut St. 
and Columbia Ave., additional disclosures 
brought to light indicated that the woman 
had been hounding Durr, who, in order to 
escape from her, had gone several days 
ago to Atlantic City. Letters written to 
Miss Sherburne by Durr and found on her 
body at the time of her suicide showed that 
Durr charges that the singer forced him 
to promise to marry her at the point of a 
revolver after holding him a prisoner in 
his office for two hours, during which time 
she demanded all his money and diamonds 
and other jewelry. Complaining of her 
treatment, and charging that she lied to 
him and ruined his business, Durr in his 
\tlantic City letter tells of a determination 
to end his life and declares God would 
punish the woman who treated him so ill. 
From an investigation made at the Coro- 
nor’s office, it is believed Miss Sherburne 
was in Atlantic City looking for Durr, and 
failing in her quest went to the Durr 
home on Wilson Ave. near Old York Road, 
Olney. Failing to find him there and be- 
ing ordered away from the place by the 
jeweler’s parents, she sent a bullet from a 
22 caliber revolver crashing into her brain. 
Durr’s parents do not believe he con- 
templated suicide. His place of business 
downtown is at 1011 Chestnut St., while 
his uptown store is at 1740 Columbia 
Ave. Durr, according to his father, is 32 
years old and unmarried. 
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San Antonio, Tex. 





Orvis A. Roach was delayed on his re- 
turn from Kerrville by the high water and 
washouts in that section. 

H. C. Rees was recently elected presi- 
dent of the Texas Optometrical Asso- 
ciation. The next meeting of the associa- 
tion will be held in San Antonio. 

A. E. Self, of Kerrville, is now estab- 
lished in the new building which he erected 
for his jewelry store. New fixtures were 
installed suitable for his business. 

N. Becker who has conducted a store on 
Commerce St. for many years is contem- 
plating the removal of his store to either 
Kansas City, Mo., or Detroit, Mich. 

A fire was recently started in the Ameri- 
can Jewelry Co.’s shop, on Navarre St., by 
an electric light wire. The police were not 
notified, but the electric light plant was 
communicated with and the current quickly 
cut off. No damage was done. 

A. Levytansky in a three-quarter page 
ad. announces that he is going out of the 
retail jewelry business, and offers his en- 
tire stock at reduced prices. He also in- 
cludes a notice to jewelers in general that 
he will sell any or all of the stock to 
dealers at invoice cost. Mr. Levytansky 
contemplates entering the manufacturing 
business later on, and expects to handle 
diamonds and diamond mountings only. 
Mr. Levytansky has been in business here 
for a number of years, and formerly had a 
store in Victoria, Tex. 

The H. C. Rees Optical Co. has moved 
from its quarters 242 W. Commercial St. 
and is now located in a splendid store- 
room in the Hicks building on Houston 
St. The new store is fully equipped with 
wall and show cases for displaying goods. 
The testing room is commodious and fur- 
nished with all modern conveniences. In 
the rear are the workrooms, in which the 
machinery, edge grinders, surface grinders, 
etc., are located. Two new departments 
have been added, for kodaks and phono- 
graphs and records, each in seperate rooms. 
A new front with modern show windows 
will be put in within a short time. 











Harris N. Brown has been selected as a 
member of the Chamber of Commerce 
golf team, which will play the Board of 
Trade team this week. 

The bankrupt stock of Milton Mervis, 
who conducted an auction jewelry house 
at 402 9th St. N. W., was sold at public 
auction a short time ago. 

More than 600 Washington business 
men went to Chesapeake Beach one day re- 
cently to attend the 20th annual shadbake 
of the Board of Trade. Cuno H. Rudolph, 
president, said the outing was the most 
successful ever given by the organization. 
The annual outing of the members of the 
Chamber of Commerce will be a day trip 
by boat to Old Point Comfort on July 18. 
The return trip will be made on a night 
boat on July 19. 








J. E. Truman, formerly of Tague, W. Va., 
has moved to Big Otter. 


napa aspen 
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Frank N. Nathan, of the Nathan & 
Hurst Co., is home from a trip to Ber- 
muda. 

Edgar W. Hodgson, of Hodgson, Ken- 
nard & Co., sailed for Europe last week 
on a buying trip. 

S. H. L’Heureux, the Roxbury jeweler, 
who has been ill for the past three or 
four weeks, is improving and is now able 
to be out once more. 

John Hall, representative of Joseph 
Fahys & Co., was a visitor at the Boston 
headquarters of the house last week. 

Arthur S. Kelley, of Norling & Bloom, 
Inc., has been on a business trip the past 
week to New York and Philadelphia. 

Jacob Rubin has returned from an auto- 
mobile run to New York. He was accom- 
panied on the round trip by his family. 

Nathan Goldsmith, traveler for I. Al- 
bert’s Sons & Co. is on a trip through 
western New England for the house this 
week. 

Redmond J. Murphy, New England 
traveling salesman for the E. A. Cowan- 
M. Myers Co., is serving on the Suffolk 
County jury. 

Benjamin D. Hill, watchmaker for 
Hodgson, Kennard & Co., is to relinquish 
his position with the concern to go into 
another line of trade. 

Harry Gershen, engraver to the trade, 
has given up business on his own account 
and taken a position in the engraving de- 
partment of the Smith, Patterson Co. 

Arthur W. Kennard, of Hodgson, Ken- 
nard & Co., accompanied by his family, 
motored last week to his country place 
at Cazenovia, N. Y., to remain over the 
holiday. 

George S. Reed, assistant to manager 
F. S. Sherry of Joseph Fahys & Co.’s 
Boston office, is on a recreation trip this 
week with a party of friends through New 
York State. 

Samuel G. Learned, of Learned & 
Schnetzer, successfully passed the State 
optometry examination recently, and has 
just received his certificate from the board 
of registration. 

Charles W. Johonnot, Milk St., and 
Frederick M. Harris, of Harris & Lawton, 
Jewelers’ building, went to Swan Lake, 
Swanville, Me., last Thursday night for a 
week’s fishing. 

Leading retail jewelers here will close 
from June 1 to Sept. 30 every business day 
at 5 Pp. M., except Saturdays, from June 20 
to Sept. 12 inclusive, when the closing 
hour will be 1 Pp. M. 

W. B. Tilton, traveling salesman for 
D. C. Percival & Co., in New York State, 
was an interested attendant at the meet- 
ing of the New York Retail Jewelers’ As- 
sociation, among whose members he has a 
host of friends. 

M. N. Smith, president of the Smith, 
Patterson Co., who is to sail for Europe 
next Tuesday on a visit to the principal 
jewelry centers of England and the Con- 
tinent, will be joined later by his son, 
Nelson H. Smith, of the diamond depart- 
ment. ‘ 


Charles O. Lawton, of Harris & Lawton, 
who recently enjoyed an outing trip South, 
attended in Baltimore the meeting of the 
Society of the Cincinnati as a delegate 
from this city, and was one of the party 
that was entertained at the Annapolis 
Naval Academy. 

New Massachusetts corporations char- 
tered during the week include the Optical 
Lens Co., Southbridge, to deal in lenses; 
authorized capital $100,000; the incorpora- 
tors are George H. DuPaul and William 
A. Lockhart, of Southbridge; John M. 
and Cornelius J. Buckley and Eugene Mc- 
Gillicuddy, of Winchester. 

Buyers in town during the week included: 
G. H. P. Stone, Ilion, N. Y.; Mr. Morrill, 
of Morrill Bros., Concord, N. H.; W. A. 
McKenney, Athol; B. D. Loring, Ply- 
mouth; N. F. Stewart, Clinton; Mr. Ab- 
bott, manager for G. H. Wood, Lowell, 
Mass.; Mr. Ferguson, of Ferguson & 
Champenois, Norwich, Conn.; J. E. Clem, 
of J. A. Foster Co., Providence, R. I. 

James Solomont & Bros., of Salem St., 
have their new building, at the corner of 
Cross and Salem Sts., well under way. 
They are going more extensively into the 
wholesale and jobbing business than here- 
tofore, and will have largely increased 
facilities, with three floors containing more 
than 3,000 square feet available for the pur- 
pose. The structure will be ready for oc- 
cupancy in about two months. 

Silas A. Barton, who died of apoplexy, 
May 27, at his home in Waltham, was 
formerly president of the American Watch 
Tool Co., and well known in the trade. 
He was also interested in the General Elec- 
tric Co., from which he derived a large 
part of his fortune. As a Civil War vet- 
eran he had been Department Commander 
of the G. A. R., and was also a Mason. 
He was at one time a candidate for Con- 
gress. Mr. Barton was born at Ware, 
Mass., in 1846. He left a widow and two 
daughters. 

William C. Bond has purchased the jew- 
elry establishment at 22 Beacon St., con- 
ducted for so many years by the late 
George H. Elson, and will add it to his 
business, conducted under the name of 
William Bond & Son. Mr. Bond comes 
of a noted line of chronometer makers, 
being the great-great-grandson of the Will- 
iam Bond who founded the establishment 
in this city in 1793. His is the oldest watch 
and chronometer house in the country. Be- 
ing obliged by lease expiration to remove 
from Congress St., he occupied the Elson 
store Monday. The amalgamation of two 
such long established concerns is a note- 
worthy event in the Boston jewelry trade. 








Association Notes. 





The American National Retail Jewelers’ 
\ssociation, through its secretary, A. W. 
\nderson, has sent out circulars to all the 
members asking them to urge their Sen- 
ators and Representatives in Congress to 
vote for the Owen-Goeke bill, the Stevens 
bill and the Steenerson bill; and, according 
to Secretary Anderson, although this notice 
first went out May 10, a large number of 
replies have already been received, indicat- 
ing that the jewelers are taking a lively 
interest in legislative matters of this kind. 
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The latest dates of State conventions of 
retail jewelers’ associations that have been 
settled are announced by A. W. Anderson, 
secretary of the American National Retail 
Jewelers’ Association, as follows: Indiana, 
at La Porte, July 20-21-22; Michigan, at 
Grand Rapids, July 21-22; Arkansas, at 
Hot Springs, July 28-29; Washington, at 
Seattle, Aug. 10-11; Oregon, at Portland, 
Aug. 13-14. Other future conventions, as 
previously announced in THE JEWELERS’ 
CrrcuLar, are: North Dakota, at Minot, June 
9-10; New Jersey, at Asbury Park, June 15; 
North Carolina, at Asheville, June 22-23-24; 
Kansas, at Manhattan, June 23-24; Idaho, 
at Boise, Aug. 6-7; Colorado, at Denver, 
July 6-7; Wisconsin, at Milwaukee, July 


) 


7-8-9. 








Utica. 





Alfred Lemonie has given to Fred Henza 
a contract to install a plate glass front in 
his building, opposite the Universalist 
Church, to which he will move his jewelry 
store in the near future from his present 
location on Main St. 

Sol Davis, who was formerly engaged 
in the jewelry trade at Norton and S. Pearl 
Sts., Albany, N. Y., and was a charter 
member of the Albany Lodge of Elks, has 
been elected as the president of the 
Bankers’ Trust & Savings Bank of Los 
Angeles. He was the choice of 17 out of 
25 directors to fill the vacancy. The bank 
is a State institution, with an authorized 
capital of $2,000,000. Mr. Davis went west 
a number of years ago. 

Judge Ray of the United States Court 
has ordered that the real estate of the 
bankrupt Heffron Co., mail order house be 
sold on June 16, free and clear of all in- 
cumbrances. Application to confirm the 
sale will be made at Watertown on June 
17. There are a number of claimants for 
the money which will be received as the 
sale of the real estate, which has been 
appraised at $90,000. Frank B. Hodges, as 
trustee, will make a fight for it for the 
general creditors. Daniel H. Tolman, 
Montclair, N. J., will try to have a mort- 
gage for $50,000 held by him, established 
as a first lien on the property. The U. S. 
Guaranty & Fidelity Co. will try to have 
established as a first lien the judgment se- 
cured by L. Alpern & Co., of New York, 
while 30 other judgment creditors assert 
that they have liens on the real estate. 
Mr. Hodges as trustee, as noted in the 
last issue, has attacked the Tolman mort- 
gage on the ground that the authorization 
of the mortgage was never granted by the 
company and that its execution and deliv- 
ery to Tolman was illegal and on the 
further ground of usury. The trustee will 
also oppose the placing of the Alpern Co. 
judgment as a lien on the real estate on 
the ground that the surety company was 
notified of the suspension of the original 
lien, and the trustee also claims that the 
30 judgments should be declared not liens, 
as they were secured within four months 
of the filing of the petition in bankruptcy. 








The R. G. Winter Jewelry Co., Minneap- 
olis, Minn., recently sustained a loss by 
fire amounting to $2,276, which, however, is 
fully covered by insurance. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type Sc. a word; minimum charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the ad- 
vertisement. 

Display cards, $4.00 per inch. 

(n all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 


JEWELRY COLORER, plater, polisher, first class 
maker of all solutions, wishes position with a 
good concern. A, J. Novak, 208 E, 70th St., 


New York. 











SALESMAN, young man, 25, for five years repre- 
senting eastern metal goods house, desires line 
for New York. Address “‘B., 6658,’ care Jew- 
elers’- Circular, 





FIRST CLASS WATCHMAKER, 25 years’ experi- 
ence, desires steady position; out of New York 
City preferred. Address “H., 6623,” care Jew- 


elers’ Circular 





GOOD WATCHMAKER and good jeweler, 20 
years’ experience, wants steady position; best 
references, Address E. Corrado, 260 Bleecker 
St., New York. 





YOUNG LADY, experienced in jewelry line, type- 
writing, office work, desires position in downtown 
New York office. Address ‘“S., 6589,” care 


Jewelers’ Circular. 











Situations Wanted. 


Under this heading, only 1c. a word for first 
28 words, 3c. for each additional word; mini- 


mam charge, 25c. 








WATCHMAKER-OPTICIAN, experienced; best 
references. Address 8915 Birchdale Ave., 
Cleveland, O. 





YOUNG MAN, 17, wants to learn engraving; 
small salary expected. E. Lowenstein, 854 Union 
Ave., Bronx, New York. 





WATCHMAKER wishes position; tools complete; 
age 19, American. Address George Davidoff, 
111 Nassau St., New York. 





EXPERIENCED watchmaker-engraver; repair jew- 
elry Or wait on trade when necessary. Address 
“C., 6535,”” care Jewelers’ Circular. 





LAPIDARY, capable to cut and polish precious 
stones, onyx and calibre work, drilling. Address 
““M., 6561,”’ care Jewelers’ Circular. 





JEWELER desires position; general workman on 
finest work; out of town considered. K. Abra- 
hams, 437 Hamburg Ave., Brooklyn, N. Y. 








SALESMAN, 15 years’ experience in middle west, 
open for position July 1; can furnish best of 
reference. Address ‘‘Salesman, 6602,”’ care 
Jewelers’ Circular. 





PLATER, FOREMAN, in all up-to-date finishes, at 
present employed by a reliable concern, desires 
to make a change. Address “E., 6086,” care 
Jewelers’ Circular. 





WATCHMAKER open for position; expert on high 
grade work; can furnish best reference; | state 
wages in first letter. Address “C., 6579,” care 
Jewelers’ Circular. 





CORRESPONDENCE DESIRED with a first class 
firm in need of a jeweler and engraver; partic- 
ulars upon application. Address “C., 6628,” 
care Jewelers’ Circular. 





WANTED, by a first class jeweler and engraver, 
a permanent position; can assist on watches and 
clocks. Address James Rockwell, 13821 State 
St., Schenectady, N. Y. 





RETAIL JEWELRY SALESMAN;; also competent 
to estimate charges on watch and jewelry re- 
pairs; finest New York references. Address “G., 
6651,’ care Jewelers’ Circular. 





DESIRE POSITION, having had five years’ ex- 
perience as an all around man in jewelry fac- 
tory; will furnish Al references. Address “G., 
6592,” care Jewelers’ Circular. 





YOUNG MAN, 25, wishes position in jewelry 
store; good engraver; can estimate for repairs. 
“H. W. O.,” 374 Littleton Ave., Newark, N. J. 





FIRST CLASS watchmaker, jeweler and engraver, 
wishes permanent position with good firm; have 
own tools; reference. T Vogel, Cascade, Ia. 





YOUNG MAN, 17, public schoo] graduate, well 
recommended, desires position with jewelry 
house. S. Tracey, 27 McCoombs Lane, New 

ork. 





POSITION WANTED by a fine watch and clock 

repairer; 20 years’ experience and can furnish 
references. “H. B.,”’ 144 Bradford St., Day- 
ton, O. 








A YOUNG MAN, 24, experienced salesman and 
general inside worker, desires position; excellent 
references. Address ‘‘K., 6619,” care Jewelers’ 


Circular 





YOUNG MAN, 21, five years’ experience, desires 
in or outside position with jewelry house; best 
references. Address ‘“‘C., 6564,’ care Jewelers’ 
Circular. 





YOUNG MAN, high school graduate, with jewelr 
house, wishes to connect with a firm offering ad- 
vancement. Address “E., 6259,’’ care Jewelers’ 
Circular. 





YOUNG MAN, 24, stenographer and_ assistant 
bookkeeper, nine years’ office and road experi- 
ence, wishes position with reliable firm; best 
references. Address ‘‘X., 6669,’ care Jewelers’ 
Circular. 





YOUNG LADY desires position with jewelry 
house; three years’ experience, best references; 
understands stenography, typewriting and gen- 
eral office work. Address ‘‘E., 6612,’’ care Jew- 
elers’ Circular. 








YOUNG MAN, 25, wishes position in fine retail 
store; Six years’ experience; best of references; 
New York city position preferred. Address “A., 
6654,’ care Jewelers’ Circular. 





YOUNG MAN, 21 years of age, with five years’ 
experience, desires position with jewelry house; 
Al reference; also traveling experience. Address 
“B., 6119,” care Jewelers’ Circular. 





WATCHMAKER, first class, 30 years, German, 
best references and tools, wishes position New 
York City, south or west of the United States. 
H. Kropp, 63 W. 100th St., New York. 





RETAIL JEWELRY SALESMAN, young man, 12 
years’ experience with best firms, desires place 
with first class house; excellent references. Ad- 
dress “B., 6554,” care Jewelers’ Circular. 





SALESMAN, in or outside, with jewelry experi- 
ence, of good address and business ability, de- 
sires permanent connection; best references. Ad- 
dress ‘‘C., 6493,’ care Jewelers’ Circular. 





SALESMAN, eight years’ experience, established 
trade among best retai] jewelers, open for posi- 
tion July 1; salary or commission. Address 


“Hustler, 6489,” care Jewelers’ Circular. 





WATCHMAKER, seven years’ experience with 
own tools, speaks German, desires position in or 
around New York; satisfied with small salary. 
Lemer, 315 Osborn St., Brooklyn, N. Y. 





WANTED, POSITION, with agreeable surround- 
ings, by first class watchmaker; 20 years’ expe- 
rience; age 39; total abstainer; references; $25. 
R. E. Corbin, 69 Eldred St., Williamsport, Pa. 





WATCHMAKER-OPTICIAN, married, 25 years’ 
experience, best references, strictly temperate, 
wishes position in southern Georgia or Texas. 
Address “C., 6610,’’ care Jewelers’ Circular. 








SALESMAN, with good established trade in south, 
southwest and New York State, will be open 
for a position with manufacturer’s line July 1. 


Address ‘H., 6590,” care Jewelers’ Circular. 





SALESMAN, experienced calling on jewelry trade 
in City, State of New York and Pennsylvania, 
desires to connect with reliable house; references. 
Address “J., 6620,” care Jewelers’ Circular. 





SALESM AN_ with established trade in New Eng- 
land and New York State or city and surround- 
ings for a general line of medium grade jewelry. 
Address “C., 6653,’? care Jewelers’ Circular. 





JEWELER on high platinum mountings, special 
gypsy cluster fancy rings and repairings, good 
references, desires position in or out of town. 
Address ‘‘Young,” 12 W. 117th St., New York. 





AN OUTSIDE SALESMAN, 12 years’ expert- 


ence in the jewelry and silverware line, wishes 
to connect with line in New York city or out of 


town. Address “E., 6594,” care Jewelers’ Cir- 


cular. 





STRICTLY first class watchmaker, accustomed to 
high class work, railroad inspection and good 
engraver, wishes to make change with reliable 
firm. Address “C., 6601,” care Jewelers’ Cir- 


cular. 





BOOKKEEPER-CASHIER, 28, desires permanent 
position; eight years’ practical experience and 
thoroughly capable to take entire charge; best 
references. Address “D., 6492,” care Jewelers’ 
Circular. 





GOOD WATCHMAKER, jeweler and good plain 
engraver, age 35, wants position in Ohio, Mich- 
igan, Indiana or Illinois; good tools; 18 years’ 
experience. Address “‘X. Y. Z., 6664,” care Jew- 
elers’ Circular. 





DESIGNER of finest platinum mountings, six 
years with leading uptown concern, desires 
change June 15; New York City or reliable 
western firms. Address ‘*M., 6644,” care Jew- 
elers’ Circular. 





FIRST CLASS WATCHMAKER on all grades of 
watches; 20 years’ experience, with good tools 
and references; can take charge of repair de- 
partment; married. Address “A., 6625,” care 
Jewelers’ Circular. 





POSITION WANTED by first class jeweler, stone 
setter and clock repairer; willing to help on 
watches and wait on trade; capable of taking 
charge; Al reference. Address “G., 6642,” care 
Jewelers’ Circular. 





YOUNG WOMAN, graduate engraver of ability 
and experience, desires permanent position with 
good firm; is energetic, reliable, courteous; best 
references; samples. Address “A., 6641,” care 
Jewelers’ Circular. 





COMPETENT WATCHMAKER, with 16 years’ 
experience on railroad, complicated watches, alse 
sea chronometers, wants position with good firm 
as first watchmaker. Address “D., 6467,” care 
Jewelers’ Circular. 





FIRST CLASS watch repairer, good jeweler, plain 
engraver, single, sober, steady; go to all States; 
18 years’ experience; $18 to $20 per week; 39 
years old. Conrad Kohler, 1037 Fourth Ave., 
Huntington, W. Va. 





FIRST CLASS watchmaker, jeweler and engraver, 
12 years’ experience; American, own tools, age 
28:*no tobacco or intoxicating drinks; all replies 
answered. Address ‘‘Watchmaker,’’ Box 461 
Rocky Mount, N. C. 





EXPERIENCED SALESMAN, acquainted with 
fine jewelry and silverware trade, cities east and 
west to coast, is open for engagement with repre- 
sentative manufacturer. Address “Hustler, 6352,” 
care Jewelers’ Circular. 





FIRST CLASS watch and clockmaker and jew- 
elry repairer desires position; outside New 
York preferred; speak English, German and 
Hungarian; best reference. Address “J., 6515,” 
care Jewelers’ Circular. 





CAPABLE GERMAN WATCHMAKER, first class 
hand, 33 years old, with good tools and very 
best certificates, also experienced in goldsmith’s 
smal] work and optics, seeks permanent engage- 
ment. Please address offers, statin owed b to 
Robrahn, Uhrmacher, Carlow i/Mecklenburg, 
Germany. 
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SITUATIONS WANTED - Continued. 





SALESMAN wants position with retail house; 
37 years old, married, accustomed to Fifth Ave., 
New York trade; 25 years’ reference; no objec- 
tions to out of town. Address Theodore Beach, 
9 W. 128th St., New York. 





JEWELER, capable of taking charge, Al workman, 
gold, platinum, all around man; 13 years’ ex- 
perience; unquestionable eastern, western refer- 
ences; position must be steady. Edw. Booth, 
care E. Hess, Oneida, Kans. 





ENGRAVER, first class letterer, monograms, 
enamel cutting and stationery work, reliable 
oung married man, wishes a ae near 


Philadelphia; long experience. Address “Graver, 
6660,” care Jewelers’ Circular. 





YOUNG LADY, with 10 years’ experience in dia- 
mond jewelry business desires position; good 
double entry bookkeeper, correspondent, familiar 


with all details; at present employed. Address 
“O., 6563,” care Jewelers’ Circular. 


help Wanted. 


3c. a word; minimum charge, 75c. 








DIE CUTTER, must be familiar with the Greek 
letter fraternity emblems; steady job. Address 
“*B., 6613,”" care Jewelers’ Circular. 





WATCHMAKER AND ENGRAVER, first class; 
permanent position to the right man. Address 


“D,, 6616,’ care Jewelers’ Circular. 





FIRST CLASS sober watchmaker, one who can 
repair Jewelry and do engraving; $25 per week 
to start. Address Box 723, Miami, Fla. 





Al SALESMAN for Texas and Arkansas; only 
those with established trade need apply. Ad- 
dress “‘A., 6213," care Jewelers’ Circular. 





SALESMAN, acquainted in Ohio and_ Indiana 
with established trade, to carry up-to-date line. 
Address “‘Z., 6212,” care Jewelers’ Circular. 





SALESMAN AND CLERK, 80 years old, 10 
years’ experience in retail jewelry and pawn- 
broking business; also four years’ experience as 
assistant watchmaker; Al references. J. . 
Mack, 440 Sumner Ave., Springfield, Mass. 





FIRST CLASS jobbing jeweler and stone setter, 
would take position at reasonable salary where 
he’d have opportunity of learning engraving; 
many years’ experience; best references. Ad- 
dress “B. C., 6636,” care Jewelers’ Circular. 





EXPERIENCED SALESMAN, angen with 
the retail and jobbing trade, New York city and 
outside territory, 12 years with last firfn, open 
for a good line; salary or commission basis; best 
of references. Address R., 6588,” care Jewelers 
Circular. 





MANUFACTURERS, ATTENTION! Do you 
want active representative for specialties among 
wholesale and retail notions and jewelry lines in 
Greater New York city and New Jersey; highest 
references furnished. Address “F., 6587,” care 
Jewelers’ Circular. 





SWISS WATCHMAKER desires change; a rapid 
workman with executive ability; competent to 
handle highest grade of work; no shop or second 
watchmaker job considered; salary $30; middle 
west preferred. Address ‘“‘C., 6638,’ care Jew- 


elers’ Circular. 





POSITION by fine manufacturing jeweler, stone 
setter and repairer; experienced on platinum 
work; capable of taking charge; none but first 
class retail firms need apply; state salary and 
full particulars in first letter. Address ‘“‘W., 
6596,” care Jewelers’ Circular. 





BUYER OPEN FOR ENGAGEMENT or 
as manager for a high grade store; 
15 years’ experience; A1 salesman. 
Address ‘“‘A., 6464,” care Jewelers’ 
Circular. 





THOROUGHLY COMPETENT an effic- 
ient salesman desires line for New 
York State to be handled on commis- 
sion basis. Address full particulars 
to ‘‘F., 6640,’’ care Jewelers’ Circu- 
lar. 





Side Lines. 


3c. a word; minimum charge, 75c. 








SALESMAN with a fine 10kt. jewelry line, travel- 
ing southern States from Virginia, south and 
west to Texas, open for a non-competitive manu- 
facturing line, such as chains or rings, Address 
“G. G., 6621,” care Jewelers’ Circular. 





SIDE LINES WANTED for established Chicago 
office; territory from Cincinnati to Denver; call- 
ing on jobbers and large department stores; com- 
mission only; successful record with present 
lines. Address “B., 6597,” care Jewelers’ Cir- 
cular. 





ENGRAVER, a first class all around engraver 
who can assist on jewelry work when re- 
quired. WH. Mahler’s Sons, Raleigh, N. C. 





FIRST CLASS WATCHMAKER with knowledge 
of optics; permanent, good pay _to right man. 
Fincher & Ozment Jewelry Co., Tuscaloosa, Ala. 





PERMANENT POSITION; watchmaker, jeweler, 
plain engraver, with experience; send reference, 
state age, salary, etc. C. Robertson, Northport, 


L. 





SALESMAN WANTED, commission basis proposi- 
tion; unlimited possibilities for a live wire sales- 
man; Laughlin safety self-filling pen, extensively 
advertised. Address Laughlin Mfg. Co., Detroit, 
Mich. 





AN UP-TO-DATE MAN OR WOMAN to con- 
duct a stationery department of a large jew- 
elry house in the middle west; must be ex- 
perienced. Address “A., 6516,” care Jew- 
elers’ Circular, 





GOOD ENGRAVER, retail salesman, practical 
jeweler and clock repairer, man who knows 
how and willing to keep stock; permanent posi- 
tion; references required. The Lanyon Jewelry 
Co., Pittsburg, Kans. 





FIRST CLASS engraver, jeweler and assistant 
watchmaker, at once; good pay and_ steady 
position to the right man; send sample of en- 
graving and reference in first letter. Address 


Box 613, Charleston, W. Va 





\ WELL KNOWN eastern manufacturer of gold 
and rolled plate jewelry wants a salesman who 
has a following in the middle west among the 
retail jewelers and department stores. Address 
“X., 6647,’ care Jewelers’ Circular. 





DIE CUTTER and tool maker for factory in 
middle west making fine gold and platinum jew- 
elry; state experience and salary expected; steady 
work year around. Address “‘C., 6615,” care 
Jewelers’ Circular. 





WATCHMAKER; a first class and thoroughly ex- 
perienced watchmaker with ability to handle both 
plain and complicated work; only skilled and 
thor h workman need apply. Address, with ref- 
erences and full information, H. Mahler’s Sons, 
Raleigh, N. C. 








A1 SALESMAN to handle popular priced line of 
pierced silver plated novelties and toilet ware 
on strictly commission basis to department stores 
and jobbers: all territories open; correspondence 
strictly confidential. Address ‘“D., 6663,” care 
Jewelers’ Circular. 





SALESMAN who has thorough knowledge of the 
jewelry business, accustomed to handle. high 
class trade; keep stock, make prices and estimates 
on repair and new work; only first class practical 
store man need apply. Address, with references 
and full information, H. Mahler’s Sons, Raleigh, 
NW. C. 


WANTED, experienced cut glass salesman to 
represent a manufacturer of a popular_ priced 
line of light cuttings for the New England 
States and the middle west; must have thorough 
acquaintance with the jobbing, department stores 
and jewelry trade; will arrange for either a 
salary or commission basis; good opening for the 
right man; give f ull particulars fir letter. Ad- 
dress “D., 6605,” care Jewelers’ C 





ircular, 





FIRST CLASS WATCHMAKER; a leading Port- 
land, Oregon, jeweler requires the services of a 
first class and thoroughly experienced watch- 
maker; work mostly high grade Swiss and 
American watches, including smal) Swiss brace: 
let watches, etc.; only skilled and thorough work- 
man need apply; enclose references in detailed 
letter with full information; references will be 
returned; desirable opening for a good man. 
oe “E. K., 6582,” care Jewelers’ Circu- 
ar. 








for Sale. 


Stores, Stocks and Businesses. 


3c. a word; minimum charge, 75c. 








OLD ESTABLISHED jewelry and optical store; 


good reputation; cheap rent with living apart. 
ment; sickness the reason for selling. 220 W 
116th St., New York. 





$1,000 ANNUAL PROFIT on $3,000 investment; 
well established jewelry and photograph busi- 
ness in small town in northwestern Iowa. For 
sale by H. M. Sallee, Litchfield, Il. 





AM DESIROUS of selling my interest in manu- 
facturing jewelry plant in Providence; excep- 
tional opportunity for locating a business with a 
future. Frank F. Carpenter, Pasadena, Cal. 





FIRST CLASS jewelry store for sale; established 
18 years, town of 12,000; railway pay roll $90- 
000 monthly; low rent, reasonable terms; reason, 
other business. 30x 533, Rocky Mount, N. C. 





IF YOU are looking for an old established jew- 
elry and optical business that will bear inves- 
tigation in northern Virginia and have about 
$5,000 to invest address “B., 6608,’ care Jew- 
elers’ Circular. : 





UP-TO-DATE STOCK OF JEWELRY and fix- 
tures for sale on Spring St.; reasonable rent, 
good lease; invoice $5,000. For full particulars 
address H. F. Wallace & Co., 424 S. Broadway, 
Los Angeles, Cal. 





JEWELRY STORE in western Pennsylvania; pay- 
rolls $300,000 per month; best location, low 
rent; stock and fixtures invoice about $3,200; 
must sell at once. Address “H., 6667,” care 
Jewelers’ Circular. 





OLD ESTABLISHED jewelry and optical business 
in a Michigan city of 8,000 population; investi- 
gate if you want to invest in a paying business; 
will stand investigation Address ‘‘K., 6614,” 
care Jewelers’ Circular. 





GOOD PAYING jewelry business in prosperous 
Tennessee city of 40,000; cleared 100 per cent. 
on investment last year; good location; other 
business to look after reason for selling. U.S 
Webb & Bro., Corbin, Ky. 





WATCHMAKER’S AND JEWELER’S business 





for sale in nice growing town in Long Island, 20 
miles out; good opportunity for beginner with 
small capital; stock optional. Address “B., 


6661,” care Jewelers’ Circular. 





A NICE JEWELRY STOCK and fixtures at a 
good discount; cleared $2,000 last year on $4,000 
stock; repairs $1,000 annually; other business 
reason for selling; cash only considered. Webb, 
Bros., 127 Gay St., Knoxville, Tenn. 





FOR SALE, JEWELRY STORE, well located in 
Detroit, America’s most prosperous city; low 
rent, plenty of repair work to be had; $1,000 
cash takes it. The Chas. A. Berkey Co., whole- 
sale jewelers, 220 Woodward Ave., Detroit, Mich. 





WANTED AT ONCE, first class watch- 
maker, good engraver, who can wait 
on trade and is good all around man; 
optician preferred; position per- 
manent; salary $25 to $30 per week. 
Gilmore’s Jewelry Store, Kenton, O. 








FOR SALE, jewelry store established 25 years; 
pan handle shops and sewer pipe works, payrolls 
tota] $165,000 per month; offer big discount; 
can reduce stock to suit; a big opportunity; must 
cult account ill health. C. F. Brooks, Uhrichs- 
ville, 


(Special Notices continued on page 152.) 
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FOR SALE—Continued. 





IN OREGON established paying jewelry business, 
nearest competitor 80 miles, five towns to draw 
from; all the repair work one man can do; stock, 


at invoice about $700, some 
Address Box 


tools and fixtures 
terms; am going out of business. 
183, Prairie City, Oregon. 





A. NICE, 


CLEAN JEWELRY STORE located in 
the best business part of this city; established 
10 years; stock practically new; rent $100 a 
month lease; rent covered by repairing alone; 
have to dispose on account other engagement; 
capital required about $4,500. For particulars in- 
quire I. Lipsky, 713 17th St., Denver, Colo. 





FOR SALE, jewelry store, new, up-to- 
date fixtures, good clean stock, etc., 
situated on S. Water St., New Bed- 
ford, Mass.; last inventory $3,500; 
owner has two stores and desires to 
confine himself to one; will reduce 
stock to some extent if desired. Write 
or call on S. T. Benoit, 1075 Acushnet 
Ave., New Bedford, Mass. 





FOR SALE, jewelry store in the best town in 


southern Wisconsin; business last year over $30,- 
000, and increasing this year; the stock is all 
clean and up to date; good railroad town with 
unusual number of well to do and prosperous 
residents; population 15,000, with rich surround- 
ing territory and several good nearby towns; 
will sell on basis of inventory, stock $17,500, 
fixtures and sate $975; $12,000 down, balance on 
time; selling on account of other business inter- 
ests; this is an especially attractive opportunity. 
Address Charles Lansdown, 875 Old Colony 
building, Chicago, IIl. 








for Sale. 


Tools, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








GREAT BARGAINS; job lot of traveler’s trays; 


5,000 white glazed paper boxes, etc. Mozar & 
Meyer, 38 Maiden Lane, New York. 





FOR SALE, Eaton & Glover engraving machine, 
with four sets of type and linograph; first check 
for $25 gets it. Carl C. Pumphrey, Decatur, Ind. 





DYNAMO, 


motor, blower, drop hammer, foot 
ress, enamel furnace, melter, work benches, 
oukimenper’s desk. 62 John St., New York, 
upstairs. 





ONE large burglar proof safe with time lock and 
fireproof casing; will sell very reasonable com- 
plete or safe separately. Inquire Paymaster’s 
Office, The Lehigh Valley Coal Co., 183 North 
River St., Wilkes-Barre, Pa. 





REMINGTON TYPEWRITER, No. 10, cost $100; 


Todd check protector, cost $30; Boetteger & 
Whittig demagnetizer, _cost $18; what do you 
offer? almost new; freight prepaid. Address 


“Watchmaker, 6668,”’ care Jewelers’ Circular. 





PARTS AND FINISHED MATERIAL 
for all kinds of fine and complicated 
watches, clocks, chronometers, etc., 
wheel cutting and repairing. E. H. 
Matthey, 50 John St., New York. 








Business Opportunities. 


3c. a word; minimum charge, 75c. 











TO BUY into or to buy out; having had experi- 


ence manufacturing jewelry and having capital 
to invest, would like to buy out or buy into an 
established jewelry business. 


6447,” care Jewelers’ Circular. 


WANTED TO BUY well established jewelry busi- 
ness in large Illinois or Missouri town. Address 
H. M. Sallee, broker, Litchfield, IIl. 





HIGH CASH PRICES pald for diamonds 
and watches; immediate’ returns 
made; bank references. Address M. 
Iralson, ‘Masonic Temple, Chicago, III. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
oe 15-17 Greene St., New York, established 





YOU GET quickest and best returns by 
sending your surplus stock of jewelry 
and diamonds to me; highest prices 
pald; bank references. Emanuel 
Maltz, Mallers Bldg., Chicago, III. 





1! PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busl- 
ness confidential; national bank ref- 
ences. H. Schwartz, ‘1209 Heyworth 
Bldg., Chicago, III. 





! PAY CASH for’ your’ diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mall; 
national bank references. Emil Noel, 
5418 Prairie Ave., Chicago, Ill. 





IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, III. 


1S YOUR BUSINESS FOR SALE? We 


will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the highest 
price; bank and mercantile references 
of the highest character; all com- 
munications answered immediately 
and kept strictly confidential. Breok- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 








Wanted to Purchase. 
8c. a word; minimum charge, 75c. 


WANTED, two or four dial street clock, 40 in. 
or over dials, stand 16 ft.; 
dition; best cash price. The Lanyon Jewelry 
Co., Pittsburg, Kans. 


must be in good con- 








TO SUBLET part of front office, 
Room 70, 51 Maiden Lane, New York. 


To Det. 
3c. a word; minimum charge 75c. 


10 x 12, $265. 





SMALL ROOM, three windows, 
suitable for the jewelry trade. 
Fulton St., { 


splendid light; 
Room 1411, 106 
New York. 





PART OF OFFICE in Silversmiths Bldg., 16 
Maiden Lane, New York, to sublet; good light, 
rent moderate; 
resentative. 


suitable for manufacturer’s rep- 
Waite-Evans Co., Room 1703. 





FOR RENT, portion of desirable office 


in best part of city. Mandalian & 
Hawkins, 1 W. 34th St., Century 
Bldg., New York. 





DIAMONDS at great bargains, $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the regu- 
lar price; sent on memo. bill to rated 
dealers; sold for cash only. Dan lI. 
Murray, 3 Maiden Lane, New York. 





CANADIAN AGENT with a long and 
wide experience in the jewelry trade 
would like to represent in Canada, 
American importers of European 
made goods or American manufac- 
turers of novelties; will be in New 
York shortly. Address ‘‘Can., 6639,’ 
care Jewelers’ Circular. 





Address “D., 





AN EXPERIENCED SALESMAN, with 
established trade, desires to meet an 
A1 factory man who can furnish half 
the necessary capital to manufacture 
10kt. or gold front jewelry, or will 
buy an interest in factory already 
established; references exchanged; 
all correspondence strictly confiden- 
tial. Address “‘B. C., 6449,” care 
Jewelers’ Circular. 





WE PAY CASH for entire or partial 
stocks of diamonds, watches, jewelry; 
a postal will bring our representative 
to you within 200 miles of Cleveland 
without any obligation to you; high- 
est bank references; highest prices 
paid for old gold, silver, platinum, 
plated goods, bench sweeps, filings, 
etc., remitted for on same day as re- 
ceived; if our offer is not satisfactory 
will return goods in same condition as 
received at our expense. Ohio Smelit- 
ing & Refining Co., Inc., 612 Euclid 
Ave., Cleveland, O. 








THE LIMIT CEMENT; 
watchmakers; 
partment; 25c. for one bottle; send 2c. and 
lc. stamps. 
10, New York. 


Miscellaneous, 
3c. a word; minimum charge, 75c. 





MAKE MODELS for the trade like tooths, 
belcher, gypsy, seals and pierce rings. E. 
Wilner, 37 Beaver St., Brooklyn, N. Y. 





onidie prepared for 
can be used in the jewelry de 


The Limit Cement, P. O. J., Box 





PHOTO MINIATURES COPIED from 


any photo on watches, lockets and 
brooches, ivory, pearl, porcelain or 
celluloid. The Goldstein Engraving 
Co., 45 Maiden Lane, New York. 

















YOU WANT A PARTNER 


YOU WANT A POSITION 

YOU WANT A SALESMAN 

YOU WANT A WORKMAN 

YOU WANT TO EXCHANGE 
NT 

YOU WANT ANYTHING 


USE THE 


Want Advertisements 


of the 


JEWELERS’ CIRCULAR - WEEKLY 


















June 3, 1914. 





THE JEWELERS’ CIRCULAR-WEEKLY 











THE BROOKLYN PURCHASING SYNDICATE 


FRANK WALKER, Auctioneer 


will sell at PUBLIC AUCTION, beginning MONDAY, JUNE (5th, and 
will continue the following days, on premises 45 MAIDEW LANE, 
near Nassau Street, NEW YORK, until sold, the entire high class 
stock of Diamonds, Watches and Jewelry of H. S. MICHAELS CO. 


This stock comprises such class of goods in quality that is rarely offered at a 
public auction sale to the trade. There are single stones, blue white, up to 6 carat 
in size, and are valued up to $300.00 per carat. 


Gold jewelry in a large variety, safes, trunks, trays, show cases, etc., etc.; in fact, 
everything pertaining to a large high-class jewelry stock, and must be seen to be 
appreciated. 


Inspection invited June 12th and 13th, at above premises, from 11 A. M. to 
4 P. M., with descriptive catalogues. 


FRANK WALKER, Auctioneer. 




















H. J. HOOPER 


New York’s Undisputed 
Leading Jewelry Auctioneer 











I have covered this entire Continent! In every State in 
this Union I have made successful Auction Sales for Leading 
Jewelers. 











So you can procure the evidence right at home from some of the Jewelers you 
are no doubt acquainted with in your own State. 


Write me for my credentials, which cannot be equalled by any Auctioneer or 
pair of Auctioneers in this country. 


No. 2355 Southern Boulevard - - New York City 


or Phone 6797 Tremont. 





























¢ 
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NOW IN PREPARATION 
i wag 


Annual Edition 


A correct and_ handy reference 
book for the jewelry trade. Goes to 
the man who actually buys goods 
and used constantly during the year. 
The only directory in general use. 

Fits the vest pocket. 


Advertising space is limited, 
so write at once if interested. 


A Buyers’ Directory 


Of Manufacturers, Importers and 
Jobbers of Jewelry and allied trades, 
geographically arranged, classified. 
Contains map of New York City for 
convenience of visiting buyers. 


Ideal 
Advertising Medium 


To display business card or illustrated 
advertisement, having the — strong 
feature of being in steady use. 





Write for Advertising Rates 


They are very reasonable. If you wish a copy of last year’s edition of 
the Directory to assist you in deciding on your advertising we shall be glad 
to forward same. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway [Phone 1148 Cortlandt] NEW YORK 
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success. 


their business on a cash basis. 


mind. 











Jewelers’ Auctioneers 





| ; THESE ARE FACTS YOU 
‘ MUST RECKON WITH 


Dead stock is one of the greatest stumbling blocks to business 


oe Paying cash for goods and getting the benefit, not only of the 
" cash discount but the much lower price that will be quoted for cash, is 
one of the most important items in any successful business. 


Most jewelers have enough dead stock, if turned into cash, to put 


Systematizing your business, paying cash for goods, keeping new, 
up-to-date merchandise for your customers spells success; success 
S. means dollars in your pocket, a prosperous business and a contented 


WE CAN GET THE DOLLARS FOR YOU 


From five thousand to twenty thousand dollars per week 
profitably 


AT AUCTION 


Our ability to do this in a way that will build up your future busi- 
ness we prove by the testimony of some of the most progressive 
jewelers in the United States and Canada. 


WRITE US NOW FOR THE EVIDENCE 


MITCHELL & TILLOTSON 


80 Maiden Lane, New York 











“America’s Leading Jewelry Auctioneer” 


JAMES L. HAND 


14 MAIDEN LANE 


“An Auctioneer with an International Reputation” 


Hand has conducted the sales of the largest and finest Jewelry stocks ever 
sold at auction on this continent. Assisted at each sale by a jewelry auctioneer of 
standing and ability, the Hand methods are different. All the objectionable fea- 
tures of the old-time auction are absent. Satisfactory results and your reputation 
well guarded. All sales personally conducted and only your own goods sold. Three 
noteworthy sales recently concluded: 


; C. J. Scheer, of Rochester, N. Y., one of the representative stores of the Empire 
State, a stock of over $100,000, reduced for removal. 

N. Beaudry & Sons, the oldest jewelry concern in Montreal. Stock and fixtures 

entirely closed out under the supervision of the Canadian courts. 
_ Estate of Percy J. Harwood, of Calgary, Alberta’ Inventory $150,000. Calgary 
is about 3,000 miles from Broadway. Hand was selected to close out this fine stock 
aiter the qualifications of every prominent jewelry auctioneer of the United States 
and Canada were carefully investigated. 

I have the fine fixtures and lease of this store for sale. Are you interested ? 
Have conducted sales for United States and Canadian courts, for Banks, lrust 
Companies and Trustees. 

I advance cash and render any honorable assistance. Whether you have de- 
cided on a sale or not, allow me to explain my methods and proof of results. 


All correspondence strictly confidential. 


NEW YORK 





JAMES L HAND. 
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ANCHOR BRAND THIMBLES 


LIDSMUNAL, STaON se CO, 


331043 GOLD ST.” NEW YORK. 


BRANCH OFFICES: CHICAGO,ILL. 5l North State St. AMSTERDAM.HOLLAND, 10 Tulp Strat. PARIS, FRANCE 9) Rue de Chateaudup 


TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST. NEW YORK. 
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Scilla, 





Lorgnette chains 

Gold and silver 
cigarette cases 

Gold; Silver and 
plated collar 
buttons 

Rope chains 

Locket rings 

Fob seals 

Rings 

Pendants 

Lockets 

Link buttons 

Tie clasps ; 

Scarf pins 

Screw earrings 

Ring mountings. 

Bracelets 

Hat pins 

Bead neck chains 

Fobs 











Studs 
Baby pins 
Festoons 
Crosses 


Gold and Silver 
thimbles 


Cameo goods 


GOLDSMITH. STERN & CO. 


YoU EC, ©) DD ted Bi») wp Pm) a CO) BOERS 


Vest buttons 

Lapel buttons 

Emblem goods 

Gold and Silver 
knives 


Cigar cutters 





Gold and silver 
match boxes 


Neck chains 
Charms 
Class rings 


Gold and silver 
vanity sets 


Coat chains 
Vest chains 
Patented safety 
guard bracelet 
Watch bracelets 
Bib holders 
Lingerie clasps 
Sautoir chains 
Pearl necklaces 


Fine platinum 
jewelry of every 
description 


Lapidary work 


THE [ARGEST MANUFACTURERS 2F GOLD JEWELRY IN THE WORLD 
| IMPORTERS 2F DIAMONDS. - 


BRANCH OFFICES: CHICAGO, ILL. 31 North State St. AMSTERDAM. HOLLAND, 10 Tulp Straat. PARIS, FRANCE 51 Rue deChateaudun _ 
TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST, NEW YORK. 











COMMUNTIY 
SILVER. 


The Silent Salesman 


Persuasion is unnecessary when 
selling Community Silver. — Its 
attractive advertising creates a 
desire for possession. A _ glance 
at the goods completes the sale. 


ONEIDA COMMUNITY, LTD. 


Bi ONEIDA, N. Y. 














